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Sparks 


State of the Nation’s Economy: 
Up 

CoNsTRUCTION — Reached $9.6 bil- 
lion during the first four months, 
‘an increase of $500 million or 6 
-percent over the like, period in 
' 1952, according to Commerce De- 
partment. April construction to- 
_ taled $2.6 billion, or 5 percent above 
April, 1952. 

Freight Loapincs—Totaled 779,804 
ears for week ended Apr. 25, or 
3.7 percent more than preceding 
week. 

INSTALLMENT Buyinc—Increased 
$422 million to a record $19 billion 
during March, according to Fed- 
eral Reserve Board; Most of the 
increase represented a $313 mil- 
lion gain in auto sales credit. 
Overall consumer credit out- 
standing at the end of March | 
was $25,675,000,000. 

Air TraNsport—Scheduled airlines | 
carried 28.5 million passengers last | 
year, a record and 11 percent over 
1951. More than 15.3 billion pas- | 
senger miles. were flown, or 18 per- | 


cent above 1951. 
* * * 
Down 


VEHICLE OutpuT —It is estimated 
*by Automotive News that last 
» week’s production was 170,748 auto- 
_ motive vehicles against 173,098 the 
previous week — a drop of 2,350 
_ units. 

Store Sates — Department stores 
in New York City report an April 
'sales drop of 3 percent compared 
with April, 1952. 

Sree, Output—Pittsburgh mills 
operated at 95.2 percent of capac- 
ity last week, compared with 99.6 
percent in preceding week. 

Upper INcomes—The share of 
total income going to persons at 
the upper income levels in the 
U. S. has declined since 1939, ac- 
cording to National Bureau of 
- Economic Research. It is estimated 
| that the share going to the top 1 
percent of the population, before 
, taxes, dropped from 12 percent in 
percent in 1947-48. 


' percent of the population, however, 


m™ has risen from 72.2 to 79.3 percent. 


* * 


General 


CoNsuMER WEALTH—The National 
Industrial Conference Board re- 
‘ports that holdings of such con- 
' sumer assets as cash, homes, busi- 
ness interests and insurance exceed 
$800 billion, with offsetting debts at 
about one-eighth of that figure. 


Top Cars 
New-car registrations for two 
months, plus 40 states for 
























































March: 
1953 Pos. Make 1952 Pos. 
1—262,992 Chev. 189,118— 1 
2—218,225 Ford 134,320— 2 
3—129,916 Plym. 101,525— 3 
4— 97,851 Buick 68,497— 4 
5— 82,482 Pontiac 56,157— 5 
6— 68,198 Olds. 47,943— 7 
I— 65,013 Dodge 48,929— 6 
8— 56,340 Mercury 36,522— 9 
9— 39,707 Nash 26,595—11 
10— 34,940 Chrysler 26,602—10 
1i— 29,592 Stude. 41,937— 8 
12— 26,695 DeSoto 19,959—12 
13— 25,695 Cadillac 17,068—13 
14— 20,163 Packard 13,755—15 
15— 15,586 Hudson 16,319—14 
16— 13,415 Willys 6,212—18 
17— 7,635 Lincoln 3,948—19 
18— 17,217 Kaiser 8,186—16 
19— 3,574 Henry J 6,295—17 
20— 1,340 MG 1,149—20 
21— 1,013 Austin 1,143—21 
22— #202 Allstate 268—22 
Total All Makes 
1,214,200 877,042 


For further details see page 
46, today’s issue. 








Automotive Newsreel 





Quinn Takes Chrysler Division Helm— 


E. C. Quinn (right), former general manager of the Chrysler division, who last week 


was elected president of the division by the board of directors, takes over his 
post in a farewell ceremony for D. A. Wallace, who retired Apr. 30. Quinn entered 


j the auto business in 1919 with Studebaker in Detroit and has been with Chrysler since 
| 1934. Wallace joined the corporation in 1929 as staff master mechanic and was 


promoted the following year to manufacturing vice-president of the Chrysler division. 


He holds more than 70 auto patents. (See story on Page 48.) 





AAA Certifies Two Dodge Records— 


Two American Automobile Assn. national stock records set by a Dodge Red Ram V-8 


at El Mirage, Calif., have been certified. One of them was 102.622 miles per hour 


for a measured mile from a flying start. The second record was an average of 72.332 
miles for one mile from a standing start. The same Dodge V-8 took divisional honors 
in the Mobilgas Economy Run last month with a ton-mileage record of 52.85. 





Wholesale Index 
On Used Cars Off 
For 7th Week 


By Sam Sampson 
Staff Writer 

OR the seventh consecutive 

week, the overall average price 

of used cars at wholesale last week 
established a new low, according 
to AvuTomoTivE News’ index. The 
average figure fell $25 last week 
to stand at $1,029. 

All cars were off for the week 
except ’53s, which showed a fee- 
ble gain of $1. The biggest loss 
for the week was registered for 
51 cars, down $65. 

Confirmation of the falling price 
trend also came in reports from 
auction operators. Most of them 
say prices have fallen during the 
last two weeks, that demand is 
weakening and that smaller num- 
bers of cars are being offered. 

* 7 * 
Manz dealers say that rainy 
weather is holding back retail 
activity on used cars, and believe 
that “two weeks of sunshine” will 
bring the used-car buyer out to 
shop. However, most areas report 
that used units are moving better 

than three weeks ago. 

Franchised dealers are having 
trouble with used-car stocks, since 
large numbers of tradeins are 
being taken in on new-car pur- 
chases. Some are worried about 
large stocks of higher-priced 
makes, and others about older 
cars that are proving hard to 
move. 

Detroit dealers predict that used- 
car prices will continue to fall dur- 
ing the next month or so. They 
point out that the public has been 


conditioned to-expect high prices 
(Continued on Page 55, Col. 1) 


Civic Award for Davis— 
Haywood M. Davis (right), Fort Wayne 


dealer, is presented with the Herman 
Goodin Civic Service Award for 1952 at 
the convention of Indiana's auto dealers. 
The plaque, which cites the recipient's 
outstanding contributions to the civic life 
of his community, state and nation, is 
presented by Arthur M. Vivian, outgoing 
president of the Indiana association. 





Bernie Thomas 
Associate Editor 

ARRING an unforseen con- 

tingency, Detroit’s first postwar 
automobile show will be held early 
in 1954 as a dealer-sponsored event 
under the auspices of the Detroit 
Auto Dealers Assn. 

Location of the show will be 
the Michigan State Fair 
Grounds, Present plans call for 
a week-long run—probably the 
third week in January, if all 
manufacturers have their 1954 
models out by that time. 

A five-man DADA committee, it 


By 


SSS 





Labor Unrest Clouds 
Makers’ Push Toward 
Top Half-Year Output 


Sporadic Work Stoppages 


Are Expected to Continue; 


W eek’s Production Off Slightly to 170,748; 
May Goal of 778,000 in Doubt 


Naina auto industry moved nearer 
an alltime high first-half pro- 
duction of cars and trucks last 
week, but labor troubles were still 
clouding the outlook. 

Built in U. S. plants last week, 
according to Automotive News 
estimates, were 142,606 cars and 
28,142 trucks for a total of 170,748 
vehicles. The previous week’s 
output of 173,098 units was made 
up of 142,213 cars and 30,885 
trucks. 

Final tabulations for April show- 
ed that during the month U. S. 
plants produced 601,184 cars and 





Chrysler Realigns 


Management; 


Nets $24 Million 


Corp. took important steps last 
week in realigning the management 
staff, including: 

+1. All of the five presidents of 
the divisions were promoted to 
the rank of corporation vice- 
presidents. 


2. B. E. Hutchinson, long a stal- 
wart in Chrysler management, has 
been relieved of his duties as vice- 
president, although he was reelected 
chairman of the finance committee. 
It is believed that the move is in 
preparation for his retirement. He 
will be 65 on Oct. 2 this year. 

3. Frank W. Misch was elected 
comptroller, succeeding George W. 
Troost, vice-president and director, 
who is assuming some of the re- 
sponsibilities held by Hutchinson. 


* * * 


EANTIME, Chairman K. T. 
Keller and President L. L. 
Colbert announced record net sales 
of $924,257,247 for the first quarter 
and net earnings of $24,428,740. 
Earnings were 2.64 percent of sales. 

Comparative net earnings for re- 
cent first quarters were: 1952—$18,- 
793,677, 3.24 percent of sales; 1951 
— $13,316,672, and 1950—a loss of 
$1,782,790. 

Chrysler’s record quarterly 
| earnings were $65,704,000 in the 
third quarter of 1950 on a gross 

business of $815,000,000. 

Election of the five divisional 
presidents to corporation § vice- 
presidents was an unprecedented 
step. In the past, only four divi- 
sional presidents have been corpor- 
ation vice-presidents—K. T. Keller, 

(See CHRYSLER, Paze 49, Col. 3) 
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Diesilaw Plan ’54 Show bn Detroit 


was learned last week, has been 
working feverishly on show plans 
since the start of this year and 
spent considerable time studying 
show procedure at the _ recent 
dealer - sponsored Chicago Auto 
Show. 


* * * 


[pAPA2 show ambitions ap- 
parently got added impetus 


In This Issue 


Registrations, 


Prices 
Used-Car Auctions ........Pages 6, 42 
Production by Makes .........Page 55 








[ PREROrr.— Directors of Chrysler 





128,558 trucks—a total of 729,742 

units, the best month’s volume 

since March, 1951. 
* * * 

U S. PLANTS had their sights 

* set on a May production 
volume of 640,000 cars and 138,000 
trucks for a total of 778,000 vehi- 
cles. 

As of last week, there was con- 
siderable doubt whether May 
production targets throughout 
the industry would be realized in 
either output category—cars or 
trucks—despite the fact that in- 
dustrywide production activity 
was still at the second highest 
level of the year. 

But factory sources, at the pro- 
duction line supervisory level, re- 
vealed that underneath the record 
output pace there was a rising tide 
of labor unrest that seemed almost 
certain to result in sporadic work 
stoppages over the next few 
months. 

+ * 

ABOR, it was explained, is get- 

ting more sensitive about 

almost every factor connected with 
working conditions. A few such 
sources said they thought workers 
were not taking too kindly to 
management’s urging that em- 
ployes give a better day’s work 
for a day’s pay. 

At many plants, foremen are 
being given the most thorough 
possible indoctrination on the 
economics of competition, and 
are being educated on how to 
pass the facts of economic life 
on to workers under them, 

It was the Big Three producers 
which held output up to record 
levels last week, but fingers were 
still crossed over the prospect of 
labor strife at Chrysler Corp.’s 
body supplier, Briggs Mfg. Co. 

Meanwhile, a strike at Borg- 

(See PRODUCTION, Page 55, Col. 3) 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


* 


173,098 
170,748 


120,272 


Last Prev. 1952 
Week Week Week 
For complete production totals 
by makes, see table, page 55. 


early last month when it was 
learned that manufacturers are 
generally opposed to holding a 
manufacturer -sponsored show in 
1954, 

At an early April meeting, 
factory sales managers came to 
the conclusion that no adequate 
facilities are presently available 
for such an event, One of the 
facilities they had under scrutiny 
was the Michigan State Fair 
Grounds. 

The DADA show group’s goal is 
a 1954 auto exposition that will at 
(Continued on Page 52, Col. 1) 
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Finance Men Eye Car Market .. . 


Auto Credit Up $313 Million 


EADERS in the field of finance 
“4 were taking a careful look at 
the car market in various sections 
of the country last week as the 
Federal Reserve Board reported 
that consumer installment credit 
outstanding increased $422 million 
in March. 

An additional $313 million in 
auto paper accounted for most 


of the gain. 

Here are views of finance men 
from _ various sections of the 
country: 


In Albion, Mich., E. P. Latimer, 
president of the American Finance 
Conference, told the Michigan Con- 
sumer Credit Conference that 
probable declines in used-car prices 
later this year and the return of 
normal depreciation on autos for 
the first time since World War II 
make a conservative auto credit 
policy imperative. 

* + + 

N EUGENE, Ore., D, E. Abram, 

Portland, vice-president of the 
United States National Bank, as- 
serted that this year will be a test 
for financing in the auto field. 

In Chicago, Thomas W. Rogers, 
executive vice-president of the 
American Finance Conference, 
attacked the proposed return of 
authority to impose consumer 
credit controls. 

Meantime, an AFC bulletin to 
dealers said: 

“There’s no faster way to bank- 
rupt the auto industry, and a lot 
of other industries, than to slap 
on credit controls in an oversupply 
situation—and, it could happen!” 

* * + 


HE bulletin noted that about 75 

percent of all 1952 auto sales 
involved installment credit, as 
against only 50 percent under 
Regulation W. 

“That means with controls,” 
was added, “you would lose one- 
fourth of your sales. 

“At present production 


Assembly Plant 
In N. J. to Be 
Ford’s Largest 


DEARBORN.— Ford Motor Co. 
announced last week that it will 
build a new car and truck assembly 
plant in the New York area. 

L. D. Crusoe, general manager of 
the Ford division, said, “It will be 
the largest Ford division assembly 
plant in manufacturing space and 
capacity and will produce a full line 
of cars and trucks on completely 
separate assembly systems.” 

It is the third new assembly plant 
announced by Ford since February. 
The other two will be built at San 
Jose, Calif.. and Louisville. Ford 
division currently operates 15 as- 
sembly plants. 

Crusoe said negotiations are in 
progress for a 200-acre site for the 
new plant near Mahwah, N. J., 21 
miles northwest of the George 
Washington Bridge. The site is 
owned by the Erie Railroad. 

Crusoe said the plant will em- 
ploy about 5,000 persons at peak 
two-shift operations. A Ford 
spokesman estimated that 1,000 
units will be turned out there daily. 


rates, 








it | 


there’d be 1,375,000 cars a year left 
on dealer floors and backed up all 
the way to the factory. One out of 
every four auto workers would 
soon be out of a job.” 

AFC charged that the present 
call in Washington for credit 
controls is based on “1940 figures 
in a 1953 world.” 

Before being blinded by “a 
smokescreen to stir up alarm about 
the volume of consumer credit,” 
AFC said dealers should demand 
answers to these two questions: 

“1. Why is there no alarm raised 
about expansion of production fa- 
cilities and stepped-up production 
schedules? Credit has only ex- 
panded to permit selling goods pro- 
duced. Are they going to cut credit 
and let production keep on expand- 
ing? There’s no quicker way to 
cause overproduction and collapse. 

“2. Why measure credit levels by 
1940 standards? Credit is used to 
improve living standards. To move 
goods being produced at the 1953 
rate you can’t possibly hold to 1940 
levels of credit. As R. Earl O’Keefe, 
chairman of the executive commit- 


tee of the American Finance Con-| 


ference, pointed out in a widely 
quoted statement, if you peg credit 
to 1940 levels you'll lower living 


standards and production to 1940 





News on Corvette— 


An increase in contemplated  pro- 
duction schedules for the Chevrolet Cor- 
vette to 1,000 a month, beginning at the 
end of 1953, was announced by T. H. 
Keating (right), general manager of 
Chevrolet, upon his arrival in San Fran- 
cisco for the General Motors Motorama 
exhibit. He is welcomed by J. L. Connell, 
Oakland regional manager. 





levels, too. Yet in 1940 we produced 
one car for every 10 families—this 
year it’s one car for every 8 
families. And there are a lot of 
new goods—dishwashers, television, 
freezers—that people weren’t buy- 
ing before the war.” 
* * a” 

N OREGON, Abram said that 

rising auto production was 
building up pressures for lower 

down payments and longer terms 
“to help move units that can be 
manufactured in excess of our 
needs.” 

“If lenders yield to these pres- 
sures,” he said, “such excess sales 
could be dangerous and may pro- 
duce harmful economic results. 
Most lenders feel that the easiest 
terms that can be extended today 
are on a basis of 30 percent down 
with a maximum of 30 months to 
amortize the balance.” 

Latimer, in discussing price de- 
clines and depreciation before the 
credit conference, warned that “in- 
telligent analysis of terms, down- 
payments and collateral values” is 
of utmost importance. 

“Credit is a privilege to be 
granted only to those individuals 
who can prove they are in a 
sound position to make purchases 
on credit,” Latimer said. “It is 
not to be carelessly dispensed to 
everyone who would like to buy 
on installment credit without re- 
gard to his ability to pay.” 

Credit granters, Latimer said, 
must consider the customer’s abil- 
ity to pay, his character, paying 
habits and proof of intent to pay, 
personal indebtedness, proper iden- 

(See CREDIT, Page 55, Col. 5) 





NADA Directors Meet 


June 3-4 in Detroit 


WASHINGTON.—The _ mid- 
year meeting of NADA’s board 
of directors will be held at the 
Sheraton-Cadillac Hotel, Detroit, 
June 3-4, President Robert Arm- 
acost will preside. Directors will 
consider numerous industry 
problems said jto be of “special 
concern to dealers at this time.” 

Frederick Bell, executive vice- 
president, said that auto manu- 
facturing officials are being in- 
vited to a buffet supper June 3. 
NADA’s national affairs group, 
building committee, and business 
management and public rela- 
tions committees will meet in 
Detroit June 2. 











Kuhn Heads Indiana Dealers— 








Last week's convention of the Automobile Dealers Assn. of Indiana elected Paul 
Kuhn (third from left, standing), of Indianapolis, as its new president. Shown here are 
members of the board of directors. From left are P. E. Drachman, Evansville; Fred Guy, 
Muncie; Glenn Pitman, Lafayette; Karl Voelz, Columbus; C. J. Maxton, Butler; Frederick 
M. Sutter, Columbus; Joseph E. O'Daniel, Evansville; (standing) William R. Krafft, 
treasurer; Frank Shaver, East Chicago; Kuhn; Arthur M. Vivian, outgoing president; 


Herman Schaefer, executive secretary; 


John Cochrane, 


Kentland; George Dryer, 


Lebanon; (seated) James Strickland, Indianapolis; Freeman Yeager, South Bend; Hay- 
wood Davis, Fort Wayne; Charles Feigel, Rockport; Earl Weber, Greenfield; Harry 
Adams, Terre Haute, and W. T. Neal, Osgood. 


INDIANAPOLIS.—Indiana auto- 
mobile dealers, in their fight to 
prevent enactment of uniform in- 
surance qualification and licensing 
laws by the State Legislature, 
passed a resolution at their recent 
convention disapproving the 
actions of “certain groups, indi- 
viduals and organizations advo- 
cating the laws.” 


The_ resolution claimed the 
law “are designed to affect the 
rights of certain individuals, 


groups and industries, including 
retail automobile dealers, to sell 
or otherwise place insurance on 
automobiles.” 

It also charges that uniform in- 
surance agents and brokers quali- 
fication and licensing laws “are in 
the nature of discriminatory class 
legislation, contrary to public 


policy, and will not benefit the 
public or the retail automotive 
trade.” 


Sparked by a speech by James 
Cope, vice-president of Chrysler 
Corp., the convention also ap- 
proved a resolution that encour- 
ages the building and maintenance 
of adequate street, highway and 
parking facilities. 

The convention also went on 
record as opposing the establish- 
ment of Federal standby controls 
on wages, prices and credit, and 
urged the state’s representative in 
Washington to establish controls 





Canton Forge Strike Adds to Ford Woes 


By Bob Sheldon 
Associate Editor 

}AMPaneD on the one hand by 

the Warner gear division 
strike, Ford Motor Co. last week 
was eounting potential production 
losses accruing from a walkout of 
1,450 workers at its Canton (O.) 
forge plant. The plant is Ford’s 
sole supplier of axle housings and 
spindles. 

Although negotiators were 
pressing for settlement of the 
Canton dispute, Ford spokesmen 
said that, if the strike were con- 


As 10 Millionth Visitor Sees Chrysler Show— 


Chrysler Corp. dealers in Florida received first-hand information on the operation 
of the air-conditioned car, which was a feature of the “New Worlds in Engineering” 
show in Miami, which recorded the 10 millionth visitor in the two-year touring of the 


exhibit. Shown (from 


left) are Al Morrison, Chrysler regional 
Navarro, of Navarro, Inc.; Key West; H. 


manager; Dan lL. 
R. Sterling, Chrysler director of technical 


information; Thurston Brooks, of Thurston Brooks, Inc., West Palm Beach; Robert L. 
Lambert and touis E. Lambert, of Lambert Motors, Inc., Fort Lauderdale. The show 
will next open in Houston on May 23 and last through June 3. 


tinued, the company might have 
to shut down all of its assembly 
operations this week. 


In any event, the company ex-| 


pected to lose a day’s vehicle pro- 
duction for every day the Canton 


strike continued beyond last Thurs- | 


day. 


* x * 


frorD kept its assembly plants 

going last week by using up 
available axle housings and spin- 
dles. But when these were gone, 
the company explained, it would 
take a week to refill supply pipe- 
lines emptied by the strike. 


To replace some of the items 
lost at Canton, Ford said it was 
“seeking new and permanent 
sources of supply for critical ma- 
terials, particularly 
with an eye toward making up in 
the future for any car-production 
losses. 


The strike, which started Apr. 27, 
involved the job classification of 
nine men, the company said. 

At the same time, the strike of 
5,500 workers at Borg-Warner 
Corp.'s Warner gear division in 
Muncie, Ind. was upsetting the 
production schedules of Ford and 
other car makers. Malcolm House, 
of the Federal Mediation & Concili- 
ation Service, reported at midweek 
that no progress had been made in 
unsnarling the tieup, which started 
Apr. 20. 


® * + 


NTERPRETATION of an incen- 
tive-pay agreement signed a year 
ago was the basic issue in the 
strike, with UAW-CIO Local 287 
charging that a “speedup” was de- 


forgings,” | 








priving workers of $20 to $25 a 
week in take-home pay. 


The strike halted production of 
transmission parts, overdrives 
and automatic-transmission units. 
Chrysler Corp. and Willys last 
week were said to have removed 
their dies, patterns and tools 
from the idle plant. 


Ford was juggling its car output 
to circumvent a shortage of Ford 
and Mercury automatic transmis- 
sions, Production of Ford trucks 
was due to shrink to only one-half 
of pre-strike levels by next Friday, 
with a two-thirds cutback con- 
templated should the Warner strike 


continue. 
* * = 


ILLYS was fearful that it 
might have to curtail or shut 


down production next week. Kaiser- 
(Continued on Page 55, Col. 3) 





Call It Courtesy 


Augusta Dealers Sponsor 
Safety Drive 

AUGUSTA, Ga.—In an effort to 
cut down highway fatalities, the 
Augusta Automobile & Truck 
Dealers Assn. is sponsoring a com- 
prehensive safety program during 
May. 

The slogan, “Drive courteously 
and be safe,” will be used in all 
association advertisements during 
the month. 

To lend drama to the campaign, 
badly wrecked autos have been 
placed at key points in the city, 
with posters emphasizing the re- 
sult of carelessness and discourtesy 
while driving. 


Insurance Ban Opposed 


Indiana Dealers Fight Proposals to Enact 
Qualification, Licensing Laws 


only if and when there is proof of 
their immediate need. 


In other action taken by the 
dealers, the convention tendered to 
the Northern Indiana Automobile 
Dealers Assn. a vote of thanks for 
its support of ADAI, and passed a 
resolution thanking Senator Free- 
man Yeager, South Bend, and 
Rep. B. J. Swanson jr., Ft. Wayne, 
and Paul Bailey, Huntington, “for 
the services rendered during the 
last session of the Legislature and 
other times to the ADATI, its 
members and citizens alike.” 


International Cuts 
Price of Trucks 


By $87 to $152 


CHICAGO.—Substantial price re- 
ductions—$87 to $152 on list—were 
announced to more than 5,000 In- 
ternational Harvester dealers meet- 
ing in 73 points across the nation 
last week, according to John L 
McCaffrey, president. 


The reductions cover the com- 
pany’s R-110, 120, 130, 150, 160, 170 
and 180 model series, ranging from 
its smallest pickup trucks through 
those of the 19,500-pound rated ca- 
pacity. 

The reductions range from 3.5 
percent on the R-180 to 10.6 percent 
on the R-120. The overall price re- 
duction in these categories amounts 
to about 6.7 percent. 


In a statement accompanying the 
announcement, McCaffrey said: 

“Since the end of World War II 
we have centered an increasing 
share of our engineering and pro- 
duction efforts on the job of build- 
ing the kind of high-performance, 
high-efficiency vehicles which this 
market demands. We have been in- 
creasing our share of participation 
in the light through light-heavy- 
duty truck markets in 1953, but we 
still want more.” 

International now ranks third in 
the sale of all categories of trucks 
in the U. S., McCaffrey noted. 





4-Way Power Seat— 


Houdaille- Hershey Corp., Detroit, is 
offering a new kind of seat which can e 
moved up and down as well as forwerd 
and back. The actuator has a free-whe =!- 
ing feature which disengages a ball be 1 
ing screw at the end of the travel, | us 
stopping the movement of the seat, «c- 
cording to the firm. It is designed for ‘he 
1953 Lincoln Capri. 
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EALERS are interested in the} 
perfection of NADA. All realize, | 
with the new conditions the trade | 


faces, the necessity of a strong 


organization. 


very 
ployment of the Executive Vice- 
President Frederick J. Bell. In 
fact, a lot of the “back of the 
scenes” discussion during the re- 
cent San Francisco convention was 
on that subject. 

Many dealers believe that the 
strength of the association would 
be developed by amending the 
by-laws to provide that directors 
serve not longer than two terms. 
Dealers claim that six years is 
enough for any one man to serve 
on this body. Dealers have no 
criticism of the men who have 
served on this board a great 
many years. 

But they feel that any associa- 
tion needs new blood to keep it 
alive and progressive. There are 
certainly a great many dealers in 
each state who are capable of 
serving as directors in the national 
body, and they should be given the 
opportunity to bring in fresh view- 
points. A frequent change in direc- 
tors would give more dealers a 
feeling they have representation. 
Such a change in the by-laws 
would also bury dealer criticism 
that NADA was governed by a 


clique. 
* * * 


Limiting Terms 

HE NADA board, in refusing to 

amend the by-laws to limit di- 
rectors’ terms, has done so on the 
theory that the states should decide 
how long a director should serve. 
Most dealers don’t agree with that 
theory, however, because they real- 
ize that the old director has all the 
advantage in running for succes- 
sive terms against three or four 
new leaders. The incumbent direc- 
tor, if he chooses to run indefinitely, 
usually can get elected because it 
has been his name that has been 
publicized in that state over the 
years. 

Most national trade associations, 
as well as civic groups, limit the 
terms of their officers. It is the 
perogative as well as the obligation 
of the NADA board to decide this 
question. The board should not 
abdicate that authority or delegate 
that responsibility to others. 

The directors of NADA are to 
meet very soon, and it is hoped 
they will amend the by-laws to 
limit directors to two terms, so 
that fresh personalities and new 
thoughts can be injected into the 
association. I am sure that such 
action would be a wholesome in- 
fluence, and would interest many 
more dealers in becoming active. 

Dealers express the thought that 
now that there is an executive 
vice-president, there will be fewer 
administrative duties for the 
NADA Executive committee. It is, 
therefore, recommended that the 
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By John O. Munn 


Many have sugges-| 
tions for improvements. They are} 
enthusiastic about the em-| 











The 


streamlined. 
Executive committee now consists 


committee be 


of the president, 


| 


immediate past | 


president, first vice-president, sec- | 


retary and treasurer, plus 12 re-| 


gional vice-presidents who are | 


elected by directors in each of 12 
regions. It has not been difficult 
for a group of four or five regional 
vice-presidents to effect their con- 
tinued reelection and thus form a 
hard core of control which tends 
not only to dominate the decisions 
of the Executive committee but 


the board of Directors as well. 
* ea 


Mail Ballot Available 


— of this large body, a 
new Executive committee is sug- 
gested to consist of the president, 
immediate past president, secre- 
tary and treasurer.. The duty of 
this committee, now that there is 
an executive vice-president, would 
be confined principally to finance 
and budget activities. This change 
might call for more frequent meet- 
ings of the entire board which is, 
of course, the policy-making body. 

When policies are decided, the 
new executive vice-president can 
administrate them and carry on 
without the need of such a large 
executive committee, This 
streamlining will reduce expense 
and get quicker action. If be- 
tween the board meetings, new 
decisions must be taken, a mail 


| ballot is available. The pros and 
| cons of any proposition can be 
stated on a ballot so that all 


board members have full infor- 
mation, and fast and intelligent 
answers can be found for any 
problem. 

The manner in which NADA is 
organized is very important. The 
association must attract and hold 
members. Rotation of leaders is 
needed to consistently attract more 
and more members. The change is 
indicated so quick, and sound de- 
cisions may result. NADA works 
largely through committees of di- 
rectors. These committees have 
been very active in planning and 
carrying out programs. The area 
chairmen are also very important. 
Area chairmen have a more im- 
portant place in the organization 
in the future. For too long they 
have been used almost exclusively 
as membership solicitors and dues 
collectors. 

* ” 


Regarding Elections 


T= thought is expressed, too, 
that the time of election of new 
officers should be changed so that 
they can do some of their planning 
in advance and thus have a full 
year to get their program opera- 
tive. Now the election takes place 
at convention time. There isn’t 
another board meeting until the 
middle of the year. Committees are 
late in being appointed, and a large 
share of the year is lost. 

Dealers hope that the board 
will give careful consideration in 
its midsummer meeting to an 
amendment for limiting directors’ 
terms to two terms; to reducing 
the size of the Executive com- 
mittee, and for electing officers 
some time during October, so 
they will be in a position to 
familiarize themselves thoroughly 
with the activities of the asso- 
ciation during the latter part of 
the year preceding their admini- 
stration, 

With the policies decided by the 
board; the programs developed by 
committees and area chairmen, 
then it would seem that the ad- 
ministration of the plans and poli- 
cies can be safely left to the new 
executive vice-president, Fred Bell. 


Wills Plays Civic Role 

Henry Wills, of Wills Motor 
(Nash), inaugurated curb mail 
service in Twin Falls, Id., by 
dropping the first letter in the city’s 
new-type mailbox. The project was 
sponsored by the Junior Chamber 
of Commerce, of which Wills is 
the newly elected president, Wills 
is associated in the auto business 
with his father and brother. 





Cutting Prices? 


Higher Sales Must Follow 


Slash, NADA Says 

WASHINGTON. — NADA, in 
warning dealers last week 
against price cutting, detailed a 
hypothetical case, 

In NADA’s example, a firm 
makes a gross profit of $25 on 
a $100 item. Deciding to cut 
prices 10 percent, it begins sell- 
ing the item at $90, reducing 
the gross profit to $15. 

To retain the old gross profit 
of $25 at the new price, NADA 
said, the firm has to do $150 
worth of business — increasing 
its dollar sales volume 50 per- 
cent, 

The firm, to make $150 worth 
of sales, then has to do 67 per- 
cent more work, NADA said. 

A price cut of 15 percent, 
NADA said, would require an 
increase of 113 percent in dollar 
sales volume, and a slash of 20 
percent would require a boost of 
300 percent in sales. 








Tate Gets President’s Gavel. . . 


Missouri Dealers Blast 








At Insurance Curbs 


ST. LOUIS.—The Missouri Auto- | came 


mobile Dealers Assn., which met 
here last week at the Chase Hotel 
for its 14th annual convention, 
adopted a resolution protesting the 
passage of any legislation § re- 
stricting auto dealers from being 
insurance agents. 


The resolution protested “in- 
dividuals or organizations ad- 
vocating legislative adoption of 
uniform insurance agents’ and 
brokers’ qualification and 
licensing laws.” 

The dealer organization also 
urged adoption of the uniform 
traffic code to curtail reckless driv- 
ing, and called for elimination of 
the increase in excise taxes on cars 
and trucks which went into effect 
during the war. 

Federal credit restrictions also 








Newark D 


ler Aids 





Civil Defense— 


Hagin & Koplin, Inc., Newark, N. J., put on a promotion for civil defense by dis- 
playing in its windows material relating to the importance of this task. A branch 
office of the Civil Defense Authority was set up in the dealership for the purpose 
of recruiting volunteers for defense work and air raid wardens, and the public re- 
ceived free blood-typing. Leading City officials took part in the event, and several 


entertainers helped attract large crowds. 


Franchises of 19 Dealers 


Vacated in Chicago 


CHICAGO.—The total number of 
new-car dealerships in Chicago and 
Cook County on Apr. 1 was 609 
against 628 on Jan. 1, a decrease 
of 19, according to the Chicago 
Automobile Trade Assn. 


However, the total number of 
dealer establishments, some of 
which are outlets for more than 
one make, was 491 against 507 
at the beginning of the year— 
a decrease of 16. 

The association reports that dur- 
ing the first quarter, dealer can- 
cellations or resignations amounted 
to 34, while 18 dealers were newly 
appointed, for an overall loss of 16 
dealerships. Of the new dealers, 11 
were appointed in Chicago and 
seven in the suburban area. Of the 
dealers going out of business, 24 
were in Chicago and 10 in Cook 
County. 

The breakdown as of Apr. 1, com- 


VATA Plans Suit 
As Raine Wins 
Sales List Fight 


RICHMOND, Va.—The dispute 
between leaders of the Virginia 
Automotive Trade Assn. and its 
former manager, John E. Raine, 
took a competitive turn last week. 
Raine was ousted from his VATA 
post two months ago. 

For the last three years, the as- 
sociation has had access to state 
license registration lists for 48- 
hour periods at a rental of $2 per 
1,000 names. 

This year the Motor Vehicle 
Statistical Service, headed by John 
Raine and his son, David L., sub- 
mitted a bid for $10.10 a thousand 
names, compared with a bid by 
Paul R. Lauritzen, president of 
VATA, of $5.11. 

Now Lauritzen is planning to file 
suit for a writ of mandamus to 
compel the vehicle commissioner to 
permit him to look at the list on 
the same terms as Raine’s service. 


|! recession . . 


pared with the number on Jan. 1 in 
parentheses, is as follows: 


Buick, 35 (35); Cadillac, 14 
(14); Chevrolet, 52 (52); Chrysler, 
37 (37); Crosley, 3 (3); DeSoto, 
36 (37); Dodge, 40 (42); Ford, 59 
(61); Hudson, 20 (22); Kaiser- 
Frazer, 26 (29). 


Lincoln-Mercury, 24 (24); Nash, 
25 (25); Oldsmobile, 34 (33); Pack- 
ard, 19 (19); Plymouth, 113 (116); 
Pontiac, 31 (31); Studebaker, 29 
(29), and Willys, 12 (19). 

The number of dealerships in 
Chicago on Apr. 1 was 378 and the 
number of actual dealer establish- 
ments 303. Outside the city, the 
figures were 231 and 188, re- 
spectively. 


On the House . 


under the fire of MADA, 
which termed them highly unsatis- 
factory and detrimental to auto 
owners and dealers alike. 

On the state level, the convention 
declared that the Missouri laws as- 
sessing license fees on non-com- 
mercial vehicles were outmoded, 
and went on record as favoring the 
plan of the State Motor Vehicle 
Division of licensing all such vehi- 
cles on the same basis. 

Hubert L. Tate, Gallatin, Mo., 
was elected president of MADA; 
Herbert C. Kincaid, Kansas City, 
and A, H. Roeper, St. Louis, vice- 
presidents; and James A. Gor- 
man, secretary. 

E. C. Quinn, new president of the 
Chrysler division, told the dealers 
that the automobile has become the 
fourth essential in American life, 
preceded only by food, clothing and 
shelter. 

He told the dealers that the in- 
vestment in 46,000 dealerships 
throughout the U. S. represented 
several times the investment of the 
auto companies whose products 
they sell. 

“Selling automobiles is a_ big- 
league enterprise in the U. S.,” 
Quinn said. “But one of the beau- 
ties is that the individual dealer 
remains a free, independent 
businessman, This home-town as- 
sociation ties dealers in closely 
with the welfare of the community 
and makes them work hard to pro- 
mote civic projects of great benefit 
to the country.” 

Quinn warned the dealers that 
there are forces at work in the 
U. S. which seek by every means 
to discredit the nation’s economic 
and political institutions. The 
best offense against such trouble- 
makers, he declared, is a fight 
waged at the “grass roots” level 
—in the homes, schools and daily 
business relations. 

“I am sure that one of the most 
powerful forces for success in this 
effort lies in American business- 
men of good faith and good works, 
working hand in hand with all the 
people of their own communities, 
with churches, schools and social 
and civic organizations,” Quinn 
said. 

“The challenge of the future will 
be even greater than that of the 
present or the past. It will be true 
for us who make automobiles, as 
well as for you who sell and service 
our products. We cannot allow our- 
selves the luxury of indifference or 
the penalty of failure to meet our 
ever-widening obligations.” 


Robert S. Armacost sr., president 
of NADA, outlined several of the 
organization’s programs during the 
closing day of the convention. Dr. 
Alfred P. Haake, consultant to 
General Motors Corp., also spoke 
at the final meeting. 


Ford district men in some sections of the country are reported 
burned up by the flub Ford public-relations department pulled on its 
anniversary celebration last week. Seems that some of the best-known 

auto editors in the country weren’t invited to the 


Accent seems 





Jack Mansfield 
Newberg is only 42... Rumor 


he said, adding ‘ 


newest head of a division - 
division —is only 49. Other divisional heads — Irv 
Woolson at DeSoto, Bill Newberg at Dodge and 


affair. The invitations went to the editors and man- 
aging editors of their papers, while the Ford district 
men all deal with the auto editors. . 
ful of cutting the length of time between designing 
a new model car and its appearance on the market, 
President Curtice told newsmen in San Francisco 
the other day. The time lag is now 1% to two years, 
‘and that is much too long”... 


. GM is hope- 


to be on youth at Chrysler Corp.; 
Ed Quinn at Chrysler 


at Plymouth —all are under 50. 
from West Coast that Ford has 


bought acreage near Kaiser Steel plant at Fontana, Calif., for body 
assembly plant, is five years old and “still unfounded,” says Ford 


spokesman . 


. . Seven counties in Illinois have all their auto dealers 


signed up as members in state association. 
Glad to see businessmen again talking “good days ahead;” for a 
few months it looked like they were going to talk themselves into a 


oldest dealerships; 
520 dealers. 


. Louisiana association is seeking photos of state’s six 
group now has 412 members out of possible 


Pete Wemuorr, Editor, 
Automotive News 
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AUTOMOTIVE OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
of Dm and dealers in motor vehicles, parts and accessories. 2. A fair profit to 
ef Sh he the dealers on every used vehicle accepted in partial payment for a new 
at wun) SA car or truck. ff 3. Every dollar of gasoline tax collected by states or federal 
uy aK overnment applied to the building and maintenance of highways. 
t Me 4. The elimination of government and bureaucratic controls over this 
® {| e industry. § 5. A return to the precepts of independence and the rewards of 


applied energy and ability, which made America and gave more of her 
citizens more of the better things of life than anywhere else in the world. 





Capsule Comment 


NADA is launching a grass-roots program designed to 
avert auto stagnation through elimination of inadequate 
roads, congested parking conditions and rising accidents. 


Every auto dealer—that means YOU—must join in this 
movemeni if our business is to survive and prosper. 


* * * 


Kaiser-Frazer has completed financial arrangements in 
taking over the manufacturing operations of Willys-Overland. 


Still lots to be done, but a good start has been made. 


* * * 


The Federal government’s antitrust trial against duPont, 
already in its seventh month, will probably run into next 
fall, it now appears. 


The testimony has made interesting reading at times, but 
as yet we fail to see that the government has proved its case. 
* * * 


Providing relief to one or more types of truck operators, 
laws have been enacted in eight states changing size and 
weight regulations. 


And in three states anti-truck bills have been defeated 
thus far. 


Although considerable progress has been made in improv- 
ing corrosive resistance of modern autos, several baffling 
problems are still to be overcome, an AUTOMOTIVE NEWS 
survey finds. 


Probably the greatest advance has been in greater un- 
derstanding of the corrosion problem, which will pay off 
in vast improvements one of these days. 


* * # 


President Eisenhower and some of his fellow Republicans 
in Congress are at loggershead over which should come first, 
budget balancing or tax reduction. 


Like which came first, the hen or the egg? 





“The current cost of opera- | 
tion of a new automobile is_ | 
from 8 to 10 cents a mile,”— 
Dr. RatpH A. Mover, of the | 
Institute of Transportationand | 
Traffic Engineering, Univer- | 
sity of California. 

* * * | 
Bad Manners on Roads 


The highway death toll is due 
to a “mass demonstration of 
gutter manners” among motor- 
ists, according to Paul Jones, in- 
formation director of the 
National Safety Council. 

“The ‘me-first’ attitude on the 
road,” he said, “reflects some 
of the attributes of greed, sel- 
fishness and disregard for the 
rights of others that bring about 
black marketing, bribery, cor- 
ruption and the current slump 
in old-fashioned morality.” 

+ * * 


POW’s First Question 


Pfc. Earl M. Wiseman, one of 
the prisoners of war released by 
the Chinese and now back in the 
U. S., talked to his father, a 
Pontiac Motor factory worker 
by telephone. 

One of his first questions 
was: “How easy is it to get a 
car now?” 

“Easy enough, replied his 
father, “if you have the money.” 


—Detroit News. 
* * * 


Anyway, It’s an Idea 

A quick way to figure the safe 
distance at which to follow the 
car ahead of you has been re- 
ported to the Highway Board in 
Washington by Harrison Hill of 
the Connecticut Highway De- 
partment. 

Divide your speed in miles 
per hour by five. Multiple your 
answer by itself. Add to that 
your speed in miles per hour. 

Thus if you are going 50 mph. 
you should follow the car ahead 
of you no closer than 150 feet. 

Hill suggests that drivers use 
telephone poles to help them 
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estimate the distance between 
ears. Standard spacing of road- 
side poles is about 125 feet, he 
said._Science News Letter. 

x 


x * 


Letterbox 


The truck business is going 
to go where it gets the service 
it has to have to survive.—A. 
A. SHantz, GMC service man- 
ager. 


* . * 


Royal Auction 


The Egyptian Government has 
put ex-King Farouk’s_ auto- 
mobiles on the auction block. 
Nearly all the vehicles were in 


Counter Claims 

“Milestones of Transportation,” 
in the Automotive News Almanac, 
reads like advertising copy from 
the GM sales division. With Buick 


a b : : 1 
good condition. The ex-King | siven credit for perfecting 4-whee 
maintained a staff of more than | rakes in 1924, whereas Ricken- 
100 drivers and mechanics. backer introduced them in 1922 


with internal expanding shoes pro- 
tected from the elements, while 
Buick still had external shoes out 
in the mud and rain on their 1929 
models. 

The public is reminded of GM 
no-draft-ventilation and knee ac- 
tion, yet other companies offered 
the same or similar innovations in 
1933 also. And no mention is made 
of Hudson pioneering the first com- 
pensated, inherently - balanced 
crankshaft in 1916 with the intro- 

7- ¢ @ | duction of the high-performance 

“Students are being taught | Hudson Super Six. 
more and more about less and | Or of the first all-steel bodies 
less..—Dr. A. Briar Kwnapp, | built on a production basis in the 
president, Denison University. manufacturer’s own plant by Hud- 


A specially built green 
Packard Tourer was sold for 
$1,582. It was equipped with 
two radios and holsters inside 
each door for automatic 
weapons. 

One of a fleet of seven, a four- 
year-old Humber limousine sold 
for only $840, while a 1948 
Cadillac—a special favorite of 
Farouk—was knocked down for 
$2,016 after keen bidding.—De- 
troit News. 


10 Years Ago... 


The Big Story 


In order that the 27 million cars and five million trucks of the 
country may continue in service, OPA Auto Rationing Chief Hubert 
Larson suggests that cars not be kept in dead storage but driven 
carefully under the present mileage controls; that repairs be kept up 
to the highest point of possible mechanical perfection, and that 
. According to Michigan 


share-the-ride programs be extended 
Department of Revenue records, 414 auto dealers throughout the 


state have closed their doors in the past year . . . Rubber Director 
William Jeffers revealed that “a small number of Buna-S synthetic 
tires and thues would be rationed to B and C-card holders within the 
next 60 days ... War Production Board’s order barring civilian 
motorists from purchasing permanent-type antifreeze solutions has 
been protested by the antifreeze committee of the War Engineering 
Board .. . Great opportunities for auto dealers in postwar America 
were picturede by H. C. Doss, general manager of Ford Motor Co. 


—From the files of Automotive News. 





‘Auto Milestones ... . 
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This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





|son in 1926, just 12 years before a 


certain other auto manufacturer, 
who, incidently, in it’s effort to sell 
its saging wood bodies, had adver- 
tised that a steel tube with wood 
in it was stronger than one without. 

How about showing a little more 
interest in the struggling, but great 
American Independents, instead of 
fostering monopoly?—M. D. 
Tuomas, 820 S. Woodward, Birming- 
ham, Mich. 

Eprror’s Note: Will the respec- 
tive claimants please step for- 
ward? 


Best Ever 


Your excellent Automotive News 
Almanac . . looks like the best 
ever. 

I am going to take it home and 
use it for occasional reading until 
I have had a chance to get a line 
on the way trends are used. There- 
after, I will use it for reference. 
JaMeEs J. Nance, president, Packard: 

7” * * 

While “bigger and better” 
seems a rather trite expression 
of annual models in the auto- 
motive industry, it is a factual 
statement which in itself has 
placed the industry in the po- 
sition which it enjoys in our 
country, 

“Bigger and better,” as you 
have described your 1953 
Almanac, is also a perfectly justi- 
fied statement.—W. E. Fisu 
general sales manager, Chevrolet. 

* * a 

I look forward with a great deal 
of interest to receiving this 
(Almanac) each year, and I want 
to tell you that you have done a 
fine job with the 1953 issue.—W. «. 
NEwBERG, president, Dodge. 

*~ * = 


Wish to congratulate you on the 
excellence of the 1953 Almanac. it 
(Continued on Page 50, Col. 1) 
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UNIVERS 


I became interested in amateur magic recently 


and when I was getting pretty good, I decided to 
use it to liven up the next Sales Meeting. 


you see it—now you don’t!”’ And with that I 
palm the coin and distract them by producing a 
“Quality is something you can’t always see,” I 


large paper bouquet. 
open dramatically, holding my cuffs open for a 
peek, the way the magicians do. “‘And here at 
Dusty Motors we sell two quality products: a 
fine car and a darn good finance plan! Agreed?” 


Lou, Dewey and Bert nod yes like one man. 


same voice. 


the dollar is still here—somewhere. But you can’t 
see it!” 
“O. K., then. Let’s remember that quality some- *“Yeah, but tell us how did you do it!” says Bert. 
times has to be backed up by performance. For 
instance, our customers can’t know the full qual- 
ity of our car just by looking at it. They never does it—just the way our customers never see the 
really appreciate our car until they take it out quality features of the Universal C.1.T. Plan. 
on the highway and road-test it. Right?” Sure, you can tell them about the qualitv features 
- of the Universal C.I.T. Plan. Sure, you can tell 
You betcha!” says Bert. them about Credit Life Insurance, Personal Acci- 
“Quality is something like this silver dollar,’’ I 


dent Insurance, Towing and Road Service, Bail 


a SS MISS « KK RK 
1 i. oe ~ 


“A magician’s audience never really sees how he 





‘*‘How’d you do it?’”’, ask Dewey and Lou in the 


“*T don’t doubt for a minute that you boys know 





MAY 11, 1953 


KKK KKK KK KK KK 


Dusty, auto dealer and magician, holds an early- 
morning sales meeting to explain how proof of the 
product makes a better salesman—and more satisfied 
customers. 





AL C.1.T. 


say, getting ready to pull my magic trick. ““Now 


Bond and Collision Insurance. But you’ve got to 
impress them with the fact that these protections 
really pay off—before they can really be appre- 
ciated.” 


“Right, Dusty,” says Bert. “But how do we turn 
this idea into signatures on the dotted line?’ 


“Just coming to that,”’ I say, handing each of 

them the list Edna has brought up to date. It 
shows all the names and the claims paid under the 
Universal C.I.T. Plan to our customers in the 

last six months. “It’s not enough to use the Blue 
Book alone. To make every customer see the 
dollars-and-cents benefits of our finance plan I 


want you to use this list every time you sell a car.”’ 


My sales force had a new slant on an old sales 


tool—and it proved itself in even better figures 
on the next month’s Time Sales! 


len 
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New-Model Coordination Pushed .. . 
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N. C. Offers Proposals 
On Factory Relations 


PINEHURST, N, C.—Calling on 
car and truck manufacturers to set 
up departments for the purpose of 
improving factory-dealer relations, 
the North Carolina Automobile 
Dealers Assn.’s 18th annual con- 
vention here last week also went 
on record with a request that the 
NADA industry relations commit- 
tee continue its efforts for coordi- 
nation by factories of new-model 
announcement dates within a pe- 
riod of 45 days. 


Other resolutions commended 
the State Legislature for refus- 
ing to increase auto taxes, State 
Insurance Commissioner Waldo 
Cheek for securing passage of a 
progressive agency qualification 
law, and the Department of Mo- 
tor Vehicles for the promotion of 
highway safety legislation. 

Tom I. Black, of Pinehurst, was 
elected president for the coming 
year; Judson B. Smith, of Greens- 
boro, vice-president; J. Bobo Lang- 
ston, of Charlotte, secretary, and 
Charles G. Conn jr., of Raleigh, 
treasurer. 

Allan Mims, of Rocky Mount, 
was renamed NADA director, and 
also was reelected chairman of the 
industry relations committee for a 
third term. Mrs. Bessie B. Ballen- 
tine was renamed executive secre- 
tary. 

The convention decided to hold 
next year’s meeting on a cruise 
to Bermuda. 


Viewing “good, alert manage- 
ment” as the best means to a profit- 
able business, Thomas J. O'Neil, di- 
rector of product sales and dealer 
organization planning for Ford 
Motor Co., told the association 
that “automobile dealers actually 
operate seven businesses at one 
time, and each busienss is essential 
to the success of the dealership in 
a competitive market.” 

O’Neil said the businesses are 
the selling of new cars, new 
trucks, used cars, used trucks, 
wholesale parts, retail parts and 
service. 

“While aggressively selling new 
cars and trucks, dealers should not 
overlook the importance of their 
used-car and used-truck operations, 
wholesale and retail parts, acces- 
sories and service sales,” he empha- 
sized. 

Predicting that dealers will have 
to sell between 12 and 15 million 
used units this year, O’Neil urged 
members to give more attention to 
“what is too often the step-child 
of the dealership’—the used-car 
and used-truck department. 

“In a normal market, when the 
used-car and used-truck depart- 


Maryland Dealers 
To Hear Bell 
At June Parley 


BALTIMORE.—Frederick J. Bell, 
NADA executive vice - president, 
will be main speaker at the annual 
spring meeting of the Maryland 
Automobile Trade Assn., J. Caven- 
dish Darrell, general manager, has 
announced. 

The get-together will be held 
June 12-14 at the Commodore Hotel 
in Ocean City, Md. 

Foster Talbott, MATA president, 
said about 300 dealers and their 
guests are expected to join the 
business sessions and recreational 
activities. 


Strother Promoted 
By White Motor 


CLEVELAND.—Howard P. 
Strother has been named assistant 
wholesale manager and assistant to 
J. N. Bauman, sales vice-president 
of White Motor Co., it was an- 
nounced here last week. 

Strother comes from San Fran- 
cisco, where he was wholesale man- 
ager of the Pacific coast region. 
He joined the White sales organi- 
zation there in 1945, after several 
years with B. F. Goodrich as Los 
Angeles district truck and bus tire 
sales representative. 





ment is operated successfully, then 
and only then—can a dealership 


sell a sufficient volume of new cars | 
'"Roof-O-Matic” Latest Ford Experiment— 


What Ford engineers call the first “true hardtop convertible design for a sedan” 
was revealed last week at press preview in Dearborn. Named the Syrtis, the three- 
| eighths-scale model shows an all-steel ‘‘Roof-O-Matic’’ top which lowers into the 
| luggage compartment. Earl S$. MacPherson, Ford engineering vice-president, said that 
the model was designed with the thought that the roof mechanism could be applied 
to any of Ford's cars. While declining to predict when the idea might be incorporated 
in cars, he said , we hove gone far enough to learn that it is sound, feasible idea." 


Ford Dedicates Archives, 
Previews Scientific Lab 


DEARBORN.—Two more steps in| program begun after World War 


and trucks to attain its objectives,” 
he said. 


Pointing out a need for better 
highway and parking facilities, 
the sales executive called on the 
dealers to support community 
betterment projects for elimi- 
nation of traffic congestion, high- 
way improvement, and safe vehi- 
cle programs. 

“Lack of highways and parking 
facilities constitute one of the 
greatest threats to the continued 
progress of the automobile in- 
dustry,” he said. 

Continuing his plea for national 
highway expansion, O’Neil told the 
North Carolina dealers that, in the 
early 1960, the annual demand for 
new cars could pass the six-million 
mark. 

“In 1953,” O’Neil continued, “the 
industry could produce and sell be- 
tween five and six million passen- 
ger cars, and possibly somewhat 
more than six. Between one and 
1.3 million trucks could be sold.” 


For the next decade, he predicted, 
a market demand for more than 
5% million cars will present itself 
annually. 

Stressing that a good sales pro- 
gram is dependent on the ability to 
“use what you know about selling,” 
Arthur H. Motley, president and 
publisher of Parade magazine, told 
NCADA members they must “re- 
learn, re-study and reconsider” if 
they want to remain in business. 

“Anybody who knows anything 
about selling knows that you are 
never through,” Motley said. “Noth- 
ing in business is ever permanent.” 

Urging 100 percent participation 
of industry in such  sounding- 
board operations, Motley declared 
that if business associations are to 
continue to grow in strength “it 
will be because the principals stay 
active.” 

“If you want the job that you 
have to do, done the way it ought 
to be done, in the way you want 
it done, you cannot delegate it,” 
he said. 








the observance of the golden anni- 


were taken 
dedication of the Ford Archives 
and a preview of the _ scientific 
laboratory. 

With the opening of the archi- 
ves, more than five million docu- 
ments and personal papers 
housed in the home of the late 
Henry Ford, Fair Lane in Dear- 
born, became available to histori- 
ans and writers. 

The multimillion-dollar scientific 
laboratory will be the scene of basic 
studies in metallurgy, chemistry, 
physics, electronics and mechanical 
and atomic energy applications. 

Other anniversary ceremonies 
are scheduled at Dearborn. A new 
$80 million research and engineer- 
ing center, part of an expansion 


Economie Club to Learn 


Outlook for Near East 

DETROIT.— Charles H. Malik, 
Lebanese ambassador to the United 
States and member of the United 
Nations Security Council, will ad- 
dress the Economic Club of Detroit 
today (May 11) on “The Outlook 
in the Near East with Special 
Reference to the Economic Possi- 
bilities.” 

Next week Sir Roger Makins, 
British ambassador to the United 
States, will discuss “The British 
Economy and the Free World.” 





Used-Car Bulletin from Detroit... 
Latest Auetion Prices 


(Aptco Auto Auction. Sale every Wednesday.) 


May 6 
(Clean cars bringing top prices. 
Good, fast sale. Sold 81 cars out of 
112 offerings.) 


BUICK—’51 Super 4-dr., $1,555*. °'50 
Super 4-dr., $1,080*. ‘47 Special 4- 
dr., $275. 

CADILLAC—'49 (62) 4-dr., $1,600*. 
"48 (62) 2-dr., $1,000*. '46 (62) 4-dr., 
$410*. 

CHEVROLET—'51 SL Deluxe 2-dr., 
$1,010; Bel Air, $1,300*; FL Deluxe 
4-dr., $1,075, $1,145*. '50 SL Deluxe 
4-dr., $860*. 


CHRYSLER — ‘50 NY 4-dr., $1,015*; 


Windsor 4-dr., $800. 


DeSOTO—’51 Custom club coupe, $1,- 
425*. °'50 Deluxe 4-dr., $975, $950. 
’49 Custom club coupe, $980*. 

DODGE—’52 Meadowbrook 4-dr., $1,- 


245*, °51 Coronet 4-dr., $1,055*, $1,- 
160*. °50 Coronet 4-dr., $900; Mea- 
dowbrook 4-dr., $755*. 


FORD—’52 (6) stationwagon, $1,680; 
Custom (6) 2-dr., $1,415. °51 Custom 
(6) 2-dr., $980, 900, 990; Custom (8) 
2-dr., $1,175*. ‘50 Custom (6) 2-dr., 
715*, $890*. °49 Custom (8) 2-dr., 
$675, $565, $720*; 4-dr., $575. °48 
SD (6) 4-dr., $275. '46 Custom (8) 
4-dr., $450. 


KAISER—’50 4-dr., $490, $450. 
LINCOLN—'49 4-dr., $590. 
MERCURY—'47 club coupe, 
NASH—’51 Ambassador 4-dr., 
2-dr., 2 at $800. 
OLDSMOBILE—'50 (88) 2-dr., 2 at $1,- 
050*, $1,065*. '49 (76) 2-dr., $685. 
’48 (98) 2-dr., $600. '47 (76) 4-dr., 
$500. 
PLYMOUTH 


$505. 
$1,000"; 


'52 Cambridge club coupe, 


$1,150; 4-dr., $1,155. '51 Cambridge 
4-dr., $920, $980, $950; club coupe, 
$975, $950. '50 SD 4-dr., 3 at $800, 
$950. 

PONTIAC—’52 Chieftain (8) 2-dr., $1.- 
700*. °50 Catalina, $1,485*; Chief- 
tain (8) 4-dr.. $1,070*. '49 Chieftain 


(8) 4-dr., $990, $825. "47 SL (8) 4- 


dr., $380. 
STUDEBAKER—’52 Commander 4-dr., 
$1,210*. °51 Champion 2-dr., $820. 


‘50 Champion 2-dr., $560, $630, $580. 


*Indicates automatic transmission or overdrive, and (ps), 





Apr. 29 


(Smaller number of buyers at- 
tended. Buying spirit low, Sold 75 
cars out of 155 offerings.) 


BUICK—'51 RM 4-dr., $1,395*, $1,- 
500*; Super 4-dr., $1,250*; Super 
Riviera 2-dr., $1,660*. ‘50 Super 
2-dr., $890, $770; RM 4-dr., $935*, 


$955. '49 RM 4-dr., $805; 2-dr., $690. 


CHEVROLET — ’51 SL Deluxe 2-dr., 
$1,065*; 4-dr., $1,075*. ‘50 Bel Air, 


$1,100*; SL Deluxe 4-dr., $960. '49 
FL Deluxe 2-dr., $600. 
CHRYSLER—’50 NY club coupe, §1,- 
230*; Windsor 4-dr., $850. ‘49 NY 
4-dr., $925*. 
DeSOTO — '52 Custom 4-dr., $1,525*. 
"50 Custom 4-dr., $895. ‘49 conv., 


$545. 

DODGE — '51 Wayfarer 2-dr., $985, 
$895, $905. ‘50 Coronet club coupe, 
$965. ’48 Custom club coupe, $590. 


FORD—’52 Custom (8) 2-dr., 2 at $1,- 
560, $1,400. ’51 Deluxe (8) 2-dr., $1,- 
010; Custom (8) 4-dr., $1,135. °50 
Custom (8) 2-dr., $835; Custom (6) 
2-dr., $690, $660. '49 Custom (8) 
2-dr., $580, $650; club coupe, $690. 


HUDSON—’51 Hornet 4-dr., $1,200. 
KAISER—'49 4-dr., $410. 
LINCOLN—’51 4-dr., $1,200. 


MERCURY—’49 4-dr., 2 at $790, $650, 


$675. 
NASH — '51 
$920; Statesman 
Statesman 4-dr., $510. 
OLDSMOBILE—'48 (76) 4-dr., 
PLYMOUTH — ‘53. Belvedere, 
’52 Cambridge 4-dr., $1,170, $1,275. 
51 Cambridge club coupe, $950, '50 
Deluxe club coupe, $720. ‘47 2-dr., 
$290. 
PONTIAC 


Rambler station wagon, 
4-dr.. $985. ’50 


$610*. 
$2,075. 


"52 Chieftain (8) 2-dr., $1,- 
725*. ‘51 Catalina, $1,475*; Chief- 
tain (8) club coupe, §$1,650*. ‘50 
Chieftain (8) 2-dr., $920, $970*. ‘49 
SL (8) 2-dr., $850, $610. 

STUDEBAKER — '51 Champion 4-dr., 
$855. "50 Commander (8) 4-dr., $820. 


power steering. 


Other Auction reports are on Pages 42, 43 





| II, will 
versary year of Ford Motor Co. | (May 20). 
last week with the| Rotunda, carrying out the theme of 


be dedicated Wednesday 
The remodeled Ford 


“Progressive Research and Engi- 
neering,” will be reopened June 16 
as a public showplace. 

In further observance of Ford’s 
50th year, personnel and their 
families in 28 states and abroad 
will hold open house during the 
summer. On June 17 the company 
will be host to its dealers and their 
wives at dinners across the nation. 

In the Ford scientific labora- 
tory, all research will be inte- 
grated to probe unknown phe- 
nomena, materials and structures 
adaptable to the “world of to- 
morrow.” 

The scientific laboratory is lo- 
cated in the research and engineer- 
ing center and is a part of the 
Ford engineering staff under the 
direction of E. S. MacPherson, engi- 
neering vice-president. 

“The basic laboratory objectives 
are to accelerate advancements in 
propulsion and _ transportation,” 
said Andrew A. Kucher, director of 
the 150-man laboratory staff. 

“The automobile engine of the 
future will operate at what we 
now consider to be excessively 
high temperatures, pressures and 
speeds. Those are the funda- 
mental, demands toward which 
our work is aimed.” 

The laboratory’s activities now 
include research in gas turbines 
and other continuous fuel-burning 
power plants; ceramics, glass and 
plastics; corrosion resistance of 
metals; improvement in car safety, 
including electronic detection and 
control devices; radioactive ma- 
terials; future implications of 
atomic enegry as a primary power 
source, and conversion of waste by- 
products in usable low-cost ma- 
terials. 

Another unit of the research and 
engineering center, the $11,500,000 
styling building, is now being com- 
pleted. While the research and 
engineering center is being dedi- 
cated this month, plans do not 
call for its completion until 1958. 


May 30 Deadline 
Set for Dealers 
Answering OPS 


WASHINGTON. — Dealers pro- 
testing against the provisions of 
Ceiling Price Regulation 83 have 
until May 30 to file answers to the 
legal summation—and rejection—of 
their testimony as contained in the 
OPS document issued Apr. 6 by 
Director Joseph Freehill. 

The May 30 date is not an ex- 
tension, as such, but results from 
additional data inserted in the OPS 
answer Apr. 30. The dealers are 
permitted 30 days from date of this 
last action to decide their course. 

At OPS, where only the liquida- 
tion staff remains, AUTOMOTIVE 
News was told that as of May 5 
dealers had given no indication of 
what they propose to do. 

At NADA, General Counsel James 
Moore said he had heard from only 
one of the eight consolidated groups 
affected. Moore said Minnesota re- 
ported that “they were going to do 
something about it.” 

Presumably, the Minnesota group 
will contest the OPS position. 





DuPont Suit Turns 
To U. S. Rubber 


Witness Denies Intent 
To Control Firm 


By George Barclay 
Staff Correspondent 

CHICAGO.—Irenee and Pierre S 
duPont returned to Federal District 
Court here for the third time last 
week, as the antitrust trial entered 
its last major phase—the duPont 
defense against Government 
charges that it bought U. S. Rubber 
stock in 1927 to create a captive 
market. 

Irenee, 76, younger of the duPont 
patriarchs, testified that his pur- 
chase of U. S. Rubber stock was 
motivated by a normal desire to 
make a good investment. 

DuPont recalled that he and 
seven relatives who bought about 
one-third of the rubber company’s 
stock, also felt that the firm was 
being mismanaged and they 
wanted their suggestions to be 
heeded by its management. He 
stated that the purchasers acted 
as individuals and not as officers 
of duPont. 

“We were quite aware of rubber’s 
unique qualities and knew it was a 
good, sound business,” he said, “We 
discovered U. S. Rubber Co. was 
being mismanaged, resulting in ex- 
cessive inventories. It was a good 
time to buy in. 

“We didn’t want to control the 
firm or displace the management. 
But we wanted enough shares to 
make the management listen to 
our suggestions.” 

At the time of the purchase, the 
price of U. S. Rubber had slumped 
50 percent and there had been a $20 
million inventory loss, duPont said. 
He revealed that the buying group 
organized by a brother - in-law, 
Winder Laird, a Wilmington, Del., 
broker. The syndicate members 
were mostly kinsmen, he said. Im- 
provement of the company’s finan- 
cial practices, they figured, could 
lift the company out of its decline, 
and thus result in profitable re- 
turns to the investors. 

DuPont denied that the stock 
purchases were designed to create 
a captive market. 

“I never had any conversation in 
regard to trade relations between 
the two companies,” he said. 

An issue in the testimony was 
the resignation of Charles B. Se- 
ger as U. S. Rubber president and 
board chairman in 1929. The Gov- 
ernment charges Seger was forced 
out by the duPonts, DuPont said 
he did not agree with Seger’s 
policies. 

Seger, he declared, disagreed with 
a plan to issue more common stock 
to raise capital. The plan was ap- 
proved by banks which threatened 
to cut off U. S. Rubber’s credit 
unless it was carried out, duPont 
said. Seger was forced to go along. 

Seger’s place as president was 
taken by Francis B. Davis jr., a 
former duPont executive. 





Nance Honored— 


James J. Nance (left), president of 
Packard Motor Co., the first recipient of 
the “Business Statesman of the Yecr” 
award of the Sales Executive Club of 
Chicago, receives his silver plaque from 
Thomas H. Coulter, club president. 
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ie 0 DIMENSION 


Adds Selling Power to Ad Budgets in 


DELAWARE VALLEY, U.S.A. 


THE GREATER PHILADELPHIA MARKET! 


POPULATION 


Philadelphia area, over 
4,500,000 persons 


RETAIL SALES 


Philadelphia area, over 
4 billion dollars yearly 


MANUFACTURING 


Delaware Valley Is World’s 
Greatest Industrial Area 


STABILITY 


Diversified industry 
means steady employ- 
ment, fewer fluctua- 
tions in labor force... 
always a sure market 





There’s a fabulous market oppor- 
tunity in Delaware Valley today... 
the first four factors prove it. Here 
industry invests 12 billion dollars 
in expansion and 1% million fami- 
lies enjoy new prosperity. In the 
future, the vital ‘Sth Dimension” — 
the Growth Factor—promises in- 
creased Delaware Valley advertising 
results. Advertisers are capitalizing 
on this booming empire, turning to 
THE PHILADELPHIA INQUIRER for 
complete coverage that keeps sales 
rolling up! 


Che Philadelphia Anquirer 


Constructively Serving the World's Greatest Industrial Area 





eee 





THE GROWTH FACTOR 


Capacity and potential for dynamic expansion 








Now in its 20th 
Consecutive Year of Total 
Advertising Leadership 

in Philadelphia! 





Exclusive Advertising Representatives: ROBERT T. DEVLIN, JR., 342 Madison Ave., N.Y.C., Murray Hill 2-5838; EDWARD J. LY:'CH, 20 N. Wacker Drive, Chicago, Andover 3-6270; GEORGE S. DIX, 


Penobscot Bidg., Detroit, Woodward 5-7260. West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 * 1127 Wilshire Boulevard, Los Angeles, Michigan 0259 











Colorado Hotel Uses Cadillacs— 


The delivery of seven new Cadillac Series 75 eight-passenger sedans brings to a 
total of 75 the Cadillac fleet owned by the Broadmoor Hotel in Colorado Springs, 
Colo. The fleet is believed to be the largest single group of Cadillacs in the world. 
J. M. Roche (right, foreground), Cadillac general sales manager, congratulates William 
Hale (left), transportation director of the hotel, on the addition. 


Vehicle Exports 
In Canada Lag 


OTTAWA.—A sharp slump in ex- 
ports of Canadian cars, trucks and 
parts has been reported by the 
Canadian Government for the first 
quarter, leaving many more such 
vehicles for sale in this country 





;though good sales records have 
| managed to dispose of the extra 
| output. 

Value of car exports dropped to 
$8,867,000, compared with $20,719,000 
last year. Truck exports declined 
to $8,342,000 against $23,302,000, 
with exports of parts totaling $3,- 
015,000, compared with $5,657,000. 








Long Torque Converter for 
INDUSTRIAL and AUTOMOTIVE applications 


New design and manufacturing methods 
permit us to combine top performance 
and low cost in Long torque converters. 
Already in high-volume production for 
passenger car use, they can be readily 
modified to many industrial applications. 
Eleven and 12-inch diameters cover a 
range of engines from 90 to 200 pounds- 


LONG MANUFACTURING DIVISION 





TORQUE CONVERTERS 
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BORG-WARNER CORP. 


CLUTCHES 





Truck Deal Is in the Bag If ton Can Keep Their Ear .. . 


Sales Slant for Bean Farmers 


KIRKSVILLE, Mo.— Selling! hauled, he is faced with paying $70| suitable truck before the rusi 
‘trucks to farmers requires a cer-| to $80 a day. | Starts. This same slant can be used 
| tain technique with a basic ingredi-| These are good things for the | ‘® sell a truck to an individual who 
}ent of constant repetition, accord-|truck salesman to know, | oe making some of the 


$80 a day hauling for others. 

To offset the disadvantage of 
laying out cash when the truck 
is bought before the _ season, 
farmers like to get a deal 
whereby the note comes due after 
| the beans are sold, In fact, the 
| time buying by farmers in this 


| ing to Bob Knott, 


sales manager 
|for Kirksville Motor Co, (Ford). 


To keep the truck message drum- 
| ming into farmer’s ears, Knott uses 
|radio with a weather report. Al- 
most all farmers can be depended 
upon to listen to a regular weather 
report, he said, and this makes an} 
ideal place for the truck message. 
Most farmers procrastinate 
when it comes to trucks and are 
reluctant to put the money into | 
the vehicle until they need it |mobile Dealers Assn. announced 
badly, Knott has found. \last week that its 1953 convention 
In this area, soybeans are an im-| Will be held Nov. 13-14 at the Fin- 
portant crop and must be moved | len Hotel in Butte, Mont. 
| Suggestions on what type of pro- 


fast into the elevators when har-| 
vest time comes. At that particular | gram to hold will be accepted from 
|dealers, it was announced, and 


| said, because when the busy season 
starts most of the trucks have been 
snapped up. 

Sales can be made by pointing 
out the Pen of buying a} 


| area usually is arranged for one 
or two big notes to come due 
when some crop is sold, since few 
farmers have income that makes 
monthly payments possible. 


The truck season in this area is 
the month of September. Usually 
most of the 1%-ton jobs are cleaned 
| out during this period, while during 
the rest of the year they are rated 
as slow sellers. 


Knott said this is one of the few 
places in the country where a 
farmer can buy a truck for $3,000 
and save that much in hauling in 
30 days. 

Knott uses newspaper advertis- 
ing, and direct mail in addition to 
radio to help get truck prospects. 


Nu-Way Appointed 
Official Agent for 
Jobber Programs 


NEW CASTLE, Ind. — Nu-Way 
Automotive System, Inc., Columbus, 
O., has become the official agent of 
the industrywide program division 
of the Automotive Advertisers 
{Council in the promotion of the 
“Get It from Your Jobber” and 
“Care Will Save Your Car” pro- 
grams, it was announced last week 
by S. R. Robinson, program com- 
mittee chairman. 

Robinson, advertising manager of 
| the Grey-Rock division of Raybes- 
tos-Manhattan, Inc., Manheim, Pa., 
said Nu-Way will assist jobbers in 
‘development of local advertising 
|programs and in planning and 
scheduling trade meetings. 

In addition to giving jobbers on- 
the-spot assistance, the firm will 
represent the industrywide program 
| division at all national and regional 
shows and aid jobbers in the pro- 
| eens of their business through 

“well-planned advertising and sales 
| promotion programs,” Robinson 
| said. 

Other members of the committee 
are R. E. Conley, advertising man- 
ager, R. M. Hollingshead Corp., 
Camden, N. J., and president of 
Automotive Advertisers Council; D. 
A. Jones, advertising manager, 
United Motors Service, Detroit; Ira 
Saks, president, Accurate Parts 
Mfg. Co., Cleveland; R. K. McCon- 
nell, advertising and sales _ pro- 
motion manager, Federal - Mogul 
| service division of Federal-Mogul 
|Corp., Detroit; C. C. Tapscott, vice- 
| president, sales promotion, McQuay 
| Norris Mfg. Co., St. Louis; C. H. Le- 
Fevre, advertising manager, Sealed 
| Power Corp., Muskegon, Mich., and 
|W. A. Kirkpatrick, manager of ad- 
| vertising and sales promotion, Wil- 
| kening Mfg. Co., Philadelphia. 


Great Snakes! 


Texans Use Gasoline, Fumes 


To Rout Rattlers 


FORT WORTH.—Using gasoline 
and automobile exhaust fumes, 
southwesterners are destroying an 
old enemy of the range, the rattle- 
snake, Roberta M. Pate reports 
Farm and Ranch magazine. 

A campaign against the snake 
was launched by Hood William, an 
oil-well pumper in Archer County, 
Tex. Armed with rifles and a five- 
gallon can of gasoline, he and four 
neighbors emptied gasoline into 
the rock crevices where some rat- 
tlers were hiding. 

In 10 minutes, the snakes, groggy 
from the gasoline fumes, crawled 
into the open, and the men opened 
fire with their rifles. They dis- 
posed of 150 rattlers, some five 
feet long. 

Within three weeks, they kill :d 
249 rattlers. They discovered that 
fumes piped from the exhaust 2f 
an automobile also can be used ‘0 
rout the reptiles. 


Mc ontana Dealers 


Set Nov. Parley | 


HELENA, Mont.—Montana Auto- | 





time, a farmer with average soy- 
bean acreage can buy, and pay for| plans for the convention agenda 
a truck with the profits. If he has| will be taken up at the June meet- 
to hire a truck to have his beans | ing of the board of directors. 








| 


¢ Stampings, not castings 


Welded for strength 


Easily adapted to most power units 


Air-cooled—Oil cooler can be added 


Leak-proof construction 


Low-cost manufacturing 


feet torque, depending upon nature of 
service. With torque ratios at stall of 2.1 
to 1 and efficiencies over 90%, they 
should simplify many power transmission 
problems. We are prepared to extend the 
engineering cooperation required to in- 
sure a Satisfactory installation. Your in- 
quiries are invited, 


| 
| 


DETROIT, MICH. AND WINDSOR, ONT. 


e RADIATORS e OIL COOLERS 
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WN, one will ever give you an 


argument on wire wheel beauty, 
but cleaning them is another 
story. That’s why the big news on 
the after-market right now is 
Lyon’s new Wire Wheel Disk— 
the beauty that’s easy to clean! 


Lyon licked the old bugaboo by 
embossing its “spokes” (raising 
them up without separation from 
a solid stainless steel disk.) They 
are then buffed to a high luster 
and a special black enamel is 
baked onto the background. The 
result is beautiful, 3-dimensional 
wire wheel appearance with the 
cleaning headache eliminated! 


It’s the “wire wheel” that’s built 
to sell—the only one designed and 
priced for mass-market appeal 
and the mass-market pocketbook. 
Order your Lyon Wire Wheel 
Disks now for big spring volume. 
Distributed through major tire 
and rubber companies and a 
selected group of automotive 
accessory distributors. 


LIST PRICE 


() COMPLETE 
SET OF FOUR 


For 15” Wheels Only 


Fair Traded F.0.B. Factory, Detroit, Mich. 





THE BEAUTY THAT’S EASY TO CLEAN! 


LYON, INC., 13881 W. CHICAGO BLVD., DETROIT 28, MICH, 








FLASH-A-CALL 
SAAC HOH) 


offers you 


100% to 200% Absorption 


We will personally discuss 
with you the problems of 
‘your shop, the corrective 
measures that must be 
taken. Train your entire 
shop personnel, guarantee 
to increase your customer 
paid labor sales or you owe 
us nothing. As manufac- 


turers, we offer you direct, 
equipment designed for 


this purpose alone, having 
the highest known standard 
of quality, in two complete 
packages, for the large 
dealer or smaller service 
department. Our program 
meets and goes beyond the 
requirements of all major 
factories, Write us today 
and we will arrange an ap- 
pointment with a man that 
will not waste your time. 


FLASH-A-CALL 





SERVICE CONTROL SYSTEM 


1112 South Wabash Avenue 
Dept. AN-48, Chicago 5, Illinois 





| sion 
llengthy letter to car producers, 
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NPA Sets Parley .. . 





Auto Makers to Meet 


By William Ullman 

Washington Correspondent 
|] ASHINGTON. — Leading pro- 
ducers of cars and trucks will 
send representatives to Washington 
next month to lay before the Fed- 
eral Government their convictions 
on the auto industry’s role in case 
of an all-out emergency mobiliza- 

tion. 

NPA motor vehicle division 
officials have tentatively sched- 
uled a meeting of the passenger 
car industry advisory committee 
for June 9 and the truck IAC for 
June 10. These dates, however, 
might be postponed a week to 
give industry leaders more time 
to formulate proposals on the 
best method to avert a major dis- 
ruption if war comes. 

George Davis, motor vehicle divi- 
director, recently wrote a 





ele -tt eM ile late molil bg 


: VA ‘KEYBOARD 


adding machine 


7S No need 


to use motor bar... 


On War Role in June 


urging them to weigh all angles on 
M-Day planning. Industry officials 
have been so engrossed in the sub- 
ject that they have requested more 
time to reach definite recommenda- 
tions. NPA had originally planned 
to conduct the IAC meetings in 
May. 
* * * 

Ege shes has asked the industry to 

develop plans to meet problems 
which an allout war would bring. 


| These plans, he said, could be put 
|into the form of a limitation order 


which would meet industry ap- 


| proval and which would be held in 


readiness by the Government. 
Important policies would be 
drafted far ahead of time and 
industry would change over in 
an orderly fashion, not in hys- 
teria and confusion such as after 
Pearl Harbor. At the June meet- 
ings industry leaders and Gov- 


Saves up to 50% hand motion! 





Now—for the first time—you can add and list without 


depressing a motor bar! On this remarkable National 
every amount key is its own motor bar, because every 


key is electrified! 


Simply press the keys you want to add—the machine 
does it instantly! Your hand need never leave the “Live” 
Keyboard when adding amounts. You save up to 50% 


hand motion. 


National’s “feather-touch” action makes it easier than 
ever to press two or more keys at once—more time- 
saving! All ciphers print automatically—still more time 
saved! Operators love it—they do their work with so 
much less time and effort. 

Printed words cannot explain all the advantages of 
this “Live” Keyboard. See a demonstration today ! 


THE NATIONAL CASH REGISTER COMPANY, varron 9, om1o 


“Live” Keyboard is 

combined with 8 other 
time-saving features 
found only on National: 


Automatic Clear Signal @ Sub- ; 
tractions in red @ Automatic eS 
Credit Balance @ Automatic 
space-up of tape when total 
prints @ Large Answer Dials 
@ Easy-touch Key Action ®@ 
Full-Visik'e Keyboard @ 


Rugged-Duty Construction. 





For demonstration phone the nearest 
National office or National dealer. 


nennespereenamnpecennccraceccananetacon cece 
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New Spot for Map— 

This new method of affixing a circular | 
road map to the steering wheel was shown | 
at the Technical Fair in Hanover, Ger- 
many. It is said to make long-distance 
driving easier.—({U. P. Photo.) | 
———$————— es 
ernment officials will debate the 
amount of production which 
would be required for a war 


effort and industry’s ability to 
convert smoothly to _ total-war 
production. 


NPA has four objectives in mind: 
1. Prevent a production blackout | 





| 


| 
| 
| 
| 


| 


TORT 


x 


ie: 





| skilled 
| closed abruptly as they were after 


| those dealing with nickel, 
| and other critical alloying elements, 
| will be reinstituted under the De- 


| development, 





during the transition from civilian 
to military output. 

2. Utilize as practicably as pos- 
sible inventories in the hands of 
each producer and his suppliers 

3. Assure an adequate stockpile 
of vehicles to meet absolute mini- 
mum civilian demands during war- 
time. It is intimated that enough 
cars and trucks will be stockpiled 
for a war that could last three to 


five years. 
4. Show due regard for the 
equities of each producer. 
. Rd * 


‘ Administration is apparently 
eager to preserve’ industry's 
competitive pattern in event of a 


"| War. 


There is some sentiment in 
Washington for establishing a 
cut-off date for civilian produc- 
tion—60 or 90 days after a war 
emergency is declared—for each 
producer’s plants. Official opinion 
also indicates that each producer 
would be assigned a total number 
of vehicles he could make in the 
transition period. 

The June meetings will expose 
the whole subject of continued 
civilian production after war comes. 
There is strong industry pressure 
for the uninterrupted output of 


| civilian cars and trucks for a two 
| or three-month period. Leaders are 


also concerned about the loss of 
labor should plants’ be 


Pearl Harbor. 
NPA is virtually a ghost agency 


| with only a few hundred employes 


still around. NPA is due to die 


|June 30. It is now busy wiping 


orders and regulations from _ its 
books. Some orders, particularly 
cobalt 


fense Materials System. 
* * * 
HE motor vehicle division is due 
to absorb the aircraft division 
from another NPA bureau. The 
consolidated divisions will be 


|headed by Davis. They will move 
|to the Department of Commerce 


building sometime after June 30. 
In another recent Washington 

producers of prime 

aluminum products met with NPA 


| officials and strongly recommended 


that the Government stockpiling of 
this metal be discontinued during 
the second half of this year. 


Big Jobe Ahead 
As Lawmakers 
Enter 5th Month 


WASHINGTON.—The 83rd Con- 
gress is now in its fifth month, 


| with most of its big jobs yet to be 


done and the odds increasing that 


| the national lawmakers will have 
|to work through the summer, or 


recess late in July and return in 


| the fall. 


There are scores of measures still 
in the early stages of enactment, 
or yet to reach Capitol Hill. Among 
them are all the departmental ap- 
propriations bills, the big defense 
budget, extension of the reciprocal 
trade law, revision of the Taft- 
Hartley act, Hawaiian statehood 
and extension of economic controls. 


That list includes only the Ad- 


| ministration bills and does not take 


into account issues which originate 
in the House or Senate, such as 
early tax reduction. 


Obituaries 


Jacob Rabinowitz 

WILKES-BARRE, Pa. — Jacob Rabino- 
witz, 58, proprietor of Barre Motors, Inc. 
(Chrysler-Plymouth), died Apr. 30. He was 
formerly co-partner in Rudolph & Jake 
Auto Repair Shop, later known as Rudolph 
& Jake Motor Co. This partnership was 
dissolved shortly before World War II 

. . 7 


Clyde B. Dakin 
LANSING.—Clyde B, Dakin, manager of 
the Oldsmobile forge plant, died here at 
the age of 62. He had been forge plant 
manager since 1941, and since 1942 was 
in charge of all General Motors forging 
operations in Lansing; Janesville, Wis.. 
and Kansas City. With GM since 1918, Mr 
Dakin entered the automotive industry in 
1911 with Oakland Motor Car Co. in 
Pontiac. 
* . . 
J. T. Rosser Sr. 
FAYETTEVILLE, N. C.—J. T. Rosser 
sr., 59, president of R. & W. Auto Sales 
Inc., and recently candidate for the City 
Council, died Apr. 28 in a local hospita! 
. . . 


Charles D. Welty 
HOUSTON.—Charles D. Welty, 53, o'7n- 
er of Welty Motor Co. and a Hudson desler 
here for 28 years, died May 7 in a hospite! 
after a seven-week illness. 
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IT ALWays PAYS To 
PROMOTE A PRODUCT 
THAT BUILDS A 
BUSINESS YOU CAN KEEP 


_ 


BENEFITS NEW CAR DEALERS AND CAR OWNERS ALIKE 





Not only is Porcelainize the outstanding product in 


its field, but no one can offer it except you. 
The business you build is yours to keep. 


Equally important is the fact that Porcelainize is a never 


ending source of customer satisfaction. 


These benefits build and maintain your third largest 





source of Service Revenue. So promote Porcelainize to 


| 
vaeey a ea 


every buyer of a new car and to every owner 


of an older car. 


PORCELAIN ZR: 4 2m Ae ont pein 
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Tighter Civilian Control 
Sought Over Military 


By William Ullman 


Washington Correspondent 


PRESIDENT EISENHOWER’S promised proposal for re-| 
organization of the Department of Defense is now in the | 


hands of Congress. It is aimed at tightening civilian control 


over the military and cutting defense costs through greate 


efficiency. Unless it encount-@—— 
genuine strength to any would-be 


ers stiff Capitol Hill objec- 
tions, the plan will go into 


effect in 60 days from the) 


date of its submission. 


Essence of the proposal, the} 


President declared, is: 


1. Abandonment of the idea that | 


we must attain a “maximum attain- 
able strength” at a fixed future 
date estimated as the potential 
“danger year.” 

2. Substitution, instead, of a long- 
term program, providing a “steady 
and adequate flow of men and ma- 
terials to present a position of 

















2904.86 


aggressor.” This “adequate protec- 
tion” level would 
be maintained as 
far into the fu- 
ture as necessary. 

3. Creating a 
“situation of max- 
imum _ military 
strength within 
economic capabil- 
ities.” 

The President 
stressed that the 
recommended ap- 


William Uliman 
propriations sfash and the shift in 
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Willys Honored for Radio Symphony Series— 
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| job, The post of general counsel 


would be created, with status and 


pay of an assistant secretary. 


3. Increase the authority and 
| duties of the chairman of the 
| Joint Chiefs of Staff by making 


_ | him responsible for the operations 


c4 


The Peabody Award, one of radio's top prizes, has been awarded to Willys’ Sunday 
afternoon program featuring the New York Philharmonic Symphony. Displaying plaque | with participation of civilian scien- 
and citation are (from left) Steve Mudge, of Ewell & Thurber Associates, Willys ad- 
vertising agency; James Fassett, program commentator; Gerry E. Lyons, Willys sales 
vice-president, and Louis Hausman, administrative vice-president of CBS. 





military policy will not reduce the 
“effective military strength we will 
deliver to ourselves and our allies” 
during the fiscal year beginning in 
July. 
* + * 

Main Objectives 

HIEF features of the reorgani- 

4 zation would: 

1. Abolish the Munitions Board, 


Research and Development Board, 
the Defense Supply Management 
Agency and the director of instal- 
lations. 


2. Create six additional assistant 
secretaries of defense. It was indi- 
cated that two of them would take 
over the work of the Munitions 
Board, presumably supply and pro- 
duction, and another the research 


Mr. D. D. Pullman watches his Inland Trained 
Radiator Technician Solder a Tank 


IN ADDITIONAL LABOR 


SALES IN A SINGLE MONTH... 


Since installing an Inland Radiator Department 


ENTERVILLE, Iowa is not a big city. It’s a farming 
community of 9000 population. Mr. D. D. Pullman 
operates the Pullman Motor Company in Centerville. 


as interesting. In larger cities and larger dealerships the 


volume is proportionately greater. 


He recently installed an Inland Radiator Department and 
sent a man to the Inland Training School. Upon return, the 
trainee taught another. The department now operates with 
one full-time and one part-time man. 


Compared with many across the country, Pullman Motor 
is not a big dealership. However, during the first three 
months of operation, Mr, Pullman added $5,049.68 in Labor 
Sales only from radiator repair and installation of related 
cooling system items. In addition, 30 new cores were sold, 
plus a substantial amount of cooling system parts such as 
hoses, fan belts, etc. 


By the third month, Monthly Labor Sales had grown 
to $2,504.86. 


MR. DEALER, this story is being repeated in dealerships 
all over the nation. We have many other case histories just 


INLAND 


MANUFACTURING COMPANY 


1108 Jackson St., Dept, AN-$ Phone HA. 1108 Omaha, Nebr. 


Competition will be keen this year. It will be good 
judgment for you to investigate an Inland Radiator Depart- 
ment — the automotive service industry's last great frontier. 
It will bring you more profit per square foot than any other 
activity in the service area. 


Begin investigating by sending the coupon below for 
your free copy of ‘Blueprint for Profit”. We'll gladly send 
it without obligation. 


FREE: 
“BLUEPRINT FOR PROFIT” 





SWVC BWV BBB BBB BBQ BBB BBBBBBBBeenay 














é , 
s ‘ 
: Inland Manufacturing Company, Dept. AN-5 ’ 
¢ 1108 Jackson Street, Omaha 8, Nebraska ‘ 
; Please send complimentary copy of ‘Blueprint for Profit’. . 
‘ 7j , 
4 Ne ° 
é 2 . 
6 Address oe Seeereianeraetemeaee) Cen 
‘ nn Se ae : 
¢ By St _Title = : 
6 Make of Car Sold___ eed scceenniesscieeoaraious : 
c Are you now operating a radiator shop? [ Yes J No ‘ 
4 

é 


MAIL THIS COUPON TODAY! 


saasee: -SBaaaa-: 


| of the Joint Staff, now under the 
| chiefs as a body. 

4. Amend the Key West agree- 
ment on the roles and missions of 
the armed forces to make overseas 
theater commanders report through 
one of the Army, Navy, or Air 
Force secretaries to the Defense 
Secretary rather than through one 
of the chiefs of staff to the JCS. 

5. Make arrangements for joint 
planning between the JCS commit- 
tees and other agencies concerned 
with supply and production, along 
tists in the “substructure” of the 
JCS. 

6. Provide for the defense chief 
to exercise his authority through 
the three civilian secretaries. 

o * o 
Elimination of Waste 


HE President made it evident 

that he is relying on his pro- 
posed reorganization of the Defense 
Department and his team of top 
business men to achieve at least 
part of the savings through elimi- 
nation of waste. 

Still another provision of the re- 
organization, which will be ordered 
separately from the document sent 
to Congress, will permit civilian of- 
ficials to write efficiency reports on 
military personnel working for 
them. Selection boards must give 
such reports the same value as re- 
ports from military officers. 

The President said that revamp- 
ing of the Pentagon — particularly 
the abolition of the boards — will 
permit a 500-man cut in its offices. 

The President called for “clear 
| and unchallenged” control of the 
Defense Department. He made it 
| plain that Defense Secretary 
| Charles E. Wilson is to be boss 

of the military in all respects. 

“The secretary is the accountable 
civilian head of the Department of 
Defense,” the President said, “and 
under the law, my principal assist- 
ant in all matters relating to the 
department. I want all to know 
that he has my full backing in that 
role.” 

The President’s action follows the 
| predicted form of concentrating 
power as well as responsibility in 
the secretary of defense. Congress 
was asked, accordingly, to revise 
the existing National Security Act 
of 1947 in 12 minor respects in 
order to attain most of the results 
sought. 


- * 
Reduced Budget 
yx ANNOUNCING his proposed 
budget cut of “at least $8.5 bil- 
lion less” than President Truman 
had recommended for fiscal 1954, 
President Eisenhower emphasized 
that the slash he intends to make 
will hit appropriations, not spend- 
ing. 

While many believe that any 
| Personal tax reduction is almost 
| out the window, the President de- 
| clined to speculate on the possi- 
bilities for a reduction. 
| Though an $8.5 billion cut will 
jnot assure a balanced budget—on 
| which rests the main hope for tax 
| reduction—House Speaker Joe Mar- 
|tin said he had not yet abandoned 
|hope for a tax cut this year. 
| Martin admitted, however, that 
the “substantial” budget reductions 
| made thus far by the President are 
| not large enough to assure lowered 
| taxes. 

* * * 
Commerce Dept. Hit 


WINGING its ax with renewed 
vigor, the House Appropriations 
Committee on its third slashing ex- 
pedition recommended that Con- 
|gress give the State, Justice and 
|Commerce departments $133,402,550 
|less for fiscal 1954 than recom- 
|mended by President Eisenhower’s 
| budget makers, and $326,347,807 less 
than proposed by President Tru- 
man last January. 
| The Department of Commerce 
got the steepest cuts—more than 
| a $100 million less than asked by 
Secretary Weeks, and almost $300 
million below the original budget. 
| If the bill carrying these cuts is 
|finally passed, Commerce quite 
likely will be obliged to abandon 
a number of services directly and 
indirectly affecting the automobile 
industry and trade. 
The House bill carries at the mo- 
ment a total of $861,136,925 for 
Commerce, 


* 
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Canada Prices Defended 


M.P. Says Motorists Pay $227 for ‘Privilege’ 
Of Buying Home-Made Auto 


By M. L. Schwartz ,not making excessive profits and 
Staff Correspondent |is not at all to blame for the dif- 
OTTAWA.~— Hitting hard and|ferential in prices between the 
speaking bluntly about those who| United States and Canada, much of 
have been making derogatory re-|which he said is due to Canada’s 
marks about car dealers and manu- | “hidden taxes.” 
facturers in Canada, D. F. Brown, “Apart from the independent 
representative from Essex West,| garage men and dealers in im- 
has told Parliament that “the! ported cars, there are 5,200 auto- 
whole economy of the country is| mobile dealers in Canada selling 
supported by this industry.” cars and trucks under licenses 


He declared that the industry is| from the manufacturers,” he 
——  ———_| said. “These dealers employ about 









> ‘ os 55,000 persons, who are paid more 

Missouri Insurance Firm | than $132 million a year in wages 
. . . ” 

Initiates Merit Plan | and salaries. 


p .._| Brown told Parliament that Can- 
ST. LOUIS.—Careful drivers in| ada’s automotive industry is now 


Missouri will benefit by a reduction | the second largest employer and 








Hamco Mofors Changes Hands— of rates, according to John B.| second on total wages and salaries 
New owners of Hamco Motors (Ford), Cincinnati, are George Blaja (seated in center), | Lewis, assistant vice-president of paid, while the investment of the 
and George Spencer (seated at right). Seated at the left is William Long, general | Liberty Mutual Insurance Co, owners of over three million motor 


manager. Standing (from left) are Burt Thomas, used-car manager; Willard Frey, truck | The plan combines a “merit| vehicles approximates $4.5 billion. 
sales; James Redington, new-car sales manager, and Harry Longo, truck sales. Blaja| rating” system, based on the! In addition, he said the know- 
and Spencer recently sold a dealership in Springfield, O. to Hull-Dobbs and maintain | driver’s accident record, with a|how and technique of the industry 


a Ford setup at Lawrenceburg, Ind. revision of the company’s bodily | have been invaluable in the defense 
Wondering how used-car and truck production and sales are making out? AUTOMO- | !MJUTY, property damage and col-|of Canada in two world wars, 
TIVE NEWS gives you the entire story every week throughout the year. lision rates, based on use of the car. Brown said that objections have 





June is Nation 


“GET THE DENTS OUT OF 
YOUR FENDERS” month: 


ORDER these “‘DOOF’”’ business-boosters. . . ANOTHER & SERVICE 


they tell EVERYBODY that JUNE is the ORIGINATED and sponsored by 3M Com- 
time to have car bodies and fenders repaired ! pany—Makers of “Scotch” Brand Masking 


Products, ‘‘3M" Abrasives, 3M" Adhesives. 










@ POSTCARDS 
@ NEWSPAPER AD MATS 
@ WINDOW STREAMERS 
|  @ RADIO COMMERCIALS 
: eye GIANT POSTER 
> ¢ @ BUTTONS 

>: @ ESTIMATE TAGS 


Refinishers everywhere are 
sold on “DOOF”...Read why: 


NEW ORLEANS, LA. “I got $4500 
EXTRA business in one month 
_ with 3M’s ‘DOOF’ Program,” says 
' * B. J. Mayer, Service Manager of 

Colonial Buick. ‘“You can bet we'll be solidly 
behind ‘DOOF’ again this year!” 












CHICAGO, ILL. ‘““We got 25% 
more business last June with 
3M’s ‘DOOF’ Program,” says 
Anthony Barile of Jackson Auto 
Construction Co. ‘‘What’s more, our volume 
has been up ever since! Our thanks to ‘DOOF”’!” 


“DOOF” will put MONEY 
in your POCKET... 


Call your 3M or jobber salesman 
TODAY for full details 


Spade i : oe : 

e in U.S.A. by Minnesota Mining & Mfg. Co., St. Paul 6, Minn.—also makers of ‘‘Scotch” Brand Pressure-Sensiti T 
y “Scotch” Sound Recording Tape, “‘Underseal” Rubberized Coating, ‘‘Scotchlite” Reflective Sheeting, “Safety-Walk” Non-slip $ ur- @ 
+ facing, “3M” Abrasives, ‘‘3M’’ Adhesives. General Export: 122 E. 4 St., New York 17, N. Y. In Canada: London, Ont., Can. sz 


crit ae 
\ 









been taken to the differential in 
car prices in the United States and 
Canada, agreeing that at the pres- 
ent time there is a variance of 
about $450 in the price of the four 
door model of the three most popu- 
lar lower-priced cars. 

“The factory list price in Canada 
of a certain model is $1,836 and the 
factory list price in the U. S. is 
$1,609, which gives a differential of 
$227,” he said. 

“There is a sales tax in Can- 
ada of $145, and as there is no 

Federal sales tax in the U, S. that 
gives a further differential of 
$145. The excise tax in Canada is 
$217, compared with $134 in U. S., 
which gives a differential of $83. 
The total sales and excise taxes 
were $228 greater in Canada than 
in the U. S. Therefore, the price 
to the Canadian consumer was 
$2,198 and to U. S. consumer 
$1,743, or a differential of $455. 

“The basic difference in price, 
therefore, is $227 per car,” Brown 
emphasized.” The balance of the 

$450 I have mentioned is in our 
hidden taxes.” 

The U. S. manufacturer, Brown 

declared, is well able to supply the 
needs of the Canadian market at 
any or all times, but because of the 
tariff protection, he finds that the 
motor vehicle can be made in 
'Canada using Canadian labor and 
a large percentage of Canadian 
material for less than what the ve- 
hicle would cost in the United 
|States plus the duty to import it 
into Canada. 

Brown said that Canadians are 
paying an additional $227 per car 
“tor the privilege of buying a Ca- 
nadian product, using Canadian 
labor and materials, and building 
up a balanced economy in the 
country,” pointing out that costs 
rise proportionally in the automo- 
| tive industry when production 
| schedules are fitted into smaller 
populations such as Canada’s. 

| Brown also contended that auto- 

mobile companies in Canada are 
not earning excessive profits, point- 
|ing to an annual report just issued 
by one of the larger companies 
revealing a profit of about 6 per- 
cent of the sales made by company 
in the past year. 





General Reveals 


New Truck Tire 


AKRON.—General Tire & Rubber 
Co, is introducing a stronger high- 
| way tire with more cords per inch. 
Engineered to give the trucking 
‘industry lower costs per ton-mile, 
| according to the company, the body 
of the tire is reinforced with 
| thousands of extra cords of rayon, 
| tension - controlled for uniformity 
in stretch and flex. 

General says that live rubber be- 
tween the plies adds_ greater 
strength and greater resistance to 
| breaking and bruising. 

A deeper and wider, tread dis- 
| tributes the load over more tread 
|area and gives more road contact 
for better braking and traction, 
the company says. 

Other features claimed for the 
| tire are a ribbed sidewall to elimi- 
|nate bruising and_ scuffing, a 
| stronger carcass and a _ straight 
|Shoulder rib to provide easier 
| steering. 








Personnel Lure 
DuPont Head Says Prestige 


Overshadows Money 


CHICAGO.—More than money is 
needed to attract skilled managers, 
Crawford H, Greenewalt, president 
of E. I. duPont de Nemours & Co., 
told the Executives Club here. 


In order to attract more bright 
young men, he said, “the prestige 
of an executive career must be en- 
hanced.” 


While other professions have 
held honored positions in society, 
Greenewalt observed, business has 
not yet attained such stature, 
although “the accomplishments of 
the American system are quite as 
much a triumph of executive skill 
as of technical development and 
financial venture.” 

“Philosophers of an earlier day,” 
he added, “would be astonished to 
see that it has been the business- 
man, not the social reformer, whc 
has condemned and destroyed the 
status quo.” 
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Heres a new kind 
of sales opportunit 


that puts a dealer in not just one, but all 
price fields... including the lowest-price field! 









HUDSON SUPER JET 
Six-Passenger Sedan 


UsT consider the possibilities for a moment: A 94% coverage of 
the entire new-car market, with a car in every price range, from 
the lowest to the most luxurious. 


The new Hudson Jet is a smash sales-hit in the lowest-price field. People r 
everywhere are enthused about it. And small wonder! For the Hudson 
Jet gives the best performance and economy in the lowest-price field 


. . and a demonstration ride proves it! FR E e SAM e L rE i 


Along with the Hudson Hornet and Hudson Wasp, the Hudson Jet 4 3 
is gaining in popularity every day. And here’s another Hudson plus: Are you interested in a or with a ae 
New Dual-Range Hydra-Matic Drive and Twin H-Power, Hudson’s Would you like to sample the performance 


i iple-fueli : : economy of a Hudson Jet yourself? Phone, wire 
sensational multiple-fueling system, are optional on all series. ce caulk ta thle sadiay. Nheebe: act il 


Only Hudson can offer you this new kind of sales opportunity, but good territories available. 
only if you act now. Investigate the Hudson dealer franchise today! 
Standard trim and other specifications and ‘ * 


accessories subject to change without notice. 


HUDSON 


HORNET WASP 


ed 


C. A. J. Hadley, Sales Manager 
Hudson Motor Car Company 
Detroit 15, Michigan 


| would like to drive a Hudson Jet and get full details on the Hudson 
dealer franchise. 








RD aacciciteectnniinence 
. ° ° Address__ 
National Stock-Car Lower-Priced Running Mate 
Champion of the Hornet City & State 
J t i OO 


Best Performance and Economy 
in the Lowest-Price Field be Sew ewe Dewees eecewsenneenae2eee 4 
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—Coming Events== 


Dealer Conventions 


May 12 — Autorrobile Merchants Assn. of 
New York Inc., Waldorf Astoria Hote 
New York 

May 12-13 — Massachusetts State Automo- 
bile Dealers Assn. inc. Hotel Statler 


Boston 
May 14-15 — lilinois Automotive Trade 
Assn. and Chicago Automobile Trade 


Assn. (jointly), Palmer House, Chicago. 
May 14-15 — Nebraska New Car Dealers 
Assn., Fonterelle Hotel, Omaha, Neb. 
May 21-23 — Washinaton State Auto Deal- 
ers Assn.. Davenport Hotel, Spokane, 
Wash 


June 11-14—Spring Meeting, Directors and 
County Vice-Presidents, New York State 
Automobile Dealers § Assn., 
Islands Club, Alexandria Bay. 


June 25-27—Michigan Automobile Dealers 
Assn., Grand Hotel, Mackinac Island, 
Mich 

Aug. 23-26—Automobile Dealers Assn. of 


Thousand 


| 
| 
| 





ys A 


Top 9 cars (on miles-per-gallon basis) including Sweepstakes winner— 
all equipped with this famous Borg-Warner Transmission unit—averaged 





West Virginia, Greenbrier Hotel, White 
Sulphur Springs, W. Va. 

Sept. 9-10—N.H.A.D.A. Granlidden Hotel, 
Lake Sunapee, N. H. 

Sept. 10-12— Maine Automobile Dealers 
Assn., Samoset Hotel, Rockland, Me. 
Sept. 13-14—Colorado Automobile Dealers 
Assn., Broadmoor Hotel, Colorado 

Springs, Colo. 

Sept. 13-15 — New York State Automobile 
ealers Assn., Saranac Inn., Saranac 
Lake, N. Y. 

Sept. 13-15—Wyoming Automobile Dealers 
Assn., Irma Hotel, Cody, Wyo. 

Sept. 14-15—Automobile Dealers Assn. of 


North Dakota, Patterson Hotel, Bis- 
marck, N. D. 
Sept. 17-19—New Mexico Automotive 


aoe Assn., La Fonda Hotel, Santa 

e, . 

Sept. 20-22—Kentucky Automobile Dealers 
ia Inc., Phoenix Hotel, Lexington, 
y 


Sept. 21-22—Wisconsin Automotive Trades 


Again this year the records proved: B-W Overdrive means 
more miles per gallon of gas! 

In the grueling, 1206.1-mile Mobilgas Economy Run— 
sanctioned and supervised by the Contest Board of the AAA 
—the 9 best actual miles-per-gallon records were made by 
1953-model cars equipped with Borg-Warner Overdrive. 

And in every year of this annual contest, the ton-miles-per- 
gallon Sweepstakes winner has been equipped with this famous 
Borg-Warner transmission unit. 

What better proof could you want of real fuel economy! 


SAVES GAS—CUTS ENGINE 


WEAR 


An advanced-type transmission, B-W Overdrive automatically 
cuts engine revolutions 30%. At 50, for instance, the engine 
is taking it easy at only 35! That saves gas. Saves engine wear, 
too—means longer life and fewer repair bills. 

Made exclusively by B-W’s Warner Gear Division, Over- 
drive is now offered on 13 leading makes of cars. Proof again 
that... B-W engineering makes it work—B-W production 


makes it available. 


Borg-Warner 


| 


THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago 











Assn., Hotel Schroeder, Milwaukee. 

Sept. 21-22—Minnesota Automobile Deal- 
ers Assn., St. Paul Hotel, St. Paul. 

Sept. 24-25—New Jersey Automotive Trade 
ome. Hotel Traymore, Atlantic City, 
N. J. 

Sept. 26-29—Arkansas Automobile Dealers 
Assn., Inc., Convention, Arlington Hotel, 
Hot Springs, Arkansas. 

Sept. 27-28 — Georgia Automobile Dealers 
Assn., Biltmore Hotel, Atlanta, Ga. 

Oct. 3-5— Arizona Automobile Dealers 
Assn., Hotel Westward Ho, Phoenix. 

Oct. 4-6—Texas Automotive Dealers Assn., 
Texas Hotel, Fort Worth. 

Oct. 7-9—National Used Car Dealer Assn. | 
annual convention, Beuna Vista Hotel, | 

Biloxi, Miss. 

| 


Oct, 9-10—Pennsylvania Automotive Assn., 
William Penn Hotel, Pittsburgh. 

Oct. 13-16— Federation of Automobile 
Dealer Assns. of Canada, 
Hotel, Toronto, Ontario. 

Oct. 18-20 — Tennessee Automotive Assn., 
Buena Vista Hotel, Biloxi, Miss. 

Oct. 25-27 — Automobile Dealers Assn. of 
Alabama, inc., Buena Vista Hotel, 
Biloxi, Miss. 


Oct. 25-27— Flerida Automobile Dealers 


Royal York 


SUN 
VALLEY 


April 20-21-22 


Sanctioned and Supervised by 
Contest Board A.A.A. 


Toughest car driving con- 
test in all the world... 
spanning all four seasons 
and all-year driving condi- 
tions in a 27-hour run of 
1206.1 miles from Los 
Angeles to Sun Valley, 
Idaho, over a course with 
altitude from 19 ft. above 
sea level to 7383 ft. above 
. .. from mountains to 
desert, and from icy roads 


to intense heat. 





1953 Economy Run 


Assn., Sheraton Beach Hotel, Daytona 
Beach. 
Nov. 13-14— Montana Automobile Dealers 


Convention, Finlen Hotel, Butte, Mont. 


Nov. 9-11— Ohio Automobile Dealers 
Assn., Hotel Commodore Perry, Toledo. 

Nov. 9-11 — Automotive Trade Assn. of 
Virginia, John Marshall Hotel, Rich- 
mond. 


Nov. 18-19 — Oklahoma Automobile Deal- 
ers Assn., Mayo Hotel, Tulsa. 


Nov. 30- Dec. 2—Idaho Automobile Deal- 
ers Assn., Boise Hotel, Boise, Id. 


Dec. 3— Utah Automobile Dealers Assn., 
Newhouse Hotel, Salt Lake City. 


Dealer Auto Shows 


March 13-21, 1954—Chicago Auto Show, 
International Amphitheater. 
s * o 
General 


May !!—Buffalo Automobile Dealers Assn., 
Annual Meeting, Statler Hotel, Buffalo. 


“7 22-24 — Southeast Automotive Show, 
iami, Fla 


Sept. 21-23 — Truck Body and Equipment 






MILES 
PER 
GALLON 

















Assn. Inc., annual convention and dis 
play, Sheraton-Gibson Hotel, Cincinnat 
Nov. 1-2 — Texas Independent Automobile 
Dealers Assn., Ninth Annual Convention 
Plaza Hotel, San Antonio, Tex. 
Nov. 9-12—American Petroleum Institute 
meeting, Conrad Hilton Hotel, Chicago. 





Salesman-Sleuth 
Helps Capture | 
Buffalo Swindler | 


BUFFALO.—A dealership sale: 
manager turned amateur detective 
and helped in the capture of «4 
bogus-check passer who had been 
victimizing Buffalo auto dealers for 
several weeks. 

The check passer, John D. Mor- 
row, pleaded guilty to two charges 
of petit larceny and was sentenced 
to a year. Police said they have 
23 complaints about his activities 
and haven’t completed their in- 
vestigation. 

Morrow was arrested through the 
efforts of Nelson G. Bingel, sales 
manager for Vaughn & Braun, Inc.., 
655 Genesee St. 

Bingel told police that Morrow 
made a purchase at Vaughn & 
Braun and presented a check for 
$10 which the bookkeeper, Ralph 
Kreusch, cashed. 


Kreusch, remembering that he 
had received a warning from the 
Buffalo Automobile Dealers Assn. 
about a bogus-check passer, told 
Bingel, and the two took back the 
change given to Morrow. They re- 
turned his check. 


When Morrow left, Bingel fol- 
lowed him to a flower store and 
learned that he made a purchase 
there and got $5 change from a 
check for $10. 


“Then Morrow got on a Syca- 
more bus going downtown,” Bingel 
said. “I drove ahead of the bus to 
the Sycamore Station and told 
police. Two detectives stopped the 
bus and took him off.” 


Among dealerships victimized by 
Morrow were South Park Lincoln- 
Mercury Sales Inc., 2375 S. Park 
Ave.; Cooley Motor Co., Inc., 207 W. 
Huron St.;Brost Motors, Inc., 1291 
Main St.; Root for Nash, Inc., 1253 
Main St.; Hunt for Chevrolets, 
2290 Delaware Ave.; Klepfer Bros., 
Inc., 1575 Main St.; and Twin City 
Auto Co., Inc., 2310 Delaware Ave. 





Plan for Figuring 
Operating Costs 
Otfered ‘Truckers 


KENT, O.—A new method of as- 
certaining truck operating costs 
and estimating possible economies 
or additional income is presented 
in a survey form issued by Twin 
Coach Co. 

Intended to indicate advantages 
which result from the use of Fageol 
van trucks, the surveys cover eight 
major phases of truck operations— 
payload capacity, registration fees, 
tire expense, crew efficiency, stor- 
age costs, advertising value and 
body upkeep cost. 

Surveys are so designed that 
truck operators can figure their 
own costs. This is accomplished, 
Twin Coach said, by the use of 
standard formulas developed after 
study of truck industry records 
and reports of representative oper- 
ators. 


Forms for Survey L-7326 may be 
secured from International Harves- 
ter Co. truck dealers or branches, 
or direct from Twin Coach Co., 
Kent, O. 





Sculpture to Highiight 


Ford Rotunda Display 


DEARBORN.—A mobile sculp- 
ture will be the first object 
seen by visitors entering the re- 
modeled Ford Rotunda here, 
when the building is reopened in 
June, 

The 20-foot-wide sculpture will 
express the theme of “Progres- 
sive Research and Engineering,” 
which is carried out in three- 
dimensional and animated dis- 
plays, movies, photographic 
murals and -sculpture. The 
rotunda is being reopened as 
part of Ford Motor Co.’s 50th 
anniversary observance. 
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BOTTLES 


AGO... 


Ten million bottles ago Blue Coral made its first appearance in the 


automotive world. Over the years the popular demand for 


this superb product has grown beyond our greatest expectations. 


Today, Blue Coral is regarded by automobile 


dealers and owners alike as the ultimate in 


protection for fine car finishes. 


They will accept no substitute and it's easy to understand why. 
They have learned through experience that a Blue Coral 
Treatment not only gives a car a beautiful, lustrous 
finish — but also burnishes it to a hard, mirror- 


like surface that provides complete protection from 


the ravages of time, weather and all driving 


conditions. Recommend Blue Coral 


to your customers today . .. . 


for TEN MILLION good reasons! 





H. D. T. COMPANY FACTORS, INC. ® 


Creators of the Blue Coral Treatment 
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COPYRIGHT H. D. T. COMPANY FACTORS, INC. 1953 


. WHITE PLAINS, NEW YORK 









EW ideas often come from a 
mixture of youth with seasoned 
experience. There’s a nice com- 
bination of that at Ver Hoven 
(Chevrolet) in Detroit, and a 
rather romantic story goes with it. 

C. A. Greiner, vice-president 
and general manager, was at 27 
one of the youngest men ever to 
sign a Chevrolet franchise, That 
was back in 1947. 

And the president of the business 
is B. J. Ver Hoven, who entered 
the business from the blacksmith 
trade back in 1916. 

« * 


Sell to Salesmen 


EW ideas? Well, one of them 
involves the approach toward 


| 





Merchandising 


Memos to Dealers 


By Bob Finlay 
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selling. Greiner operates on the 
theory that the dealership shouldn’t 
discount. If the salesman wants to, 
that’s his business. 

So, if effect, Ver Hoven sells its 
cars to its 40 salesmen. The sales- 
men get a flat sum per car, 20 per- 
cent of accessory sales, and a bonus 
per car if they hit 100 cars at the 
end of the year. If he overallows 
on a tradein, the salesman must 
absorb that amount out of his com- 
pensation. If he underallows, he 
gets 50 percent of the underallow- 
ance, 

Greiner says that this setup 
gives a salesman latitude to meet 
the particular whims of custom- 
ers, 





For example, if a customer is| 











FOR YOUR CAR 











Boon to Truck Business— 


This Ver Hoven (Chevrolet) used-truck lot on Woodward Ave. just below Six Mile 
Rd. in Detroit has kept the dealership'’s new-truck business moving in high, according 
to C. A. Greiner, general manager. The lot, opened last fall, provides a variety of 
equipment—an effort is made to have at least 85 to 125 trucks on hand—and that, 


| says Greiner, is essential in the used-truck business. Greiner sees the vused-truck 


business this way: “You can't fool a trucker. The used truck has value only in relation 
to the job the trucker has for it. So you have to have variety to fit his need." 


* 
concentrating on getting a deal on 
Powerglide or some other optional, 
the salesman can give him a dis- 


* a 


count on the accessory and “get 
well” by underallowing on the 
trade. 


+ 7 


Keyed to Market 
BVIOUSLY, the “price” at which 


* 


Ver Hoven sells the car to the | 


* * * 


salesmen must be readjusted as the 
market varies. 

So far, says Greiner, the plan has 
worked to provide good compen- 
sation to the salesmen and incen- 
tive for the salesmen to be good 
traders for themselves and the 
house. 

Tradeins are wholesaled to the 
used-car manager. If the sales- 





PISTON RINGS 





Manufacturers have recognized the 


engineering and production skills 


of McQuay-Norris in the piston ring 


field for more than 42 years. 


For Piston rings to meet every requirement 


—no matter how exacting — 


our engineering know-how is at your disposal. 


MCQUAY-NORRIS MFG. Co. 


ST. 


VAY-NORAIS 


LOUIS 10, MO. 


| men disputes the manager’s ap- 


praisal, he has an opportunity to 
sell the car on his own. 

However, a strong accent is put 
on specialization in the Ver Hoven 
shops. The dealership has two 
stores—one on Woodward near Six 
Mile and the other at Van Dyke 
and Six Mile. 

Each store has a separate new- 
car conditioning building and a 
separate bump shop. The used-car 
lot is near the Van Dyke store and 
the used-truck lot is near the 
Woodward store. Three more used- 
car lots are planned. 

* * * 


Profits Expected 

PECIALISTS head each de- 

partment, and each is expected 
to operate on a profit. Greiner 
says that occasionally the Van 
Dyke shop will recondition a truck 
just to see how close it comes to 
the specialist on Woodward. So 
far the specialist has won in a 
walk. 

Greiner says the used-truck lot 
is helping the Woodward store to 
lead the region on new-truck sales. 
The lot has a 60-day turnover, 
though 90 days is considered good. 

All trucks are reconditioned 
for appearance and get a reason- 
able amount of mechanical re- 
conditioning. All tires are recon- 
ditioned. 

The good supply of used trucks 
| has caught the eye of other dealers, 
| and there have been cases in which 
|a competing dealer will take a 
|customer to the Ver Hoven used- 
|truck lot and sell him one of Ver 
Hoven’s trucks. 
| Greiner is willing to cooperate 
on such a proposition—at a profit 

since it tends to establish his lot 
as a used-truck center and it keeps 


the used trucks moving. 
* 7 > 


Romance, Too 


HAT about that romance we 

mentioned up front? Well, 
Greiner was 18 years old back in 
1938 when he first happened on a 
prospectus describing the Chevrolet 
|dealer sons’ school. He had had 
|two years at the University of De- 
troit and his eye was way up the 
road. His dad had been with Fisher 
Body for more than 30 years, so 
he had sort of a family feeling for 
Chevrolet. 

Greiner applied for a job at Ver 
Hoven. They handed him a mop, 
and he apparently did all right with 
it. He worked his way up in parts 
and service. In 1941, he finally got 
his chance to go to the dealer sons’ 
school. 

He was in military service from 
| 1943 to 1945. Returning in 1945, he 
|took over as general manager, and 
| got his name on the franchise in 
| 1947. 
| We've missed an important 
| date back a bit. Most of Grein- 
| er’s young career has been well 
| planned. 
| “But,” says Greiner, “one thing I 
|hadn’t counted on. That was fall- 
ing in love with the boss’ daughter 
and marrying her in August, 1941.” 

The guy even remembers his 
wedding anniversary. 





|2 Paris Firms Get Rights 
'To American Bosch Pump 


| SPRINGFIELD, Mass. — An- 
nouncement has been made of an 
agreement between American Bosch 
Corp. and La Precision Mecanique 
and Societe Industrielle General de 
Mecanique Appliquee both of Paris, 
France, whereby the latter two 
companies are jointly licensed to 
manufacture and sell the Bosch 
Type PSB single-plunger, multi- 
cylinder Diesel fuel injection pump 
The pump was developed by 
American Bosch to provide a lower- 
cost, lightweight fuel injection 
system for automotive-type diese! 
engines. It utilizes a single plunger 
and delivery valve for metering 
pumping and distributing the fuel 
in contrast to the conventiona 
system using a plunger and delivery 
valve for each of the cylinders. 











Changes at Southern 
Several personnel changes have 
been made at Southern Motors, 
Inc., 341 Union Avenue, Memphis 
Harry E. Kyle jr., was appointed 
used-car manager, while John M. 


Anderson, service manager for 
more than 25 years, was 
transferred to the sales de- 


partment. W. W. Hallman became 
service manager. 
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Sales Conditions in Various Areas ... 


Auto Market Reports 


its low cost and easier terms ap-| state showed a sales total topping 
parently has ended. | all other months since August, 1951, 
One. dealer said that the public} with 12,431 new autos. 
County sales by makes were 
registered as follows: Buick, 331; 
Cadillac, 66; Chevrolet, 803; 
Chrysler, 108; DeSoto, 82; Dodge, 
162; Ford, 607; Hudson, 42; Kais- 





Beloit, Kans. 
Business in the northwestern 
section of Kansas and the corners! was missing a good bet in the used- 
of Nebraska and Colorado is “solid| car market, but could see no way | 
on a lower level,” according to re-|to allay a common suspicion that 
ports of dealers. | used-car deals turn out bad for the| 
Th ttle business doesn’t seem| buyer. Many buyers, it was re- 

oy j i but| ported, would put money into a| er, 21; Lincoln, 12; Mercury, 116; 
to be hurt by dropping prices, bu r 
cattle raisers apparently are not| good used car, but lack confidence| Nash, 230; Oldsmobile, 259; Pack- 
expecting as large a profit as in in dealers. | ard, 61; Plymouth, 291; Pontiac, 
other years. | Truck sales follow the national| 226; Studebaker, 90, and Willys, 

Si ll busi ditions |pattern and are caught in a low-| 28. 

— = ee, eae tide demand. Repossessions and The year’s sales through March 
have a direct bearing on the time payment problems are slight,| showed auto volume in the county 
automobile business, dealers have according to banks and finance/up 25 percent over 1952, with an 
a a aee Se companies.—(L. H. Houck.) additional total of 1,630 cars sold 
leve a - . 


: © ‘S |so far. For the state, the gain is 
making attractive offers to > | said to be about 22 percent.—(John 
owners of late-model cars, and Milwaukee Hubel.) 
some are reporting better sales. Sales of new cars in Milwaukee 


Used cars make up the para-| County have zoomed to a new high 
mount problem in the area, with|since May, 1951, according to the| 
sales definitely below normal. The} Wisconsin Auto Trades Assn., with 
era when the prewar car had an| 3,544 cars titled during March. 
advantageous position because of| A similar report for the whole 


* * 


* 
Clevelan 
After a one-week slip, Cleveland 
sales of new and used cars surged 
upward again to score the second- 
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were on hand to meet customer 
demand. 

Used-car sales climbed to 1,- 
894, or 400 above the previous 
week and about 100 under the 
high for any weekly sales period 
for the year. The week’s figure, 
was at least 180 above the 
corresponding week a year ago. 
Federal Reserve Bank figures 

continue to show a stronger 1953 
market compared with the previ- 





ous year, although net dollar 
profit may be lower due to dis- 
counts. 


Surveys indicate that April’s total 
new-car turnover may go over the 
8,000 mark while used-car sales 
also should approximate that 
number, making April one of the 
first 8,000-sales months in a long 
time.—(Sanford Markey.) 

| * * * 


| Promotion Recipe— 


| When the Pittsburgh Chefs’ Assn. dis- 

played masterpieces of culinary art, | 
| Michael Bosco (left), father of Mike Bosco, | 
| an accountant of Jordan Pontiac Co., Car- | 
| rick, Pa., whipped up this promotion of 
| solid chocolate. On the right is John 

Malone, Pontiac's Pittsburgh zone man- | 
| ager. 





Pittsburgh 


: All advance in business in the 
biggest weekly totals this year. | pittsburgh district during the pre- 
In new-car turnover, sales| vious two weeks was canceled the 
reached 1,870, or 600 over the pre-|week of Apr. 25, according to the 
ceding week and about 80 under | Bureau of Business Research of 
\the previous weekly high for the |the University of Pittsburgh. 
|year. Dealers indicate that sales| The setback resulted from a 
would have been substantially | counter-seasonal drop in the ad- 


greater if proper models and styles | justed volume of trade. Industrial 
| production and freight shipments 


| showed fractional gains. After al- 
|lowance for the usual seasonal 
| changes, the index of business fell 
from 197.9 percent of the 1935-39 
| average in the week ended Apr. 18 
'to 189.2 the following week, It was 
| 195.4 a month ago and 200.5 in the 
|comparable week in February. 


Steel mills in the Pittsburgh 
district increased operations to 
99.5 percent of practical capacity 
during the week, the highest rate 
recorded since the end of March. 


Inclement weather was blamed 
|for the greater part of a counter- 
| seasonal drop in retail buying. New 
|car registrations reflected a fairly 
| large decrease, the bureau said. 

* * * 





Van Wert County, O. 


More certificates of title for mo- 
tor vehicles were issued in Van 
Wert County, O., during March 
than in any other month in the 
past five years. The total for the 
month was 1,230. 


A total of 117 new cars and 16 
| new trucks was sold. 

The car makes were: Ford, 26; 
| Chevrolet, 21; Dodge, 14; Mercury, 
8; Buick, 8; Nash, 6; Oldsmobile, 5; 
| Kaiser, 5; Studebaker, 4; Plymouth, 
4; Chrysler, 3; Packard, 3; DeSoto, 
Lincoln, Pontiac and Cadillac, 2 
j}each, and Willys and Henry J, 1 
each. 

The trucks were: Ford, 4; Chev- 
rolet, 4; Dodge, 3; International, 3 
and Hendrickson, 2.— (Simon M. 
Schwartz.) 


* * 


Phillipsburg, Kans. 


| New-car demand in the Phillips- 
| burg (Kans.) area isn’t as brisk as 
|six months ago, with car buyers 
|seeming to have settled down to 
using their two or three-year-old 
|}car for another spell. 

Financially, however, the terri- 
|tory appears in good shape. Re- 
| possessions are virtually unknown 
| and service business seems to be 
|normal for the season.—(L. H 
| Houck). 


* 





* 


Denver 


Sales of new cars and trucks 
| have continued to increase over last 
|year. In March, Denver dealers 
|sold 1,113 cars, compared with 774 
during the same month of 1952. In 
| the new-truck field, 164 units were 
|sold during the month, as against 
| 86 for the same month last year. 


| For the first quarter this year, 
| 2,896 new cars were sold, com- 
| pared with 2,381 last year. For 
trucks, this year’s total of 414 
units compared with 290 during 
the same period last year. 


Chevrolet led new-car sales with 
255 cars in March; Ford was 
second with 184. Others rated as 
follows: Buick, 109; Plymouth, 101 
Oldsmobile, 71; Dodge, 70; Mer 
cury, 61; Pontiac, 56; Chrysler, 34 
Nash, 34; Cadillac, 25; Studebaker, 
22; Hudson, 21; Willys, 17; DeSoto, 
14; Lincoln, 12; Packard, 12; MG, 
6; Kaiser, 4; Hillman, 2; Jaguar, 1 
Morris, 1, and Porsche, 1. 

Total used-car sales for th: 
month was 2,688 units, as against 
2,070 for the same month last year. 
—(Ira Alexander.) 


* * 





Los Angeles ¢ San Francisco 





award to the wise! 


Again... in 1952 . . . 100% of the winners in the Bus 
Transportation Maintenance Efficiency Contest used 


Spicer-equipped vehicles! 


Year after year, this outstanding Spicer performance in 
the bus field is repeated. Spicer service records are 
noteworthy year after year in every field of automotive 
duty. They are the result of nearly a half-century of 


uninterrupted engineering and manufacturing progress. 
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Billions of people 


moved faster, easier 
because of Spicer 


Spicer furnishes high-precision equipment for practically 
every power-transmission need in automobiles, 

buses, trucks, tractors and other civil and military 
vehicles. With its ten modern production plants . . . and 
its skilled personnel in every department... 


Spicer can serve you fully, completely, dependably. 


SPICER MANUFACTURING DIVISION 
of Dana Corporation + Toledo 1, Ohio ‘ e 
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Dealer 


Doings 





Hugo Separini, of Newton Centre, 
has been elected president of the 
Pontiac Dealers Assn. of Greater 
Boston. 

Others elected were 
Nahigian, Cambridge, vice-presi- 
dent; Mark MKolligian, Somerville, 
reelected secretary, and Charles N. 
Kane, Boston, reelected treasurer. 

Directors are Harold Fratus, 
Quincy; John Hosmer jr., Medford; 
John Perry jr., Waltham; Roy Ol- 
son, Salem, and Daniel F. Pierre, 
Beverly. 


Edward 


* * a7 
Burglary Fails 
Thieves entered Collins Ford 
Sales, of Wapakoneta, O., in an 
unsuccessful attempt to burglarize 
the firm’s safe, according to T. C. 
Collins, owner of the dealership. 
The culprits were apprehended in 
Sidney, O. 
* x *” 
Berry Interests Elect Bolte 
"xecutive Vice-President 
Carl E. Bolte has been named 
executive vice-president of Berl 
Berry, Inc., Jefferson City, Mo., 
which includes Ford and Lincoln 
dealerships, citrus farms in Texas 
and a Hereford ranch in Kansas. 


GOP Chairman 
Dealer Nelson Heads Party 


In Massachusetts 


First automobile dealer ever to 
serve as chairman of the Republi- 
can State Committee, Elmer C. 
Nelson, of Nelson 
Motor Co. 
(Buick), Milford, 
Mass., prides 
himself on ad- 
herence to one 
policy both in 
the automobile 
business and in 
politics: “it 
you’re called on 
the telephone, 
answer it your- 
self!” 

Nelson, receiving $12,000 a year, 
is the first salaried chairman the 
committee has ever had. He also is 
the personal representative for 
Gov. Christian A. Herter in deal- 
ing with special problems of the 
new Republican Administration in 
Massachusetts. 

Nelson started his dealership in 
1929, and has combined selling 
automobiles with politics for many 
years. He served two terms in the 
State Legislature, was active in 
Republican committee work, and 
directed statewide minority group 
activity in the 1940 campaign. 

* * * 


San Francisco Buick Dealers 


Hand Gavel to Elder 


Edgar M. Elder, of Elder 
Buick Co., Oakland, Calif., has 
succeeded Eric Wolf, of Wolf 
Buick, Inc., San Leandro, as 
president of the San Francisco 
Metropolitan Buick Dealers Assn. 

Other officers elected were C. 
B. Clarkson, Redwood City, vice- 
president; Joe Carlson, San 
Francisco, secretary - treasurer; 
Robert E. Rudd, Burlingame, di- 
rector; and Robert A. Schmitt, 
Palo Alto, director. 

* * 


Elmer C,. Nelson 


* 


Chicago Buick Dealers 


Name Palmer President 


O. Earl Palmer has been elected 
president of the Metropolitan 
Buick Dealers Assn. of Chicago. 
Palmer is president of Palmer 
Buick, Inc., Oak Park, Il. 

Other officers elected were 
Richard V. Lynch, vice-president; 
Charles McFarland, treasurer, and 
T. W. Hufstader, secretary. 


The following committee chair- | 


men were appointed: Steve J. Bar- 
rett, labor; George Sirovatka, en- 
tertainment; Charles 


vertising. 
~ * + 


‘ndustry to Honor Asch 
On Half-Century of Service 


Ben Asch, one of the founders 
of Automotive Affiliated Repre- 
sentatives and charter member 
of Automotive Booster Club B-13, 
New York, as well as one of the 
founders of the Booster move- 
ment, is to be given a testi- 


monial dinner on having com- 


McFarland, | 
finance, and C. E. Holzkamp, ad- | 


pleted 50 years of service in the 
automotive industry. 

The dinner will be held June 4 
at the Roosevelt Hotel, New 
York, and will be known as the 
Ben Asch Half-Century Testi- 
monial, According to the com- 
mittee in charge, every segment 


of the industry will be repre- 
sented. 
* * * 
New Lot for Meisel 
Meisel Motors, Ine. (Lincoln- 


Mercury), of Euclid, O., has opened 
a used-car lot at 9501 Carnegie Ave. 
The new lot holds 75 cars. 


* * * 


Williams Joins Hereford 
Dean Williams, owner of Lebo Oil 
Co., Lebo, Kans., is now selling 
cars in Lebo for Hereford Motor 
Sales, Inc. (Chevrolet), Emporia, 
Kans. 
* * x 


Share in the Pie Sweetens 


Relations with Workers 


W. E. Richter, assistant service 
manager for Orsinger Motor Co., 
of San Antonio, is an expert on 
promoting employe relations. 

Every once in a while, he 
brings down one of his wife’s 
pies, complete with paper plates 
and napkins, and treats his work- 
ing force. 

* * * 


Condon Adds Trailers 


Dave Condon Motor Co. (Olds- 
mobile-Cadillac), Atchison, Kans., 
has been appointed a dealership for 
Regal house trailers, built in Atchi- 


son. 
* * 


Bollinger Chevrolet Opens 


New Texas Quarters 


Bollinger Motor Co. has opened 
its modern new home in Hooker, 
Tex. Owner Clarence’ Bollinger 
provided refreshments and door 
prizes during an all-day celebra- 
tion. 

The firm is planning to add an 
Oldsmobile franchise in the near 


future, he said. 
: * ” 


Coast Pontiac Dealers Elect 


Scripture President 

James C. Scripture, San Fran- 
cisco, has been elected president 
of the Metropolitan Bay Area 
Pontiac Dealers Assn., succeeding 
William MecNevin, Richmond deal- 
er. Mort Brown, Walnut Creek, 
was elected vice-president and 
Fran Hoyt, Redwood City, secre- 
tary-treasurer. 

Elected advertising directors 
were George Daniels, chairman, 
San Francisco; J. A, Herzog, San 
Francisco; Leroy McKissick, San 
Leandro; William Remmer, Oak- 
land, and McNevin. 

*~ x * 


Cabeldu Appointment 
Cabeldu Motors, Ltd. (Buick- 
Pontiac-GMC), of Ottawa, has ap- 
pointed King Moreland as used-car 
sales manager. 
” * 


* 
Briggs Named Manager 
Appointment of Harry W. Briggs 
as general sales manager of Harbor 
Motor Co. (Ford) has been an- 
nounced by C. V. Redfield, owner. 


| Briggs has been with the firm three 


years. He is a member of the Ford 
500 Club. 
* = * 


Syracuse Credit Company 


Picks Dunbar as President 


Auto Dealers Credit Corp. 
of Syracuse has elected George 
F. Dunbar as president. He will 
occupy the post vacated by the 
death of Cornelius di. Hayes, 
who had been identified with the 
organization from its start in 
1936. 

William Dunn, Fayetteville, 
and A. Robert, Perry, were 
named _ directors. Officers re- 
elected include Herbert A. Dunn, 

| vice-president; Robert C. Hayes, 
executive vice-president; LeRoy 
| Casper, treasurer, and H. Munro 
Gere, secretary. 
- * ” 


| Foothill Chevrolet Dealers 


| ° 
| Choose New Directors 

The Foothill Chevrolet Dealers 
| Assn., Pasadena, Calif., recently 
| elected as directors Dan Clay, gen- 
| eral manager of Frank D. Clay and 


SPORTSMANS CLUB 
Rosey Rowsuplf ann 


wear 





Dealers Sponsor Pittsburgh Sportscast— 


The Metropolitan Pontiac Dealers Assn. of Pittsburgh welcomes Arthur K. Roswell,| Klect Slate of Officers 
sportscaster of the group's ‘Sportsmans Club" program, broadcast five times a week 
from 5:45 until 6 p.m. over Station WCAE. Shown (from left) are John Enrietta, Car- 
negie, Pa.; Henry Theis, Pontiac representative in Pittsburgh; John A. Sacco, Ingram, 
Pa.; Louis Jordan, Pittsburgh; John Malone, Pittsburgh zone manager; Ray E. Weaver; 
Roswell; Charles Walker; Ed Wright, Westview, Pa.; Guy Mendola, Carnegie, Pa., and 


William Williard, Bridgeville, Pa. 


Sons (Chevrolet); Verne Harding, 
San Gabriel; Dan Potter, Alham-| 
bra, and M. K. Smith, Ontario. | 


Smith is vice-president of the as- 
sociation, and Harding is secretary- 


treasurer. 
* * aa 


\2 Dealers, Bank Admitted 


'To Buffalo Association 

The following new members 
| have been accepted by the Buf- 
alo Automobile Dealers Assn.: 
| Hal Casey Chevrolet Inc., 1545 
S. Park Ave., Buffalo; Duver- 
nell’s Garage (Willys), 3706 Gene- 
see St., Cheektowaga, and Liberty 
Bank of Buffalo, auto financing. 

7 * * 


Second Gavriloff Lot 


Gavriloff Motors, Inc. (Chrysler- 
Plymouth), of 1303 N. Saginaw St., 
Flint, has opened a second used- 
car lot at Wood St. The used-car 
lot at 1309 N. Saginaw St. will re- 
main in operation. Robert Farring- 
ton is sales manager of the new lot. 

* * * 


Chillson Aides Named 


Leonard Homburg, associated 
with Pontiac and Nash parts and 





Lifts and move 


service since 1922, has been 
named parts manager of Chief- 
tain Pontiac, Inc., of Indianapolis. 
Creighton Cole, former parts 
manager, now heads the parts 
department at Meridian Pontiac, 
Inc. O. A. Chillson is president of 
both dealerships. 


* + * 


GMC Dealer Expands 


Quality Motors (GMC trucks) 
|has moved to larger quarters at 
| 222 S. Buffalo St., Warsaw, Ind. 


* * * 


| Nelson Hirschberg Wins 


Ford 4-Letter Award 


Nelson-Hirschberg, Inc. 

Chicago, has received the 
Four-Letter Award. 

The award was presented to 
Ralph W. Hirschberg by A. E. 
Jacobsen, assistant district sales 
manager. 


(Ford), 
Ford 


Chicago K-F Dealers Group 


_Sponsoring TV News Show 

| Clem Lane, city editor of the 
Chicago Datly News, is being 
sponsored on WGN-TV by the 


s | manager, 


23 
Chicagoland Kaiser - Frazer 
Dealers Assn. 

Lane, who highlights famous 
news stories of yesterday along 
with commentary on current 
events, is on at 7:15 p.m. every 
Friday. 


* * * 


Morgan Shifts Lathrop 
Frank Lathrop, former service 
has been named _ sales 
|manager at Al Morgan Motors, 
| Lockport, N. Y., it is anneunced by 
|Dealer A. B. Morgan. Replacing 
| Lathrop as service manager is Max- 
|well Gately, former service sales- 
|; man. 

* * * 


Milwaukee Nash Dealers 


Officers elected for the newly 
formed Milwaukee Nash Dealers 
Co-operative Assn. were: Presi- 
dent, Lester P. Hartung, of 
Hartung Motor Co.; vice-presi- 
dent, Irving B. Roserberg, of 
Milwaukee Nash Co.; secretary, 
Emil Schwarz, of Schwarz Nash 
Co., and treasurer, Russell P. 
Loh, of Russ Loh Motor Sales. 

All of the officers, along with 
Anthony Ryan, of Ryan Nash Co., 
and William Budd, of Budd Mo- 
tor Co., were chosen directors, 

* * * 


Zahner Motor Grows 


Zahner Motor Co. (Ford), Cleve- 
land, is completing a $110,000 ex- 
pansion program, according to Jo- 
seph H. Newell, general manager. 
Involved is the purchase of prop- 
erty adjacent to the showroom and 
two parcels of land for used-car 
sales. 





* * * 


Merrick Heads Sales 


Bob Merrick has been ap- 
pointed general sales manager of 
Packard Country Club Motors, 
Kansas City. 

* * * 


Stoughton Promoted 
Homer C, Stoughton has been 
named sales manager of Hickman 
Oldsmobile, Inc., of Indianapolis, 
according to Roy E. Hickman, 

(Continued on Page 32, Col. 1) 
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Integral hydraulic pumping unit; no hose or couplings to fail 
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FOB FACTORY 


Metal-Bond Adhesives 
Key to Use of Plastics 


a. development of high strength metal-bonding adhe- 
sives may hold the key to the widespread use of plastics 
by the automobile industry. If satisfactory metal-to-metal 
or plastic-to-metal bonds can be made in production quanti- 
ties without occupying too” 
much floor space, the use of |sive bonding of metals is a slow 
plastics can be expected to/ process compared with flash weld- 
go forward with surprising |ing or multiple spot welding. Much 
rapidity. Generally speaking, adhe-| research effort today is being di- 


Still time to get in on the 


| rected simply at speeding up the 
process. 

There are a number of unsolved 
technical problems involved in join- 
ing metals by means of a plastic 
bond. This is true, regardless of 
| the process. 

Some of these problems, in- 
cluding metal cleaning, humidity 
control and tooling, may find an 
early solution. The solution to the 


Allis-Chalmers Pamphlet 


“Allis-Chalmers Motor and Gener- 
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problem of thermal! distortion 
may not come so quickly. 

Until recently, cleaning metal 
that was to be bonded with a plas- 
tis material has been troublesome. 
However, recent advances in which 
metal cleaning has been studied 
with the aid of radioactive tracers 
may find an early solution to this 
problem, if such a solution has not 
yet been found. 

* 


* + 


Cleaning Problem 
To cleaning problem, it may be 
pointed out, is not only to clean 


Solvents used in the plastic bond- 
ing agents evaporate, This evapo- 
| ration may leave moisture be- 
| tween the adhesive and the metal. 
Applying the adhesives in air con- 
ditioned rooms usually solves this 
| problem although the cost factor 
| is important, particularly where a 
large volume of air is needed. 
Some adhesives, it may be pointed 
out, cannot be applied where the 
humidity exceeds 40 percent. 
Thermal warpage during proces- 
| sing is another problem, This be- 
comes particularly troublesome 


ator Reference Book,” published by the metal but to keep it clean until| Where two metals or a metal and 


the Allis-Chalmers Manufacturing 


the bonding agent is applied. This 


a plastic, which have different co- 


Co., 1245 S. 70th St., Milwaukee, is| means elimination of all unneces- efficients of expansion, are joined. 


available by writing to the com- 


pany. The pamphlet will aid in se- 
lecting motive power for most in- 
dustrial applications, the company 
said. 


sary handling. Workers must wear 

| clean gloves; all forms of contami- 
|nation must be avoided. 

Atmosphere control is difficult 

to maintain and is also expensive. 
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START YOUR PROMOTION NOW— AND TIE-IN WITH the biggest promotion ever planned for 
auto seat covers ... organized by Bolta, manufacturers of the broadest, highest-quality line 


of auto seat cover plastics. 
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* * * 


| Non-Destructive Test 


NOTHER unsolved problem is 
the development of a satisfac- 

tory non-destructive test. While rig- 
id process control will assure a high 
percentage of satisfactory bonds, 
the occasional void or poor bond 
can only be detected by tapping 
each individual joint. This is, at 
best, a tedious and costly test pro- 
cedure. 

It comes as somewhat of a sur- 
| prise to many to learn that the 
| fatigue strength of a sound struc- 
tural adhesive joint may be even 
better than riveting or spot weld- 
ing. Most adhesive joints resist 
| weathering as well as mild chem- 
ical attack, Such joints are, how- 
ever, somewhat vulnerable to 
| peeling although this disadvan- 
| tage can be minimized by design. 
The newest and finest adhesives 
;can be cured at surprisingly low 
temperatures. Vacuum pressure and 
infrared light are all that are 
| needed. Another interesting devel- 
;opment is the extended use of ad- 
hesive tape films. 

While brake linings and clutch 
| facings are the best known uses of 
| high strength adhesives in the auto 
|industry today, the possibilities of 
| using the new sandwich materials 
is being carefully investigated. 
| These materials are already being 
|used in trucks. Their sound dead- 
j}ening qualities alone make them 
‘ones for passenger cars. 

* * 


ASTM Issues Standards 


On Light Metals, Alloys 


| PHILADELPHIA.—A special 
| compilation of ASTM standards on 
| light metals and alloys, sponsored 
by Committee B-7, gives the speci- 
fications and tests issued by the 
American Society for Testing Ma- 
terials through March. 

In addition to the recommended 
codification, there are groups of 
specifications for aluminum and 
aluminum-base ingots, castings, 
| bars, rods, wire and shapes, forg- 
| ings, pipe and tubes, and sheet and 





| plate. 

| Also given are specifications for 
wrought products for electrical 
purposes, and standard require- 


ments in the field of magnesium 
base alloys. 

Copies of the 216-page publica- 
obtained at $3 each 
American Society for 





| tion can be 
|from_ the 


| Testing Materials, 1916 Race St., 
| Philadelphia 3, Pa. 

* * * 
| Quality-Control Society 
Plans Parley May 27 
| PHILADELPHIA.--The Ameri- 


| can Society for Quality Control will 
| hold its annual convention May 27- 
| 29 at Convention Hall here. 

| Some 70 speakers will present 
| papers covering operations in many 
| types of industry. Exhibits of quali- 
|ty-control equipment will be pre- 
sented by manufacturers. 

* x 


= 
New Chilling Machine 

CINCINNATI.—Addition of Model 
T-120 to its line of industrial chill- 
ing machines has been announced 
by Sub-Zero Products Co., Reading 
and Paddock Rds., Cincinnati 29. 
|The new model is said to have a 
|chilling capacity down to 140 de- 
grees below zero for moderate-scale 
production needs. The firm also has 
issued a 12-page brochure on chill- 
|ing for alloy steel heat treatment, 
metal stabilization, gas dehydration 


| and parts and material testing. 
* * 


* 
Polyken Folder Available 
CHICAGO.—A new free folder by 
| Polyken Industrial Tape, demon- 
strating techniques for packaging 
with high tensile tape, is now 





available, the company announced. 
|To obtain this folder, 

|Polyken Industrial Tape, 
| Adams St., Chicago 6, Ill. 


write to 
222 W. 
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TITLE INSURANCE 


FOR 


AUTOMOBILE AUCTIONS 


The Fidelity Insurance Company of Tennessee, which 
pioneered the protection of bad check insurance, is 
pleased to announce Title Insurance Protection for 


automobile Auction owners. 


| 

| 

| This low cost title Insurance offers complete protection against loss 
from invalidity of title resulting from 


I. Prior existing liens 
Be Prior existing chattel mortgages 
| eB Stolen automobiles 


AM. Fraudulently possessed automobiles 








Auction owners all over America are invited to investigate the advan- 
tages of this unique title insurance protection. It is inexpensive. It can 
save the auction owner and its customers many times its cost. It is 


available only through this company. 





| For full details, call, write or wire 204 Stahlman 
Building, Nashville, Tennessee. Telephone 5-4101. 





FIDELITY INSURANCE COMPANY 


OF TENNESSEE 
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Officials Air Highway Policies... crat, remarked that some counties 
renee ee ae | of his home state are handicapped 


U/. S D b k ‘2D h . |in obtaining Federal aid because 
| standards for short farm-to-market 
= e e un Ss eat j}and Indian property roads set by 








Of Roads Bureau 


WASHINGTON. No functional, 
change in the administration and| 
operation of the Bureau of Public} 
Roads is contemplated, Robert B. 
Murray jr., undersecretary of com-| 
merce for transportation, has an- 
nounced. 

Testifying at a hearing of the 
roads subcommittee of the House 
Public Works Committee, Murray 
said there was no truth to a 
“rumor” that the Bureau of 
Public Roads would be dissolved. 
This statement was made in 
reply to a question asked by J. 
Harry McGregor, Ohio Republi- 
can and subcommittee chairman. 

Francis V. duPont, newly ap- 
pointed commissioner of public 
roads, submitted replies to a 14- 
point questionnaire sent by the 
roads subcommittee. 

In discussing sizes and weights, 


against accepting the findings of 


centrated traffic where they have 
been built, toll roads might be 
called “successful.” 

Using a map of the U. S. which 
depicted traffic concentrations on 
various road systems, the commis- 


|sioner said there is no indication 


of a present need for trans- 
continental superhighways because 


|of the absence of heavy volumes 


of traffic “on even the interstate 
system routes through the wide 
central regions of the country.” 


During discussions on Federal 
aid, duPont commented that in- 
flation is one of the most perplex- 
ing problems in meeting current 
highway needs, that although twice 
as much is being spent on the 
nation’s roads, value received is cut 
in half compared with the 1937 
dollar. 





| 
| 
| 








the bureau are too high. 


Steed asked Commissioner du- 
Pont to review his bureau’s policy 
in this area. DuPont said it is his 
belief that the present allocation 
formula of “area, population and 
miles of rural highways” for 
Federal aid is “outmoded.” 


Chairman McGregor stated that 
it has been the intention of the 
roads subcommittee that funds 
authorized for access roads were 
for the general public, and should 
not be used by the military and 
other agencies of government for 
construction of such roads to mili- 
tary installations, atomic projects, 
etc. 

He asked that the commissioner 
inform the subcommittee of any 
future requests of this nature by 
the military. He also advised du- 
Pont that military authorities will 
be asked to testify during future 
hearings, and that although such 
sessions will be closed, the com- 
mittee would desire duPont’s 
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Short Outlets Cited by Ford— 


The fifth straight Ford Four-Letter award was presented recently to H. G. Short 
& Co., 207-09 W. Columbus Ave., Bellefontaine, O. In addition, Short Ford, Inc., 
Marion, O., operated by the same management, won its first such award. Plaques 
for both dealerships were given the owner by Lee Peart, assistant sales manager of 
Ford's Detroit district. From left are George Kennedy, general manager of the Marion 
outlet; H. G. Short, founder of both dealerships; R. R. Anfin, Ford Detroit district sales 
manager; Peart, and L. T. MacGillvray, general manager of the Bellefontaine unit. 





Wondering how used-car and truck production and sales are making out? AUTOMO- 











he declined to name an arbitrary| Rep. Tom Steed, Oklahoma Demo-| presence. TIVE NEWS gives you the entire story every week throughout the year. 
nationwide axle-load limit, although |< ———_—_—-——— — ith cssntnieinceaanmcinsenia 
he said he feels there is an eco- 
nomical solution to matching roads ' ORS RS ae no" os in 
and loads. . eh pe er ge ~~" oe wn ms wwenes® 

DuPont cautioned the committee <% ye ae > $ 


the Maryland road test as a final| 
answer to the problem, and said 
he wishes to await the completion 
of road tests now under way be- 
fore arriving at any decision on 
maximum axle loads. He added that 
such a decision should be arrived 
at only after careful study, and in 
cooperation with state officials. 

In reply to a question as to 
whether toll roads are a paying 
proposition, the commissioner 
said that at least one such facili- | 
ty is not yielding the revenues 
anticipated. However, in later 
discussion, duPont commented 
that in the areas of heavily con- 


Cadillac Staging 
6-Week Forum For 


Service Managers 


DETROIT.—Service managers 
from Cadillac distributor and| 
dealer organizations throughout the 
country started a six-week series 
of meetings here last week. 

The forums are another step in 
the division’s program to set higher 
standards of customer service, ac- 
cording to J. M. Roche, general | 
sales manager. 

“The plan recently announced by | 
General Motors to build 35 train- 
ing centers throughout the country 
will serve to greatly expand this 
training service program,” Roche 
added. “These service facilities will 
be available to all GM retail out- 
lets for further training of service 
personnel.” 

Under the directorship of George 
W. Otto, general service manager, 
the current forums stress the im- 
portance of Cadillac service policies 
and their assistance in building 
better owner relations. Meetings 
end June 11. 





Parts Firms Lose 


In FTC Appeal 


WASHINGTON. — Three firms 
ordered by the Federal Trade Com- 
mission “to discontinue selling 
counterfeit automotive ignition 
points, or parts thereof,” failed in 
their appeal from the decision by 
a hearing examiner and were di- 
rected to comply with the ruling, 
the FTC reported last week. 

The firms named are Graphited 
Lubricants Co., Brooklyn; Livings- 
ton Automotive Supply Co., Brook- 
lyn, and Alexander Levenson, Chi- | 
cago. 

The complaints charged that the 
ignition points were being trade-| 
marked or packaged as genuine 
General Motors (Delco-Remy), 
Electric Auto-Lite or Ford parts. 

The decision ordered the firms 
“to cease representing that such 
counterfeit products were made by 
or for such manufacturers, and to 
stop aiding and abetting any cor- 
poration, individual or firm in the 
transportation, sale and distribution 
of counterfeit automotive ignition 
contact points or parts.” 








GENERAL MOTORS ACCEPTANCE CORPORATION 


Cornerstone for a Successful Future 


The GMAC Thrift-Guard Plan 
available only through General Motors Dealers: 


CHEVROLET « PONTIAC » OLDSMOBILE « BUICK « CADILLAC 
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i. in Vandalia, O., they hold a 

National Trap Shooting Con- 
test (it’s called the “Skeet Shoot” 
in the hot-stove league). 

The best clay-pigeon marksmen 
in America gather there to com- 
pete for valuable prizes. In the 
parking areas you’ll find cars from 
every state in the Union, driven 
there by the state champions, the 
runners-up and the ambitious men 
and women who love the smell of 
gunpowder and like to watch the 








| boys and girls “knock ’em down.” 
| The top prizes are inevitably won 
by those “natural-born” marksmen, 

who shoot as if they were born 
| with a twelve-guage shotgun beside 
| their bottles in the cradle. 

The calm-looking boy from the 
little town in Illinois, who 
perhaps started practicing when 
he was a mere child . . . that 
good-looking somebody from the 
“hoopskirts” of Nebraska, who 
learned to shoot as a tot on the 

| Nebraska prairies. Is it any won- 
| der that boys and girls like that 
| take home the big slice of the 
| bacon? 

| They are “Naturals,” because no 
;}one can teach a boy or girl how 
|to be a champion. You have to be 
born that way or you'll always be 
merely a spectator. 

How true that is 

| vertising copywriters? 
] * * + 


Writers’ Skeet Shoot 

F SOMEONE organized a 

national “shoot” for the cham- 
pion copywriters of America, I 
think I'd be afraid to enter, because 
I couldn’t trust the survey boys to 
count with accuracy the number of 
“clay pigeons” I knocked down. 

Of course, that’s why advertising 
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Waynesburg Motor Rewards Employes— 

Television sets were awarded by Waynesburg Motor Co. (Studebaker), Waynesburg, 
Pa., to four employes in recognition of their many years of service. Pictured are (from 
left) Mrs. Myrtle Yoders, a partner; Sidney Skillman, Studebaker regional manager; 
Paul Millikin; George Dietereich; Alfred Kirby; Howard Hughes; D. E. Smith, district 
about ad-/| manager, and Art Post, a partner and manager. 


is quite different from skeet shoot- 
ing. It might be about the same 
as if Mr. Stanley Resor tried to tell 
the mob why J. Walter Thompson 
Co. is the largest advertising 
agency in the world. 

Maybe he was born that way 
and he might be wasting his time 
if he tried to educate the 
thousands of tyros who envy his 


record. Of course, many a copy- 
writer suffers from a fit of 
trembling when he finds a 12- 
guage advertising shotgun in his 
hands. Some try to cover up their 
lack of nerve by assuming an air 
of Pomposity. 

That’s the affliction that Fred 
Kelly calls “Pomposity ... A New 
Plague” in an article in Printer’s 





he spot 


WHERE FULL PROFITS BEGIN! 


Does THAT NAME on the dotted line promise a fully 
profitable repeat customer for you? Or will he be 
another single profit, one-time buyer? 

If he is a time-purchase customer who insists on 
“easy” (but expensive) terms, he may regret the 


whole deal, shift the blame to you, and never buy 


a car from you again. 


This kind of buyer can become your real friend 
when you use the GMAC Thrift-Guard Time Pur- 


chase Plan. After you write him up, show the buyer 


dealing. And you also enjoy: 


how your use of this plan saves him time, expense, 
worry and trouble. Show how monthly payments 


can be made comfortable and extremely thrifty, too. 


When you use the GMAC Plan in a way that fits 


your prospect’s purse, you establish your own fair 


(1) Control of the whole transaction. 


(2) Gross from time contracts. 


(3) Extra business from satisfied customers. 


(4) Repeat sales from GMAC service. 


GENERAL MOTORS ACCEPTANCE CORPORATION 





(drip... 
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Ink. (Fred, an able writer, now 
living in Kensington, Md., was on 
the Oleveland Plain Dealer years 
ago, when I was doing feature 


stories on central police for the 
Cleveland Press. 
Words ... Words... Words... 


If you’re a copywriter, have you 
learned the art of using simple 
words? 

oa + * 


Some Simple Talk 


RED first points to Winston 

Churchill, who, in one of his 
greatest wartime speeches, covered 
his whole introduction in Six words 
... “The news from France is 
bad.” 

“If,” says Fred, “he had been ad- 
dicted to the kind of pompous 
lingo often used in speeches, on the 
radio and even in newspapers, he 
might have said: ‘The information 
obtained from our sources in 
France of the overall picture there, 
indicates that the general situation 
is deteriorating.’” 

Twenty-one words to say what 
could more forcibly be said in six! 

Now, Fred Kelly puts his finger 
on examples of pomposities and 
roundabout phrases, now cluttering 
up our language. Redeployment... 
a frequently imitated military word 
which Ma could better understand 
if it was simply Homecoming. 

Ceiling . . . which simply means 
the Limit, is used in one newspaper 
to define how narrow, not how 
wide, a building lot is allowed. 

Bottleneck . . . meaning a pro- 
duction holdup, due to the short- 
age of some small item. Now, 
one writer refers to the “biggest 
bottleneck of all,” forgetting that 
if a bottleneck is big enough it 
will not retard the flow. 

If a man is an assistant, he 
doesn’t Work, he Functions. Every 
part of a thing, element or in- 
fluence, is a Factor. Everything is 
done on a _ military, municipal, 
government or perhans a feminine 
Level. If a project is abandoned, 
or an office closed, it is Liquidated 
drip ... drip). 

* * * 


What's the Solution? 


1 word Highlight, familiar to 
artists, has even become a verb. 
A girl, out of work, certainly de- 
serves sympathy, she has been De- 
jobbed (what ever that means). 

Acquaint, or inform, still means 
tell. Consider means think. Eventu- 
ate means happen. Initiate means 
Start, and every little plan you 
make simply cannot be a blueprint. 

I’m sure those scores of honest 
men among the publishers, super- 
visors, artists and copywriters who 
know the responsibility they as- 
sumed when they were entrusted 
with the account of a client, will 
not be resentful, if I remind them 
that the reformation must come 
from inside the advertising business 
itself. 

I have before me a list of about 
200 advertisers who spent a million 
or more in 1952 to promote their 
products. What do they think about 
the trend of national advertising? 
They must be pretty intelligent men 
and articulate. ... if they would 
be assured that their opinions will 
not be publicized. 

That’s the kind of survey that 
the strongest, most highly re- 
spected organization in the in- 
dustry could make, and the only 
kind that will protect the in- 
dustry from the “snipers” who 
must eventually decide that the 
advertising business is “fair 
game.” 

When you have that kind of 
opinion from the men who handle 
the largest appropriations, then 
you'll know more about how to 
handle the most powerful business 
on the face of the earth. 

P.S. For the copywriters, I might 
add: The best writers, like cham- 
pion trap shooters, are born, not 
made. But there is always room 
for a new champion. See how many 
words of more than two syllables 
you can find in the “copy” of 
Ernest Hemingway; how many use- 
less strokes did Bobby Jones take; 
how many futile swings did Jack 


| Dempsey try? Think they learned 


their Style in night school? 
N-o-o-p-e. Champions are born that 
way, but the gate is still open. 
Hedges Aids Youth 
Hedges Pontiac, Inc., 3215 E. 
Washington, Indianapolis, has given 
three Pontiac station wagons to 
three youth organizations, the Boy 


Scouts, the Crossroads Recreation 
Center, and the Girl Scouts. 
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Highways & Safety... 


Teen-Agers 





Evaluate 


Duties as Drivers 


By Gerhardt Neumann 
Staff Writer 
EVIEWING the traffic picture 
in all its ramifications, Detroit 
teen-agers contend that it is only 


a small minority of young drivers) most of the day worked in small| 4g 


who constitute a menace to safety, 
and that press and public are un-| 
fair when they! 
throw teen-age 
drivers and reck-| 
less drivers into) 
one pot. 
: This is the gist| 
Toone a of an all-day con-| 
ference of stu-| 
dents of Detroit’s public and pa-| 
rochial schools, under the sponsor- 
ship of the Automobile Club of 
Michigan, the Michigan Inter-In-| 
dustry Highway Safety Committee) 
and the Traffic Safety Assn. of De-| 
troit. 
Similar conferences have been 
held in other cities, too, and ef- | 
































@ Check the Fan Belt 


@ Check the Oil Filter 


@ Check all Lights 
@ Check the Tires 


and Washer 


the ball-in-the-top. 
«++ grease in. 


@ Check the Air Cleaner 


@ Check the Spark Plugs 

@ Check the Battery and Cables 
@ Check Radiator Hoses 

@ Check Radiator Fluid 

@ Check the Muffler and Tail Pipe 


@ Check the Winshield Wiper 


@ Replace lost or damaged Grease 
Fittings with Lincoln BULLNECK* 
Fittings... the modern fitting with 


forts are being made to make 
these parleys an annual affair. 
Displaying deep concern over the} 
questions of driver training and} 
highway safety, the teen-agers} 


groups to formulate principles | 
which they think may contribute 
to improvement. The group reso-| 
lutions were then submitted to the 
general meeting: for parliamentary | 
approval or rejection. 
* + + 

HE committee on traffic laws 

put at the head of its proposals 
the need for periodic car _ in- 
spection, a_ resolution passed 
unanimously by the assembly. An- 
other resolution adopted calls for 
uniform methods of driver li- 
censing, while a third calls for a 
revision of speed limits, particularly 
in residential areas. 

The committee on law enforce- 
ment had no trouble in putting 


Ip Of Our 
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Seals dirt out 





Lubricating Equipment... 









Linco/n 


















laws and weed out reckless driver: 
However, the assembly, after som: 
discussion, decided to reject thi 
| proposal. 

Py They were, however, in favor of 
; | compulsory driver training for new 
|drivers and refresher courses for 


| renewal of licenses. 
| THE question of driver education 
boiled down to two demands 
|More specially trained driving in- 
structors for public and parochial 
schools, with instruction also under 
actual traffic conditions, and an 
| expansion of driver-training classes 
|to all schools. 


Rank Gives Car for Safety Work— | Other resolutions to improve 
teen-age attitudes concerned ade- 


Wallace Rank, of Rank & Son (Dodge-Plymouth), Milwaukee, hands the keys to quate and wholesome recreation 
a 1953 Dodge Meadowbrook, for use in the City’s safety education program during facilities and regular forums on the 
1953, to Milton McGuire, Common Council president. Clarence Rauchig, of the Safety | problems of driving 


al 

——— eat The teen-agers also subscribed 

to the idea of father-and-son 

agreements and emphasized their 

own responsibilities to adhere to 

the wishes of their parents, as 
well as all traffic laws. 

They finally appealed to the 
public to distinguish between hot- 
rodders, who take their cars 
seriously, and reckless drivers, who, 
as some remarked on the floor, 
were just “stupid persons.” The 
conference advocated more “drag 
strips” for hot-rodders and a 
deeper technical knowledge by 
every teen-ager about his car. 

* 






‘ * * 





the development of proper driving 
habits. 

With the problem driver weighing 
heavily on their minds, one group 
of teen-agers also demanded in a 
resolution that they be _ treated) 
with the same considerations as| 
adults by police and public, and 
| that they, in turn, would do their 
best to help police enforce traffic 


over its resolutions, which call 
on police and press to refrain 
from “discriminating” against 
teen-age drivers and also urge 
parents to set better driving 
examples for their children. 
Other proposals suggested that 
teen-age students form safety 
councils in their schools, police 
reckless drivers and encourage 


* * 


Montana Dealer 
Receives Traffic 
‘Safety ‘Osear’ 


| Lester A. Olson, of Great Falls, 
| Mont., state safety chairman of the 
| Montana Automobile Dealers Assn., 
|was one of six individual winners 
|of gold “Oscars” awarded this year 
| by the National Committee for 


Linco/n 


SERVICE BUSINESS 


i 59 | Traffic Safety for outstanding con- 
0 | tributions to this cause. 
e | Organization awards went to the 


|U. S. Junior Chamber of Commerce 


: j}and the Inter-Industry Highway 
Says John P. Lamerdin | Safety Committee. i 6 
Direct Factory Pontiac Dealer | Among the individuals honored 


| were Robert I. Catlin, of Hartford, 
| Conn., chairman of the Connecticut 
| State Safety Council, and Dr. 
George W. Walter, of Racine, Wis., 
former national vice-president of 
|the American Automobile Assn. 

- + 


‘Radar Cops Keep 
Vigil on Speeders 
In 26 States 


Faced with an annual toll of 37,- 

500 traffic deaths, communities all 
over the country are enlisting the 
help of science to cut down on acci- 
dents, according to Robert I. Mar- 
shall, who is writing on radar con- 
| trol in Service, publication of Cities 
| Service. 

Radar “cops” are now watching 
|traffic in 115 cities and 26 states, 
|and the odds for a speeder not be- 
|ing detected are 999 to one, accord- 
| ing to police estimates. 
| In New York, for instance, state 
police set up a radar camera on a 
| bridge overlooking a Westchester 
parkway. Drivers had no idea that 
a magic eye was focused upon 
|them as they passed a fixed point, 

keeping them under observation 
|over a measured strip of highway, 
all the while snapping pictures. 

It is expected that systems like 
these will eventually bring about 
reduced traffic violations and acci- 
| dents. Ohio leads all other states in 
employing mechanical devices for 
measuring speed, with 19 cities re- 
porting their use. Only 14 out of 
| 17,000 arrested escaped a penalty. 


Compton, California 





“Our Lincoln modernization and expansion 
program is paying off in a big way. 
Service business has increased 65% over 
last year, and our key department is our 
new Lincoln Lubritorium where lubrication 
business has doubled. 


“Motorists tell us that our new Lincoln 
lubrication department is one of the cleanest 
and most modern in the city.” 


John P. Lamerdin 


* 


Safety Group Film Shows 
Mich. Teacher Training 


“The Weakest Link” is the title 
of a driver training film produced 
by the Inter-Industry Highway 
| Safety Committee in cooperation 
with Michigan State College at 
East Lansing. 
| The movie shows the training at 
ithe college for future high-school 
| teachers who intend to give driving 
courses to students, and stresses 
| the fact that the early forming of 
| good driving habits is one of the 
|main points in any effective driv- 
ing education. 
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OUT OF 


Any woman who can tell a kingpin from a clothespin 

is nothing short of a traitor to her sex. 

Let’s face it—women know just enough about cars to get out of 

the way when their husbands are buying one. 

New car selling is a man to man proposition, 9 times out of 10—a dull statistic 
perhaps, but some pretty sharp auto advertisers are making capital with it. 
Hot designers like Studebaker, Nash, Chrysler, Dodge are streamlining their 
advertising strategy (and expense) to hit the decision makers at the greatest 
monthly stag party this country has ever seen... the vast 

collection of men who read Esquire every issue. 

No offense meant to the ladies—but you can trim a lot of fat off your ad budget by 
concentrating more on decision makers—and using Esquire to talk to these 
decision-makers. Which is another way of saying you'll be spending 

very little money talking to people more interested in vacuums than V-8’s. 
Practically every hand that picks up Esquire is a 

hand that writes the checks. We’d like to show you this market. 

Will you call us or write us first chance you get—say, today? 


daquite 


e @ Magazine for Men 








Detroit Office: 3575 Penobscot * Bob Saltsman, Manager » WO 3-3094 


Who’s in the Driver’s Seat? 

ESQUIRE MEN have champagne incomes— 

average $10,472 a year, tripling the national average. 

— ESQUIRE MEN Duy cars—92.2% of them. 


And you can sell two cars to 20.5% of them. 


ESQUIRE MEN buy them new—xno0 second hand deals for 8 out of 10. 
ESQUIRE MEN cre in the market—now! 


200,000 will buy new cars in the next 6 months. 
No make decided yet by 25% —they’re ready to be sold. 


PASSENGER 
WEMICLE 
1933 


Rogatratvor 
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ARE DECIDED BY MEN 
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20 States Consider Mileage Proposals... 
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Truck Tax Modifications Eyed — 


WASHINGTON. Modification | 
of existing motor vehicle tax laws, 
is being considered by practically | 
every state legislature this year, | 
according to the National Highway | 
Users Conference. 

The conference reported that 
agitation for mileage or “third 

structure” taxes as a “cureall” 
for highway revenue deficiencies 
manifests itself, as more than 20 
states have considered bills de- 
signed to impose or amend mile- 
age taxes on commercial high- 
way carriers, However, these 
proposals have encountered stiff 
legislative and judicial opposition, 
it was said. 

Unsatisfactory experience in 
Idaho with the ton-mile_ tax, 
adopted in 1951, has led to its re- 
peal, effective Dec. 31, and sub- 
stitution of a new annual truck 
registration fee based on gross 
weight, plus a graduated use fee 
for vehicles having a gross weight 
in excess of 24,000 pounds. Also, 
vehicles weighing in excess of 24,- 
000 peunds will be required to pay 
another fee for each 1,000 miles 
traveled in excess of 30,000 miles. 

Wisconsin’s ton-mile tax has 
been ruled’ unconstitutional by 


In the Hopper 


License plates would be issued 
once every three years instead of 
annually in Pennsylvania under 
the provisions of House Bill 1058, 
introduced by Reps. John J. 
Murray and George E. Jenkins, 
both Allegheny Democrats. The 
measure provides that special at- 
tachments be affixed to the plates | 
during the second and third years. | 

* a | 


2 Ohio Bills Seek to Close 


Roads to Trucks on Sunday 
Two bills have been introduced 
in the Ohio General Assembly 
which would bar commercial 
vehicles from the highways on 
Sundays. | 
* ok + | 


Seiberling Now Owns 99.4% 


Of Company’s Canadian Firm 

Stockholders of Seiberling Rub- 
ber Co. have been advised that the 
company now owns 99.4 percent of 
the capital stock of the Seiberling 
Rubber Co. of Canada, and that it 
expects to acquire 100 percent 
ownership in the near future, ac- 
cording to J. P. Seiberling, presi- 
dent and chairman of the board. 
Previous ownership was 84.5 per- 
cent. 

All directors of the organization 
were reelected for another year. 

* * * 


Bill Increasing Bus Length 


Passes Delaware Senate 

The Delaware Senate has passed 
a bill that increases the maximum 
length of buses from 35 to 42 feet. 


Fund Pledge 


Worshipers Flock to Service | 


and Gates Pays 

L. O. Gates, Chevrolet dealer in 
South Bend, told the First Chris- 
tian Church, in the midst of a 
building fund campaign for an 
education building, that if a morn- 
ing service were held at the Avon 
Theater with an attendance of 1,000 
persons, he would contribute $1,000 
to the fund. 

About 1,200 persons attended the 
service in the theater to claim the 
$1,000. The church auditorium will 
not hold 1,000 worshipers. 














| 








St. Paul Hydraulic Hoist 
Releases Training Kit 

WAYNE, Mich. — St. Paul Hy-| 
draulic Hoist has released a new) 
sales-training program on “Dump 
It” hydraulic farm truck body 
hoists to its distributors organiza- 
tion. 

A full-color silent movie, together 
with a slide film presentation, sales 
manuals and literature, have been 
made available in new training kits 
to equip the distributors for con- 
dueting sales schools for truck 
dealers. 








Dane County Circuit Court  be- 
cause the tax has become riddled 
by exemptions so that only 8.7 per- 
cent of commercial vehicles paid 
the tax. Said the court, “When 
exceptions become the rule, 
the rule is gone.” 

Proposals calling for the im- 
position of a ton-mile tax on 
commercial motor vehicles were 
defeated in Arkansas, Maryland, 
Minnesota, Montana and West 
Virginia. 


A bitter 


Tallahassee Unit 
Elects Officers 


TALLAHASSEE, Fla.—The Tal- 
lahassee Automobile Dealers Assn. 
has elected Fred O. Drake jr. as 
president for the coming year. 

Also elected were Floyd Ivey, 
vice-president; Ralph H. Granger 
jr., secretary, and Alton Dean, 
treasurer. 


battle is attracting 





|national interest in Ohio where 





mile tax on trucks in excess of | 
| 18,000 pounds. Other states con- 
sidering such taxes include Cali-| 


fornia, Connecticut, Illinois, Mass- 
achusetts, Nebraska, New Jersey, 
North Carolina and Oklahoma, 

North Dakota ton-mile tax 
rates will be increased, effective 
July 1, to range from 1 cent (in- 
stead of % cent) per mile for 
vehicles weighing, unladen, three 
tons or less, to 7 cents (instead 
of 2% cents) per mile for those 
in excess of eight tons, 


New York has enacted bills de- 
signed to tighten its ton-mile tax 
law. One measure, effective Apr. 1, 
increased tax rates on _ vehicles 
with gross weight over 64,000 
pounds. Another law, effective July 
1, abolishes exemptions from ton- 
mile taxes for vehicles operating 
within zones established by the 
Public Service Commission and 
those used exclusively within in- 
corporated limits. 








Ty 


am 


an 


Gov. Lausche is supporting a ton-| 








Craig Motor in New Home— 


| This new building of Craig Motor Co., Inc. (Studebaker), 207 N. Chester St., Gas 
| tonia, N. C., is considered one of the most outstanding auto sales and service 
| Structures in the community. Built of concrete block faced with Roman brick, the 
building measures 111 by 148 feet. The service area covers 9,488 square feet, and 
the salesroom, 1,430 square feet. E. D. Craig is president. 


| Training Courses Offered | commercial fleets. Further infor- 
mation is available from The Di- 


To Fleet Supervisors | rector of Training, Traffic Institute, 
EVANSTON, Il. Fleet super- | 1704 Judson Ave., Evanston, IIl. 
visors will have an opportunity to 
take either a specialized training | 
course in motor vehicle fleet super- 
vision, June 22-26, or participate in 
a two-day refresher seminar in 
motor fleet supervision, June al 

at Northwestern University here. 
Both courses are open to repre- | 
| sentatives of all types and sizes of | 


Hockett Now Distributor 

Dave Hockett Motors, 420 N. 
Capitol Ave., Indianapolis, has been 
named distributor for Willys-Over- 
land throughout the Indianapolis 
territory. Dave Hockett is owner 
and general manager. Orville 
Hockett is sales manager. 














New York Sunday News Sections circulation 
& percentage of family coverage 


FullRun ...... 4,128,713—total city, suburban, and country 

Country....... 1,668,753—outside New York City and fifty mile zone 

City & Suburbs . . 2,459,960—62.0%, in New York City and fifty mile zone 

Split Run... .. . 1,229,980—31.0%, every other copy in New York City & suburbs 

Manhattan .... 1,165,450—64.0%, in Manhattan, Bronx, Staten Island; suburban 
New York, Connecticut, & Northern New Jersey 

Manhattan-Bronx 688,338—62.4%, in Manhattan, Bronx, Staten Island 

Westchester . 158,195—64.8%, in Westchester, Fairfield & Putnam counties 

Brooklyn ...... 959,722—63.2%, in Brooklyn, Queens, Nassau & Suffolk counties 

Me ad eeeoas 450,013—56.6%, in the borough of Brooklyn only 


Queens-Long Island 509,709—70.6%, in Queens, Nassau & Suffolk counties 


Queens ....... 302,240—65.4%, in the borough of Queens only 

Nassau-Suffolk .. 207,469—79.7%, in Nassau & Suffolk counties 

Newark ....... 334,788—53.0%, in Newark & nearby Southern New Jersey counties 
Passalo-Bergen . 191,012—65.5%, in Passaic and in Bergen and Sussex counties 
Wudeon ....... 119,428—69.6%, in Hudson county, except Arlington, East Newark, 


Harrison and Kearney 
























John R. Buckley, publisher of 
Good Housekeeping, told the 39th 
annual conference of Better Busi- 
ness Bureaus at Palm Beach, Fla., 
that there is a rising demand for 
correction of national advertising. 


“The fact seems to be seeping 
through to more people that the 
factor of belief and credibility in 
advertising in many categories is 
so small as to be insufficient to | 
support the number of advertis- | 
ers and the amounts they spend | 
to profit by it,’ he said. “This | 
economic fact may well be the | 
force that will bring about a | 
change. 


“Many of us believe that believ-| 
able advertising produces more} 
sales. If we will recapture the initi- 
ative for truth in advertising that | 
characterized the big men in media | 
and manufacturing in 1911, and let | 


all know where we stand, we will| The citation was made for 1952| a convincing technique with intense 


Affecting Factories and Dealers... 
Auto Advertising 





get the answer that the political 
economists have not found.” 


* a * 
Studebaker Dealers on TV 
The Studebaker Dealers of | 


Metropolitan New York will offer 
Friday participations in the “Late 
Show” for seven weeks over 
WCBS-TV, it has been announced 
by Roche, Williams ¢ Cleary, 


Chicago advertising firm. 
+. 


. *¢ | 
! 


Ad Award to White Motor 

One of the five first-place awards | 
made by Associated Business Pub- 
lications in its 11th annual compe-| 


tition for advertising in business ;————— 
business paper advertising “to es-| 
tablish acceptance of a new line of | 


magazines went to White Motor 
Co. and its agency, D’Arcy Adver-| 
tising Co. 

The award was presented in 
Milwaukee last week to L. B. Gil- 
bert, White’s Chicago regional 


manager, and James C. Toedt- 
man, account executive for the 
agency. 
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| Bay State Dealer Wins Nash Award— 


Harold Roberts (second from right), president of Roxbury Nash, Inc., Roxbury, Mass., | 
receives the Nash 10-Point dealer award at a testimonial dinner in Boston. Shown | 
(from left) are A. G. Henderson, district manager; Marvin Roberts, of Roxbury Nash; | 
Roberts, and A. E. Tracy, assistant zone manager. 


motor trucks of different appear- 
ance and higher price . . . to sub- 
| stantiate the extra investment with 


|evidence of results and acceptance 
on the part of leading users, told 
through case histories presented in 





Play it any way you like! 


You no longer have to be a Big Noise to sell 





Poi 


product realism through full-color 
illustrations.” 
* * * 


Willys Music Broadcasts 


For the first time in radio, the 
major European music festivals 
will be brought to the American 
public in a series of 23 hour-and-a- 
half weekly broadcasts this sum- 





Each Section ... packages more population 


New York! If a symphony program is too steep, 
or your budget won’t buy a brass band, you can 
play the metropolitan market your way. 

Just pick the part you want, and make sweet 
music—and sales! 


Thue nationa! advertiser now has a whole set 
of brand new instruments for selling New York 
piece by piece . . . in Sunday News Sections. 

He can choose the geographic area, size, or 
population segment which best fits his capacity, 
scale, budget, appetite, or distribution plan. 

The advertiser can push for sales in Passaic 
and Bergen Counties, N. J., win in Westchester, 
localize his efforts on Long Island, or make hay 
in Manhattan and Bronx. New York City with 
its suburbs, is packaged separately, with full or 
half coverage. Two boroughs, Kings and Queens, 
have their own Sections. 

Full Run with 4,000,000 circulation, offers the 
metropolitan market, plus national coverage. 


and sales potential than most other major markets 
...and in its area gives denser distribution than 
any other medium, including other New York 
newspapers, and television stations. 


Tue Sunday News Sections have been used by 
New York retailers for years to move trainloads 
of merchandise, turn up turnover, keep cash 
registers hot all week. All the Sections have 
records for volume sales! 

National advertisers selling through retailers 
can match retailers’ results, get maximum effort 
from a limited budget, reach the most prospects 
and customers at the lowest cost! 

The Sections listed on the opposite page offer 
a wide range of advertising opportunities ... Ask 
any News office. 





THE NEWS, New York’s Picture Newspaper 

with twice the circulation of any other newspaper in America... 

220 East 42nd Street, New York City... Tribune Tower, Chicago... 
155 Montgomery St., San Francisco ... 1127 Wilshire Blvd., Los Angeles 


: | mer, according to Ward M. Cana- 


|day, president of Willys-Overland, 
ithe sponsor, and Adrian Murphy, 
| president of the CBS radio network. 


The music festival broadcasts 

began Sunday (May 8) in the time 

| period formerly occupied by the 

| New York Philharmonic-Sym- 

phony programs, which were pre- 

sented this season under Willys 
sponsorship. 


| 

| James Fassett, director of music 
for CBS radio and for the past 
four years commentator for the 
New York Philharmonic-Symphony 
broadcasts, will be in charge of the 

|music festival programs. 

| * * * 


Timken-Detroit Ad 


A new institutional advertise- 
ment, built around the company’s 
trademark as “a hallmark of 
quality” will be used in more than 
60 magazines by Timken-Detroit 
Axle Co., according to Walter F. 
Rockwell, president. 

The advertisement reproduces 
some of the more famous hall- 
marks which have been used by 
skilled metal craftsmen since the 

middle ages. 
| At the top is a drawing of an 

18th century chalice, bearing the 
hallmark of Paul Lamerie, cele- 
brated English silversmith. Copy 
in the advertisement develops the 
theme that the same kind of 
metal craftsmanship which the 
hallmark identifies is incorpo- 
rated in Timken-Detroit products. 

The advertisement is scheduled 
for industry trade publications as 
well as consumer publications. It 
was prepared by the company’s 


| agency, MacManus, John € 
Adams, Inc. 
+ * a 
Names 


Vincent Paul Conroy has been 
appointed vice-president in charge 
of public relations and advertising 
of Avis Rent-A-Car System, it has 
been announced by Warren E. 
Avis, president. Conroy formerly 
was vice-president of traffic and 
sales for Trans-World Airlines. 


W. R. Ramsey has been ap- 
pointed assistant sales promotion 
manager for Nash, it is announced 
by L. E. Stewart, sales promotion 
manager, 

Ramsey formerly was sales pro- 
motion manager for Nash’s Cin- 
cinnati zone. He joined the com- 
pany in July, 1951, as a district 
manager in Cincinnati. He was 
named sales promotion manager in 
October, 1952. 


Don O'Leary has been named ac- 
count executive for the Metro Sun- 
day Comics, it is announced by W. 
E. Hosac, president of Metropolitan 
Sunday Newspapers, Inc., New 
York .. . Virginia Carr and Evelyn 
C. Johnson have joined Geyer Ad- 
vertising, Inc., New York, as copy- 
writers . . . George J. Allan has 
been elected president of J. P. Mc- 
Kinney & Son, newspaper repre- 
sentatives, following the death of 
Raymond H. McKinney. Charles D. 
Buddle was named executive vice- 
president. 


Robert K. Edmonds, formerly 

| vice-president and account super- 
visor of the Chicago office of 
|Young & Rubicam, has been ap- 
pointed vice-president and account 
|supervisor of McCann - Erickson, 
Inc., it has been announced by 
Marion Harper jr., president of 
| McCann-Erickson. 
Edmunds will be account super- 
|visor of the Chrysler division ac- 
count, it was announced. Harper 
said that the appointment was 
designed to strengthen the group 
in preparation for the increased 
competition ahead in the auto busi- 
ness. 

Edmonds has also served with 
McManus, John & Adams and 
| Campbell-Ewald Co. in the past as 
| writer and account executive. 


John W. Moffett, advertising di- 
|rector of the Minneapolis Star and 
| Tribune, has been named chairman 
|of the plans committee of the bu- 
|reau of advertising department of 
'the American Newspaper Pub- 
lishers Assn. Fay Raymond 
|Tondu and Thomas K. Swearingen 
|have joined the Detroit staff of 
|Campbell-Ewald Co. Tondu is a 
|copywriter and Swearingen is an 
| assistant account executive 
| Victor Gelb, former executive vice- 
president of Ohio Advertising 
Agency, Cleveland, has been ap- 
pointed sales promotion manager 
of the Woodhill Chemical Co. 
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Dealer Doings 


(Continued from Page 23) 





president. Stoughton has been with | brother’s dealership in Escondido, 
Hickman since 1949, serving asS| handling Lincoln and Mercury. 
used-car manager . ’ * 
+ #* * 
Gallucci on Sales Staff 
Carl J. Gallucci, service manager 
of Frankel Chevrolet, Cleveland 
has been added to the new-car 
sales staff. 


Clippinger Expands 
Terry Dick, sales manager of 
Clippinger Chevrolet Co., of Covina, 


are more than doubled in the 

new $100,000 plant. I. H. Clippinger, 

i = ollie formerly a Chevrolet dealer in Los 
Conway Gets Cadillac Deal | Angeles, has been head of the 
Leo J. Conway, veteran Cleve-| dealership since 1929. 

land auto dealer, has been granted * * * 

a Cadillac dealership in suburban | Lynch Adds U. C. Lot 


Shaker Heights. 

* * * | Lynch Motors, Inc., 80 Granite 
1° ° St., Manchester, N. H., has an- 
Griffin Buys Ohio Deal |nounced the opening of an ad- 

Roy A. Griffin, formerly of Mans- | ditional 
field, O., has purchased Symes Auto/920 Second St. 
Sales (Chrysler- Plymouth), Marion, s+ «@ 


O. He is planning a complete re- 
modeling program. Son re Atlanta Deal 
As Yarbrough Retires 


+ + * 


* * * 


Peto Joins Brother 
Fax Peto, former general man- 
ager of W. D. Dunham (Ford), of 
Los Angeles, is now y managing his" 


dealer in Atlanta for 36 years, has | 
retired. His firm, Yarbrough Motor 
Co., will continue, but the franchise 


brings greater listening 


pleasure to millions 





Delco Signal-Seeking Radio 
Completely automatic tuning! Press 
the Selector Bar and the Signal- 
Seeking Tuner travels across the 
dial until it encounters a station 
signal. Another touch of the finger 
and the next station is tuned in 
. selection virtually unlimited! 





Delco "Favorite Station" Radio 

Highest development of the auto 
radio science . . . combines push- 
button tuning of any five predeter- 
mined stations with Delco Radio's 
famous Signal-Seeking Tuner. Push- 
button stations easily arranged by 
sliding tabs . . . easily readjusted. 





Calif., has announced that facilities | 
firm’s | 


used-car establishment at | 


J. E, Yarbrough, Studebaker} 
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| Wallace Joins Packard Family— 


| Pecos Packard Co., Pecos, Tex., is a new addition to Packard's dealership family. 
Receiving congratulations is Donald Wallace (right), president of the firm. Others (from 
left) are Vern Doonan, zone manager; Oscar Dunn, district manager, and V. M. Teders, 
| assistant zone manager. 


and the other 
He will continue 


eldest son, J. E. Yarbrough jr. |near Fayetteville, 
The elder Yarbrough will devote | in Pike County. 
his time to operating Yarbrough | to live in Atlanta. 
Farms, Inc., which is made up of} His retirement was announced at 
|three cattle farms, one in Rock-!a ceremony at the company offices, 





a 3 


Automobile factories and car dealers have so pleased 

car buyers by recommending Delco auto radios that the 
present number of Delco-equipped cars greatly exceeds 
those equipped with radios of any other make. Among 
the notable electronic advancements at Delco Radio 
contributing to this popularity is the famous and exclusive 
Delco Signal Seeking Tuner—a device that automatically 
selects and receives all available stations, one after 
another, at the touch of a finger. Suggest to your car 
manufacturer that your customers’ need for the best in 





automotive radio will be satisfied only by the superb 
tone and the long-range ability of any one of four unusual 
models in the Delco Radio line. 


GENERAL MOTORS CORPORATION 


KOKOMO, INDIANA 
Delco Push-Button Radio \ 
Push-button setting to any five i dices sae 
predetermined stations, without 
tools . . . re-setting is equally easy. 
Manual control also provided. Dual- 
purpose tubes afford extra long- 
range performance . . . automatic 
volume control prevents fading. 





Delco Manual-Control Radio 
High in quality . . . low in cost! 
Comparable to the push-button 
radio in performance and tone 
quality, this model Delco provides 
crystal-clear, long-range reception 
. tone control and automatic 
volume control are both included. 


has been taken over by Yarbrough’s | dale County, one on the Flint River | 





N.W., 
|W. K. Erdman, Studebaker regional! 


390 W. Peachtree St., when 
|manager, and W. T. Clement, as- 


| sistant regional manager, presented 


the new franchise. 

& * * 
| Cassetti a Hudson Dealer 
| Lake Hudson Sales, Inc. o 
Rochester, N. Y., has been ap 
pointed a Hudson _ dealership 
| Joseph Cassetti heads the new 
| firm. 

¥* € * 


Brown Takes Over 


Byron B. Brown has announce: 
|that he is now the sole owner o/ 
|/Rountree-Brown Motors, Inc 
|(Oldsmobile), Houston. He has 
|changed the firm name to Byro: 


Brown, Inc. 
* * * 





Martin Is Parts Manager 


Charles Martin has been ap- 
| pointed parts manager of Courtesy 
| Chevrolet, Ninth and Western, Los 
| Angeles, according to an _  an- 
|nouncement by Mitch MacClure. 

* + * 


Hanley Gets Pontiac Deal 


Don R. Stuart, zone manager for 
Pontiac, has announced the ap- 
pointment of John L. Hanley as 
Pontiac dealer in Los Gatos, Calif. 
The new retail outlet has been 
named Hanley Pontiac. Hanley is 
originally from Toledo, where he 
| was a dealer for 13 years. 

* * 


Lawrence Buys Ohio Firm 


Harold W. Lawrence has 
purchased Miller Motor, 926 
Main St., Conneaut, O. The name 
will be changed to Lawrence 
Motors. Lawrence has been a 
| Dodge-Plymouth dealer at 

Aurora, N. Y. 


+ * * 


Reynolds Buys Tifton Firm 
| J. M. Reynolds, formerly of Day- 
|tona Beach, Fla., has purchased 
Tifton Nash Motors, Tifton, Ga., 
from Joel Hubbard and W. G. Mas- 
sey. 


Eo * * 


Monfort in New Home 


Monfort Pontiac, Inc., 3310 N. 
Broad St., Philadelphia, recently 
|had a grand opening of its new 


sales facilities. 
+ - + 


Frank’s Remodels 


The showrooms, offices and repair 
|department of Frank's Motor Co., 
Morgan City, La., have been re- 
modeled. The firm is owned by 


the Domino brothers. 
ok cd a 


Jake’s Starts Willys Deal 


Jake’s Motor Service, of Picayune, 
Miss., has opened a Willys dealer- 
ship. 


* * * 


Bailey Appoints Two 

Floyd H. Stanley has been ap- 
pointed general sales manager and 
Edward W. Van Stone has been 
named used-car sales manager of 
North Bailey Motor Sales, Inc. 
| (Chrysler - Plymouth), 2649 Bailey 
Ave., Buffalo. 
| * ok * 
Welty Father’s Pariner 


Charles I. Welty has been made 


/a partner in Welty Automobile Co., 


|of Houston. He is the son of 
|Charles D. Welty, owner = and 
| president. 

| + * * 


Rooney Redecorates 


The showroom and parts de 
|partment of Rooney Motor Co 
| (Ford), Belleville, Kans., have been 
| redecorated. 


Big Bend Plans Lot 


Big Bend Motors, 1155 Big Bend. 
is readying a 190-foot lot in the 
St. Ann district of St. Louis for a 


| used-car lot. 
+ * aa 


DeSanders Is Building 


Village Cadillac Co., Dallas, is 
erecting a $250,000 building at 564( 
Preston Rd. W. D. DeSanders is 
president cf the firm. 
| 4 * * 


MacCarthy U.C. Lot 
MacCarthy Motor Co. (Ford), ha: 
bought a lot in the 5900 block oi 
Delmar Blvd., St. Louis, for a used 
car operation. 





* * 


Gay Named Manager 
Bernard Gay has been name: 
used-car manager of Downtow 
Chevrolet, Cleveland, it is an 
nounced by Jack Hackleman, sale: 
manager, 


| 
| 











oe x a pecs Po ae ee 
The Dutch strike back! Last Winter’s flood left 
1500 dead, 40,000 homeless. The Dutch got mad. 
Now they’ve a daring plan to conquer the sea 
forever. It’s one of the truly inspiring stories of our 
time, the kind of great reading you expect—and 


get—from The Saturday Evening Post. 





Why does your factory advertise in the Post? The 
simplest—and best—explanation is that people 
look for great products in the Post. They are pre- 
sold by the ads they see there. That’s why the Post 
continues to carry the most car advertising. And 
why using Post displays is good for your business, 
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What's a dummy worth? Jerry Mahoney makes 
$250,000 a year for Paul Winchell. Charlie McCarthy 
will inherit thousands from Bergen. Jimmy Nelson’s 
dummy got him through school... by speaking 
up in class! Funny business? You bet! The sort 
everyone will enjoy in this week’s Post. 


Always check the oil, water and NAG 

tires. Clean the windows. Then 

feature the accessories entitled to bear this seal 
(right). It says ‘‘Buy with Confidence.” Millions 
of Post readers do—and come back for more. 








Feel adventurous? John Reese spins a tale about 
a human-fly murderer. James Warner Bellah tells 
a stirring Civil War yarn, First Blood at Harper’s 
Ferry. Master storytellers Paul Gallico and Philip 
Wylie add exciting new chapters to their serials. 
You'll find America’s finest writers in the Post. 


The Saturday Evening 


post Cee 
CMC mae 


Surveys among readers of leading weekly maga- 
zines show that: p» Readers spend more time with 
the Post—return to it more often. Pp Readers 
believe that the Post is more reliable. p» Readers 
pay more attention to advertising in the Post and 
nave more confidence in Post-advertised products. 
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Salute to Auto Progress— 


Howard S. White (second from left), Springfield, Mass., received a scroll from Nash 
for restoring his 1902 Rambler runabout (in background) to its original condition. 
Also shown are (from left) Harry Silverman, president of Springfield Nash; White; F. 
Marr, New England zone manager, and A. E. Tracy, assistant zone manager. 


Wondering how used-car and truck production and sales are making out? AUTOMO- | 


TIVE NEWS gives you the entire story every week throughout the year. 











—and that’s a FACT—proved in shops large and small, 





Lawsuits Affecting Dealers ... 
Court Decisions 


By Leo T. Parker 


Attorney at Law 
READER asks this question: 
4 “Can an automobile driver who 


| kills a pedestrian be convicted of 


murder? We had a discussion about 
this law at a recent meeting of | 


| automobile dealers in our city, and 


at the next meeting I want to en- | 
lighten them.” 
Recently, drastic laws have been 
adopted in many states to prevent | 
the use of motor vehicles by in- 
toxicated and other dangerous 
drivers. 
For example, in Spivey v. State, 
105 S. W. (2d) 256, the testimony | 
proved that a driver, Spivey, caused 
his car to collide with another auto, 
killing its driver. Spivey was ar-| 
rested and tried on a charge of 
murder because certain evidence} 
tended to prove that he was drunk | 
when the accident occurred. Spivey | 
testified that he had had nothing} 
to drink. However, one witness tes- | 
tified, as follows: 
“From what I saw of the defend- | 


ant (Spivey) the way he conducted 

himself, and the odor of liquor I 

smelled on his breath, everything 

together, I would say he was under 

the influence of liquor at that time.” 
* * * 


Conviction of Murder 
THER witnesses also testified 
that they believed Spivey was 
intoxicated when the accident 
occurred. 
The jury convicted Spivey of mur- 
der. He appealed to the higher court 


| contending that no positive or scien- 


tific test was made to determine 
whether he was drunk. However, 
the higher court upheld the lower 
court. 

Also, a higher court held that 
either the owner of an automobile 
or the employer of an intoxicated 
or incompetent driver may be con- 
victed. 

In Brewer v. State, 143 S. W. (2d) 
599, it was shown that the owner of 
a motor vehicle authorized another 
to drive. The latter was drunk. 








coast to coast! It’s the fastest, most versatile tool a man can use! 
Cuts nut-running time to a fraction—handles an amazing range of 
turning jobs! A real muscle saver—just hold it—the Wrench does 
the work—delivers up to 2,000 sharp, powerful rotary blows a 
minute without twist or hammer shock. The greater the torque 
load the heavier the blows! Motor runs continuously under all 
conditions and cannot be stalled or burned out because of overload. 
Instantly reversible. %’’ square drive takes %’’ to 14%"’ sockets. 
25-foot heavy-duty Neoprene sheathed cord. Many accessory tools 
available. Ask your Snap-on Man to show you—or write today for 
new 104-page Snap-on catalog! 





SNAP-ON TOOLS CORPORATION 
8082-E 28th Avenue, Kenosha, Wis. 


*Snap-on Is the Trademark of Snap-on Tools Corporation. 
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THE CHOICE OF BETTER MECHANICS 


While he was driving the vehicle, 
he accidentally killed a pedestriar 
The court held that both the driver 
and the person who authorized him 
to drive were guilty of murder, an 
sentenced each to five years. Thi 
| court said: 


| “If the owner of a dangerous ir 
| strumentality like an automobil 
| knowingly puts that instrumental 
ity in the immediate control of 
|eareless and reckless driver, ani 
permits him to recklessly and neg 
| ligently operate the car to cause the 
|death of another, he is as much 
| responsible as the man at the 
wheel.” 

Also, see Cockrell v. State, 135 
Tex. Cr. R. 218, 117 S. W. (2d) 1105. 
Here a drunk driver ran into two 
boys and killed them. He was sen- 


tenced to 45 years. 
« * * 


NADA Antitrust Suit 


| epee geal to a late higher 
+4 court decision a corporation may 
be guilty of violating the Sherman 
antitrust law if it performs any act 
which prejudices normal interest of 
the buying public to buy merchan- 
dise or other commodity of a com- 
petitor. 

For example, in National Used 
Car Market Report v. National Au- 
tomobile Dealers Assn., 200 Fed. 
(2d) 359, the testimony showed facts 
as follows: 

Most of the new-car dealers in 
the U. S. are members of NADA, 
| which publishes its own used-car 
price Guide. 

National Used Car Market Re- 
port publishes the Blue Book and 
filed suit against NADA, claim- 
ing that the latter is engaged in 
a combination in restraint of in- 
terstate commerce or a “boycott” 
of Blue Book. 

In other words, National Used 
| Car Market Report contended that 
| NADA violated the Sherman Act 
| by inducing its members to buy its 
Guide instead of Blue Book. 

The lower court took the view 
that before the suit could be main- 
tained, “there must be injury to the 
public.” 
| The higher court reversed this 
|verdict and in effect held that 
| NADA may be guilty of violating 
the Sherman Act if it is proved 
that the association entered into a 
conspiracy, contract or combina- 
|tion calculated to prejudice the 
public interest in purchasing the 
Guide instead of the Blue Book. 
| Up to date of this writing, no 
| definite decision has been rendered. 





Garage Building 
Simplified by 
New Method 


| LOUISVILLE.—A new con- 
| struction method, which may af- 
|fect the building of garages and 
| which is claimed to save up to 30 
| percent in cost, has been developed 
by Ohio Lift Slab Co., of Cleveland 
| The method was used by Girdler 
| Motors, Inc., of Louisville, in its 
construction of a new paint and 

| body shop. 
A 100-by-50-foot slab of concrete 


| 


pe Wohi 


> - 





Dealer Uses System— 


This new construction method, in which 
| @ concrete slab is hoisted 11% feet by 
| hydraulic jacks, is said to save up to 20 
| percent in building costs. Here, a paint 
and body shop of Girdler Motors, Inc., 
| Louisville, is in the making. 


| weighing 600,000 pounds was hoist« 
|}11% feet and anchored by mea 
of steel plates to steel columns. Tle 
|method uses wire cables in a co)- 
| crete slab, which are pre-stress« 
| two ways. 

The slab was poured in 12 hous 
| around 10 cast-steel columns which 
were fitted with steel-lifting colla’s 

and hoisted by hydraulic jacks 1 
about five hours. 

The pre-stressing was done |y 
Ohio Pre-Stressing Co., of Clev:- 
land. 
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Used-Car Notes | 





TWIN FALLS, Id. — Following a 


year’s retirement, O. E. Chaney has | 
returned to the automobile business | Mercury), have formed a partner- | 
as a used-car dealer. Chaney, an| stem 
Oldsmobile dealer in Twin Falls for | 
14 years, sold his new-car dealer-| 


ship last year. 
He stressed that his used-car lot 
would be a small operation with| 
deals that he could finance himself. | 
Chaney is a member of the Twin| 
Falls City Council and is active in| 
Community affairs. 
7 * 


New Location for Quinn | 

KEENE, N. H.—(UTPS)—| 
Michael Quinn, proprietor of F-S) 
Motor Sales on Railroad St., has} 
been authorized by the zoning board 
of adjustment to operate a used- 
car establishment on West St., op-| 
posite Avon St. 


* 


Klamer Establishes Lot 


GRAND RAPIDS, Mich.—A used- 
car lot has been established at 2837 
S. Division Ave. by Ralph W. 
Klamer, identified with the Grand 
Rapids automobile business for 31 
years. He will be joined by his son, 
Robert. 


* 


* * 


* * * 


Indiana Partnership 


MICHIGAN CITY, Ind. — Tom| 
Gordon, used-car salesman, and 





Coast Operation 
Predicts Rise | 
In U.C. Buying | 


LOS ANGELES.—A spokesman | 
for “City of Cars,” a multi-dealer 
operation here, last week based a 
prediction for an early upsurge in 
used-car buying on the moderate 
spring weather which is due in the 
next few weeks. 


An independent survey of 
dealers comprising the six-week- 
old enterprise gave the following 
cross-section view of the present 
market in automobiles in the Los 
Angeles area. 


Total used-car sales exceeded 
1,000, at an average price of $1,- 
607.10, bringing the total business 
volume past the million-and-one- 
half dollar mark, according to 
dealers. The operation concentrates 
more than 1,900 cars in a 14%-acre 
sales area. 


| 

The “Big Three,” Ford, Plymouth 
and Chevrolet, still dominate the 
market at City of Cars, located 37th 
to 39th on Crenshaw Blvd., with 
the biggest demand for 1949-1952 
models. Convertibles are in- 
creasing in popularity as the sum- 
mer season develops, with a sharp 
demand also for the “hard-top” 
convertible, dealers said. 

Although down payment is an 
important factor, three out of four | 
buyers trade in their old cars, and | 
usually arrange financing with| 
monthly terms averaging $72.50, 
dealers said. They also found credit 
ratings holding up unusually well, 
with the percentage of purchases 
turned down on the basis of credit 
averaging less than 5 percent, the | 
survey shows. | 


Long Wait | 
Loan Car Back at Dealer’s | 


After 5% Years 
PASADENA, Calif.—A 1941-| 
model car loaned to Leo Rivera, | 
of Pasadena, in October, 1947, by | 
C. S. Mead Motor Co., recently was 
returned to the firm in good shape, 
with only 22,000 miles on it. 
Police had issued a grand-theft 
warrant against Rivera, who could 
not be located. The car, which he} 
left to be serviced, was claimed by 
a finance company. | 
And there is still 
Rivera. 





no sign of 





Canada Parts Sales Up 


OTTAWA.—Dealers’ sales of auto | 
parts and equipment at the whole- | 
sale level increased 10.7 percent in 
dollar volume during February 
compared with same month last 
year, while the value of their 
stocks rose 7.8 percent in this 
period, according to Government | 
Statistics. 





}a used-car lot. 
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'|Hudsons Dominate 


'2 Stock Races 


DETROIT. 





Hudsons have con- 
tinued to dominate the stock-car 
racing circuits, scoring a clean 
| sweep in two racing associations— 
the American Automobile Assn. and 
the National Assn, for stock car 
Auto Racing—during the last week 
of April. 

Hudson Hornets captured the 
\first three positions in a 100-mile 


former salesman 
Co. (Lincoln- | 


Clem Orlowski, 
for Henry Motor 


— 


al. 


Booyv HUDSON 


ship here and will operate Dunes | 
Motor Sales. 
* * * 





Briggs Adds New Lot 
NORTH AUGUSTA, S. C.—Open- | 
ing of a second lot of Hensley’s 





ee ae AAA race at Carrell Speedway, 

Standard Used Cars has been an-| a F Gardena, Cal., with Frank Mundy, 

nounced by Samuel L. Briggs, Face-Lifting for Used-Car Lot— lof Atlanta, recording his second 

owner of Lower South Carolina . : ; . |victory of the season. In second 
Worden-Martin, Inc., Champaign, Ill., has started an improvement program on its 





place was Jack McGrath, and Fred 
Steinbroner finished third. Mundy 
clipped nearly three minutes off the 
record of one hour 48 minutes 20 
seconds, set by McGrath last year. 


In a 100-mile Grand National 
Circuit event at Macon, Ga., Dick 
Rathman, of Alameda, Calif., nosed 
out Herb Thomas, Olivia, N. C., for 
his second victory of the season. 
Both drove Hudson Hornets. 


> i will b 
—_ oe a ©| used-car lot which incorporates some of the latest ideas in used-car merchandising. 
manager of the lot. 


= a ‘ | Asphalt surfacing is used. — 


Bowman to Open Lot 


| ° 
SIDNEY, 0O.—D. W. i i. Dealers Fill 
former Nash dealer here, has re-|6 District Posts 


turned from Florida and will open | 
| RALEIGH, N. C.—The North 


| Carolina Automobile Dealers Assn. 
|has announced that balloting had 
|been completed for six of eight 
Park Motors, | district directors. 


|Babson (District 18); W. P. Mc- 
| Dowell jr. (District 21), and W. L. 
| Jenkins (District 22). E. D. Craig 
will succeed C, J. Jones, District 6. 





Crevolin Names Tibbs 
Henry Tibbs has been appointed 


general manager of Andy Crevo- 
lin’s Chrysler-Plymouth dealership 


+ * 


Park Motors Opens 
GREER, S. C. — 


+. 





* bad j i i The back pages of every issue of AUTO- 
Inc., has obtained a charter to deal| Reelected to three-year terms in win Coane te oe oe MOTIVE MEWS contain the WAN? AD 
in used cars. Otis Solesbee is|were F. J. DeTamble (District 9);| was wi adillac in Burlingame, |-oction. Others are profiting from AUTO- 
president. | Jack Steele (District 15); J. W.! Calif. MOTIVE NEWS WANT ADS! Are You? 








“,.We naturally selected Pittsburgh Plate Glass Products 
to give us the most outstanding automobile showroom 
in automobile row in Pittsburgh,’ 


reports Don Allen, 


Don Allen Chevrolet Company, Pittsburgh, Pennsylvania 





PITTSBURGH PRODUCTS used in this mod- 
ernization job include Polished Plate 


Glass, Forest Green Carrara Structural 
Glass, Pittco De Luxe and Pittco Premier 
Store Front Metal, and a Pittsburgh Door- 
way. Use the magnetism of a modern 
front like this to bring more customers to 
your showroom. 








His automobile dealer proved—with heavy traffic 
and favorable comments—the pulling power of an 
attractive building when he modernized with Pittsburgh 
Products. No doubt about it, it’s the establishment that 
looks good that makes a good sales showing. 
Why not give your showroom the up-to-the-minute 
look that makes a place of business stand out from its 


competition? Modernize, inside and out,with eye-catch- 
ing, sales-winning Pittsburgh Products and reap the re- 
wards of increased traffic, bigger sales volume, bigger 
profits. In the meantime, send for our modernization 
booklet which contains further information on the com- 
plete line of Pittsburgh Products, and examples of actual 
Pittsburgh modernizations. Just return the coupon, 


Pittsburgh Plate Glass Company 
Room 3252, 632 Fort Duquesne Blvd., Pittsburgh 22, Pa. 


Store Fronts 


Without obligation on my part, please send me a FREE copy of your 
modernization booklet, ‘‘How To Give Your Store The Look That 


us 
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H. J. McGinn, president of Eaton 
Mfg. Co., Cleveland, has announced 
the appointment of W. A, Mattie 
as general manager of 


death of C. C. Bradford. 

In addition, R. F. Gamundi was 
made superintendent to fill a posi- 
tion recently held by Mattie. Ga- 
mundi formerly was chief design 
engineer of central research. 

For two months prior to Mattie’s 
promotion to general manager, he 
was assistant general manager. He 
joined Eaton in 1938 as superin- 
tendent of the heater division, 
position he held until 
year. 


early this 
* * * 


Nicholson in Detroit Post 


For Thompson Products 


Tom Nicholson has _ joined 
Thompson Products, Inc., as De- 
troit district manager of the 
company’s piston ring division, 
according to Robert M. Ward, 
division sales manager. 

Nicholson, a member of the 


WEAVER MANUFACTURING COMPANY ° SPRINGFIELD, ILL. 


Eaton’s | 
heater division following the recent | 


a 


* PRODUCTION 
* PROFITS 
* WORKMANSHIP 
*EFFICIENCY 


°° CONVENIENCE 


Twin Post Lifts 
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| Society of Automotive Engineers, 
has been a piston ring sales 
engineer 16 years. His Thompson 
offices are in the Fisher Bldg., 
Detroit. 


* * * 


Mills, Slaght Promoted 


Appointment of Ben D. Mills as 
| assistant general manager of Ford 
| Motor Co.’s aircraft engine division, 
7401 S. Cicero Ave., Chicago, has 
been announced by A. C. Moore, 
| division general manager. Moore 
| also announced the appointment of 
Cc. O. Slaght as assistant general 
manager in charge of procurement 
|}and customer relations. Mills was 
formerly assistant general manager 
of the Kansas City aircraft plant. 
|Slaght was general purchasing 
|agent for the engine division prior 
|to his appointment. 

* * * 


Chevrolet Boosts Michael 


To Central Distribution Staff 


Appointment of Charles L. 
Michael as assistant manager of 









car distribution in Chevrolet’s 
central office, has been an- 
nounced by W. E. Fish, general 
sales manager. 

Michael joined Chevrolet in 1939 
as assistant reigonal car distri- 
bution manager for the Great 
Lakes region. He left the com- 
pany from 1942 to 1945 to do war 
work, became Janesville district 
manager in 1947 and later was 
Great Lakes regional plant dis- 
tribution manager and Chicago 
regional distribution manager. 


* * * 


Rosaen Heads Hydreco Sales 


In Addition to Dudco Duties 


Borje Rosaen has been appointed 
sales manager for the Hydreco di- 
vision of New York Air Brake Co., 
Cleveland, according to E. J. Hrd- 
licka, manager of Hydreco. 

Rosaen_ will 
manager for the Dudco division at 
Hazel Park, Mich. He was one of 
the founders of Dudco Products 
Co., which in 1951 became a di- 
vision of New York Air Brake. 


The sales functions and product 
lines of the Hydreco and Dudco di- 


| visions are closely related. Hydreco 


manufactures hydraulic gear 








Weaver Twin Post Lifts eliminate much of the 
time-consuming, effort-wasting drudgery that plagues 
mechanics and cuts their production. Actual job-by-job 
time studies show production increases up to 100% 

when Weaver Twin Post Lifts are used instead of the 
old ‘‘crawl-under-on-the-creeper’’ method. 


The Twin Post has no obstructing rails in the way 

... lifts vehicle at its normal lifting points .. . 

gives mechanic free access to every under-chassis point. 
Independent post operation permits positioning 

vehicle at most convenient working angle. 


The Weaver Twin Post is the only automotive type 
lift that can handle all wheel base lengths 

without loss of lifting capacity. The Model EC-100 
(illustrated) is regularly furnished with wheel 

base adjustment of 88° minimum and 148” maximum; 
Twin Posts with other wheel base combinations 

are furnished upon special order. 


Twin Posts are available air-oil or electrically operated. 
See your nearest Weaver jobber or write us for Bulletin AN-457. 


|cylinders, while Dudco makes hy- 
|draulic vane-type pumps and fluid | 
continue as_ sales | motors. 





Southern California Chevrolet Meeting— 


Sales managers of Chevrolet dealerships in southern California met recently in 
Bakersfield, Calif. At the speakers’ table (from left) are Bruce Germain, assistant par's 
and accessories manager of the zone; Robert Erskine, Santa Monica; Art Kent, Von 
Nuys; John Buono, San Diego, president of the meeting; Ray Lish, San Diego; Chet 
Marshall, sales promotion manager of the zone; Rex E. Reed, Bakersfield, and Kieth 
Ledyard, of the Jam Handy film organization. 


Rubber Co., according to H. C. 
Oliver, division sales manager. 
Edwin V. Murphy, formerly as- 
sistant district manager at Chicago, 
has been named district manager 
at St. Louis; Harry E. Collins, 
formerly assistant manager of 
truck tire sales in New York, be- 
comes district manager at Minne- 
apolis; and Harold U. McGee, who 
had been in truck tire sales at 
Kansas City, has been appointed 
district manager at Oklahoma City. 
Wilburn B. Hooper, formerly in 
truck tire sales at Charlotte, N. C., 
has been transferred to San An- 
tonio as assistant district manager, 
and J. C. Barrows, truck tire sales- 
man at Atlanta, now becomes as- 
sistant district manager at that 
branch, 


pumps, fluid motors, valves and 


Murphy, McGee, Collins 


Promoted by U. S. Tires 

Three new district managers in 
the Midwest, and two assistant dis- 
|trict managers in the southern | 
area have been appointed in the) 
U. S. Tires division of United States 


Reo of Canada Appoints 


Groom as Sales Head 

Richard Groom has been ap- 
pointed general sales manager of 
Reo Motors Co. of Canada, Ltd., 
Toronto. He was for eight years 
Toronto district manager of 
Firestone Tire & Rubber Co., of 
Canada, Ltd. 


Noble Promoted by duPont; 


Scheer, Pavlic Reassigned 
Forest C. Noble has been named 


to the newly created adminis- 
trative position of assistant to the 
director of sales for the poly- 


chemicals department of E. I. du- 
Pont deNemours & Co. He formerly 
was manager of the duPont anti- 
freeze sales section, a post he had 
held since 1944. 

Richard D. Scheer, since 1951 as- 
|sistant section manager, was 
named to succeed Noble. Albert A. 
Pavlic, assistant manager of poly- 
chemicals department sales to the 
paper, textile and leather _in- 
dustries, was appointed to Scheer’s 
former post. 

* * * 


Lane Appointed Sales Chief 


For Mercury in Cincinnati 

Appointment of Moses Lane jr., 
as manager of Mercury sales in 
the Cincinnati district has been 
announced by J. D. Platt, district 
sales manager for Lincoln-Mer- 
cury. 

To replace Lane as field sales 
manager in Zone A, Platt has 
appointed Alfred F. Boeh. A, C. 
Johnston jr., succeeds Boeh_ in 
Zone “C” as field sales manager, 
and George C. Fahy jr. was 
named field sales manager in 
Zone D, taking over the duties of 
Arthur C. Schley, who is recover- 
ing from an illness. 


Gift of Wisdom 


GM Executive Bradley Gives 


Library to College 


| The generosity of Albert Bradley, 

of Greenwich, Conn., executive 
| vice-president of General Motors, 
| has made it possible for Dartmouth 
College at Hanover, N. H., to ac- 
| quire a library on the polar regions. 
|It was assembled over a 30-year 
| period by Vilhjalmur Stefansson, 
explorer. 

Bradley, a member of the class of 
1915 at Dartmouth, gave the college 
the funds to buy the collection 
from Dr. Stefansson, who is Arctic 
consultant to the Dartmouth Col- 

| lege Museum, 
* + 


Rohrbach, Thompson Get 


Raybestos Appointments 


Tohn F. D. Rohrbach, president 
co Raybestos-Manhattan, Inc., an- 
nounces that the board of directos 


(Continued on Page 37, Col, 1) 
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(Continued from Page 36) | 


has elected W. S. Simpson as vice- 
president in charge of the Raybes- 
tos division, and appointed M. A. 
Thompson as assistant comptroller 
of the corporation. 

The board awarded a 50-year 
service pin to J. H. Merrell, vice- 
president for the western sales 
division at Chicago. 

* . . 


Davis Is Elected Member 


Of Borg-Warner Board 


C. S. Davis jr. has been elected 
a member of the board of direc- 
tors of Borg-Warner Corp. Davis 
is president and general manager 


of the Norge heat division at 
Kalamazoo, Mich. 
Other members of the board 


were reelected. | 
+ * . | 


CLT, Appoints Holland | 


James T. Holland has been ap- 
pointed district manager of Uni- 
versal C.I1.T. Credit Corp.’s office | 
at 212 W. Wisconsin Ave., Mil-| 
waukee, according to Frank E. 
Griebel, assistant vice-president in 
charge of the company’s division 
office in Milwaukee. Holland has 
been with the company since 1947. 

* * * 


Bowersox, Reinhardt Upped 


In duPont Antifreeze Sales 


W. D. Bowersox has been placed 
in charge of the duPont’s Zerone 
and Zerex antifreeze sales office in 
Denver, and David S. Reinhardt 
has been made assistant manager 
of the New York office, the com- 
pany announces. Both previously 
were salesmen, Bowersox in the 
Charleston (W. Va.) area, and 
Reinhardt in the New York ter- 
ritory. 

Announced at the same time was 
the assignment of Garrison W. 
Brinton as a salesman in the Salt 
Lake City territory. 


* * * 
Craig Elected President 


Of Aluminum Industries 


Election of John W. Craig as 
president and chief executive offi- 
cer of Aluminum Industries, Inc., 
has been announced by Thomas 
E. Wood, board chairman. 

Craig, who also was elected a 
member of the board of direc- | 
tors, will be general manager of | 
the company’s two plants in Cin- 
cinnati. Prior to joining Alumi- 
num Industries, he was _ vice- 
president of Avco Mfg. Corp. and 
general manager of its Crosley 
division. 


* * * 


Radiator Specialty Appoints 


3 District Representatives 


V. P. Bresan, general sales man- 
ager of Radiator Specialty Co., 
Charlotte, N. C., has announced the 
appointment of three district repre- 
sentatives for Solder Seal products. | 

Edward R. Staske and John R.| 
Kix will serve as company repre-| 
sentatives in the Chicago and/ 
Philadelphia areas respectively, | 


while Robert A. Bond will repre- | 
sent the firm in the Miami (F la.) | 
area, 


* * * 


White Motor Appoints 


Kiggen Export Manager 


J. A. Kiggen jr., has been named | 
export manager of White Motor} 
Co., with headquarters in New 
York at 441 Lexington Ave., it is 
announced by T. T. Harrow, di- 
rector of export. The company’s | 
export division offices formerly | 
were located at White’s North 
Atlantic regional headquarters, 547 | 
W. Forty-seventh St.. New York. | 

Kiggen joined White in 1921. | 
Previous to his new appointment, 
he was eastern regional coach sales | 
manager, a position he will retain. | 

bg * * 


3 Communications Engineers | 
Appointed by Bendix Radio 


Appointment of three new com- 
munications engineers has been an- | 
nounced by L. J. Straw, manager | 
of general mobile sales of the radio 
communications division of Bendix 
Aviation Corp. 

Named were Newton O. Rogers, 
of Dallas, who will work in Texas, 
Oklahoma, Louisiana, Arkansas and 
Mississippi; Gerald Klugerman, of 


Miami, Fla., who will handle sales | 
in South Carolina, Tennessee, | 
northern Georgia and _ northern | 
Alabama; and H. Martin Gillmon, | 
of Baltimore, who will cover North | 
Carolina and parts of Virginia and 
West Virginia. 

* 


* 
Autocar Promotes Stevens 


To Purchasing Agent 


Autocar Co., has promoted 
Gordon M. Stevens to purchasing 
agent. 

Stevens, who was formerly as- 
sistant purchasing agent, suc- 
ceeds William Clifford Culp, who 
died March 17. Stevens joined 
Autocar in 1939 as a clerk. 

* * 


Dobie Names Tucker Head 


Of Office in Pittsburgh 


Expansion of Dobie Co. has been 
announced along with the ap- 
pointment of a new manager in 
Pittsburgh and the installation of 





Ford Gives Motor to Indianapolis School— 


A 1953 six-cylinder Ford motor with an automatic and standard transmission is | 


presented to the automotive training shop at Indianapolis Arsenal Technical High 


School by the Ford division. Present are (from left) Thomas E. Hanika, manager of the | 
Indianapolis Auto Trade Assn.; Clifford J. Hart, president of Hatfield Motors, Inc.,| 


representing Ford dealers of Indianapolis; E. H. Potter, manager of parts and service 


| sales of the Indianapolis district of Ford; H. 
| Lone, shop director. Automotive students are in the background. 


System in several additional new- 
car dealerships. 

Raymond A, Tucker jr., was 
named to head the Pittsburgh office 
of the company, which specializes 


{the Do-B Customer Self-Serve!in dealer sales and service pro- | 


H. Anderson, school principal, and George 


motion. Tucker formerly had been 
with the Chevrolet zone office in 
that city. 

At the same time, Dobie officials 
announced that their new system 


service 


| 





to alleviate rush-hour problems in 


of 


departments has been in- 
stalled at Collins Motors, Fort 
Wayne, Ind.; Helwig Pontiac, Pitts- 
burgh; C. M. Jones (Buick), Cuya- 
hoga Falls, O., and Dave Coogan 
Mercury, Detroit. 


* * * 


Montgomery Fills New Post 


| At Houdaille-Hershey 


Robert Montgomery has been 
appointed to the newly created 
position of assistant to the vice- 
president and general manager of 
Houdaille-Hershey Corp., accord- 
ing to an announcement. by 
Frank G. Fisher, vice-president 
and general manager. 

Montgomery has had more than 
20 years experience in the manu- 
facturing field. 

* * * 


United Parts Ups Meginley 


To Sales Vice-President 


L. N. Fisher, president of United 
Parts Mfg. Co., has announced the 
promotion of Charles D. Meginley 
to sales vice-president. 

Meginley has been in charge of 
United’s sales on the east coast 
since 1946 and, prior to that was 
associated with National Automo- 
tive Parts Assn., in Philadelphia. 





RIGHT UNDER HIS NOSE 


: lubrication men 
o 
*e 


"’e5. 
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ONLY SOCONY-VACUUM OFFERS ALL THREE: 


e America’s Favorites—Mobilgas and Mobiloil. 
e@ World’s Greatest Lubrication Experience, 





°° Socony-Vacuum will help train your 


*.. for your other service dep< 


to find extra business 


rtments! ” 
7 


@ Exclusive “On-The-Job” Training. 


... but does he see it? 


Scores of training centers coast-to-coast—plus a staff of 
Pe 


experienced instructors and salesmen to train your men 


on the job—make Socony-Vacuum’s lubrication training 


program the finest of its kind. Here’s what it does: 


Trains your men in proper lubrication techniques, with 


emphasis on the make of car you sell... teaches them to 


point out the need for parts and services to your custom- 


ers. Result: your service departments get extra business, 


your customers are satisfied, you and your lubrication 


men gain an outstanding reputation for quality work. 


SOCONY-VA 


Mobilgas 






SOCONY-VACUUM OIL COMPANY, INC., and Affiliates: MAGNOLIA PETROLEUM CO., GENERAL PETROLEUM CORP. 








LIGHTWEIGHT STEERING UNIT — Series 
1Al is a 134-inch square-beam front steer- 
ing unit for the Caravan Axle line. It is} 
designed for load capacities up to 4,000 
pounds. The assembly features ground king | 
and center pins with increased bearing 
length on steering knuckle of the king 
pins to provide longer service and maxi- 
mum roadability. United Mfg. Co., 25 W. 
Interstate St., Bedford, O. 








CHEVROLET POWER EQUIPMENT—Dual 
Intake (above) is described as equalizing 
fuel flow and providing smoother perform- 
ance and better gas mileage. Available 
for standard and Powerglide models. The 
valve cover (below), the maker claims, re- 
duces engine heat and rocker arm noise. 
Offenhauser Equipment Corp., 5054 Al- 
hambra Ave., Los Angeles 32, Calif. 





SQUEAL STOPPER—Belt Dressing is de- 
scribed as a liquid which stops fan belt 
squeal at one shot and helps the belt pull 
without slipping. Graton & Knight Co., 356 


Franklin St., Worcester 4, Mass. 
* * * 





ENGINE TESTER—Superself is a small) 
electronic set with a radar screen. Con 


nected with the spark plugs and other 
parts of an engine, it flashes a green 
curve on the screen which is said to vary 
according to the rhythm and tune of the 
engine. Whenever the design changes 
shape, a flaw in the car's lighting system 
can be located, the maker says. 
self, 102 rue Charonne, Paris 11, 
a. © 


Super- 
France. 


Eaton Mfg. Issues Booklet 


On Timken Axle Service 


Another in a series of booklets 
issued by Eaton Mfg. Co.’s axle di- 
vision is a handbook covering the 
operation and maintenance of the 
Eaton electric shift for Timken 
two-speed truck axles. 

The booklet contains information 
about the parts of the electric shift, 
control switch, speedometer adapt- 
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NEW PRODUCTS 


er and the wiring system the com- | 
pany said. | 

Disassembly procedure is_ illus- 
trated in addition to information 
on service and trouble shooting. 
Lubrication and shifting in-| 
structions also are given 

The booklet may be obtained by | 
| writing Eaton Mfg. Co., 739 E.| 
| 140th St., 


Cleveland 10, O: | 
* + * 








SPOT LIGHT —Girofar plugs into the| 
dashboard and can also be used in con-| 





"| nection with an extension cord, the manu- 





WHITE-TIRE WASH—Spray White, it is 
claimed, cleans whitewall tires within a 


in one, five, 15 
Kelite Products, 
Los Angeles 12, 


few minutes. Available 


and 55-gallon containers. 
1250 N. Main St., 


Inc., 
Calif. 





COIL SPRING SPACER —This contour- 
type device, it is claimed, makes precision 
adjustment possible. Designed to fit both 
pigtail and flat coil spring ends. Available 
in %, ¥% and -inch sizes for adjust- 
ments on all makes. Bear Mfg. Co., 2016-30 
Fifth Ave., Rock Island, i. 

* * 





ANGLE GRINDER—2FA-60 is air-powered 
and features two types of dead handles, 
one straight, the other in 30-degree angle. 
These handles may be attached to either 
side of the grinder, thus adapting the 
tool for corner-grinding. Ingersoll-Rand 
Co., 11 Broadway, New York 4, N. Y. 

* * 
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Compiled and Published by the manufacturers of 


K-D TOOLS 


K-D Manulacturing Co., Loncaster. Pa. U S. A 








VALVE SERVICE MANUAL — Latest edi- 
tion on procedures to service all Ford- 
built cars. Contains 18 chapters on valve 
repair, free-type valves and valve grind- 
ing as well as a tool chart. K-D Mfg. Co., 
526 N. Plum St., Lancaster, Pa. 


56th St., 


facturer says. It is made of brown plastic | 
which, it is stated, will not glare in the} 
driver's eyes. Columbia Motor Co., 320 W. | 
New York 19, N. Y. 


* * * 





SLEEPERS FOR TRUCKS—Skybed is a 
detachable sleeping accommodation which 
transforms an ordinary truck cab into a 
sleeper. All bedding and a four-inch mat- 
tress, it is stated, are stored within the 
sleeper shell atop the cab when not in 
use. The weatherproof shell extends the 
cab to fit the tallest driver, it is claimed. 
Units are transferable to other trucks. 
Boger Mfg. Co., 7102 S. Anthony Bivd., 


Fort Wayne, Ind. 
* * * 





CAMBER CORRECTING TOOLS—4J-O-10 
(upper half) and F-13 (below) are designed | 
to increase or decrease camber on all cars. 
To increase camber, pressure is applied to 
handle of the tool by a power unit bend- 
ing the supporting arm to the desired de- 
gree of increase. Decreasing is done with | 
the same tool and a special attachment | 
which works with the power unit, accord- | 
ing to Jibo Tool Co., 139 N. Mead, Wichi- 
ta, Kans. | 








LOCK NUTS—For axle shaft and front | 
wheel. Engineered to eliminate cotter pins, | 
save tire wear and make steering easier, | 
according to Accurate Products, Inc., 720) 


E. Washington Ave., Indianapolis 2, Ind. | 
* * * 


Firm Offers Rust Remover 


And Rubber Lubricant 


Solvo-Rust is a liquid which dis- 
solves rust instantly, according to 
the manufacturer, Permatex Co., 
1720 Ave. Y, Brooklyn 35, N. Y. It | 
is available in pints and gallons. 

Another Permatex development | 
is Rub-Lub, described as a stain- 
less, greaseless rubber lubricant 


which can be applied to rubber 
parts and surfaces as a means of | 
preventing hard surface shells and | 
stopping squeaks. 
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| to reveal bad cells. 


3-DIMENSIONAL LETTERS—A new series 
of alphabets offers letters with hardened | 
steel pins molded in back, with sanded | 
backs for gluing to hard surfaces, and 
with lugs on bottom to fit in channels for | 
upright signs. Hernard Mfg. Co., Inc., 923 
Old Nepperhan Ave., Yonkers, N. Y. 


| cloths since 


Batavia (N.Y.) Firm Makes 
Cloth for Auto Dry Wash 


Edwin C. Walker, owner of Ka- 
zak, Batavia, N. Y., says his firm 
has made 30,000 detergent-treated 
Jan. 1 for “car wash- 
ing without water.” Walker says 
the cloths can be used for 50 to 100 


| cleanings. 


Walker started the business 27 


| years ago after developing a soft- 


fiber cloth for cleaning cars at the 
Ford dealership which he operated 


j}then in Batavia. The company 
since has made more than 10 
million of the wipers, he says. 

+ * o 
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BULL NOSE MOLDING—Gives 1937-52 
Chevrolets a ‘‘custom"’ look at modest ex- 
pense, it is stated by the maker. It is} 
installed without welding, cutting or drill- | 
ing. Also offered is a 1951 Ford Bull 
Nose Molding. Eastern Auto Co., 3319-E S. | 
Grand Ave., Los Angeles 7, Calif. | 


IMAL iy 





FLYWHEEL ROTATOR —TL-163 replaces 
the need for the use of a screwdriver to| 
position the flywheel, according to the 
maker. The device is described as a time 
saver for clutch work, ring installations, 
crankshaft bearing fitting and rotation of 
flywheel. Accurate Parts Mfg. Co., 12435 


Euclid Ave., Cleveland 6, O. 
* * & 








SANDER KiT—Handy Sander, because! 
of its small size, reaches places which| 
cannot be touched with a heavier grinder, | 
it is stated. Using different heads, the 
tool can be changed from a heavy grinder | 
to a light sander. Its speed is 10,000) 


r.p.m. Watervliet Tool Co., Inc., mind 
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BATTERY TESTERS — The Open Circuit 
Hand Battery Tester (illustration A) is said 
to test state of charge in the battery and 
The meter is divided 
into three sections; Load test, battery test | 
and regulator test. The Battery Cell Com- | 
parator (illustration B) is devised for cell | 
analysis. It is also said to correct polarity, | 
regardless of how connections are made. | 


| without removing the radiator, 


| 331 East St., 


| fits 





Fox Products Co., 4720 N. Eighteenth St., 
Philadelphia 41, Pa. 





PRESSURE PURGER—Model P-195 power 
flushes the cooling system, it is claimed, 
and also 
locates faulty radiators, thermostats, fan 
belts, gaskets, etc. Choldun Mfg. Corp., 
New Haven, Conn. 

* * 





REAR DECK KIT—Erie Continental kit 
26 late-model cars, including 10 
models of 1953. Shown here is No. 52C 
Deluxe on a Pontiac. Installation, it is 
stated, can be made in 15 minutes by 
clamping the kit to the bottom of the deck 
lid without removing bumper. The kit, 
which is not designed to carry a spare 
tire, lifts with the trunk lid. Combination 
license bracket and chrome license light is 
furnished. J & H Sales Co., 75 E. Wacker 


Drive, Chicago 1, Ill. 
: + « 





FRONT FENDER SHIELD—Now available 
for 1953 Chevrolet. Self-locking nuts and 


template are furnished. Construction, ac- 
cording to maker, is stainless steel with 
securely welded concealed studs. Williams 


& Bennett Co., Inc., 2900 N. Alameda St., 
Compton, Calif. 
*x 





SOLDERING FLUX 
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SOLDERING FLUX—Tins-Tyter is said to 
assure tinning, instant positive bond g 
and thorough penetration into oxidized 
metals or alloys difficult to solder. Dilu’ed 
with up to four parts of water, it clso 
provides an effective flux for metals easy 
to solder, says Remont Mfg. Co., 1210 
Meyers Rd., Lombard, Ill. 
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O matter how New York’s bigness is dramatized, 

by its people, its buildings, its retail sales, by 

almost any measure of market size, inevitably you 

are led to one advertising certainty ... to tap this 

giant-sized market effectively, you have to think 
in terms of volume. 

Here, where your sales opportunity is limited 
only by your sales effort, the Journal-American is 
read and shopped by 4 of every 10 families who 
read a metropolitan evening newspaper. That's 
112,000 families more than the second evening 
paper; 264,000 more than the third. 
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purchase 


IN NEW 





oRK And the Journal-American is read at home, 
N NEW Y Se 
ae every where it influences every member of the family 
A marnag ‘ when they get together to plan their purchases... 
7 minute during the leisure hours of evening. 

For greatest family coverage in America’s 
greatest family market, place your sales message 
in the home-going Journal-American ... New 
York’s largest evening audience by on over- 
whelming margin. 

yw NEW YORK 
A birth every 
3 minutes 
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| NATIONALLY REPRESENTED BY \ HEARST NEWSPAPER 
HEARST ADVERTISING SERVICE 
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islatures... 





Toll Roads Gain in 


1. road developments, both in 
and out of state legislatures, are 
continuing as issues of major in- 
terest in many states throughout 
the country. 

Analysis of reports available at 
this writing reveals that legisla- 
tive proposals to grant or pave 
the way for new or broadened 
toll financing of highway facili- 
ties have been enacted thus far 
this year in Colorado, Kansas, 
New York and Washington. 

Such proposals were pending in 
California, Connecticut, Delaware, 
Illinois, Iowa, Michigan, Minnesota, 
Missouri, Nebraska, New Hamp- 
shire, New Jersey Oklahoma, Penn- 
sylvania, Rhode Island, Texas and 
Wisconsin, and expected in Ala- 
bama and Florida. 

Similar legislation failed of en- 
actment in Maryland and New 
Mexico and was vetoed in Arkansas. 

s * s 

Current Developments 
aE administrative, ju- 
dicial and other action bearing 
significantly upon the toll road 
trend is reported from a number of 
states. Current and prospective de- 
velopments, on a state - by - state 

basis, include the following: 

A.aBAMA — Legislature, convening 
in May, will be asked to appropri- 
ate funds for toll road feasibility 
surveys. A state legislative interim 
study committee favors toll roads 
for the state “provided they are 
self - supporting and self - liquidat- 
ing.” 

Arkansas—In vetoing a bill 
which would have created a state 
turnpike authority to investigate 
the feasibility of toll roads in the 
state, Gov. Cherry objected that 
the proposed new agency might 
interefere with the State High- 
way Commission, 

CauirorniA—Toll highway financ- 
ing contemplated by a number of 
pending bills, including a proposal 
to create a State toll highway au- 
thority with power to issue revenue 
bonds for the construction of toll 
highways. Another measure would 
authorize issuance of $3,000,000,000 
in toll road bonds. 

* + * 
Data on Bond Issue 
oe a legislative resolu- 
tion asked the State Highway 
Commission to submit to the Legis- 
lature next January data needed 








for a bond issue to finance a toll 
highway tunnel at one or more 
sites under the continental divide. 
A companion measure approved 
earlier by the Colorado lawmakers 
directed the commission to deter- 
mine a site between Loveland and 
Berthoud passes west of Denver. 

Meanwhile, traffic on the new 
Denver-Boulder toll highway is 
continuing far in advance of ex- 
pectations, The two-millionth ve- 
hicle went through the turnstiles 
on March 23, bringing total toll 
receipts to $495,167.26. 

ConNeEctTicuTt.— Proposed legisla- 
tion would set up a thruway and 
expressway program that eventu- 
ally would cost the state $400,000,- 
000. Initial phase of the proposed 
program, already given approval by 
the state legislative roads, rivers 
and bridges committee, provides for 
a $135,000,000 Fairfield County Thru- 
way to run from Greenwich on the 
New York line to West Haven and 
for a $65,000,000 extension through 
eastern Connecticut to the vicinity 
of South Killingly, where it will 
connect with Route 6 near the 
Rhode Island line. 
DeLawarE—Enactment of enabling 
legislation to permit the construc- 
tion of a toll highway linking the 
Delaware Memorial Bridge with the 
Chesapeake Bay Bridge has been 
advocated by the Delaware High- 
way Commission. The Delaware- 
Maryland terminus would be in the 
vicinity of Warwick, Md. 

* * * 


Fla. Turnpike Studied 
as —-s third engineering 
report proclaiming the feasibil- 
ity of a north-south Florida toll 
highway was recently received by 
the State Road Board. The report 
“confidently predicted” that a pro- 
posed 362-mile central Florida turn- 
pike would yield sufficient toll reve- 
nue to retire a $199,000,000 bond is- 
sue in 12 years. 
Georcia—Introduced in the legis- 
lature but not reported enacted was 
a bill to repeal a 1952 state law au- 
thorizing a toll superhighway be- 
tween Cartersville and the Tennes- 
see line. Plans for the project were 
shelved last year after receipt of 
engineering reports of insufficient 
potential traffic for financing. 
Illinois—No action yet taken in 
the legislature on Gov. Stratton’s 
recommendation for “immediate 


Interest 


and serious consideration to the 
possibility of constructing super 
or specialized traffic highways to 

be financed by tolls.” 
INDIANA — Preliminary prepara- 
| tions in progress under existing en- 
| abling legislation for a 150-mile toll 
| superhighway across northern In- 
diana. Hopes previously expressed | 
that construction may be started by 
early summer of 1954. Connecting | 
on the east with the toll highway | 
being constructed across northern | 
Ohio, the Indiana project will be an 
important link in a chain of toll 
turnpikes carrying traffic between 


Goodwin Presents Car fo Fire 





New York and Chicago. 
+ * a7 
Iowa Toll Road Plans 
OWA—Proposed legislation would | 
appropriate $100,000 for a feasi-| 
bility study of an east-west toll| 
road across the state. Doubt that) 
Iowa toll roads would pay for them- | 
selves was previously expressed by | 
the majority of a toll road study 
committee named by Gov. Beards- | 
ley. 

Kansas —A toll road enabling 
act creating a five-member com- | 
mission to study and, if found 
feasible, finance and construct | 
toll highways was enacted by the | 
state legislature. 
Kentucky—Preliminary engineer- | 
ing surveys to determine the feasi- | 
bility of a Kentucky toll highway | 

are being made under existing en- | 
abling legislation. Most likely ini- | 
tial project would be a 40-mile, | 
$22,000,000 toll turnpike from Louis- | 
ville to Elizabethtown, with plans 
for ultimate extension to Nashville. 
Maine—Marketing being awaited 
at this writing of some $75,000,000 
in revenue bonds by the State Turn- 
pike Authority to refinance its pres- 
ent outstanding debt and to finance 
extension of the turnpike from 
Portland north to Augusta. Approx- 
imately $60,000,000 of the total 
would be used to finance the pro- 

jected 60-mile extension. 

” + * 
Md, May Boost Gas Tax 

o- — Proposed provi- 
sions for toll financing were 
dropped from the long-range high- | 
way program legislation enacted by 
the state legislature. The approved 
bill provided for a 1-cent gasoline 
tax rate boost, higher motor vehi- 
cle registration fees and bond issu- 
ance, but left for future legislative 
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sessions action on any new author- 
ity for toll roads. 

MASSACHUSETTS — Preparations 
continuing under existing legisla- 
tion for an east-west cross - state 
toll highway expected to cost ap- 
proximately $200,000,000. 

Michigan—State Senate passed 
and sent to the House a bill to 
create a five-member authority to 


| study, finance and construct toll 


highways. The agency would be 
limited in locating toll roads un- 
der the bill, which designates the 
locations as between Detroit and 
Chicago, Detroit and Toledo and 
Detroit and Bay City. An appro- 
priation of $500,000 from State 
Highway Department funds would 
be provided for studies, surveys 
and planning. 

Missourr— A _ proposed toll road 
enabling act faced a doubtful fate 
in the state legislature, despite 
backing for such a measure from| 
Gov. Donnelly and an interim com- | 
mittee which studied the issue last | 
year. 

oa * * 
Neb. Highway Authority 
Naess — Pending legislation 


would create a three-member | 
authority with power to build toll | 


roads financed by revenue bonds. 

New Hampsuire—Proposed legis- 
lation contemplates a $40,000,000 
toll superhighway program for cen- 
tral and eastern New Hampshire. 
The plan would provide a 40-mile 
highway from the Massachusetts 
border to Concord, and an exten- 
sion of the present New Hampshire 
Turnpike from Portsmouth to 
Rochester. 


Meanwhile, in contrast to fa- 
| vorable experience with toll roads 
| elsewhere, the present rate of in- 
| come from the existing New 
Hampshire Turnpike along the 
coast from the Massachusetts line 
to the Maine border has been re- 
ported as insufficient to cover 
amortization requirements solely 
| from toll revenues. The project 

was financed by state - backed 
bonds. 

New Jersey—State Senate passed 
and sent to the House an adminis- 
tration backed bill to permit the 
New Jersey Highway Authority to 
charge tolls on any feeder road to 
the Garden State Parkway provided 
| the feeder is not an existing public 
| highway taken over by the author- 

ity. The measure is designed to per- 

| mit extension of the northern term- 
inus of the parkway from Paramus 
| to the New York State line. 


* * * 


| N. M. Rejects Toll Road 
| NEW MEXICO — Legislature re- 
jected a proposed toll road en- 
abling act. Ralph Jones, chairman 
|of the State Highway Commission, 
| previously had expressed doubt that 
toll roads would be feasible for the 
state at present because of insuffi- 
cient traffic. 


New YorK—A new law author- 


sue for a parkway construction and 
improvement program 
County and provides for imposition 
of a 10-cent toll on the Southern 
State Parkway to amortize the 
| bonds. 


North Carolina—Proposed legis- 
lation would add five members of 
the State Highway Commission to 
membership of the North Caro- 
lina Turnpike Authority. 

Oxu10—Bills pending in the Ohio 
| Legislature may provide further 
headaches for the Ohio turnpike 
| commission, at this writing seeking 
a way out of legal snarls resulting 
from a court order requiring both 
asphalt and cement bids for paving 
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| izes a $40,000,000 revenue bond is-| 


in Nassau | 





Department— 


The Salem (Va.) fire department receives its second sedan from Goodwin-William: 
Chevrolet Corp. W. O. Goodwin (left), president of the firm, makes the delivery to 
| Town Manager W. Frank Chapman and Fire 


Chief L. A. Ballard. 


its projected 241-mile cross-state 
toll superhighway. While seeking 
relief from the State Supreme 
Court, the Ohio commission can- 
celed bids on 13 contracts for about 
$70,000,000 worth of cement paving. 


* * * 


Expressways in Oklahoma 

KLAHOMA — Lower branch of 

legislature passed and sent to 
senate a bill to authorize three new 
toll roads in the state. The measure 
would change the present Oklahoma 
turnpike authority into a statewide 
organization with power to plan, 
finance and build three new toll 
expressways. 


Pennsylvania — No legislative 
action yet on Gov. Fine’s sugges- 
tion for consideration of the 
possible extension of the Penn- 
sylvania Turnpike to northeast- 
ern Pennsylvania as an induce- 
ment to have heavy industry 
locate in the financially stricken 
anthracite region. Existing en- 
abling legislation provides for 
several other turnpike extensions 
and construction is proceeding on 
a $65,000,000, 33-mile Delaware 
River extension of the turnpike. 
| RuHope Istanp—Toli road legisla- 
| tive proposals were chilled in Rhode 
|Island when the Governor’s Com- 
mittee to Study Toll Roads sub- 
mitted a report expressing belief 
that toll roads would not be finan- 
cially feasible in the state at pres- 
ent because of insufficient potential 
traffic to support them. 


TEN NESSEE—No toll road enabling 

legislation had been introduced in 

the Legislature at this writing, al- 

though there had been previous talk 

| of the possibility that such a meas- 
ure would be proposed. 
om * * 


Tex. Chief Seeks Action 


yous — Gov. Shivers recently 
made it clear that he favored a 
| Statewide toll highway authority 
| bill and opposed any legislation to 
|create a special authority for a 
| single toll road project. He also ex- 
pressed displeasure over the State 
| Highway Commission’s opposition 
| to toll roads generally. 

Vircinta — Plans for construction 
of toll highways in Virginia by pri- 
| vate corporations suffered a setback 
| when the State Highway Commis- 
| Sion announced it would not accept 
|capital stock of any private turn- 
pike corporation. Acceptance of 
such stock by the state had been 
|sought by several private corpora- 
|tions in order to permit them to 
issue tax-free bonds. 


Washington — Legislature en- 
acted bills broadening the powers 
of the state toll bridge authority 
to permit it to finance and build 
roads in much the same manner 
it now constructs toll bridges, and 
authorizing it to study and con- 
struct, if found feasible, a toll 
highway from Tacoma to Everett 
by way of Seattle. 

West Vircinia — Prospects for 
eventual four-laning and extension 
of the two-lane toll expressway 
now being constructed between 
|Charleston and Princeton by the 
West Virginia turnpike Commission 
were dampened by recent develop - 
ments expected to slow plans for 
construction of Virginia toll high- 
| ways which would connect with i*. 
| Wisconsin — Proposed legislation, 
|backed by Gov. Kohler and tlhe 
highway advisory committee of the 
legislative council, would provice 


for a study of the feasibility of 4 
$175,000,000 toll road across Wiscor - 
sin to speed traffic between Chicas o 
and the Twin Cities. 
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CINCINNATI. “Trucks, like 
every other part of our competitive 
system of free enterprise, should 
pay their own way, and the truck- 
ing industry neither needs nor de- 
serves any kind of a_ subsidy,” 
Rufus B. Jones, assistant to the 
president of Trailmobile, Inc., Cin- 
cinnati, told delegates attending 
the annual eastern regional con- 
vention of the National Beer 
Wholesalers Assn. here. 

“The trucking industry is not 
entitled to below-cost, shared use 
of our highways and streets,” Jones 
stated. “Industry representatives 
have testified in many state legis- 
latures that they recognize that 
substantial additional taxes should 
be levied on their vehicles to help 
finance badly needed highways, but 
they have urged that such new 
taxes be added to present license 
schedules or on gasoline taxes, or 
both.” 

Jones declared that there were 
many fallacies and economic 
dangers in the ton-mile, or 
weight-distance tax law, which is 

now under consideration in a 
number of legislatures, He | 
mentioned that nine states which 
have tried laws of this type have 
repealed them as detrimental to 
the interests of the state as a 
whole, 

“Many farm groups have de- 
nounced the ton-mile tax,” he said. 
“The New Jersey Farm Bureau is 
on record as vigorously opposed to 
it. It has condemned the law as 
punitive and unsound and has 
asserted that it serves only to in- 
crease the cost of goods to farmers 
and other consumers.” | 

Jones declared that the amount 


Truck ‘Subsidy’ Spurned 


Trailmobile Official Declares Industry Able 
To Pay Share of Road Costs 





of the tax under the proposed ton- 
mile tax law is not the heart of | 
the controversy as final costs are 
paid by the consumers. 

“Principal menace of the ton- 
mile tax law is that it would end | 
reciprocity programs in states| 
which adopt it,” Jones said. on) 
1908, Ohio led most of the states 
in passing a motor vehicle reci- | 
procity law to waive license fees 
on cars from all other states en-| 
acting similar laws. 

“In Ohio, truckers are willing 
to accept heavier taxation on 
Ohio-owned vehicles as a neces- 
sary alternative to imposition of 





Body Engineers 
To Convene In 


Detroit Oct. 28-30 


DETROIT. — The American So- 
ciety of Body Engineers will hold 
its eighth annual convention at the 
Rackham Memorial Bldg. in De- 
troit, Oct. 28-30, according to K. E. 
Coppock, president. 

Besides eight technical sessions 
directed by automotive engineers, 
there will be displays by suppliers 
and parts manufacturers. 

William Norwick, executive as- 
sistant to the chief engineer of 
Fisher Body, has been named 
general chairman of the conven- | 
tion. He will be assisted by Elmer 
A. Wilke, program; Sidney Nash, | 
exhibits; William F,. Artman, publi-| 
city; G. Max Haviland, art and) 
printing; Joseph J. Hartmeyer, 
house, and Ira B. Gosling, finance. 


Inland Steel Hikes 


Price of ‘Extras’ 


CHICAGO.—Inland Steel Co. last | 
week announced changes in 
“extras” on steel bars effective May | 
2, the first adjustment in its prices) 
since controls were lifted March 17. | 

No increases were made in base 
prices for steel. The extras re-| 
vised apply principally to size 
specifications, averaging an _ in-| 
crease of one-fifth of a cent a) 
pound, the company said. It said | 
that some adjustments to steel | 
sheet extras would probably be} 
forthcoming. 

Clarence B. Randall, chairman, | 
in a report to stockholders, said 
that the company’s first-quarter | 
earnings of five cents on the dollar | 
of sales showed that prices were 
inadequate in relation to high 
taxes, wages and costs of goods 


and services. 


Ohio taxes on out-of-state vehi- 
cles, which, in turn, would invite 
like taxes on Ohio vehicles mov- 
ing into other states.” 


Jones said that for years Trail- 
mobile has been playing a leading 
role in nationwide campaigns on 
behalf of the trucking 
through a program of 
service messages in 


leading 
periodicals. 


He severely condemned the cur- | 


rent practice, in about half of the 
states, of diverting highway-use 
tax funds to purposes having no 
connection with highway use or 
maintenance. 

“Since 1924,” Jones said, “more 
than $3 billion in highway-use tax 
funds have been diverted to non- 
highway purposes. Every state but 
Nevada and Wyoming has been 
guilty of this practice, and 26 
states still do it. Thousands of 
miles of four-lane highways could 
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Lincoln Engine for High School Study— 


Vocational students at Highland Park (Mich.) High School now have the opportunity 
of studying the 205-horsepower Lincoln engine. This 1953 engine, a Merc-O-Matic 
transmission and a Hydra-Matic transmission were furnished by the service department 
of the Detroit district office of Lincoln-Mercury in cooperation with Park Motor Sales. 
The school also was supplied with films and records used in the Lincoln-Mercury 
registered mechanics’ service training and promotion program. From left are Vincent 
| Hoffman, class instructor; Neil Lottridge, school vocational director; B. E. Markley, 
| service manager of the Detroit district; and Ed Bayma, service manager of Park Motor 
have been built with this money.” | Sales. 
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ee | Wis. Auto Business 


Hits $2 Billion 


Annual Turnover 


mm | MILWAUKEE. Wisconsin’s 
automotive enterprises, from car 
building to motels, have grown into 
a $2 billion industry, according to 
the Milwaukee Journal. 


The paper estimates the annual 
business volume of vehicle manu- 
facture at $677,331,000; retail and 
wholesale sales of vehicles, parts 
and services, $599,193,000; gasoline 
sales, $422,490,000, and income from 
tourists, $350,000,000. 


More than 61,000 persons are em- 
ployed in the automotive fields in 
the state. Their wages total $221,- 
637,000 a year. 

Among the car producers in 
Wisconsin are Nash, Chevrolet and 
Fisher Body. Four Wheel Drive 
Auto Co. and White Motor Co. 
manufacture commercial vehicles. 

Altogether 18,000 establishments 
are engaged in some form of auto- 
motive manufacture or sales in 
Wisconsin. A total of 1,541 new-car 
dealers sold 98,807 cars and 16,494 
trucks last year, the newspaper 
says. 


Why leading automotive 
manufacturers say— 


ENGINE WEAR TESTS 


SUMMARY OF ACTUAL OVER-THE-ROAD TRIALS 
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ENGINE WEAR-FILTER TESTS 


MAIN BEARING 
WEAR 





CONNECTING ROD 
BRG WEAR 


GBB vce row ruven 


ts Aurolator tor 


Full-Flow! 


a the charts above, you see’ sum- 


maries of important filter research 
programs, conducted independently 
by two of the world’s largest auto- 
mobile and truck manufacturers. 

These were exhaustive investiga- 
tions, taking several years to com- 
plete, in which virtually every 
available type and make of filter 
were tested. 

What were the results? Purolator 
filters out-performed all others by a 


PUROLATOR PRODUCTS, INC. 
Rahway, New Jersey and Toronto, Ontario, Canada 
Factory Branch Offices: Chicago, Detroit, Los Angeles 


significant margin. In severe over- 
the-road tests of trucks and passen- 
ger cars, Purolator Full-Flow filters 
held engine wear to such an amazing 
minimum that often it was unmeas- 
urable . . . while control vehicles 
without filters had to have complete 
engine overhauls. 


In many other comparative tests, 
conducted by vehicle and engine manu- 
facturers themselves, Purolator filters 
have been proved best . . . in fineness 





of filtration (.0000039 in.), in filter- 


ing area, in dirt storage capacity 
and in durability. 

If you want further proof of 
Purolator’s superiority, why not 
make your own tests... in your own 
way ... under your own conditions? 
Purolator’s Engineering Department 
will gladly co-operate in helping 
you adapt modern, super-efficient 
Purolator Full-Flow filtration to 
your own requirements. 


*Reg. U.S. Pat. Off. 
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$1,520*. ‘51 Champion Starliner coupe, 
$900. '50 Champion 2-dr., $810. 

WILLYS—’'48 Jeepster, $520*. ‘47 station 
wagon, $435". 


ALBANY, N. Y. 






Used-Car Auction Prices Average Used-Car Prices 


(Compiled by Automotive News) 





































. : , $950*; Su sedan, §$1,- 
Activity at the auctions remained about the same for the last two | (50 RM sedan, S800"; Supet see Super 


weeks, according to the index, with the sales ratio remaining at 62 sedan, $825. °47 Super sedan, $485; 
’, 85. 

percent, and last week’s number of cars offered down only slightly | conv., $585. ao ave ee 

from the earlier week. At 10 representative auctions last week, 1,356 | {DIE AC ee oe oetoe. "1 (63) ve. 


cars were sold from 2,183 offerings, At the same auctions a week dan, $2,550*. °50 (62) sedan, $2,130*. 





Average $1,029 $1,054 $1,106 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 


Mi Tr Anspach’s Auto Auction. Sal 
arket end ay bene. Pricts ave fer onto of oa May 1953 April March 
+ ee Mode ( c 95% 95° 
Prices of used cars at wholesale fell to another low for the year last "oa were little changed, but $1,029 $1,054 $1,106 1953 _ $2,806 $2,305 $2,357 
week, according to Automotive News used-car index, as the overall — oe a aide. eames 1952. 1,630 1,670 1,810 | | 
average price fell $25 to stand at $1,029. a seh finding home a & price, 1951 1,190 1.255 1.342 
i 7 the only gainer for the week, according to the | and bidding on them was stepped up. 1950 964 997 1,054 
index, showing a mild hike of $1. re BS 'perent of the cary ofered came 0m a -— nm 
Heaviest losers for the week were ’51s, off $65, and ’52s, down $40. 153 offerings.) satis te $3,175*: 1948 568 584 588 
Others to lose were '50s, down $33; '49s, off $24; ’47s and ’48s, down $16, | BUICK Do eee edan, $2,670"; Special on on = = 
and '46s, $6. sedan, $2,575". ’52 RM conv., $2,350*. eevee | 5 
: May Apr March Overall | 


earlier, 1,322 cars were sold from 2,141 offerings. os sedan, $1,575°. '48 (60) sedan, | 75+ +5; RM Riviera 4-dr., $1,500*,| wagon, $875. '48 4-dr., $725*. ‘ 
. . : : : . : ,ii . i $1,495*. '50 Super station wagon, $1,- | STUDEBAKER—’'53 Commander Starliner 
Prices marked with an * indicate a unit equipped with an automatic | CHEVROLET—'53 Bel Air sedan, $2,220, 400*; | ‘Special yy $995". 49 RMI $2,520". $2.495°, $2,425". °52 Comman 


der Starliner, $1,600*, $1,585*, $1,465* 
*51 Commander 4-dr., $1,100*. '50 Com 
mander Starliner, $820*. '49 Champior « 
4-dr., $705*. 

WILLYS — '52 Aerolark 2-dr., $1,345* 
Aerowing 2-dr., $1,340*. ‘49 statior 
wagon, $575*. 

MISCELLANEOUS—'52 MG TD Roadster C 
$1,350. 


transmission or overdrive, and (ps) indicates power steering. $2,380°; (210) sedan, $2,015. °52 SL! Riviera 4-dr.. $1,025; Super 4-dr., 


Special sedan, $1,190; Bel Air, $1.71, | $855°. $835*. ‘48 Super conv., $635; RM 
wagon, $1,700*; Custom (8) 4-dr., $1,- 
FORT WAYNE, IND. 675, $1,650; ‘2-dr., $1,595, $1,525. "51 


’51 Bel Air sedan, $1,430*; FL Deluxe 4-dr $600*: conv $455 47° «ORM 
sedan, $1,230*; SL Special sedan, $1,010, sedanet, $405. '46 Super sedanet, $400. 
(Carl Marker’s Auto Auction. Sale every conv., $1,125; Custom (8) 2-dr., $1,100*, 
Tuesday. Prices are for sale of Apr. 28.) $1,000, $975. '50 Custom (8) 2-dr., $930. 


1,125 1,040, $1,000, $950; SL Deluxe 
celian, $t:Y60; $1,120*. '50 SL Deluxe | CADILLAC—’53 deVille coupe, $5,660*, 
holding steady $875; Deluxe (8) 2-dr., $885. ’49 Custom 
ooh genet So good. Sold 121 “care ons (8) 4-dr., $625; Custom (6) 2-dr., $610, 


club ‘coupe, $980; SL Deluxe sedan, $5,255*; conv., $5,410*, $5,415*; (62) 
$985, $900*; FL Deluxe sedan, $1,010; club coupe, $4,850*, $4,625*. °'52 (62) 
$500. 
of 150 offerings.) HUDSON—'51 Hornet coupe, $1,150. 






























































SL Special business coupe, $700. club coupe, $4,005*, $3,875*, $3,600*; 
CHRYSLER—'53 Windsor sedan, $2,575*. deVille coupe, $4,370*; (62) 4-dr., $4,- 
’51 Windsor sedan, $1,575*. ’49 Windsor 685*. '51 (60) 4-dr., $2,950*; (62) 4-dr., 


BUICK—'51 Super 4-dr., $1,550*, $1,650°; | KaIsER—'51 4-dr., $850; 2-dr.. $655 ‘@ : ; 
iviera 2-dr., $1,625*. ’°50 Super } oe - nom. a - sedan, $940. '47 Windsor conv., $750. $2,745*. '50 (61) coupe, $2,725", $2,295", ~ 
oie $1550". ‘49 Super sedanet, $890. ae ieee f-dr., $525; Cosmopolitan | nesorg—'53 Custom sedan, $2,450*. °51| $2,195*; (62) 4-dr.. $2,145*, | $2,365*; DALLAS ; 
'48 Super 4-dr., $500. '47 Super 4-dr., | wERCURY—'53 Monterey, $2,650*: 2-dr Custom sedan, $1,260*. conv., $2,795°. °49 (62) coupe, $1,790°; (Southwestern Auto Auction. Sale ever) 
; 7 P ** | DODGE—’53 Coronet sedan, $1,950*, $2,- (61) coupe, $1,625*, $1,595*; (62) 4-dr.,| Wednesday. Prices are for sale of Apr 


$520. 

CADILLAC—’52 (62) 4-dr., $3,320*. ‘51 
(62) 4-dr., $2,500*. 

CHEVROLET—’52 SL Deluxe 2-dr., $965, 
$1,430*. '51 SL Deluxe 2-dr., 2 at 
$1,125. '50 Bel Air, $1,100; SL Deluxe 
4-dr., $850, $950; 2-dr., $855, $950, $975. 
'49 FL Deluxe 2-dr., $690, $810. '47 FM 
2-dr., $500. "46 SM 2-dr., $430; 4-dr., 


$2,300*. °'52 Monterey, $2,050*; 2-dr., 
$1,700*, $1,225. 
NASH—’53 Statesman sedan, $2,250*. 
OLDSMOBILE—’53 (98) conv., $3,430*; 
Holiday, $3,220*; Super (88) 4-dr., $2,- 
450°. '52 (98) 4-dr., $2,200*. ’51 (88) 
conv., $1,800*; 4-dr., $1,450*. "50 station 
wagon, $1,270*; (98) 4-dr., $1,250*; 
conv., $1,240*. 
PACKARD—’51 (200) 4-dr., $1,250*. 


140*. '51 Coronet club coupe, $1,210*. '50 $1,775*. ‘47 (62) 4-dr., $705*. 
Meadowbrook sedan, $1,020*. '49 | CHEVROLET—'53 Bel Air conv., $2,400*; 
Meadowbrook sedan, $840*; Wayfarer) 2-dr., $2,150*; (210) conv., $2,185; 
sedan, $750. '47 Custom sedan, $490. '46 (150) Handyman, $2,050; %-ton pickup, 
Deluxe sedan, $390. $1,450; %-ton pickup, $1,375. '52 conv., 
FORD—’53 Custom (8) sedan, $2,450*. '52/ $1,815*, $1,625"; Bel Air, $1,920*, $1,- 
Mainline (8) sedan, $1,450; Custom (6) 775, $1,775*, $1,695*. ‘51 SL Deluxe 
sedan, $1,520*. ‘51 (8) %-ton pickup, club coupe, $1,295, $1,280*; 2-dr., $1,- 
$825. ''50 Custom (6) sedan, $760; Cus- 085; FL Deluxe 4-dr., $1,075; Bel Air, 


29.) [ 
(Short run of cars offered. Sold 37 

cars out of 88 offerings.) 

BUICK—’51 Special sedan, $1,200. '50 RM F 
Riviera sedan, $1,020*. °49 Special se- 

dan, $635. ‘48 Super sedan, $435. ‘47 
RM sedan, $405. 

CHEVROLET—’51 SL Deluxe sedan, $975 


9450. , tom (8) sedan, $1,020, $1,000, $990; 1,475*, $1,445, $1,435*, $1,400*, $1,-| 50 conv., $980; sedan, $975. '40 pickup, 
See no ee es "Gaaae; Coatings tee bok $1,600. "58 Crestline sedan, $1,150; Deluxe (8) se- 375°. $1,370 $1,300. ‘50 ‘SL’ Deluxe club $155. rival 

’51 Windsor club coupe, $1,500*. °50 000; & “s 600. dan, $850. '49 Custom (8) sedan, $720*, coupe. §1,100*, $1,070: 4-dr..  $990*, s ‘ 

Royal 2-dr., $1,070*. ‘49 NY 4-dr., a anne: ahh’ coe viernes, Giese. $745, $710; Custom (8) station wagon. $1,105*: FL Deluxe 2-dr., $960*, $875: DeSOTO—'50 Sportsman, $1,200*. i 

$860°. oan ? ne eee P , 4 F $800; Custom (8) club coupe, $720, % -ton y icku 785: FL Deluxe 4-ér.. DODGE—’46 Custom sedan, $375. ‘41 
DODGE—'53 Coronet 2-dr., a ‘oo = ts. oe 4-dr., $500. $590. '46 Custom (8) station wagon, $1,010: ” S astal a — ra rs] sedan, $120. 

Ce ee ee eee ea Lar |SONTIRO — "SS slatjen wegen, 92,000°:|.9%. , Deluxe 2-dr., $1,030; SL Special 2-dr., | FORD—'52 conv., $1,665*. ‘51 Custom (8) 

Coronet 2-dr., $1,150. r Catalina, $2,780*, $2,650*: Chieftain (8) | KAISER—'51 sedan, $1,010. $545; FL Special 2-dr., $750. ’48 FL| sedan, $985, $955, $1,150*, $1,205*. °49 K 

$780, $820. 625, $675 2-dr., $3,400*; 42dr., $2,400° “52 ke. LINCOLN—'50_ Capri club coupe, $1,185*. 2-dr., $710. Custom (8) sedan, $805; club coupe, L 
FORD—’51 Custom (6) 2-dr., $625, $675, lina,’ §2,125*, §2,100°: Chieftain (8) 2 °49 sedan, $500. '47 sedan, $400*. CHRYSLER—’51 Sarat 4-dr., $1,610* $450. '48 SD (8) sedan, $420. "46 SD M 

$700; Deluxe (6) 2-dr., $905, $965. °50 ’ , , . ;, eftain ) 2-| wERCURY-_’51 sedan, $1,175, $1,100*: IRYSLER— Saratoga 4-dr., , : (8) sedan, $275 N 

Custom (8) 2-dr., $890; Deluxe 2-dr., dr., $1,830, $1,625. °50 Chieftain (8) club coupe, $1,200*. °50 club coupe, $1,- 50 Windsor Newport, $1,350*, $1,295*; ’ . 3 

$735, $745, $755. "49 Custom (8) 4-dr.,| club coupe, $1,410*. 050: sedan. $1,000, $960°. ee Royal club coupe, $1,165*. HUDSON—’'46 Super (6) club coupe, $105 

$605, $705. "48 SD (6) 2-dr., $400. °47 NASH—'52 Rambler country club, $1,510*. | DeSOTO—'’52 Custom club coupe, $1.575*; | MERCURY—'51 sedan, $1,225*. '49 sedan o 


$660. '46 sedan, $295. 
NASH—’51 Statesman sedan, $905. 


OLDSMOBILE—’51 Super (88) sedan, $1. 
690*. °50 (98) sedan, $1,235*. "49 (76) 
sedan, $715. P 


PACKARD—’50 sedan, $525. 
PLYMOUTH—’51 Concord sedan, $825. ‘50 


SD (6) 2-dr., $330, $340; Deluxe (8) 
2-dr., $425. '46 SD (8) conv., $405. 
HUDSON—’51 PM sedanet, $920. '49 Super 
(6) 4-dr., $560. ‘ 
KAISER—’51 Henry J (6) 2-dr., $620. '50 
4-dr., $490. 
MERCURY—’51 4-dr., $1,330*; 2-dr., $1,- 
325*. °50 2-dr., $1,100. '49 4-dr., $900. 


MANHEIM, PA. 


(Manheim Auto Auction. Sale every 
Friday. Prices are for sale of Apr. 24.) 
(Sold 108 cars out of 211 offerings.) 
BUICK—’53 RM 4-dr., $3,100*; club coupe, 
$3,075*. °52 Super Riviera sedan, §$2,- 
190*. ’51 Special 2-dr., $1,400*. 50 Su- 


’51 Rambler country club, $1,030; States- conv., $1,485. °50 Cryall, $805*. 

man sedan, $950, $925*. '50 Ambassador | popGE—'53 Meadowbrook station wagon, 

sedan, $835°; Statesman sedan, $710;| $1,960*. '52 Wayfarer coupe, $1,175. '50 

Ambassador sedan, $900*. Coronet club coupe, $950, '49 Meadow- 
OLDSMOBILE—'53 (98) sedan, $3,150*. brook 4-dr., $800; Meadowbrook 4-dr., 

"51 (88) sedan, $1,300*, $1,450*. '50 (98) | $910. *48 club coupe, $660. '47 business 

sedan, $1,100*; (88) sedan, $1,160*, coupe, $500. 

$1,170*. °'49 (98) sedan, $900*; (88) . 


NASH—'49 (600) sedanet, $490. per 2-dr., $1,400*; RM 4-dr., $1,175*. sedan, $820*%, $680*. FORD—'53 Victoria, $2,425*, $2,450*, $2,- " 
OLDSMOBILE — '51_ (98) 4-dr., $1,830; | *49 Super 4-dr., $880. '47 RM 4-dr.. | PACKARD—'51 (200) sedan, $1,350*, $1,-| 480°, $2,500*, $2,515*; conv., $2,325%,| P-19 sedan, $640. ‘ 
(88) club coupe, $1,625*. "49 (76) club $500. 340*. °49 (200) sedan, $540. $2,445*; %-ton pickup, $1,485; Country | PONTIAC—’50 Catalina, $1,125°. 


PLYMOUTH—’52 Cambridge sedan, $1,140. Squire, $2,695*. °52 Victoria, $2,105*, 
’51 Cranbrook sedan, $1,250; Cambridge | $2.075*, $2,075*, $2,065", $2,030%, $1,- 
business coupe, $820. '50 SD sedan, $870, 970*, 2 at $1,925*, $1,550*; Country 
$960, $1,000; Deluxe business coupe, Squire, $2,350*; ranch wagon, $2,070*, 

75. ° s sto c , , ; Main 
uo. ee ee ane S saae'bs 1 oi on oo eT 

PONTIAC—’53 Catalina, $2,950*, $2,675*. ,935*, 435, » *; Custom (8) 4- 

"51 Chieftain (8) sedan, $1,680*. ’50 dr., $1,245*, $1,210*, $1,105, $1,045; 

Catalina sedan, $1,375*; SL (8) sedan, Deluxe (8) 4-dr.. $1,040; %-ton pickup, 

$935. '49 SL (8) sedan, $970*, $840.| $925; Crestline (8), $1,140*, $1,150*. '50 

48 SL (8) station wagon, $400; SL (6) Custom (8) club coupe, $1,125; station 

sedan, $635*. "47 SL (8) sedan, $485. '46 wagon, $1,090*; Custom (8) 2-dr., $1,- 


coupe, $650; conv., $1,085*. 

PACKARD—’50 club coupe, $800. ‘49 4- 
dr., $530. 

PLYMOUTH—’51 Crambrook club coupe, 
2 at $1,055, $1,090. 

PONTIAC — ’53 Catalina, $2,710*. ‘52 
Catalina, $2,150*. ’50 Chieftain (8) se- 
danet, $1,530. '49 Chieftain (8) sedanet, 
$930; club coupe, $775; conv., $800. ‘48 
SL (6) 4-dr., $480. ‘46 Chieftain (8) 
4-dr., $505. 

STUDEBAKER—'52 Champion 4-dr., $1,- 
215. °51 Commander (8) 4-dr., $1,025. 


CADILLAC—’52 (60) 4-dr., $3,940*; (62) 
4-dr., $3,500*; club coupe, $3,300*. ’51 
(60) 4-dr., $2,900*. ’50 (62) 4-dr., $1,- 
975*. °'48 (62) 4-dr., $1,150*. 

CHEVROLET—’53 Bel Air, $2,340*; conv., 
$2,250*; (210) 4-dr., $2,110*. °52 Bel 
Air, $1,660*; SL Deluxe 4-dr., $1,405*. 
"51 SL Deluxe 2-dr., $1,320*. '50 FL 
4-dr., $1,025. '47 SM club coupe, $620. 

CHRYSLER—’53 NY 4-dr., $2,600*. °52 
Windsor 4-dr., $1,725*. '51 Imperial 4- 
dr., $1,625*. '50 Windsor 4-dr., $1,240*. 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every . 
Thursday. Prices are for sale of Apr. 30.) Ss 
(No change in prices. Sold 86 cars out 
of 118 offerings.) 
BUICK—’52 Super Riviera sedan, $1,935*. w 
"51 RM Riviera 4-dr., $1,375*. "50 Super 
2-dr., $935*; Special 4-dr., $965. '49 
RM 4-dr., $860*; Super 2-dr., $800*. 
CADILLAC—’51 (62) 4-dr., $2,675*; (61) 
club coupe, $2,760*. 


*50 Commander 4-dr., $810. , -dr. ,075*. 330. 075; Custom (6) 4-dr., $1,000; Deluxe 
nantes ee 6) 4 2, 350° STUDEBAKER a _, — sedan, | (6) 2-dr., $865*; station wagon, $850. '49 | CHEVROLET—’53 conv., $2,375*. '52 SL W 
VALDOSTA, GA " sete sept arctan ey, | $970*; club coupe, $980; Commander | conv., $750, $830*; Custom (6) 2-dr.,| Deluxe 4-dr., $1,475*; Special _ sport 
9 ° 51 Deluxe 4-dr., $1,320*; Custom club aa saunas $910" "49 Ghauaien aaa $690*; Custom (8) club coupe, $775, °47 coupe, $1,415*. '51 Bel Air, $1,330*: FL B 
(Tom Hewitt Auto Auction. Sale every | | coupe, — se aes er $655°. ‘| Super’ (8) 4-dr., $420. Deluxe 4-dr., $1,100: 2dr." $1,250". i 
hursday. Prices are for sale of Apr. ) —" eadowbrook sedan, é > 3 . s aad L ae iM i é : pecial 4-dr., ,080. ° 4 
Fee ress Soa macnn gare Sold | 31, Coroner $1 300~, "30, Coronet | station waron, Bo00%. nue” “A8| RAISERS! Par ShiTet far Sh] Deloss copy, $itn6; ar seas eb | 
aa gtlcelage ecg 94 «| 065."'47' Deluxe 2-dr., $515. LINCOLN—'53 Capri club coupe, $4,350*;| Sr Special 2-dr., $795. °48 FL 4-dr.. 
BUICK—'53 Super Riviera 2-dr., $2,850*, : DYER, IND. Cosmopolitan club coupe, $3.725*. 52 $650: FM 2-dr.. $600: SM coupe. $525 
$2,700*. °52 Special 4-dr., $1,750. °'51 | FORD—’53 Victoria, $2,300*; Custom (8) Capri club coupe. $3,390* — = ‘aden: = b 
Super Riviera coupe, $1,670*; RM 4-dr., 2-dr., $2,050*; Main (8) 2-dr., $1,615. (Dyer Auto Auction. Sale every Friday. gr ’ a tas : Station wagon, $320; M conv., 
$1,575*, $1,450; Special club coupe, $1,- "52 Custom (8) 4-dr., $1,725*. °51/]| Prices are for sale of Apr. 24.) ar” ane ee, Se caer $465; 2-ton stake, $280. 
450, $1,400, $1,300. '50 Special sedan, | Custom (8) 4-dr., $1,360*. ’50 Deluxe (Prices about.the same, but action has oa a. —_ — a po - al, | DESOTO—'51 Custom club coupe, $1,080 
$840. '49 Super sedanet, $730. (ory var, $770. “49 Deluxe (8) 2-dr.,| speeded up. Sold 127 cars out of 203 | coupe $1,300" $1,180", $1175. “49 club | DODGE—'51 %-ton pickup, $810. _'50 
CADILLAC—'53 conv., $5,200*. ‘52 (60) $660. offerings.) coupe. $845*, $950*: conv. $915*. Coronet 4-dr., $965; %-ton pickup, $575 


"49 Meadowbrook 4-dr., $680. °41 4-dr.,. 
$180. 


FORD—'53 Victoria, $2,225*. '52 Victoria. cl 


HUDSON—’51 Commodore (8) 4-dr., $920*. 
"48 Commodore 4-dr., $605, $530, $450. 
LINCOLN—’50 Cosmopolitan club coupe, 


4-dr., $3,850%; conv., $3,600*. °51 (62) 
4-dr., $2,700*. °'50 (60) conv., $2,555; 
club coupe, $2,300*. 


BUICK—'53 RM sedan, $3,215*. °52 RM | NasH—’52 Rambler country club, $1,390*. 
sedan, $2,225*. '51 Super conv., $1,585*; *51 Statesman 4-dr., $960*. °49 (600) 
Riviera sedan, $1,710*. ‘50 RM _ sedan, 4-dr.. $495. f- ; 





‘ $1,040*; 4-dr., $860*. °49 Cosmopolitan * +. . 
CHEVROLET—'53 Bel Air 4-dr., $2,200*, $1,135*. 4 $1,800*; Custom (8) 2-dr., $1,445. °51 
$2,175; (210) 4-dr., $2,000; 2-dr.. $1,- | wencuRy si .<, |CADILLAC—'51 (62) sedan, $2,665*. ‘50 | OLDSMOBILE—'53 (98) 4-dr., $3,300*;| Custom’ (8) 2-dr., $1,190. °50° Custom 
830, $1,785; %-ton pickup, $1,285. 52] ° ees? Fee wagon, $1,370. '50] (62) club coupe, $2.500*. conv., $3,520"; Super (88) 4-dr., $2,-/ (8) station wagon, $850*; Deluxe (8) 
SL Deluxe conv., $1,640* $1,625; 2-dr., “7s. Z 30 , om, $900. '49 2-dr., $770. | CHEVROLET — '53 (210) sedan, $2,000; 800*; conv., $3,100*. ’51 (98) Holiday, 2-dr., $880, $830, $700. '49 Custom (8) De 
$1,375, ‘51 Bel Air, $1,240°; SL Deluxe | yf), 745, $530. Bel Air sedan, $2,175. '52 Bel Air, $1,.| $2.145*, $1,680*, §2,000*; Super (88)| 2 ar. $555. "48 Deluxe (8) 2-dr.. $600. 
4-dr., $1,120, $1,090; club coupe, $1,- | NAS —’52 mbler country club, $1,240. 800*; FL Deluxe sedan, $1,280; SL De- Holiday, $1,725*; (88) 4-dr., $1,295*. °50 "47 SD (8) 2-dr., $525; club coupe, $425. De 


‘51 Ambassador 4-dr., $1,050*; Rambler 
conv., $900. 
OLDSMOBILE—'53 (98) 4-dr., $2,860*. 52 


luxe sedan, $1,495*, $1,490". '51 %-ton (88) conv., $1,375*; Holiday, $1,340*; 2- 
pickup, $870, $815; conv., $1,300; SL dr., $1,175. '49 (98) Holiday, $1,285*, 
Deluxe sedan, $1,200, $1,140, $1,115, $995*; club sedan, $1,050*, $1,025*, $1,- 


*39 Super Deluxe 2-dr., $127.50. 
HUDSON—’47 Super (6) 4-dr., $295. ‘46 
Super (6) 4-dr., $300, $275. 


080; 2-dr., $1,080; FL Deluxe 4-dr., 
$1,050, °'50 station wagon, $1.060; SL 
Deluxe 4-dr., $1,050, $975, $925, $900, 


: : (88) 2-dr., $1,920*. "50 (98) 4-dr., $1,- 010*. 48 (98) conv., $835*. °47° (68) , 

$850; 2-dr., $800. '49 SL Deluxe 2-dr., : 3 », $1, $1,220, $1,200. . conv., . KAISER—’51 Special 2-dr., $895, $820. 

$845, $590. Saas. a on a: = (88) 4-dr., | CHRYSLER_—’53 NY sedan, $2,700*. 4-dr., $370*. MERCURY—'53 2-dr., $2,325*. '51 2-dr. FC 
CHR R—’ 3 ' oo ( -dr., . tno | FORD—'53 Victoria, $2,265*. '52 Custom | PLYMOUTH—’53 Suburban, $2,050; Cran-| $1,275", $1,025*. '49 conv., $670*. °47 | 

Windsor tonne $815, Windsor da wae a co “~ =, 4-dr., $2,925, °52 (8) sedan, $1,580, $1,615*; Victoria, $1,- brook 4-dr., $1,975*, $1,770; Cambridge 4-dr., $450. 

ooen “» ; | oes “ar. § 780. 51 4-dr., $1,325. 46] go9* +51’ Custom ene $1,050; | 4-dr., $1,745; club’ sedan, $1,615. °52|NASH—'46 Ambassador 4-dr., $245*. 

/ . yal > Custom (8) conv., , ; Crestliner, Savoy, $1,645; Suburban, $1,490; Cam- | OLDSMOBILE—’51 Super (88) 4-dr., $1,- 

DeSOTO—'53 Custom 4-dr., $2,410*. °49 a "nae $2,005; Cran-| $1,160; sedan, $1,100; %-ton pickup,| bridge 4-dr., $1,225. 51 Suburban, $1,-| 490*. "48 (66) 4-dr., $610*. '41 (66) ff | 

Custom 4-dr., $665. os ; ar $1,190. St Cre nbpenk ridge of | $740. '50 Deluxe (8) sedan, $750, $645. 395; conv., $1,150*; Cambridge ‘4-dr.,| sedanet, $205. | 
DODGE—’53 Diplomat, $2,160*. '52 Way- r., $1,190. Cranbrook 4-dr., $1,195. | HUDSON—’51 PM sedan, $850. $1,100; 4-dr., $900; 2-dr., $1,045. PACKARD—'50 4-dr., $700*. ‘48 4-dr., | | 


‘50 Concord 2-dr., $870. 
PONTIAC—’52 (8) conv., $1,930*; Chief- 
tan (8) 4-dr., $1,875*. ’50 SL (8) 2-dr., 


farer 2-dr., $1,350. °49 Coronet 4-dr.. 
$850. '47 2-dr., $460. 

FORD — '53 Victoria, $2,400, $2,285; 
Custom (8) 4-dr., $2,025*; 2-dr., $2,- $830, °48 Chieftain (8) 4-dr., $670; (6) 
000*; Custom (6) 4-dr., $1,925*, $1,750, conv., $585*. '47 SL (8) 4-dr., $450. 
$1,720. ‘52 Victoria, $1,775*; ranch | STUDEBAKER-—'52 Commander Starliner, 


$640. 

PLYMOUTH — '52 Belvedere, $1,625. ‘51 
Cambridge 4-dr., $1,010, $990. ‘50 SD } ‘ 
4-dr., $990. '47 SD conv., $550, $400; 4- 
dr., $480. '41 SD 2-dr., $275. 

PONTIAC—’52 Chieftain (8) 4-dr., $1,850° HI 


(Continued on Page 43, Col. 1) HI 


KAISER—’51 Henry J. (4) sedan, $515, PONTIAC—’53 Catalina, $2,945*, $2,950*, 


$510; Kaiser sedan, $1,010. 2,890* 2 830": ief 8 * 
LINCOLN—'53 Capri sedan, $3,800°, $3,-| $3650’ So'cige’ goraosen gocy5e ns 
415*. '52 Capri sedan, $2,600*, $2,575*. 3507: CI . 7 * 

. q Catalina, $2,350*; Chieftain (8) 2-dr., 
51 Cosmopolitan sedan, $1,605. "50 Cos-| $1 .745¢;' 4-dr., $1,665. ‘51 Catalina, 
MERCURY "53, sedan, $2,350, §2,400*, | 2, 2%, $1,500; 4-dr.. $1,460; station wag: 
$2,350*. °51 sedan, $1,380. on, $1,350. '50 4-dr., $1,130*. °49 station 
NASH—’51 Rambler station wagon. $875; 








conv., $920; Statesman sedan, $950; Am- KA 
bassador sedan, $1,025. | LI 
OLDSMOBILE—'52 (98) sedan, $2,405*, 
$2,225*. Mi) 
PACKARD-—-'52 (300) sedan. $1,590*. ‘51 : 
(300) sedan, $1,300. } 
PLYMOUTH—’'53 Cranbrook sedan, $1,590, N: 
$1,680. '52 Suburban, $1,170. ‘51 Cran- 
brook sedan, $1,000. °50 sedan, $740. oI 
PONTIAC—’53 Chieftain (8) sedan, §$2,- _ 

640*. ’51 Chieftain (8) sedan, $1,400*, 
$1,450*; Catalina, $1,.695*. ‘50 SL (6) B 

sedan, $900. 

STUDEBAKER — ‘51 Commander sedan, T 

$975. °'50 Commander sedan, $850; 
Champion sedan, $700. : 
e 
LOS ANGELES $2 
——— ee , : (Los Angeles Auto Auction. Sale every : é De 
Tuesday and Thursday at San Gabriel, he 
Bullpen Car for Indians— gant Prices are for sale of Apr. 23 and | 100-Car Club Pin for Chevrolet Salesman— a 
Hank Greenberg (right), general manager of the Cleveland Indians, accepts delivery (Market continues downward as de- A 100-Car Club pin set with 14 diamonds is awarded to Lester U. Fink (second fron fa 
of a Nash Rambler convertible from O. G. Watson, Nash Cleveland zone manager, mene weahess, pues : 7 aan = right), truck specialist, of Guthery Schreiber Chevrolet, Inc., Lakewood, O. Fink ha th 
for use as a bullpen car at the Cleveland Municipal Stadium. This is the second suc- eS P averaged sales of more than 100 vehicles a year for 15 years. Taking part in th: ph 
cessive year that the Cleveland ball club has used a Rambler to transport pitchers | poroK—'s3 skylark, $5,095*. ‘52 Super | ceremonies are (from left) W. C. Hodgson, new-car manager; J. J. Smith, Clevelan: tis 


from the bulipen to the pitching mound. conv., $2,100°; RM Riviera 4-dr., $2,- | city manager for Chevrolet; Fink, and George W. Hoffman, Chevrolet district manage: 
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Used-Car A 





(Continued from Page 42) 


'51 Catalina, $1,675*. °50 Catalina, $1,- 


200. ‘49 SL (6) 2-dr., $810*; coupe, | 


$700, 

STUDEBAKER—'51 Commander (8) club 
coupe, $825*; Champion 2-dr., $700*. '50 
Champion 4-dr., $630*, ‘48 Champion 
econv., $500 


DENVER 


(Denver Auto Auction. Sale every Thurs- | 


day. Prices are for sale of Apr. 30.) 
(Prices slightly lower. Fewer cars of- 
fered for sale, but activity was good.) 

BUICK—’53 Super Riviera 2-dr., $2,912*, 
$2,800*. °52 RM Riviera 4-dr., $1,950*; 
Special Riviera sedan, $1,570*. '51 Super 
Riviera 2-dr., $1,355*. '50 Super Riviera 
4-dr., $1,215*, $1,210*%. '49 RM sedan, 
$795. °48 Super conv., $985. 

CADILLAC—’52 (62) 4-dr., $3,250*%. °51 
(62) 4-dr., $2,625*. ‘50 (62) deVille, 
$2,525*; 4-dr., $2,170*. °49 (62) 4-dr., 
$1,640*, $1,635*; (61) 4-dr., $1,630*. 

CHEVROLET—’'53 Bel Air 2-dr., $2,275*; 
4-dr., $2,160*; (210) conv., $2,275*; %- 
ton pickup, $1,255, $1,220. '52 SL De- 
luxe 4-dr., $1,375*. '51 Bel Air, $1,340*; 
%%-ton pickup, $805. '50 FL Deluxe 2-dr., 
$860. '49 FL Deluxe 2-dr., $700. 

CHRYSLER—’53 NY club coupe, $2,550*. 
51 NY Newport, $1,585*, $1,455*. ‘50 
Windsor Newport, $1,295*. °48 Windsor 
Town and Country, $465*. 

DeSOTO—’'53 Fire Dome (8) 4-dr., $2,575*. 
’50 Custom (6) 4-dr., $870. '49 Custom 
club coupe, $775. 

DODGE—’53 Coronet (8) 4-dr., $2,160". 
’51 Coronet 4-dr., $1,000. ‘49 Coronet 
club coupe, $730; 4-dr., $415. "48 %-ton 
pickup, $400. 

FORD—’53 ranch wagon, $2,200*; Custom 
(8) 4-dr., $2,070*; %-ton (6) pickup, 
$1,315. '52 conv., $1,705*; ranch wagon, 
$1,615". "51 Victoria, $1,460*. "50 
Custom (8) 4-dr., $1,140*, $855; station 
wagon, $900. ’49 Custom (8) 2-dr., $410. 
’48 SD conv., $525. ’47 SL Deluxe 4-dr., 
$435. 

HUDSON—’51 Hornet Hollywood, $1,450; 
Super (6) 2-dr., $880. '50 Super (6) 4- 
dr., $725. °49 Super (6) 4-dr., $460; 
Commodore (8) 4-dr., $400. 

KAISER—'49 4-dr., $240. 

LINCOLN—’50 sport sedan, $1,300". 

MERCURY—’53 2-dr., $2,250*. 

NASH—’52 Rambler country club, §$1,- 
235; Rambler station wagon, $1,195. ‘50 
Statesman 2-dr., $650. 

OLDSMOBILE—’53 (98) Holiday, $3,570*; 
4-dr., $3,230*; (88) Holiday, $3,175*. 
"52 (98) 4-dr., $2,105*. ‘51 (98) 4-dr., 
$1,605*; Super (88) 4-dr., $1,570*, ‘50 
(98) 4-dr., $1,295*. '49 (98) 4-dr., $710. 

PLYMOUTH—’53 Cambridge 4-dr., $1,600. 
’52 Cranbrook 4-dr., $1,325. ‘51 Cam- 
bridge club coupe, $860. °50 Suburban, 
$1,095; Deluxe club coupe, $830. ‘49 
Suburban, $1,030. '48 Deluxe 4-dr., $310. 

PONTIAC—’53 Catalina, $2,750*, $2,615*; 
Chieftain (8) 4-dr., $2,290. '52 Catalina, 
$1,940*. '51 station wagon, $1,400*. ‘50 
Chieftain (8) conv., $1,035. '49 SL (8) 
4-dr., $800. 

STUDEBAKER—’53 Commander (8) Star- 
liner, $2,205*; Champion Starliner, $2,- 
050*, $1,875. °52 Champion Starliner, 
$1,465*. '50 Champion 2-dr., $595. 

WILLYS—’53 station wagon, $2,025, §$2,- 
000; Jeep, $1,420. °47 %-ton pickup, 
$350. 


OAKLAND, CALIF. 


(Pollock’s Used Car Auction. Sale every 
Wednesday. Prices are for sale of Apr. 29.) 
(Prices slightly lower. Weather tine.) 
BUICK—’50 Super 2-dr., $1,265*; Special 

2-dr., $835. '49 Super 2-dr., $805. 

CADILLAC—’50 (60) 4-dr., $2,620*. ‘49 
(62) 4-dr., $1,700*. '46 (61) 4-dr., $530*. 

CHEVROLET—’52 '2-ton pickup, $1,065; 
SL Deluxe 2-dr., $1,410*. '51 SL Deluxe 
4-dr., $1,105; FL Deluxe 2-dr., $1,345*, 
$1,070; club coupe, $1,105. 50 SL Deluxe 
4-dr., $935; %-ton pickup, $730; 1-ton 
pickup, $620; panel, $605. '49 FL Deluxe 
4-dr., $855; 2-dr., $905, $810; conv., 
$815. '48 SM club coupe, $630; panel, 
$515; FM 4-dr., $380. ‘47 FL 2-dr., 
$485; %-ton pickup, $410. 42 SD club 
coupe, $185. 

CHRYSLER—'51 Windsor 4-dr., $1,435*. 
’50 Windsor 4-dr., $1,200*. '49 Windsor 
4-dr., $1,035*. '48 Windsor conv., $515. '46 
Windsor 4-dr., $435. 

DeSOTO—’50 Custom club coupe, $1,050*. 
*48 Custom club coupe, $770. 

DODGE—’52 Wayfarer 2-dr., $1,070. ’51 
Meadowbrook 4-dr., $930; Coronet 4-dr., 
$1,005. "50 %-ton pickup, $785. '49 Way- 
farer 2-dr., $720. '48 Custom 4-dr., $475. 
'47 %-ton pickup, $425. 

FORD—’52 Victoria, $2,050*; Main (8) 4- 
dr., $1,545. "51 (8) %-ton pickup, $935; 
Deluxe (8) 2-dr., $1,150; Custom (8) 
conv., $1,255*; 4-dr., $970; Victoria, $1,- 
605*. °50 Deluxe (8) 2-dr., $915; Cus- 
tom (8) 4-dr., $985; Custom (6) 4-dr., 
$805; 2-dr., $815, $850; 4-dr., $930. °49 
Custom (8) 2-dr., $855; 4-dr., $730; 
Custom (6) club coupe, $695; 2-dr., $750. 
"48 SD (8) 2-dr., $390; panel, $470. '47 
conv., (8), $415; SD (8) 4-dr., $305, 
$485. °46 SD (8) 4-dr., $305; 2-dr., $360. 
"42 SD (8) club coupe, $130. 

HENRY J—’51 (6) 2-dr., $680. 

HUDSON—’'49 Commodore (8) 2-dr., $555; 
a $655. °46 Super (6) club coupe., 

65. 

KAISER—’49 4-dr., $585. ’48 4-dr., $310. 

LINCOLN—’52 Capri sedan, $2,750*. '50 
4-dr., $1,075. 

MERCURY—’50 club coupe, $1,000, §$1,- 
205*, $1,130*. '47 4-dr., $385. 46 4-dr., 
$420. 

NASH—’51 Rambler station wagon, $1,090, 
$1,070. '49 (600) 4-dr., $520. 

OLDSMOBILE — '53 (98) conv., $3,540*. 


Black & Decker Adds 


To Maryland Plant 

HAMPSTEAD, Md.—Ground has 
been broken for construction of a 
$2 million addition to Black & 
Decker Mfg. Co.’s branch plant 
here. 

Alonzo G. Decker, president of 
the portable electric tool manu- 
facturing company, reported that 
the plant, is scheduled to be com- 
pleted by November, but that par- 
tial operations will start in Sep- 
tember. 


Heil Inaugurates 
Grass-Roots Talks 
With Field Men 


MILWAUKEE. “Grass - roots” 
'}/meetings between executives and 
|sales field personnel have been in- 
jaugurated by Heil Co., manufac- 
turer of truck bodies and hoists, 
according to Joseph F. Heil, presi- 
dent. 


The one-day conferences with 
high-level distribution men _ serve 
as an interchange of ideas, Heil 
said, and programs and are of an 

George L. Boggs (left), Los Angeles district sales manager of Lincoln-Mercury, hands | informal nature. 

Lynn Rogers, co-producer of the KTTV program “The Open Road,” the keys to a The management team is com- 
Mercury Monterey station wagon. Looking on are Bill Burrud, co-producer, and Harold posed of Heil; W. E. Curran and 
H. Keays, manager of the Los Angeles L-M assembly plant. The car will be used for) 7 G Eimermann assistants to 
; ial f i . | ttatte y : . 
CHEVROLET-’53 Bel Air sedan, §2,180°, tours through western states where the producers are gathering material for their show Heil; A. E. Meyer, engineering 


$2,150, $2,140. 332 sl Deluxe 2-dr., $1.- vice-president; John Barclay, gen- 
310, $1,300, $1,280; SL Special 2-dr., $1,-| 4-dr., $1,415. '51 Victoria, $1,380*; Cus- | OLDSMOBILE—’53 (98) 4-dr., $3,195*. 51] eral sales manager: Le . 
225. ’°51 SL Special 2-dr., $1,030; Bel Air, tom (8) sedan, $1,155*, $1,065*, $995, (88) 4-dr., $1,500*. vad Ss i wank ’ n W. ae 
$1,330. '50 Deluxe Bel Air, $1,175*, '49| $975. '50 Custom (8) sedan, $895*, $860, | paCKARD—'48 4-dr., $545* , Senera S manager, Ki. F. 
SL Deluxe sedan, $870, $840, $820, $810; $850. ’49 Deluxe (8) 2-dr., $715, $660, TH’ ie soe. ° ._| Pugh, sales planning department, 
SL Special 4-dz.. $765, $745, 48 FL : ’ PLYMOUTH—’'53 conv., $2,150*. ’52 Cran nin 

aaa $685.” “47 FM 4-ar. $580 $640. "47 Deluxe (8) 4-dr., $545. brook club coupe, $1,190. '51 Cranbrook | and Joseph F. Heil jr., special sales 
— ne ae "* | HUDSON — '52 Wasp 4-dr., $1,250*. '50| 4-dr., $1,015; Concord 2-dr., $845. '50| representative. 


uction Prices 


The Open Road’ 


or cmcnemanemt ranma Shits 





| ’51 (98) Holiday, $2,020*, $1,905*. ‘50 
(98) sedan, $1,335*. '49 (88) 4-dr., $1,- 
020*. 

PLYMOUTH — '53 Belvedere, $2,190. ‘50 | 
Deluxe club coupe, $715. '49 SD club/| 
coupe, $710; 4-dr., $610, $800. i* 

| PONTIAC—’50 Chieftain (8) 2-dr., $1,080*,| =» 
$1,015*; 4-dr., $1,120*. '49 SL (6) 4-dr., | 
$910. | 

STUDEBAKER—’51 Commander 4-dr., $1,- 
150. °49 Champion 4-dr., $775 


MASON CITY, IA. 
(Lapiner Auto Auction. Sale every Wed- | Cogst Television Program on Wheels— 


nesday. Prices are for sale of Apr. 29.) 
(Market firm, prices steady. Demand 

good for clean cars. Sold 117 cars out of 
164 offerings.) 

BUICK—’53 RM 4-dr., $2,870*. ‘49 Super 
4-dr., $805*. 

CADILLAC—’51 (62) 4-dr., $2,535*. 


Parone cen & 
TIMES CLASS 


® 
<0 ADS 

















$565. > ; 

7 — . - PM 4-dr., $710. Deluxe 4-dr., $835. ‘48 Deluxe 4-dr., p 

— ee. ee ee KAISER—’'48 4-dr., $335. $495. Meetings so far have been held 
j MERCURY—’53 2-dr., $2,395", $2,300*. '52 | PONTIAC—’53 SL (6) 4-dr., $2,200. '49|/ in Chicago, Milwaukee, New York, 


DeSOTO—’53 Fire Dome (8) 4-dr., $2,390*. 


'46 Deluxe 4-dr., $380. 2-dr., $1,835*. ‘51 4-dr., $1,310*. '47| SL (6) 2-dr.,_ $920. '48 Chieftain (8) 2-| atlanta, Dallas, Cleveland and Salt 


dr., $690*. °47 SL (6) 2-dr., $510. 


DODGE—’49 Custom 4-dr., $810. conv., $485. . 4 
FORD 253 Victoria, $2,368, §2,345*, $2,-| NASH—-’51 Rambler station wagon, $1,-| STUDEBAKER — ‘49 Commander 4-ar.,| Lake City. They will continue on 
340*. °52 Victoria, $1,950*; Custom (8)! 015*. '47 (600) club coupe, $320. $715. a permanent basis, 










Mr. Clifton Strahan says: 
‘Me 


Daisy LeJeune operating 
the Underwood Sundstrand 
Automobile Dealers 
Accounting Machine for 
Capital City Ford Co., Inc., 
Baton Rouge, La. 


This letter is typical of many we receive 
from auto dealers everywhere praising the 
time- and money-saving advantages of ac- 
counting with the Underwood Sundstrand 
Machine and System. 


Let us show you how to complete all your 
accounting records each day . . . balance 
all accounts daily . . . complete financial 
statements the first of each month. 


Fill in the coupon and mail it today. 


Y Reasons why 


you should SIMPLIFY with 
UNDERWOOD SUNDSTRAND 


Daily Operating or Management Controls in 
minutes . . . not hours. 


a Financial Statements Completed the FIRST of 
the month .. . in hours . . . not days. 





Capital Gity ford Co. Ine. 


‘THE SOUTH'’S ARGEST FORD DEALER™ 





P O. Box 1950 
BATON ROUGE, ia 





J. THERON BROWN 
PRESIOENT 









Underwood Corporation 
803 Main Street 
Baton Rouge, Louisiana 











L. Bahan 





P. 





Attention: Mr. 






Gentlemen: 






We wish to express our complete satisfaction with 
the Sundstrand Class D Automobile Dealers' Accounting 
Machine which we installed in December, 1949, 









Through the elimination of work duplication, speed, 
and simplicity of the machine operation, we have been 
able to effect a substantial reduction in the cost of 
operating our Accounting Department. We now have all 
records made on this machine and have eliminated the pen 
and ink entirely. 







Lowest operating cost for today's ‘‘Competi- 
tive Market."’ 


ee A Tried and Proved method . . . used today 
by car dealers from coast to coast. 









Our sales are between two hundred and three hundred 
units per month and all postings are handled with ease and 
‘in about a third less time than previously. 






... that’s why dealers using 
Underwood Sundstrand say it’s 


THE BEST SYSTEM 

THE BEST MACHINE 

THE BEST PRICE 

THE BEST INSTALLATION 


“SIMPLIFY and SAVE with SUNDSTRAND” 


On the basis of our past experience, we estimate our 
° investment was recovered within the first year, and we 
highly recommend this machine to other dealers who are 
interested in obtaining complete and up-to-date records 
at reduced cost and time. 














Very truly yours, 


CAPITAL CITY FORD COMPANY, INC. 


oN on Sefaban 


Office Manager 






FOO O OEE EEE EE EEHEEEE SEES SEES SEES SESE EEE ES EE EEEEEEEEE SESE EESESEEEEEEE SES 


UNDERWOOD CORPORATION ~—s 
One Park Avenue, New York 16, N. Y. 


Send me your illustrated folder, Form S-1326, describing the Under- 
wood Sundstrand Automobile Dealers Accounting Machine and System 


| Underwood Corporation a 


Accounting Machines... Adding Machines. ..Typewriters 
Carbon Paper... Ribbons 
One Park Avenue, New York 16, N. Y. 

Underwood Limited, Toronto 1, Canada 


COPYRIGHT—UNDERWOOD CORP, Sales and Service Everywhere 


Name of Company ____— Feteciedeniashaatalad 





Name and Title 





Street See 


Zone__ 


mveslilNllO nissicmiiatazaiaa 


i iccceses 


XU 





44 


_AUTOMOTIVE NEWS, MAY 11, 1953 


12 States Revise Compensation Laws. . . 
Workmen’s Benefits Liberalized 


NONTINUING a trend which has | 


progressed rapidly in recent 
years, bills liberalizing the benefit 


provisions of workmen’s compensa- | 
tion laws have been enacted thus 


far this year by the legislatures of 
at least 12 states—Colorado, Idaho, 


Indiana, Kansas, Montana, Nevada, | 


North Dakota, South Carolina, 
South Dakota, Tennessee, West 
Virginia and Wyoming. 

Similar proposals are pending 
in Connecticut, Delaware, Florida, 
Iowa, Maine, Massachusetts, Min- 
nesota, Nebraska, New Hamp- 
shire, New Jersey, Ohio, Oregon, 
Pennsylvania, Rhode Island, Tex- 
as, Vermont and Wisconsin. 

States in which proposals for in- 
creased workmen’s compensation 
benefits have been rejected include 
California, Maryland, Michigan, 
New Mexico, New York, North 
Carolina, Utah and Washington. 

Bills to broaden the coverage of 
workmen’s compensation laws have 
been enacted in Colorado, Kansas 
and Nevada, are pending in Dela- 
ware and Vermont, and were re- 
jected in Idaho, New York, Utah 
and Wyoming. 

* * * 

ge ecg pe for the establish- 

ment of new monopolistic state 
workmen’s compensation funds 
have been raised without success 
in Iowa, Massachusetts, Rhode 
Island and Utah. State insurance 
funds are now operated by 18 states, 
of which seven are monopolies and 
11 are competitive with private 
carriers. 

Other types of bills to provide 
changes in administration of 
workmen’s compensation laws 
have been considered in a num- 
ber of states. Such legislation 
was enacted in Nevada, is pend- 
ing in Massachusetts, Ohio, Rhode 
Island and Texas, and was killed 


in Arkansas, Maryland, New 
Mexico and New York. Bills call- 
ing for state legislative interim 
studies of workmen’s compensa- 
tion statutes were enacted in 
Montana, New York and Utah, 
and are pending in Massachu- 
setts and Rhode Island. 


States already having acted or | 


proposing changes in compensation 
laws are: 

Co.Lorapo — Enacted legislation 
boosting benefit payments to $29.75, 
or to 66%4 percent of average week- 
ly pay, whichever is lower. The 
law heretofore limited the benefits 
to $28, or 50 percent of the average 
weekly pay. Also approved in Col- 
orado was a bill extending occupa- 
tional disease coverage. 

+ * ok 
(eee ee legis- 

4 lation would increase benefits 

under the workmen’s compensation 





act from 50 percent to 60 percent 
of maximum earnings and boost 


West Coast Plant 
For Hollingshead 


SAN FRANCISCO.—A_ $750,000 
plant for the manufacture of 
chemical maintenance products for 
automobile, aircraft, home and in- 
dustry will be erected in Sunny- 
vale, Calif., by R. M. Hollingshead 
Corp., according to R. M. Hollings- 
head III, a director of the Camden 
(N. J.) firm. 


The new factory is part of a 
multimillion-dollar expansion pro- 
gram. Additional buildings have 
been completed at the company’s 
factories in Ontario, and more 
buildings will be completed this 
year at the main plant in Camden, 
Hollingshead said. 








| weekly payments to a maximum of 
$40. 

Delaware — Pending bill would 
make compensation benefits pay- 
able under some circumstances 
for the first three days of work 
absence and would make various 
other changes, including an in- 
crease from $225 to $400 for buri- 
al payments. 

FLorwa—Proposed 
would make benefits for permanent 


legislation 


|injury payable for life, instead of The Skipper Lands 


the present limit of 700 weeks. 


IpaHo — Enacted legislation pro- 
viding a $3 increase in maximum 
weekly workmen’s compensation 
benefits, and increasing maximum 
death benefits from $10,000 to $14,- 
000. 

InpIANA—E nacted bill raising 
workmen’s compensation and oc- 
cupational disease benefits from 
$27 to $30 a week. 

Iowa—Proposed legislation would 
increase maximum weekly benefits 
from $28 to $32; add a benefit of $3 


|per week for up to three depend- 


ents, and remove a $1,000 medical 


| and hospital payment limit. Anoth- 


er bill would set up a state work- 
men’s compensation fund. 
* * * 


ANSAS—Enacted bill increasing 

maximum weekly benefits from 
$25 to $28, and raising maximum 
death benefit payments to $9,000. 
Also enacted a bill bringing speci- 
fied occupational diseases under 
the state workmen’s compensation 
act. 

Maine — Legislature was asked 
by Gov. Cross to consider action 
to provide greater industrial safe- 
ty and to revise the present bene- 


fit schedule for death or injury | 


under workmen’s compensation 
law. 

MassacHuseTTts—To expedite the 
handling of workmen’s compensa- 





Official Results of 1953 Economy Run 


{Sponsored by Mobilgas) 


Miles Ton 
Per Miles 
Class Make & Model Place Gallon PerGal. Entrant Location Driver 
A low Price—Standard & Overdrive 
Chevrolet Two-Tent So. Calif. Plating Co., Los Angeles, Calif. Pete Novotney 
Ford Mainline ‘'6" 1* 27.0335 56.7028 Al Stuebing, Hollywood, Calif. Les Viland 
Ford Customline “8” 3 22.5183 48.5494 Al Stuebing, Hollywood, Calif. Bill Hooks 
Hudson Super Jet 4 25.4279 47.9825 Rolfe S. Lowdon, Bakersfield, Calif. Rolfe S. Lowdon 
Plymouth Cranbrook 5 22.8301 46.9501 Art Frost, Glendale, Calif. Eddie Bishop 
Studebaker Champion 2 26.8622 50.8770 The Studebaker Corp., Pacific Division, 
L. A., Calif. Vic Del Coma 
B Low Price—Automatic Drive 
Hudson Jet 1 22.0575 42.4606 Storey-Ricketts, Long Beach, Calif. Joe Ricketts 
C low Medium—Standard & Overdrive 
Dodge ‘“V-8" 1 23.4189 52.8565 L. A. Area Dodge Dealers’ Assn., 
Wilmington, Calif. Danny Eames 
Mercury Monterey 2 23.1554 52.5629 Bob Estes, Inglewood, Calif. Bill Stroppe 
Studebaker Commander 3 24.5080 50.9767 The Studebaker Corp., Pacific Division, 
L. A., Calif. Dick Griffith 
Studebaker Land Cruiser 4 23.3962 49.7755 The Studebaker Corp., Pacific Division, 
L. A., Calif. C. F. James 
D Low Medium—Automatic Drive 
Hudson Super Wasp 2 19.0956 45.1229 Hamer Motors, Inc., San Fernando, Calif. lee Hamer 
Nash Statesman 3 19.4439 41.5321 Degnan Motors, Inc., Los Angeles, Calif. Robert J. Steiner 
Studebaker Land Cruiser 1 22.8885 49.3476 The Studebaker Corp., Pacific Division, 
L. A., Calif. Clarke Sanders 
E Upper Medium—Standard & Overdrive 
DeSoto Fire Dome “V-8" 2 20.9209 50.9843 So. Calif. DeSoto Dealers’ Assn., L. A., Calif. Verne Holmquist 
Kaiser Manhattan 3 22.2707 49.0847 Kaiser-Frazer Corp., Los Angeles, Calif. Harry Greenwell 
Nash Ambassador 1 22.5457 51.3140 Nash Calif. Co., Los Angeles, Calif. Andy Henderson 
Packard Clipper 4 18.6737 45.2838 Earle C. Anthony, Inc., Los Angeles, Calif. Les Butts 
F Upper Medium—Automatic Drive 
Hudson Hornet 3 18.9473 46.2409 Hart Fullerton, Santa Monica, Calif. Hart Fullerton 
Kaiser Dragon 2 21.4489 47.9835 Kaiser-Frazer Corp., Los Angeles, Calif. Thos. J. Nicholson 
Nash Ambassador Custom 1 21.1156 48.9037 Hills Motor Co., Pasadena, Calif. Archie Bowen 
G_ High Price—Automatic Drive 
Chrysler Imperial 2 17.2909 48.1553 Mel Alsbury, Los Angeles, Calif. John Gerfen 
Chrysler New Yorker 3 17.7479 45.7009 Lew Jabro, Los Angeles, Calif. Jim Ickes 
Lincoln Capri 1 19.9416 52.3467 Deaton Motor Co., Beverly Hills, Calif. Clay Smith 
H Special Lightweight Class 
Henry J Corsair “4” 1 28.2587 48.5768 Kaiser-Frazer Corp., Los Angeles, Calif. Woodward S. Bell 
Nash Rambler Super 2 25.3748 45.2432 Severin Motors Inc., Long Beach, Calif. Pierce Venable 


*SWEEPSTAKES WINNER 
AVERAGE ALL CARS 


eeeee 


FORD MAINLINE "6" 
22.2869 MILES PER GALLON 


AVERAGE ALL CARS 
AVERAGE SPEED ALL CARS . . . 44.7115 M.P.H. 


48.6206 TON MILES PER GALLON 


tAutomatically disqualified; got off course and ran short of fuel. 


1. First car out of Los Angeles—Nash 


car out of Los Angeles—DeSoto Fire Dome V-8; 3. First car at 
Sun Valley — Hudson Jet; 4. Last car at Sun Valley — DeSoto 
Fire Dome V-8; 5. Highest actual miles per gallon—Henry J 
Corsair (28.2587); 6. Lowest actual miles per gallon—Chrysler 


Imperial (17.2909); 7. Overall M.P.G. 


22.2869; 8. Highest ton miles per gallon—Ford Mainline 6 
(56.7028); 9. Lowest ton miles per gallon—Nash Statesman 
(41.5321); 10. Overall ton miles average, all cars—48.6206; 
11. Heaviest cor—Chrysler Imperial (4820 pounds); 12. Lightest 


car—Henry J Corsair (2688 pounds); 13. 
cars—3661.34 pounds. 


14. Most oil consumed by one car—3', 


HIGHLIGHTS OF RUN 


Ambassador; 2. Last 


average, all cars— 


Average weight, all 


6); 15. Oil consumption, all cars total — 29 pints; 16. Most 
gasoline consumed by one car—69.5733 gal. (Chrysler Imperial); 
17. Least gasoline consumed by one car—42.6806 gal. (Henry 
J Corsair); 18. Average gasoline consumed, all cars—56.9779 
gal.; 19. Fastest running time—26:42:33 (Nash Ambassador); 
20. Slowest running time—27:07:58 (Kaiser Manhattan); 21. 
Average running time—26:58:33; 22. Temperature range—Low: 
36 degrees; high: 71 degrees; 23. Cars adding water—2 (Stu- 
debaker Land Cruiser, Nash Statesman); 24. Accidents, chains 
used—O; 25. Tire changes—1; 26. Average miles per gallon for 
overdrive entrants (15)}—23.813; 27. Average miles per gallon 


for automatic transmission entrants (10)—19.9979; 28. Weather 
conditions—Rain at Los Angeles; showers until Reno; balance 


pints (Ford Mainline clear. 


rr 


a Whale— 








R. E. (Skipper) Daniels (center), truck manager of Howard Crumley Chevrolet Co., 
Shreveport, La., receives congratulations from E. L. Alley (left), New Orleans zone 
manager, on the firm's sale of 492 trucks in 1952, while Dealer Howard Crumley looks 
on. The dealership placed third in truck sales in Chevrolet's southwest region. 





tion claims, Gov. Herter called for 
abolition of the State Industrial Ac- 
cident Board as a department and 
proposed a new board as an agency 
in the State Labor Department, 
but not under its control. Other 
pending bills include measures pro- 
| viding for an interim study of com- 
|pensation laws and calling for in- 
'creased benefit provisions. 


| Montana— Enacted bill increas- 
|ing weekly workmen’s compensa- 
|tion payments in all categories by 
|$3 to a maximum of $30.50, burial 
payments from $250 to $300, and 
maximum hospital payments from 
'$1,200 to $1,500. Also created a 
state legislative interim committee 
|to study occupational diseases. 


| Nespraska—One pending bill would 
|increase maximum weekly benefits 
— $26 to $30, while another pro- 
| posal would boost the maximum to 
|$34 a week with an added $3 for 
| dependents not to exceed four. 

* * * 


EVADA—Enacted bills increas- 
| ing workmen’s compensation 
| benefits an average of $25 monthly; 
|increasing death benefits from $5,- 
000 to $7,000, and raising the maxi- 
|mum hospital payment from $750 
|to $1,250. After listing a number of 
occupational disabilities as com- 
pensable, one of the enacted bills 
|added the phrase “or any other 
|occupational disease.” Another bill 
|enacted in Nevada removed the 
| state labor commissioner from the 
| State Industrial Commission, and 
empowered the governor to appoint 
three members, representing labor, 
|industry and the public. Under the 
| bill, the public member is to be 
chairman and he must have five 
years of experience as an insurance 
actuary, and a master’s degree in 
business administration or its 
equivalent. 

New Hampshire — Bill passed 
by the New Hampshire House 
and sent to the State Senate 
would increase maximum weekly 
workmen’s compensation benefits 
| from $30 to $33, raise the death 
benefit maximum from $9,000 to 
$10,500, and provide other benefit 
liberalizations. 


New Jersey—A bill passed by the 
New Jersey House and sent to the 
State Senate would increase from 
$20 to $30 weekly the maximum 
death benefit under workmen’s 
compensation. Other benefits un- 
der the law previously were raised 
to the $30 maximum. 

New York—Legislature appropri- 
ated $200,000 for an interim inquiry 
into the high cost of workmen’s 
compensation insurance in New 
York State. Rejected by the law- 
makers, meanwhile, were numerous 
proposals for changes in adminis- 
tration of the law, increases in 
benefits and broadening of its cov- 
erage. 

NortH Daxota—Enacted bill lib- 
eralizing workmen’s compensation 
law in several respects. Maximum 
weekly allowance for temporary 
total disability, including depend- 
ency allowances, was raised from 
$42 to $42.50, and death benefits to 
widow and dependent children 
were raised from $26.50 to $30 
weekly. 

Oxn1o—Awaiting legislative action 
are Gov. Lausche’s recommenda- 
tions for upward revision of work- 
men’s compensation rates; legisla- 
tion to bring old weekly awards 
into conformity with present levels; 
to authorize workers suffering with 
occupational disease to appeal di- 
rect to courts as other injured 
workmen; and to provide for pay- 
ment of State Industrial Commis- 














sion costs out of commission funds 
instead of the general revenue fund. 
* x * 


ee. bills liberalizing 
workmen’s compensation bene- 
fits were passed by the Oregon 
House and sent to the State Sen- 
ate. They would provide a 5 per- 
cent increase in benefits for tempo- 
rary total disability; increase 
benefits for damages to eyes and 
ears, and increase benefits slightly 
for permanent total disability. 

Pennsylvania—Pending bills in- 
clude a labor-backed proposal to 
increase maximum workmen’s 
compensation and occupational 
disease law benefits to $35 weekly. 

Ruopve Istanp—Two conflicting 

pending bills are aimed at elimina- 
tion of the present delay of double 
hearings on disputed compensation 
cases, which are now heard first 
before the State Labor Department 
and then in Superior Court. One of 
the bills would have the Superior 
Court adjudicate disputes, while a 
revised version of the other pro- 
posal would have the cases handled 
by a new three-member commission 
named by the governor. Both of 
the Rhode Island bills would make 
other sweeping changes in admin- 
istration of workmen’s compensa- 
tion. Other proposals called for in- 
creased benefits, a state fund, and 
interim study of workmen’s com- 
pensation issues. 

SoutH Carotina—Enacted bill in- 
creasing maximum weekly benefits 
from $25 to $35. The measure also 
increases the benefit waiting peri- 
od from three to seven days, and 
from 14 to 28 days the period after 
which benefits would be paid for 
the initial waiting time. 

SoutH Daxota—Enacted bill liber- 
alizing benefits. The measures pro- 
vide for payments of $28 maximum 
and $12 minimum weekly under the 
workmen’s compensation law, and 
increase maximum death benefits 
to $9,000. 

wo ~ o 

EENNESSEE — Enacted bill in- 

creasing maximum weekly ben- 
efits for total disability from $25 
to $28 a week, and increasing death 
or total and permanent disability 
benefits from $7,500 to $8,500. 

Texas— Pending legislation in- 
cludes a measure which would in- 
crease maximum weekly benefits 
from $25 to $30, and replace the 
present State Industrial Accident 
Board with a new three-member 
State Workmen’s Compensation 
Board. 

Utah—Enacted bill providing 
for an interim study of the occu- 
pational disease act, workmen’s 
compensation and related prob- 
lems. Rejected proposals for 
higher benefits, and creation of a 
state fund to replace private in- 
surers under the occupational 
disease law. 

VeRMOoNT—Pending legislation in- 
cludes bills which would extend 
from 90 to 180 days the time for 
which an employer is responsible 
for hospital expenses incurred by 
an injured employe; provide for 
additional weekly benefits of $2 for 
each dependent child in workmen's 
compensation cases; and extend 
workmen’s compensation coverage 
to all employes earning less tha 
$6,000 a year, instead of $2,000 4 
year as at present. 

West Vircinia — Enacted bill ir- 
creasing maximum weekly benefiis 
for total temporary disability fro: 
$25 to $30, and raising the minimu: 
from $15 to $18. 

Wyominc — Enacted bill increa - 
ing certain workmen’s compens: - 
tion awards and making othr 
changes in the law. 
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On the Financial Front. . . 





Average Stock Price 
Falls 62c in Month 


ARKET prices of all 


\ issues averaged 
the end of February and $40.44 on 
Oct. 31, 1952, according to the New 
York Stock Exchange. 

There were 1,525 stock issues 
listed on March 31, with a total 
market value of $118,222,952,266, 
among them _ §$8,801,702,188 of 
automobile stocks with an aver- 
age value of $45.58. 

On Feb. 28, there were 2,813,568,- 
822 shares listed with a total value 
of $119,748,972,476, while 2,773,348,181 
shares listed last Oct. 31 were 


valued at $112,151,693,009. 
* e = 
gp ope and natural gas 
shares on March 31, were worth 


White Earnings Up 
$63,893 in Year 


White Motor Co., of Cleveland, 
reported earnings of $982,436 for 
the first quarter and sales totaling 
$36,258,667, according to Robert F. 
Black, president. 

This compares with $41,650,644 in 
sales during the like period in 
1952, and $918,543 net income, or 
$63,893 below this year’s earnings. 

Black reported that the sales 
volume of trucks, parts and service 
was maintained at about the same 
level as in the first quarter of 1952. 
He added that a year ago White 





delivered some 750 more vehicles | 
and a considerably larger volume | 


of engines and parts to the Govern- 


ment and that these two items ac-| 
counted for the reduction in this| 


year’s total sales. 
According to Black, the firm, at 
the end of March, had an unfilled 


stock | $20,179,684,659 with an average 
$41.94 on] value of $53.60, while steel and iron | 
March 31, compared with $42.56 at| aggregated $4,377,140,509, averaging 





bank of Government orders} 
amounting to $17,500,000 as well as| 


a large backlog of orders for 


trucks. 


* 


* 


National Cash’s Sales Up, 


But Earnings Decline 


Sales of National Cash Register 
Co. in the first quarter of 1953 in- 


* 


creased $5,974,994, or 11.3 percent, | 
from $52,586,612 in the first three | 


to $58,561,606, 
president, re- 


months last year 
Stanley C. Allyn, 
ported last week. 

Net profits for the quarter after 
taxes, however, showed a decline 


from $2,558,994 to $2,305,688. This | 


is equivalent to $1.17 per share in 


the first quarter as against $1.30 | 
per share for the comparable period 


of 1952. 


The company’s gross profits for | 


the first quarter of 1953 totaled 
$5,114,042, compared with $6,021,494 
in the corresponding period of 1952. 
Provision for income taxes aggre- 
gated $2,808,354, compared with 
$3,462,499 in the first three months 
last year. 





All present officers of the firm 


have been reelected. 
* ” 


Ainsworth Nets $152,013 
On $6,746,126 Sales 


Ainsworth Mfg. Corp., Detroit, 
reports that net sales for the three 
months ended March 31 amounted 


to $6,746,126.58, resulting in a net | 


income of $152,013.56. 

This is equivalent to 37 cents per 
share on the 413,862 shares of 
common stock outstanding, and is 
after provision for Federal taxes of 
$153,000, 

+ 


Autocar Profit in 
Drops Off to $69,518 


Autocar Co., of Ardmore, Pa., 
reports net sales of $8,551,858 for 


* 


the first quarter and a net profit | 


of $69,518 after taxes. 

This compares with $7,990,282 and 
$150,022, respectively, in the same 
period last year. 

* * 


Hastings Pays 71% Cents 
Hastings Mfg. Co., Hastings, 


Mich., has declared a dividend of | 


7% cents a share on the 1,055,700 
shares of common stock outstand- 
ing, 
holders of record at the close of 
business June 5. 





* 
Ist Quarter | 








payable June 15 to stock-| 


_* 


totaled $8,932,086. Net income after 
taxes was $179,280, compared with 
$163,332 last year, an increase of 
9.7 percent. J. P. Seiberling, chair- 
man of the board and president, 
|}said that earnings per share 
amounted to 33 cents, compared 


| with 36 cents one year ago. 
cd * * 


Allegheny Ludlum Steel 
Sales of Allegheny Ludlum Steel 
m | Corp. totaled $68,686,523 during the 

| first quarter, it was announced at 
| the stockholders meeting. Earnings 
|after taxes amounted to $2,098,370, 
equivalent to $1.21 per share of 
|common stock. 

* 





$42.92. 

The rubber group had a market 
value of $1,190,997,721, with an 
average price of $54.14. 

At the close of the first quarter, 
net borrowings amounted to $1,- 
086,028,528, of which $1,046,648,123 
represented loans which were not 
collateralized by U. S. Government | 
issues. 


* * 


Clark Equipment 


Record sales and earnings have 
| been reported by Clark Equipment 
| Co. for 1952. 
Sales totaled $131,814,889 against 
: $130,147,944 the previous year, while 
long tons in 1952. He forecast a|net income was $5,504,246 against 
consumption level approximating | $5,276,726 in 1951. 
1,600,000 long tons around 1960. * 
* 


* * 


All-Weather Used-Car Display— 


| 

Well-lighted and the latest word in appearance and convenience, this used-car | », 

showroom of Glen Campbell Chevrolet, Williamsville, N. Y., can accommodate 16 cars 
’ | for display. George Parr jr. is manager of the used-car department. 

The ratio of these borrowings to|— ae : : ae i ne a . 


the market value of listed stocks the board and president, told stock- 
was 0.89 percent. 


| holders at the annual meeting. 

ae Fi. | Capital expenditures for 1953 were 
Goodrich |estimated by Collyer to exceed the | | 

Sales of B. F. Goodrich Co. for | $21,900,000 invested in 1952. Seiberling Rubber General Acceptance Corp. has 
the first quarter increased to $171,- Collyer indicated that 1953 con- Seiberling Rubber Co. reported| voted a quarterly dividend of 25 
175,551, or approximately 23 percent sumption of new rubber in the U. S.|net sales of $9,407,127 for the first|cents per common share, payable 
more than in the first quarter of|is expected to reach 1,330,000 long| quarter, an increase of 5.3 percent|June 15 to stockholders of record 
1952, John L. Collyer, chairman of tons, as compared with 1,261,000| over the same period in 1952. Sales| June 1. 
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General Acceptance 
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r See Motorola Car Radios 


if vou want to be the leader in town! 


1. FINEST NAME AT THE LOWEST PRICE 
2. MOST COMPLETE LINE 
3. MERCHANDISING PROMOTION HELPS 
4. FOUR-WAY CHOICE OF INSTALLATIONS 


you can offer the most 
popular car radio in new 


12 VOLT VERSION 


So—see the man from Motorola 
now. Stock up on the full 
Motorola car radio line... the 
famous 403 at only $39.95—the 
handsome deluxe and golden 
voice models. And—the new 
412, 12 volt circuit version, com- 
pact, powerful, easy to install. 
It has full automatic volume 
control, low battery drain. 


With Motorola you can’t lose a 
sale! There is a Motorola for 
almost every car, every model 
with standard volt circuits or 
12 volt circuits. Not only can 
you Offer the finest name in car 
radios at the lowest price in the 
industry—but you can offer 
even deluxe push-button tuning 
at a budget price! 


Better See the Motorola complete Car Radio Line 


Motorola “2” “Hdadin 
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Combating High Prices . 





Utah Dealers Find 
Own Laundry Pays 


SALT LAKE CITY.-—-A few years raised the price of cleaning cover- 
in Utah were |alls to 85 cents. The dealers pro- 
tested the increase but the owners 


ago auto dealers 
faced with a problem. A national | 
laundry purchased all the inde- 
pendent laundries" in the state and 

















stood firm. 


The auto dealers ' were equally 


AUTOMOTIVE NEWS, MAY 11, 1953 


firm, however, and in the early 

part of 1951 Melvin R. Ballard, 
| of Ballard Motor Co. here, to- 
| gether with other dealers, decided | 
| to establish a laundry. 

The plan was for dealers to 
|purchase stock in the laundry in 
| proportion to the number of cover- 
| alls they had to be laundered. Each 
| dealer would own his coveralls and 
be charged for laundering only. Any | 
auto dealer in the state could use | 
the facilities, whether or not he} 
owned stock in the corporation. 


_ Came Mar. 1, 1951, and “Service, 

















Inc.,” with a total paid capital of 
$60,000, was established by the Utah 
| Automobile Dealers Assn. 


By the end of the first year, the 
laundry had shown a profit of 8 
percent. Profits have increased 
steadily and are expected to triple 
that amount by the end of this 
year, officials said. The laundry, 
which does not solicit outside 
business, picks up and delivers in 
a radius of 90 miles from Salt 
Lake City. 


The laundry does an average 
business of about $10, 000 per month, 


officials said, and instead of the 85- 
cent, charge. instituted by the pri- 
| vate laundry, the cost now runs 
aa 50 cents. For the latter price, 
the coveralls are picked up, washed, 
| starched, pressed and returned. The 
| laundry and all the equipment is 
| owned by the association, along 
| with three trucks. 

| Officers of the company are Mel- 
| vin R. Ballard, president; Richard 
Freed, vice-president, and Elias J. 
Strong, sonreaty. 


More than 100,000 persons read AUTO 


i aveere NEWS every week! 





New Passenger Car Registrations, 40 States for March, 1953-1952 
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New Commercial Car Registrations, 40 States for March, 1953-1952 










Truck registrations by states are re- 
leased here weekly, as compiled by 
R. L. Polk representatives in state 
capitals. 








Autocar 





Brockway 





Chevrolet 





Diamond-T 





International 





Kenworth 
Peterbilt 





Miscellaneous 





Studebaker 
Willys- 
Overland 






































Truck registrations by states are re- 
leased here weekly, as compiled by 
R. L. Polk representatives in state 
capitals. 
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y ; Chieftain 8 Special—4-dr. sed., $2,089.62; 
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ALLSTATE — Four — 2-dr. sed. $1,499. 
Six—$1,686.18. (Sold only by Sears, Roe- 
buek and Co. stores in certain areas.) 


AUSTIN—A-30 sed., $1,495; A-40 Som- 


erset sed., $1,795; stat. wag., $1,895; 
conv., $1,945; A-40 sports conv., $2,295; 
Austin-Healey 100 sports conv., $2,985. 


(Delivered at U. S. ports.) 
BUICK—Special — 4-dr. sed., $2,208.76; 
2-dr. sed., $2,149.32; 4-dr. Deluxe sed., 
$2,255.32; 2-dr. Deluxe sed., $2,196.88; 
Riviera cpe., $2,295.43; conv., $2,553.17. 
-dr. Riviera, $2,696.17; Riviera 
epe., $2,610.56; conv., $3,001.59; stat. 
wag., $3,429.73. Roadmaster—4-dr. Riviera, 
$3,254.36; Riviera cpe., $3,358.05 conv., 
$3,505.56; stat. wag., $4,030.73; Skylark 
sports car, $5,000. (Dynaflow standard on 
Roadmaster models, optional at $192.50 on 
all others.) 


CADILLAO—Series 62 — 4-dr. sed., $3,- 
666.26; cl. cpe., $3,571.33; Coupe deVille, 
$3,994.57; conv., $4,143.72. Series 60 Spe- 
cial—4-dr. sed., $4,304.88. Series 75—8- 
pass. sed., $5,604.34; lim., $5,817.73. Eldo- 
rado—conv., $7,750. (Hydra-Matic stand- 
ard on all models.) 

OCMEVEROLET — One-Fifty — 4-dr., sed., 
$1,670; 2-dr. sed., $1,613; cl. cpe., $1,620; 
bus. epe., $1,524; 6-pass. stat. wag., $2,- 
@18. Two-Ben — 4-dr. sed., $1,761; 2-dr. 
sed., $1,707; el. ope., $1,726; spt. cpe., 
$1,007; eomv., $2,003; 6-pass. stat. wag., 
92,123; $-pass. stat. wag., $2,273. Bel Air 
—4-dr. sed., $1,874; 2- dr. sed., $1,820; 
spt. cpe., $2,051; conv., $2,175." (Power- 
glide optional at $178.35 on Two-Ten and 
Bel Air models only.) 

CHRYSLER—Windsor—4-dr., sed., $2,- 


492.25 (8-pass., $3. 433); cl, cpe., $2,471.75; 
stat. wag., $3,288.75. Windser Deluxe—4- 


dr. sed. $2,721; Newport, $3,025.25; conv., 
$3,246.75. New Yorker—4-dr., sed., $3,184.- 


cpe., $3,298.50; Newport, 
$3,980. Custom Imperial—4-dr., sed., 


259. $4,797; 


50; 


lim., 
Crown Imperial — 8-pass. 


lim., $7,043.75. 


$130.10 on Windsor, standard on other mod- 
els. Fluid-Torque standard on Custom Im- 
and Crown Imperial; 
$139.75 on other eight-cylinder models, at 
$106.40 on Windsor Deluxe and at $236.50 


perial 


on Windsor.) 


DeSOTO — Powermaster 6 — 4-dr. 
$2,385.75 (8-pass., $3,281); cl. cpe., $2,364; 
Sportsman, $2,634.25; stat. wag., $3,107.75. 
Fire sed., $2,673 (8-pass. 
epe., $2,651.50; Sportsman, 
$3,144.25; stat. wag., $3,- 
(Tip-Toe Shift optional at $130.10 on 
all models. Tip-Toe Shift with Fluid Torque 
optional at $236.50 on V-8s only.) 


DODGE—Meadowbrook 6—4-dr. sed., $2,- 
024.75; ol. cpe., $1,983; stat. wag., $2,201.- 
sed., $2,136; cl. cpe., 
$2,109. Coronet V-8—4-dr., sed., $2,244.50; 
$2,223; Diplomat, 
$2,519; stat. wag., $2,527.50. 
pling optional at $20.40 on all six-cylinder 
models except the Meadowbrook station 
wagon. Gyro-Matic optional at $130.10 on 
all models except the Meadowbrook station 
Gyro-Torque optional at $233.50 on 


$2,922.50; conv., 
381. 


25. Coronet 6—4-dr. 


cl, 


wagon. 


$3,687.75; conv., 


$1,337.04; Anglia 2-dr. sed., $1,179.07; 


$4.-| Consul 4-dr. sed., $1,695; Consul conv., 

Newport, $4,560.25. | $2075 (power top, $150 extra); Zephyr 

sed., $6,921.50; | Six 4-ar. sed., $1,890; Zephyr Six conv., 

(Fluid - Matic optional at | $2425. (Delivered at New York port of 
entry.) 


Dome V-8—4-dr., 
$3,558.75); cl. 


cpe., 


V-8s only.) 


FORD—Mainline 6—4-dr. sed., $1,690.47; 
$1,641.59; bus. cpe. $1,537.33; 
stat. wag., $2,018.90. Customline 6—4-dr. 


2-dr. sed., 


$2,385.50; conv., 
(Fluid Cou- 


optional 


HENRY J—Corsair Four—2-dr. sed., $1,- 
499. Corsair Deluxe Six—2-dr. sed., $1,- 
686.18. 


HUDSON—Jet—4-dr. sed., $1,858. Super 


at 


sed., | Jet—4-dr. sed., $1,954. Wasp—4-dr. sed., 
: | $2,310.87; 2-dr. sed., $2,264.12; cl. cpe., 
$2,310.87. Super Wasp — 4-dr. sed., §$2,- 
465.84; 2-dr. sed., $2,413.28; cl. cpe., $2,- 
465.84; Hollywood, $2,811.58; conv., $3,- 
047.50. Hornet—4-dr. sed., $2,768.86; cl. 


cpe., $2,741.99; Hollywood, $3,095.15; conv., 
$3,342.05. (Hydra-Matic optional on all 
models at $178.03.) 


JAGUAR—Mark VII—4-dr. sed., $4,170; 
Mark VII 4-dr. sed. with Borg-Warner 
automatic transmission, $4,450; XK-120 
cpe., $4,065; XK-120 cpe. with modified 
equipment, $4,460; XK-120 conv., $4,039; 
XK-120 conv. with modified equipment, §$4,- 
434. (Delivered in New York City.) 

KAISER — Carolina — 4-dr. sed., $2,- 
372.69; 2-dr. sed., $2,312.56. Deluxe—4-dr. 
sed., $2,512.79; club sed., $2,459; 4-dr. 
Traveler, $2,618.55. Manhattan—4-dr. sed., 
$2,649.63; club sed., $2,596.76; 4-dr. Trav- 
eler, $2,755.36. Dragon—$3,923.91. (Hydra- 
Matic standard on Dragon, optional at 
$178.55 on other models.) 


sed., $1,782.69; 2-dr. sed., $1,733.79; cl. LINCOLN — Cosmopolitan — 4-dr. sed., 
epe., $1,743.29. Mainline 8—4-dr. sed., | $3,522; spt. cpe., $3,625. Capri—4-dr. sed., 
$1,766.09; 2-dr. sed., $1,717.20; bus, cpe., | $3,766; ‘‘hardtop’’ $3,869; conv., $4,- 
$1,613.53; stat. wag., $2,095.07. Custum- | 030.50. (Hydra-Matic standard on all 
line 8—4-dr. sed., $1,858.35; 2-dr. sed., | models.) 

$1,809.45; cl. cpe., $1,819.50; stat. wag., MERCURY — Custom — 4-dr. sed., $2,- 
$2,266.76. Crestline 8—Victoria, $2,120.23; | 250.50; 2-dr. sed., $2,193.50; spt. cpe., 
conv., $2,229.92; stat. wag., $2,403.24; | $2,315. Monterey — 4-dr. sed., $2,332.50; 


MORRIS and MG—Morris Minor -— 4-dr. 
sed., $1,535; 2-dr. sed., $1,435; conv., $1,- 
465. Morris Oxford—saloon, $2,150; stat. 
wag., $2,385. MG/TD—standard conv., $2,- 
115; Mark II conv., $2,360. (Delivered in 
New York City.) 


NASH—Rambler Super — Suburban, §$2,- 
002.60. Rambler Custom — Hardtop, §2,- 
125; conv., $2,150; stat. wag., $2,118.90. 
Statesman Super — 4-dr. sed., $2,178.35; 
2-dr. sed., $2,143.55. Statesman Custom— 
4-dr. sed., $2,331.70; 2-dr. sed., $2,309.50; 
hardtop, $2,433.20. Ambassador Super — 
4-dr. sed., $2,557.20; 2-dr. sed., $2,520.75. 
Ambassador Custom—4-dr. sed., $2,716.45; 
2-dr. sed., $2,695; hardtop, $2,828.60. 
(Hydra-Matic optional at $178.85 on States- 
man and Ambassador.) 


OLDSMOBILE — Deluxe 88 — 4-dr. sed., 
$2,327.09; 2-dr. sed., $2,261.62. Super 88 
—4-dr. sed., $2,461.71; 2-dr. sed., $2,- 
395.25; hardtop, $2,673.39; conv., $2,852.59. 
Classic 98—4-dr. sed., $2,785.82; hardtop 
$3,021.75; conmv., $3,228.84; Fiesta sports 
car, $5,715. (Hydra-Matic standard on 
Fiesta, optional at $178.35 on all other 
models.) 


PACKARD—Clipper—4-dr. 
club sed., $2,534; Deluxe 4-dr. sed. $2,- 
735; Deluxe club sed,, $2,681; Sportster 
hardtop, $2,795. Packard — Cavalier 4-dr. 
sed., $3,234; Mayfair hardtop, $3,268; 
conv., $3,476; Patrician 4-dr. sed., $3,735; 
Caribbean conv., $5,200; formal sed., $6,- 
526; executive sed., $6,895; corporation 
lim., $7,095. (Ultramatic standard on Pa- 
trician and formal sed., optional at $199 
on other models.) 

PLYMOUTH—Cambridge—4-dr. sed., $1,- 
765; cl. sed., $1,727.25; bus. cpe., $1,617.50; 
stat. wag., $2,064. Cranbrook—4-dr., sed., 
$1,872.50; cl. cpe., $1,842.50; Belvedere, 


sed., $2,588; 


4-dr. sed., $2,193.51; 2-dr. sed., $2,136.32; 
conv., $2,517.66. Catalinas—Deluxe 6, $2,- 
304.30; Custom 6, $2,370.43; Deluxe §8, 
$2,370.99; Custom 8, $2,446. Station wag- 
ons—Two-seat Special 6, $2,449.61; three- 
seat Special 6, $2,505.15; two-seat Deluxe 
6, $2,589.61; two-seat Special 8, $2,524.61; 
three-seat Special 8, $2,580.15; two-seat 
Deluxe 8, $2,663.61. Grain finish on all 
station wagons, $80 extra. (Hydra-Matic 
optional on all models at $178.35.) 


ROOTES—Hilliman Minx—4-dr. sed., $1,- 
699; California hardtop, $1,899; conv., $1,- 
899; stat. wag., $1,938. Humber—Hawk 
sed., $2,395; Hawk touring lim., $2,640: 
Super Snipe sed., $3,295; Super Snipe tour 
ing lim., $3,580; Super Snipe Pullman lim. 
$5,110. Sunbeam - Talbot — Sed., $2,685; 
conv., $2,911; Alpine sports conv., $2,999. 
Rover—Sed., $2,897. (Delivered in New 
York City.) 

STUDEBAKER — Champion Custom 
4-dr. sed., $1,767.40; 2-dr. sed., $1,735.12 
Champion Deluxe — 4-dr. sed., $1.°62.85. 
2-dr. sed., $1,830.58; 5-pass. cpe., $1.- 
868.21. Champion Regal — 4-dr. sed., $1.- 
949.17; 2-dr. sed., $1,916.92; 5-pass. 
$1,954.55; hardtop, $2,115.80. Commander 
Deluxe — 4-dr. sed., $2,121.15; 2-dr. sed. 
$2,088.90; 5-pass. cpe., $2,126.52. Com- 
mander Regal—4-dr. sed., $2,207.54; Land 
Cruiser 4-dr. sed., $2,315.64; 5-pass. cpe 
$2,212.91; hardtop, $2,374.16. (Automat'r 
Drive optional at $231.24 on Champion, 
$243.08 on Commander.) 

WILLYS — Aero Lark — 4-dr. sed., $1.- 
732.10; 2-dr. sed., $1,645.70. Aero Falevo 
—4-dr. sed., $1,860.61; 2-dr. sed., $1.- 
759.97. Aero Ace — 4-dr. sed., $2,038.4:': 
2-dr. sed., $1,963.11. Aero Eagle (hardto} ) 
—$2,156.79. Station wagons — 4-cyl., $1.- 
862.22 (four-wheel drive, $2,304.03); 6-cy.. 
$1,948.75. 
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Economy Run Lessons 
Ford Six Driver Says Fast Starts, Jerky Driving 
Eat Up Gas More Than High Speeds 


DEARBORN. Fast starts and 
jerky driving cut gasoline economy 
even more than high speeds, in the 
opinion of Les Viland, winner of 
the 1953 Mobilgas Economy Run, 
who drove a Ford Mainline six- 
cylinder sedan over the 1206.1-mile 
course at 27.0335 miles per gallon. 


During the three-day mileage test 
for stock automobiles, Viland 
maintained an average speed of 
44.5279 miles per hour. His car won 
the sweepstakes with an average 
of 56.7028 ton-miles-per-gallon. 

“The average motorist can 
learn several lessons from this 
year’s run,” he explained. Prob- 
ably the most important is that 
smooth driving is a bigger factor 
than slow speeds in obtaining 
good mileage. 

He added that a good driver can 
get as good mileage at 60 miles an 
hour in a new car as he could have 
obtained at 40 miles 10 years ago. 


Viland advocates these rules: 

Have your engine tuned so you| 
may obtain top efficiency on a trip. | 

Drive at a steady pace and allow | 
yourself sufficient time for the trip 


N. C. Court Bans 
Insurance Hike 


For Poor Drivers 


RALEIGH, N. C.— North Caro- | 
lina’s Supreme Court has ruled that | 
motor vehicle operators with poor | 
safety records cannot be penalized | 
by being required to pay higher lia- 
dility insurance premiums, but that 
automobile liability insurance rates 
can be fixed so as to encourage safe 
drivers by allowing them reduced 
premiums. | 


The high tribunal gave those in- | 
structions to State Insurance Com- | 
missioner Waldo Cheek and the 
North Carolina Automobile Rate | 
Administrative Office. 


In an opinion by Judge Sam J.) 
Ervin, the court held that the 
Legislature had given the insurance 
officials power to “encourage safety 
on the highways ... by offering 
reduced premium rates,” but that 
the Legislature did not say that) 
safety could be encouraged “by im- 
posing increased premium rates.” 


The opinion was in favor of Blue 
Bird Taxi Co., of Asheville, which 
claimed that under insurance rates 
proposed by the rating office and 
approved by Cheek, the company 
was required to pay liability insur- 
ance premiums 52 percent higher on 
each of its 30 cabs than the prem- 
iums paid by its competitors. 

The taxi company came under an 
experience rating plan which ap- 
plied to fleets of five or more vehi- 
cles. Under this plan, those with 
better than average safety records 
paid reduced premiums and those 
with worse than average records 
paid higher premiums than pre- 
scribed by the basic insurance rates. 

After the court’s ruling had been 
handed down, Cheek said the Legis- 
lature might be asked to amend the 
law since the decision might make 
higher liability rates necessary. | 





Knetzer Settlement | 


Still a Year Off | 


EDWARDSVILLE, Ill. — It will| 
take another year to clear up the| 
affairs of Robert L. Knetzer,| 


_ bankrupt “new-used” car dealer, ac- | 


torney. | 

Horsley said at a creditors’ meet- | 
ing that several major claims in-| 
clude suits involving Gerald Sam- 
mons, Hillsboro; Clement Bothman, | 
Edwardsville, and several others) 
who paid in large sums to Knetzer 
and received cars for him. | 

Although Knetzer paid $170,000 
into the estate to be distributed to 
his creditors, Horsley told creditors 
they might expect about 25 percent | 
of their money back. The attorney 
said Knetzer had run up at least 
$1 million in debts. 

Knetzer now is on bond awaiting 
an appeal of his five-year sentence 
on conviction of concealing assets. 


| 





so you don’t have to use excessive 
speed to reach your destination on 


time. 


No jack-rabbit starts and stops | 


and no jerky driving. 


Watch stop lights and try to pass 
them on the green without having | 


to stop and wait for the red. 


Avoid long engine-idling. This 


is a real gas consumer. 

Don’t use heavier lubricants than 
the manual specifies. Heavy motor 
oil materially increases engine 
friction. 

For maximum gas mileage, shift 
quickly into second and third so 
you have the gasoline-saving ad- 
vantage of high-gear driving. 

Contrary to most drivers, Viland 
is all for his “back seat driver” 
on the prize-winning run. It was 
Tom Thomas, veteran Los Angeles 
mechanic, who “logged” the route, 
keeping Viland informed of just 
what speed he had to maintain 


''We made 


$7,000 in 18 months 


with our 





‘Now that we have used our Hunter 
Wheel Balancer for more than a year 
and a half, we feel it is time to tell 
you what it has done for us. 


“To date, we have balanced hundreds 
of cars, and all our customers are highly 
pleased with Hunter Wheel Balancer 
results. Balancing wheels directly on 
the car does an accurate, reliable job 
and saves time. Even our inexperienced 
men can balance a car in half 


an hour or less. 


“Today our Hunter Wheel Balancer 
is just as good as the day we bought 
it. It has never failed us. I have been 
pleased to recommend Hunter to 
many of my friends.” 


(signed) C. W. Bushey 





HUNTER 
Engineering Company 


Hunter Avenue and Ladve Road, 
St. Lovis 24, Missouri 


ond truck models 


b 


HUNTER 
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HUNTER 


BALANCER” 


Reports C. W. BUSHEY, Service Manager 
Nelson Chevrolet Company 
Seattle 7, Washington 
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| Hedges Puts Youth on Wheels— 


Hedges Pontiac, Inc., Indianapolis, has presented 1953 station wagons to three local 
youth organizations. Taking part in the presentation are (from left) Leo J. Massee, 
Hedges general manager, turning over keys to Frank M. Chase of the Boy Scouts; 
John W. Whitaker, assistant sales manager, handing keys to Roy E. Patton of the 
Crossroads Rehabilitation Center for Crippled Children, and Charles E. Hedges, vice- 
president, giving keys to Florence Oltman, of the Girl Scouts. John Hedges is head 
of the firm. 


seconds ahead of schedule. He 
made the 431.5-mile trip to Boise, 
Ida., with three minutes and 
three seconds to spare, and he 
crossed the finish line at Sun 


over each mile for the required 
average speed and to eat the best 
gasoline economy. 

Thomas reached Reno after 
driving 548.3 miles from _ Los 
Angeles, just two minutes and 48 


more than 
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Cut Yourself In 


mel 
this 
MTT 


on-the-car balancing. 


MAME, .cccccccccccccccccce oc vccccccens . 
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Valley 226.3 miles later two 1953 Ford six-cylinder. 





To HUNTER ENGINEERING COMPANY 


Hunter Avenue and Ladue Road, St. Louis 24, Missouri 


ADDRESS... ccrcccccccccccccceccccccsesccsccvenccccssesseseece 
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| : A Jap Crosley? 


| Maker Reported Considering 


| Operation Abroad 
| DETROIT.—Crosley Motors, Inc., 


pe understood to have informed its 
remaining dealers that negotiations 
are under way to manufacture the 


Crosley car in Japan. 


The car reportedly would be re- 
styled to make it larger, but would 
still be called Crosley. 

The engine, an improved 40- 
horse-power unit, would be sup- 
plied from the Cincinnati factory, 
it is said. 

It is understood that the Jap- 
anese-made Crosley would sell for 
about $1,595. 





minutes and 24 seconds ahead of 
schedule. 

This is the second Mobilgas 
Economy Run won by Viland. He 
took top driving honors in the 1951 
event in a Lincoln Capri. Also it 
is the fourth straight year that 
Ford has won Class A in the 
Economy Run. Ford built cars 
have won the sweepstakes for the 
past four years: 1950, Mercury; 
1951, Lincoln; 1952 Mercury, and 





Send me more information about Hunter 4-Wheel, 


eee eer eee ereeeeeee 


ceceeecSTATBeccncccear 


—— 
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Even ‘500’ Drivers Must Learn 


By Sam Sampson 
Staff Writer 


DETROIT.—Every dealer has| 
that customer who says he’s a 
“good driver’—so good, in fact, | 
that there is very little he can be 
taught about getting over the road 
in a hurry, and doing it safely. 

But proof that there is always 
more to learn—even for the 
world’s best drivers—comes in 
a bulletin, “Bill of Procedure for 
Conducting Familiarization Runs 
—Indianapolis Motor Speedway.” 

The racing world is getting ready 
for the annual 500-mile classic at 
Indianapolis and, right now, many 
drivers are practicing hour after 
hour just to get a driver’s pass to 
compete in the qualification trials. 

No matter how many years the 
driver has barnstormed over the 
nation’s tracks, no matter how 
many kinds of racing machines he 
has driven, no matter how many 
races he has won—he must still 
learn to drive the Indianapolis 
track in a manner which satisfies 
the hawk-eyed observers of the 
American Automobile Assn. contest 
board who are stationed around 
the 2%-mile brick and asphalt 
track. 

Getting a driver’s permit is far 
from a matter of pure speed, the 
bill of procedure indicates. It is a 
matter of learning to take orders 
and advice, properly judging speed, 
learning the track, and general 
willingness to hold the car at all 
times on the living side of calcu- 
lated risk. The Indianapolis classic 
is an auto race—not merely a 
leadfoot circus. 





The rules state that in order to 
qualify for a driver’s permit, the 
entrant must take four 10-lap 
trials at various speeds under the 
watchful eyes of former drivers 
and other speedway officials. The 
rules call for 10 laps at 105 miles 
an hour; 10 laps at 115 m.p.h.; 10 
laps at 120 m.p.h., and 10 laps at 
125 m.p.h, 

The rules state that at no time 
must the speeds vary more than 
one m.p.h. either way from the 
designated speed of the run. 

In addition, Paul Johnson, chief 
observer, advises that the entrant 
take his trials on two different 
days 105 m.p.h. and 115 m.p.h. on 
one day, perhaps, and 120 m.p.h. 
and 125 m.p.h. on the second. 

On each turn, observers are sta- 
tioned to see how the driver 
maneuvers the car on the turns. 
These observers stand ready to 
give helpful advice to the drivers 
at any time. If the driver does not 
meet the requirements, he is not 
allowed in the race qualification 
trials. 

Even before the driver is allowed 





Chrysler Elevates 
Quinn, O’Brien 


And Lamborn 


DETROIT.—Three executive pro- 
motions have been announced by 
Chrysler Corp. 

E. C. Quinn, vice-president and 
general manager of the Chrysler 
division, was elected president of 
that division. He succeeds David A. 
Wallace who retired Apr. 30. 

I. T. O’Brien was appointed to 
the executive staff of L. I. (Tex) 
Colbert, president of Chrysler Corp. 
He will continue his present duties 
of supervising general production 
and subsidiary operations. 

Fred J. Lamborn was appointed 
special consultant to Colbert in ad- 
dition to his present duties as vice- 
president and general manager of 
Dodge. 


Chevrolet School 
Marks Birthday 


DETROIT.—The Chevrolet Post- 
Graduate School of Modern Mer- 
chandising and Management will 
mark its 15th anniversary here 
Monday (May 11) as it begins its 
37th in a series of courses. 

Forty-seven representatives from 
dealerships in the United States 
and Canada are enrolled in the 
six-week course. Nearly 1,400 have 
been graduated from the school 
since it opened in 1938. 


|to take a racing car on the track, 
|he is driven around the course by a 


speedway official and told of the 
condition of the track, the danger 
spots and how to approach the 
turns. Such details might be well 


|absorbed by the novice driver, for 


they are the balance points be- 
tween high speed and margins of 
safety. 

A novice driver is requested to 
put three strips of adhesive tape 
on the tail of his car to indicate 


to other drivers on the track that | 


he is trying out for his driver’s 
permit. Last year, Alberto Ascari, 
world’s champion racing driver 
from Italy, made his trial laps 





Power Steering Offered 
On ’53 Mercurys 


DETROIT.—Power steering 
has been made available on 1953 
Mercury cars as optional equip- 
ment, it was announced last 
week by Joseph E, Bayne, gen- 
eral sales manager of Lincoln- 
Mercury. 

Technically described as the 
linkage booster type, Mercury 
power steering features a sepa- 
rate power cylinder mounted 
crosswise of the car and at- 
tached through rubber to the 
steering linkage and the right 
hand frame siderail. According 
to L-M, steering wheel rim pres- 
sures are approximately 3 
pounds at cruising speeds to ap- 
proximately 8% pounds pull in 
parking. Suggested list price of 
Mercury’s power steering is $140, 
Bayne said. 


Record 15,170 Get 


Service Training 


In Pontiac Schools 


PONTIAC. — Pontiac factory in- 
structors held new-model schools 
for a record 15,170 dealership em- 
ployes across the country in 90 
days, according to H. E. Crawford, 
general sales manager. 

Last year, 14,192 attended the 
schools, a record then for attend- 
ance. This year, changes in 1953 
models and _ servicing and pre- 
ventive maintenance methods were 
covered during the 655 separate 
sessions held in key locations. 

“Manpower’s training, the appli- 
cation of technical skills, and use 
of modern equipment is keenly 
vital to sound automotive retailing 
today,” Crawford said. “It shows 
great spirit and sincerity when 
Pontiac dealers participate like 
this, sending men often great dis- 
tances and at great expense to 
these schools.” 

Crawford praised dealership em- 
ployes for “attending night and 
week-end sessions to better equip 
themselves for service to the pub- 
lic, at the same time maintaining 
normal work schedules in their 





communities.” 





Buick Sponsors Berle— 


Ivan L. Wiles (left), Buick general man- 
ager, visits Milton Berle in his dressing 
room prior to concluding arrangements 
for Buick's sponsorship of Berle's tele- 
vision program, starting Sept. 22. 


| with tape on the tail of his car 
| just like other novices. 


| As for following detail, track 
|officials often tell the story of a 
onetime winner of the 500-mile 
|classic who returned after an ab- 
sence of one year. He had forgot- 
iten a lot about the track, he said, 
and was having trouble on one of 
the turns. 


Officials say he worked four days 
on one turn, driving unceasingly 
|around and around the track and 
checking with the observer. On the 
|fourth day, he made the turn to 
|the satisfaction of everyone and 
went on to gain a place in the 
race lineup. 


There are other rules, too, of 
course. Aside from being photo- 
graphed and examined physically, 
a driver must familiarize himself 
with pit signals. He must never fail 
to look back for faster moving cars 
before entering turns and he must 
always leave room for the faster 
car to pass on the right. 


The driver must check the 
lights spotted in six locations 
around the course and observe 
caution signals by slowing down 
and bringing his car into com- 
plete control, When the red flag 
is displayed he must come to the 
pits immediately. 


Cars must enter pit areas at 
speeds of not more than 10 miles 
an hour, and must come to a full 
stop before entering or leaving the 
pit area gates. 


The procedure advises new driv- 
ers to spend as much time as pos- 
sible at the observation posts and 
watch other drivers on the course. 
Drivers are told that if any time 
during trials the car is not per- 
forming properly they may retire 
to the pits for consultation with 
the pit crews without penalty. 


The driver rules end as follows: 

“The above procedures are not 
in any way an attempt to tell you 
how to drive a racing car, as we 
feel you are experienced and 
capable. Our job is to help you 
familiarize yourself with the 
rules and requirements of the 
Indianapolis Motor Speedway 
and make it easier and safer for 
you.” 

And, as Ralph DePalma, veteran 
Indianapolis driver and observer, 
says: 

“Most of the 500-mile races are 
won by driving a sound race and 
paying attention to details.” 

So, dealers can tell that “good 
driver” customer of theirs that 
lives, too, are saved by driving 
soundly and paying attention to 
details. 


‘Ear’ for Owners 
Cuts Hudson 
Complaints 45% 


DETROIT.—Hudson owners have 
a real voice in determing the 
quality of their cars, according to 
Walter S. Milton, Hudson’s di- 
rector of service. In 1949 a com- 
mittee of executives was set up to 
take advantage of customer letters 
to the service department. 


Milton says the plan has worked 
so well that, in less than four 
years, service complaints have 
dropped more than 45 percent. 


All departments at Hudson— 
service, engineering, inspection, 
planning, purchasing —are repre- 
sented on this product improve- 
ment committee which meets every 
two weeks, according to Milton. 


At the meetings, a report is circu- 
lated which lists all recurring 
complaints. The department re- 
sponsible is expected to rectify and 
report back on each complaint, 
which will otherwise remain on the 
list until it is licked, Milton ex- 
plains. 


When a problem cannot be solved 
by ordinary means, he says, mem- 
bers are directed to take it to top 
management. 


Any and all recurring complaints 
—in 25 categories, from engineer- 
ing to delivery problems — are 
followed up by members of the 
committee. Every owner’s letter is 
answered personally by the service 
department, says Milton. 

















Nash Service Meeting in Milwaukee— 


H. C. Doss (second from left at head of table), sales vice-president of Nash, 
discusses service and technical programs with the engineering and production staff in 
Milwaukee. At head of table (from left) are W. A. Cook, national service manager; 
Doss; John Weiland, Milwaukee factory manager, and F. H. Brodek, technical service 
supervisor. 


Two-State Safety Crusade | 
Is Aimed at Amateurs 


OMAHA, Neb. — A two-state 
“Crusade for Safety” has attracted 
the interest of the Nebraska New 
Car Dealers Assn. 

Sponsored by the Omaha 
World-Herald, the safety cam- 
paign will be analyzed at the 
state association’s convention 
Friday (May 15), with a view to- 
ward endorsement and cooper- 
ation. 


The basic need, the World-Herald 
decided in setting up the campaign, 
was for a group of traffic-safety 
amateurs—the persons who make 
up traffic, the persons most direct- 
ly involved in safety. 

The really safe driver, it was felt, 
is the man behind the wheel who 
has a healthy interest in self- 


Armacost, Sutter 
Due at Illinois 


Joint Convention 


CHICAGO. — The Illinois Auto- 
motive Trade Assn. and the Chi- 
cage Automobile Trade Assn. have 
completed plans for their first joint 
convention May 14-15. 

Opening-day speakers will be 
Charles F. Carpentier, Illinois 
secretary of state, and Frederick 
M. Sutter, chairman of the NADA 
industry relations committee. 

NADA President Robert S. Arm- 
acost will preside at a breakfast 
for LATA-CATA area chairmen 
May 15. After the breakfast, a 
panel of experts will discuss dealer 
problems. 

Armacost will open the afternoon 
session, which will feature Karl M. 
Richards, field service manager of 
the Automobile Manufacturers 
Assn., and Nathan H. Gist, New 
York columnist and lecturer. 


Committee reports and election 
of officers will follow. 


Traffic Club Parley 

DETROIT.—The Motor City 
Traffic Club will hold its semi- 
monthly forum today (May 11), in 
the Jade Room of the Detroit Le- 
land Hotel. Dinner will be at 6 p.m. 
“Legal Aspects of Transportation” 
was discussed by Walter M. Bie- 
meman, of the law firm of Mathe- 
son, Dixon and Brady. J. Harold 
Becker was guest chairman, and 
R. J. Mollica, chairman of arrange- 
ments. 








preservation plus some regard for 
the other fellow. 

So the World-Herald campaign, 
covering Nebraska and southwest 
Iowa, was designed to interest the 
ordinary driver and pedestrian and 
give him a chance to do something 
about traffic safety. 

The Crusade was launched offi- 
cially Feb. 1. It will end Dec. 31. 

The theme of the Crusade is 
that each individual must person- 
ally contribute to the campaign. 
Every effort is being directed to- 
ward keeping the drive on a local 
level, 

In the first 12 weeks, more than 
40,000 persons signed safety pledges. 
More than 3,200 wrote to the news- 
paper suggesting slogans and 
action for safety. 

Some 8,000 school children took 
part in a “Singing for Safety” con- 
test. Winners received certificates 
from the World-Herald. 

Hundreds of farm groups, civic 
organizations and businesses have 
reported stepped-up safety activi- 
ties as a result of the Crusade. 

After three months, results are 
readily apparent. In the face of a 
national 4 percent increase in 
fatalities over last year’s rate, the 
Crusade for Safety area counted 27 
percent fewer fatalities. 





Rail Group to Pay Byoir 


More Than $1,000,000 


PHILADELPHIA. — “So me- 
thing in excess of” one million 
dollars this year will “pass 
through the hands” of Carl By- 
oir & Associates, New York pub- 
lic relations firm, for work on 
behalf of the Eastern Railroad 
Presidents Conference, Thomas 
J. Deegan jr., vice-president of 
Chesapeake & Ohio Railway, 
testified last week. 

He called the sum “picayunish 
for a 40-billion-dollar industry.” 

Deegan was questioned by 
attorneys for Pennsylvania 
trucking interests in pre-trial 
examinations in the truckers’ 
250-million-dollar damage suit 
against the conference, the Byoir 
firm and 37 eastern railroads. 

Deegan said the rail group had 
hired Byoir “to create a public 
climate” conducive to “a more 
equitable balance” between com- 
peting forms of transportation. 








DeVilbiss Utilizes Own Product— 





eos 


This DeVilbiss Co. spray booth, installed at the end of the firm's Toledo asse obly 
line for air compressors, handles work formerly assigned to two booths and two ;2ray 
operators, Now the lines parallel each other, and both the small portable mc dels 
and the large compressors receive their finish lacquer coat in the same spray b«-oth. 
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Service Volume Plan 


Kreisler Oldsmobile Forms Club of Customers; 
Offers ‘Gift of the Month’ 


NEW YORK.-— Charles Kreisler,| shows a picture of the newly ex- 
Oldsmobile dealer here, has built | panded used-car lot, which takes 
up a strong service business by | UP a block front on Second Ave. 
establishing the “OK Club” (for| Being an oldtime used-car man, 
Oldsmobile - Kreisler), with mem-| Kreisler is 7 te tas that much e 

: aa : ,| the future of the business is in the 
— a a | used cars taken in trade. He feels 
wnat xe — that “future profits will hinge upon 

Each month, in a small news- | the ability of the new-car dealer 
paper published by the dealer- | to correctly dispose of his used 
ship, Kreisler offers a “gift of | cars.” And he insists that they 
the month” to all members hav- | must be merchandised so as to| @ , on Soe eer OF 
ing service work done. Kreisler | 'eflect properly in the books. ng oe 
says that his club now has 1,046 Kreisler follows one other pol- | 
members. icy which he says works wonders |New K-F Distributor— 
The newspaper, called the for his reputation, Anyone pur- 

: ’ chasing a used car from the lot 
Charles Kreisler News, offers a may drive the automobile for five 
service special every month, as| days and, if not satisfied with the 
Buttittos Build Up Willys Deal— well as a good play on the used| purchase, return the car to the 

Grand Central Motors, Chicago, which started out in 1928 as a corner tire store, | “41S available, something about the dealership. tat : 
now is one of the largest Willys dealerships in Illinois. The Buttitto Brothers, Jack, | €W cars on hand, and accessories} Every remedy within reason will 
Dominic, Seven and Joe (in foreground), who took over the business from their father, | for Oldsmobiles. The paper is sent be made, Kreisler Says, but if the Kobler on C of C. Board 
have built it into a firm which now requires 18,000 square feet of floor space and | to every Oldsmobile owner in Man- | customer is not entirely satisfied, or . 7 
will soon add another 12,000. hattan if he will not accept the car under Ray Kobler, of Kobler Nash 
Z any circumstances, his purchase | Motor Co., Hays, Kans., has been 
price is returned with no further| elected a director of the Hays 
questions or persuasion. Chamber of Commerce. 


LUBRICATING EQUIPMENT 


FOR AUTOMOTIVE AND INDUSTRIAL 
BALL AND ROLLER BEARINGS UP TO 
12" IN DIAMETER 


CROFT T-300 TRUCK BEARING PACKER 


Designed for use on bearings from %4"" O. D. to 7'/,"" O. D. Easy 
leverage with 24"' handle, forces fresh lubricant all through the 
bearing under pressure. Simple and foolproof. In less than a 
minute the job is done. This husky packer will last almost in- 
definitely. Nothing to adjust or get out of order. Barrel holds 
6 Ibs. of lubricant, Cadmium plated and baked enamel finish. 
Overall height is 34'' (extended). Shipping weight 27 Ibs. 


CROFT LP-100 AUTOMOTIVE BEARING PACKER 


Same sturdy construction and performance as the Croft 
T-300, except barrel holds one Ib. of lubricant. Sim- 
plicity and ease of operation are the features of these 
Croft products. Order LP-100 for chrome plated or 
LP-102 for plain finish. Shipping weight is 12 Ibs. 


CROFT DP-103 SHIELDED TYPE 
Croft T-300 For greater production direct from the original container. 
SEND FOR CATALOG Skirted type unit built to take 25, 35, 40 and 100 Ib. con- 


tainers. Pumps lubricant direct from the original container 
SHOWING COMPLETE into the bearing. Lead screw follow plate insures 100% 
LINE efficency. Shipping weight 60 Ibs. 


ASK YOUR JOBBER OR WRITE TO: 





Clifford Nordine signs a distributor con- 
tract which embraces half of Wisconsin 
and northern Michigan. On the left is 
John Brice, former owner of Don Hudson 
Motors, Green Bay, Wis., and on the right, 
R. E. Carlin, K-F’s Chicago city manager. 














Kreisler decided early that two 
of the most important parts of his 
| business would be service and used 
cars. He has concentrated his en- 
tire service establishment on the 
two floors of his building, and has 
used every opportunity to remind 
customers of his extensive facili- 
TAX ie 

This has paid off well, because 
Kreisler estimates that 5 percent 


g of his new car sales are to serv- 
RE DUCTION e ice department customers. 

Service contacts are also used to 
good advantage in selling used 


cars, Kreisler says. In the latest 
issue of the paper, one column 


Wondering how used-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story every week throughout the year. 







































Firms that hold down their inven- 
tories are thereby able to reduce 
corporate taxes. That's why it’s an 
economy to ship by American Air- 
freight—and avoid surplus stocks. 










Mobiloil Receives 
‘Brand’ Award 
On Fiftieth Year 


NEW YORK.—The Brand Names 
Foundation has presented its Gold- 
en Anniversary’ Certificate to 


‘ ‘ ‘ y Socony- Vacuum Oil Co.,_ Inc., 
For further information, wire us collect: manufacturer of Mobiloil, in recog- 


American Airlines, Cargo Sales Division nition of Mbobiloil’s “continuous 


100 Park Ave., New York 17,N. Y. service to the American people 
since 1903.” 


According to Socony - Vacuum 4 | : YT | L L Ly He T 1 "4 4 & om 


records, the word Mobiloil was 
coined in England by Vacuum Oil cD ; eo sia Reed warts 
Co., Ltd., now a British affiliate, in ‘SS SP LYNWOOD. CALIFORNIA 
1901 and used in this country two “ a : 

years later. 


The history of Socony - Vacuum 
lubricants consists of many “firsts” 
L and other achievements dating 
Presenting back long before Mobiloil became 

the a brand name, the company says. 
It claims to have made the first 


lubricating oil ever refined from 
petroleum. 


The company also claims it was 
WHEEL KIT first to prepare lubrication charts 
for motorists, garages, service | 
for 1953 stations and car dealers. The! 
g. charts have been published each 
by Onze year since 1905, with present data | 
being translated into foreign lang- 
uages and displayed in countries 
throughout the world. 

The company’s most _ recent 
achievement is the development of | 
an oil which, Socony claims, re- 
FORD duces engine corrosive wear during 
starts, warmups and_ start-stop 























PONTIAC driving. 

STUDEBAKER es i 

PLYMOUTH Chrysler | 
DODGE (Continued ‘hen Page 1) 

DE SOTO Herman Weckler, L. L. Colbert and | 
J. E. Field. 
CHRYSLER The new corporation vice-presi- | 
dents are Robert T. Keller, son of 
CHEVROLET K. T. Keller and president of the 
BUICK Chrysler Marine and Industrial En- 


gine Division and general manager 


: Ue Tank Manufacturing Opera- 
for that custom look!|sers, mf: Manstel, prenitent 


; Se oe r car| President of Dodge; E. C. Quinn, 
add that special, distinctive appearance to your car president of Chrysler Division, and 





... that extra-special Continental flavor that makes L. Irving Woolson, president of| 8 
your car a sparkling stand-out! DeSoto. All continue in their divi- | 
sional posts. 
BONZER MFG. CO. ibcccimemenes | 
1550 SEABRIGHT AVENUE ® LONG BEACH, CALIF. C. of C. ‘Elects Lee 


Mr. Dealer: contact your nearest, local dis- , Gaey jae, wort watten Oe.) 

ealer, as been elec presiden 
oan for colorful, descriptive cataloguc of the Playground Chamber of 
and prices. Commerce for 1953, 





Xt 










In the Letterbox 


AUTOMOTIVE NEWS, MAY 11, 1953 


(Continued from Page 4) 


is an outstanding job, and I ap- 
preciate having it as this will be 
the first one I will have a full 
year’s use in developing our Pack- 
ard story.—Patrick MONAGHAN, di- 
rector of public relations, Packard. 
+ * . 
... It certainly is a dandy. 
D. A. WALLACE. 
as 


+ * 


I always keep the Almanac as a 
reference item.—B. B. BacHMaAn, 
vice-president, engineering division, 
Autocar Company. 

* + * 


You’re right it’s bigger and 


| 
| 


of producing an interesting vol- 
ume and one which is very valu- 
able for reference because of the 
wealth of material included in it. 

You are entitled to take pride 
and satisfaction in this outstand- 
ing editorial job. 
executive vice - president, Stude- 
baker. 

I think you have good reason to 
be proud of it.--CHaries S. Davis, 
chairman of the board, Borg-War- 
ner Corp., Chicago. 

* * * 

It certainly is the finest I have 

ever seen, and it is going to take 





K. B. E.uoort, 








3\Oil Council Says 





WASHINGTON. — The Nationa! 
Petroleum Council has completed a 
$500,000 study in which it conclude 
that the Bureau of Mines’ proposals 
for manufacture of synthetic gaso- 
line from coal and oil shale ar 
“definitely uneconomical under pre- 
sent conditions” and that “the neex 
for a synthetic liquid fuel industry) 
in this country is still in the distan 
future.” 

In its summary of the study, NP¢ 
also cast doubt on the value of th: 
Bureau of Mines’ multi-million dol- 
lar demonstration plants and ques- 
tioned “the wisdom of government 





better than ever, and you should | 
be mighty proud of it. I think it’s | 
swell—Henry G. Lirtze, president, | 


Campbell-Ewald Co., Detroit. 
* * * 


me two or three evenings to di- 

gest it all. Frep J. WALTERS, 

general sales manager, Packard. 
* o * 


... It certainly is chuck full of | You have reason to be proud of 





Firestone House Organs Cited— 


of Firestone Tire & Rubber Co. J. E. Trainer (center), vice-president for production, 
receives an honor medal from U. S. Vice-President Richard M. Nixon (left). At the 





The Freedoms Foundation award for 1952 went to the seven employe publications 


information. — W. S. James, vice- 
president in charge of engineering, 
Fram Corp. 
7 
You have every reason to be 
proud of the 1953 Automotive 
News Almanac. It is a handsome 
book throughout and a gold mine 
of information, Freperick J. 
Be.t, executive vice - president, 
NADA. 


* a 


* * 
It certainly is most attractive 


* 


the 1953 Almanac. It covers every- 

thing and is very well done.— 

L. I. Woo.ison, president, DeSoto. 
* * * 


The 1953 Automotive News 
Almanac appears to be very well 
done, as is typical of your fine 
publication. I am looking forward 
to some interesting reading. 
Epcar F.. Kaiser, president, Kaiser- 


Frazer Corporation. 
t 


* * 


It is a very impressive volume. 
Congratulations, J. B. Wacstarr, 


and will, I am sure, be as useful 
in the future as it has been in the 
past.—_F. S. Baster, vice-president 
in charge of engineering, White 
Motor Co. 


vice-president, DeSoto. 
+ * + 
You are to be congratulated on 
doing an extremely good job in 
tabulating all of the automotive 
information.— Vern P. MattTHews, 


* * 


The 1953 AUTOMOTIVE News 
Almanac is even better than last 


+ 





year’s. It’s got everything. You 
deserve entire industry’s heartfelt 


congratulations.—Leo Faricy, | 


general manager, Minnesota Auto- 
mobile Dealers Assn. 


. * * 


Your 1953 Automotive News 
Almanac ... is another fine job 








chief engineer, Buick. 
* * 


Re NADA 


Congratulations on John Munn’s 
article in Automotive News, Apr. 27, 


| (re: NADA’s goals). It is one of the 


most statesmen-like articles I have 
ever read. 
You are probably familiar with 


RETAIL 


1 PINT. ..REFILLABLE... EFFECTIVE. ..SAFE 


This brand-new, entirely different Pyrene* Fire Extinguisher is 
attracting exceptional car owner interest. Why? It has push-button 


action. It’s easily refilled. It fits any glove compart- 
ment. And it costs only $7.95 (your profit is $3.15). 
It’s ideal for homes, camps and outboards, too. 
Order from your jobber right away. Your customers 
are reading all about this new Pyrene in the coun- 
try’s leading magazines and newspapers. 


*T.M. Reg. U.S. Par. Off. 








right is Kenneth D. Wells, president of the foundation. 





the outstanding job in “society” 
by John A. C. Warner, 
manager of the Society of Auto- 
motive Engineers. The SAE has 
grown tremendously in importance, 
activities and membership under 
Warner’s brilliant leadership and 
executive direction.— W. S. JoHN- 
STON, president, Johnston Cadillac, 
Inc., Trenton, N. J. 


- 


* 
Court Decisions 





* 


We concur heartily with the 
opinion expressed in your Letterbox 
under date of March 2 by Kenneth 
H. Idle of River Grove, Ill., that it 
would be a good idea to publish in 
book form your entire series of 
articles on “Court Decisions.” 


If you decide to publish them as 
suggested, we certainly would de- 
sire a copy, and feel confident 
numerous others would also pur- 
chase a copy of such a publication. 


—G. E. Brookins, president, Trailer 


Mart, Inc., Cleveland. 


* 2k 


Nothing But Truth 

EDITOR’S NOTE: The follow- 
ing letter was addressed to 
Gerald Rausch, Calmar, Ia.: 

I have just read your letter, as 
printed in AUvToMoTIvE News, Apr. 
20, 1953. Since we so advertised, I 
presume you are referring to our 
ad in the Des Moines Register. 


We believe you will agree that 
the average person interested in 
a new car is not as well informed 
as to the many items that make 
up the standard equipment of a 
car as are you and I, who make it 
our business of selling these cars. 


We believe you will also agree 
that nothing was stated in this 
|ad but the truth about the Chrysler 
New Yorker. The more times you 
or we can tell the public about the 
many good features of our product 
-Chrysler cars—the better it is for 
ourselves as well in making a legit- 
imate sale, and the customer has 
many more things to note that we 





both are sure will make a satisfied | 


customer. 


management which has been done|I have done nothing about them | 


general | since. | plants.” 








You like ourselves believe that | 


for the money spent no one 
buy more than when he or 
buys a Chrysler. For $3,515 
New Yorker is the cheapest 


can 
she 


car 


the | 


today when one considers the many | 


items, such as is referred to in the 
ad in question. The more times we 
all tell Mr. and Mrs. Public about 
these items the more we promote 


our product the Chrysler car.— | 


By Jack FRIEDMAN, Friedman Mo- 
tors Inc., Des Monies. 


& * * 


Back in ’20s 

In the lower lefthand corner on 
Page 37 of your March 16 issue, I 
noticed that an engineer in distant 
Tel Aviv has worked out a drive- 
line, which is a fluid drive con- 
nected to a gasoline engine and 
which pumps oil to the four wheels 
of the car to propel it forward or 
backward. This same fluid system 
also acts as a brake on the car. 

This is exactly the same idea I 
had back in the early 1920s when I 
was in the garage business in De- 
troit; I operated the Joy Garage on 
Joy Road and the Greater Wood- 
ward Garage on Woodward Avenue. 
Later, when I worked for the Chev- 
rolet Motor Co. in 1930, I was 
making drawings of this idea, but 
suddenly dropped these plans when 


I moved from where I was residing; 


It highly pleased me to see fluid | 
drive come later in the Dodge and | 
other automatic-shift transmissions, | 
and now I am happy to read that 
someone has the same idea I have. 


At the same time I designed al 
variable compression cylinder head. | 


financing of these huge experi- 
| mental units.” 

It pointed out that when the need 
arises in the U. S. for synthetic 
gasoline, new techniques, now un- 
|known, may be available. “Such 


| techniques,” the NPC said, “can be 
| developed from well-designed pilot 


plants at a fraction of the cost of 
the big, expensive demonstration 


Since 1944 over $74 million has 
been appropriated to the Bureau of 
Mines for its development program, 
NPC said. 

W. S. S. Rodgers, chairman of 
Texas Co., who headed the NPC 
committee on synthetic liquid fuels 
production costs, said that gasoline 





| 
oc dee a aateen * is aoe | manufactured from oil shale would 
with standard factory equipment.|Cost the wholesaler 14.7 cents a 
However, a similar patent was held | 84llon at the refining point. 
by a Kansas City woman whose! Gas made from coal by the 
husband died, and for this patent! Bureau of Mines’ Fischer-Tropsch 
she demanded an enormous price. | process would cost 29.4 cents a gal- 
We found it unprofitable to go into| lon, and that made from proposed 


the invention. 


I do hope it will not sound a} 
little too farfetched to you when I 
say that some future day cars will | 
run by radio waves taken out of 
the air.—Niets P. ANDERSEN, presi- 
dent, Andersen, Inc. (DeSoto-Plym- 
outh), Plainfield, N. J. 


? 


Y 


/ 


Pe 7 


s she 


hydrogenation processes would cost 
at least 36.3 cents a gallon, he said. 

“These wholesale prices would all 
exceed the current wholesale price 
of gasoline refined from crude 
petroleum which is about 12 cents 
a gallon at the refinery or termi- 
nal,” Rodgers said. 


a 


CATER TO COMFORT AND CASH IN 


Reg 


mT |eafshades 


Fresh air when it rains 


Come cloudburst or blizzard, Vent- 
shades allow windows to be lowered 
2 or 3 inches. Weather stays out, but 
fresh air circulates through car. 






Lae 
Less fogging of glass 
Because Ventshades ventilate the car 
naturally, they practically eliminate 


the condensation of moisture on win- 
dows and windshield. 





U.S. Pot Off 






Qed 


A cooler car when parked 


In hot weather windows can be left 
lowered a little when car is parked. 
Ventshades protect against showers 
and circulating air keeps car cooler. 





Added beauty for the car 


Ventshades are as beautiful as they 
are practical, adding a touch of 
streamlined smartness to any car. 
They look like a built in feature. 


Hope to see you at the Southeast Automotive Show in Miami, May 
22-24. Ventshades will be on display at Booths 184 and 185. 


AUTO VENTSHADE COMPANY « CHAMBLEE, GEORGIA 


IN ATLANTA'S FINEST INDUSTRIAL SUBURB 























Cleveland Dealer Switches to K-F— 


High Levels Motors, Inc., a Chrysler-Plymouth dealership in Cleveland since 1946, | 
has become oa Kaiser-Frazer distributor and dealer. Larry W. Johnson, president, signs | 


the transaction, which also includes acquisition of the Cleveland factory branch. 
Standing (from left) are Harold Hornbeck, district manager; 


E. W. Berger, manager of dealer franchising, and John Walen, central division sales | 


representative. 


Wondering how new-car and truck production and sales are making out? AUTOMO- | 


TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 


IMAGINE TRYING TO GET 








No Problem At All With... 


MIN DILAUND 
Welding Nuts 





With Midland Welding Nuts pre-mounted* in 
inaccessible places, there is no need to hold the 
nuts while attaching other parts. 


*THIS IS ALL YOU DO — Just insert collar of Midland 
Welding Nut in hole for bolt or screw, resistance weld 
the Nut in place, and the Nut is there for the life of the 
job. Nuts can be fed automatically to the resistance welder. 


Write for facts about these better connections at less cost. 


The MIDLAND STEEL PRODUCTS COMPANY 
6660 Mt. Elliott Ave. ° Detroit 11, Michigan 
Export Department: 38 Pearl St., New York, N. Y. 


Manufacturers of 


AIR AND VACUUM 
POWER BRAKES 


AUTOMOBILE AND 
TRUCK FRAMES 


AIR AND ELECTRO-PNEUMATIC 
DOOR CONTROLS 


T. A. Bedford, general | 
manager of K-F’s automotive division; Karl Joseph, secretary-treasurer of High Level; | 
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New York Dealers Hear Threatening Rumor .. . 





By Ed Brown 

| Staff Correspondent 

| NEW YORK.— City authorities 
here have announced that parking 
meters, now being used in two 
|}areas of the city, will soon be in 
| operation in three more, and that 
lthey will collect an _ estimated 


| revenue of $2,500,000 a year. 


As the law is now written, this 
| revenue will be set up in a special 
| Traffic Improvement Fund ear- 
marked for traffic relief, 
| off- street parking facilities. This 
|campaign has been a major pro- 
gram of New York dealers. 

However, it is being rumored 

among dealers here that the City 

| is going to try to channel all 

parking revenues into the gen- 

eral City treasury. Dealers fear 

that this revenue may be used to 

| help pay off the City debt, or to 
meet problems that the City feels 
are more urgent than traffic con- 
trol. 

| Dealers hasten to point out that 

|'such a move can only mean a 
slowing down of traffic in the city, 


| 


downtown area. 


Acceleration of the present park- 
ing program would mean quicker 
turnover in central shopping area, 
dealers say, making downtown 
areas more desirable from _ the 





tions downtown. 
Increasing the habit of shopping 
downtown will bolster the slipping 


‘GMC Increases 
Hydra-Matic 
‘Truck Schedules 


SAN FRANCISCO.—GMC Truck 
& Coach has sharply increased its 
production schedules of MHydra- 
Matic trucks to meet a rising de- 
mand from light-truck owners, it 
was announced last week by Philip 
| J. Monaghan, general manager 
| here for the General Motors Motor- 
ama. 

While GMC Hydra - Matic truck 
production for February, March 
and April has averaged 13 percent 
of GMC light-truck output, Mon- 


|aghan said, successive monthly in- | 


|ereases in dealer demands indicate 
a near-future production rate of 25 
to 30 percent for Hydra-Matic 
models—an increase of approxi- 
mately 100 percent. 

“This is strong evidence that the 
trend toward Hydra-Matic trans- 
missions in the trucking industry 
is going to follow along the same 
| course that Hydra-Matic did in the 
|car business,” Monaghan said. 
“Truck operators are learning fast 
that there is great economy, effi- 


|ciency and smoothness in a fully | 


|automatic transmission.” 

GMC now has 19 models in its 
light line with Hydra-Matic avail- 
|able. The transmission, 
|built for trucks, has dual range | 


to permit driver selection of the | 
|most suitable driving range for)! 


|the type of traffic or terrain. 


| Monaghan said that GMC also} 


is manufacturing an _ eight-speed 
Hydra-Matic transmission placed 
behind a GMC 302-cubic-inch en- 
gine. This is in the military six-by- 
six truck that now is operating in 
Korea. 


Truckers Name 


Mann Director 


WASHINGTON. — The National 
Council of Private Motor Truck 
Owners has named James D. Mann, 
of Washington, as managing direc- 
tor, succeeding H. Scott Byerly, 
who resigned recently. 

The announcement was made by 
A. B. Gorman, of Esso Standard 
Oil Co., New York, president of 
NCPMTO. 

Mann is a native of Alabama and 
was for many years connected with 
the National Industrial Traffic 
League. He graduated in law at 
George Washington University and 
has been active here in both legal 
and traffic circles. 


including | 


which will in turn result in lessened | 
revenue and tax returns from the | 


standpoint of accessibility. Such} 
parking facilities, it is maintained, | 
will pull back a large number of | 
shoppers who remain outside the} 
city because of the crowded condi- | 





specially | 


tax assessments downtown, which 


have fallen off seriously recently. 

It is reported that many other 
areas of the city are clamoring 
for new parking facilities based 
on the present plan, and areas 
where parking facilities are now 
available are reporting increased 
business. They are joining the 
dealers in asking the City for 
additional facilities. 


Robert W. Dowling, head of the | 
Citizen’s Budget Commission and | 
president of City Investing Co., told | 
the New York Building Congress 
recently that traffic congestion is 





1,113,000 Australians 
Visit Auto Exhibit 
SYDNEY, Australia.—A_  10- 
day motor show here was at- 
tended by 1,113,000 persons, 
This Royal Easter Show is the 
biggest motor show in Australia. 
Dealers report that business was 
on a high level in all makes. 








51 


- Parking Meter Diversion, Too? 


costing business and industry about 
$300 million a year. 

Dowling told the builders that 
the city needed “decentralization 
within the city instead of outside 
the city,” and advocated that cer- 
tain sections of the city be built up 
with small industries, so that per- 
sons living in those neighborhoods 
can work close to home. 


About a year ago, Nelson K. 
Mintz, then president of the Au- 
tomobile Merchants Assn. of New 
York, Inc. said that dealers 
along Broadway alone were los- 
ing at least $2 million a year 
from traffic congestion. 


However, it is thought that the 
City will move ahead in its pro- 
gram of building more parking 
facilities. A City-owned site in 
Queens, accommodating 870 cars, 
will soon be in operation, it is 
reported. The lot will be equipped 
with meters. Bids to build the pro- 
ject are running as much as $150,- 


|000 less than public works engi- 


neers had estimated. 









a 
cOosTs! 








You can cut service repair and re- 


placement costs sharply by installing 
LISLE PLUGS as original equip- 


ment in crankcase, 


transmission. 


rear axle and 


The strong, perma- 


nent magnet in the LISLE PLUG 


attracts and holds metal particles 


that flake off moving parts, prevents 


them from circulating in lubricants 


and causing noise trouble. 


REPLACE _— 
ORDINARY | 
aah 

aes] 


BRE 
PLUGS 


TO REMOVE .. 3 
IRON AND 
STEEL 
PARTICLES 
FROM OIL 






WRITE 


for FREE 
sample 
plugs for 
testing. 
Just state 
size and 
type of plug 
desired. 


ae 
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After Makers Turn Down Fair Grounds Site. . . 


Dealers Plan °54 Show in Detroit 


(Continued from Page 1) 


least equal the Chicago show as a 
publicity and institutional project. 
The Chicago event comes closer 
than any other around the country 
in being acknowledged as a 
national exposition. 

s . * 


MER Stotts, DADA president, 

said last week: 

“The Chicago dealers have 
been of invaluable help to us in 
the formulation of our plans by 
passing on the benefits of their 
own postwar show experience.” 
Stotts declined confirmation, but 
it was learned DADA expects that 
four buildings at the Michigan Fair 
Grounds will lend themselves to 
show purposes. Those buildings may 
offer as much or more space than 
is available for exhibiting at the 
Chicago show. 

“I am confident,” said Stotts, a 
Studebaker dealer on  Detroit’s 
eastside, “that Detroit will give an 
auto show enthusiastic support, 
because there isn’t another city in 
the world more automobile- 
minded.” 

+ * . 

ADA’S show committee was 

scheduled to meet last Thurs- 
day to make important decisions 
on going ahead full-speed with 
show plans, and to set up ma- 
chinery for contacting the various 


Brown Heads Up 
Southern Calif. 


Dealers’ Group 


LOS ANGELES.—At the annual 
meeting of the Motor Car Dealers 
Assn. of Southern California, Mar- 
vin K, Brown, of San Diego, was 
elected president, to succeed Roy 
S. Carrington, of Los Angeles. 


Other officers elected were Frank 
Bradford, of Ventura, vice-presi- 
dent; Burch E. Greene, of Los 
Angeles, secretary, and Ken Sopp, 
of Huntington Park, treasurer. 
Brown and Bradford will also serve 
as county directors. 


Other county directors elected 
were Conn Aycock, of Imperial; L. 
R. Brown, of Riverside; Harold 
Fogle, of Orange; Robert Hackett, 
of Kern; William F. Schmidt, of 
San Luis Obispo; Shelton Wash- 
burn, of Santa Barbara, and Hor- 
ace Witherspoon, of San Bernar- 
dino. 

Area directors elected were Al- 
hambra-Pasadena, Art Hannifer; 
Burbank-Glendale, Bert Kelley; 
San Pedro-Wilmington, Del Dryer; 
Long Beach, Charles Campbell; 
Pomona-Whittier, Warren R. Tate; 
Los Angeles, Spencer T. Honig, 


Roy S. Carrington and Burch E. 
Greene; Santa Monica Bay, Owen 
Keown. 


Air Compressor Spring— 
DeVilbiss Co. has patented a valve 
spring arrangement for its V-type air 
compressor which consists of two curved 
pieces of spring steel. While formerly a 
spiral spring was used to seat the flat 
valve against valve ports but often failed 
in heavy-duty operation, the firm explains, 
the new design has been reported work- 
ing for more than two years without fail- 
ures. The new spring also makes greater 
compressor speeds possible, it is stated. 





manufacturers on their willingness 
to participate. 

Queries to factory sources 
Automotive News indicated that 
DADA could expect the most 
gratifying kind of manufacturer 
response. 

“We are going on the as- 
sumption now,” said Stotts last 
week, “that the manufacturers 
always cooperated in dealer- 
sponsored Detroit shows before 
the war, and their cooperation 
with the Chicago dealers in post- 
war shows has been highly com- 
mendable.” 

One of the few “ifs” in DADA’s 
1954 | show plans — is whether all 


1,000-Mile Rule 
On Oil Changes 
Modified by API 


DALLAS. — The marketing divi- 
sion of the American Petroleum 
Institute modified its stand last 
week on the mileage interval for 
crankcase oil drains. 

Heretofore a supporter of a 
change every 1,000 miles, regard- 
less of the type of driving, the di- 
vision gave its approval to a 
recommendation of its lubrication 
committee that the interval can be 
qualified as follows: 

City and suburban driving—“This 
represents the ordinary use of the 
family car or light truck mainly on 
short run, start and stop service on 
paved roads under moderate air 
temperatures. It also includes some 
long distance travel at normal 
speeds. In such services, crank- 
cases of average capacity should be 
drained approximately every 1,000 
miles.” 

Dusty or cold weather driving— 
“Vehicle operation in freezing or 
subfreezing weather, is one form of 
severe or adverse service, Crank- 
cases should be drained after not 
over 60 days or 500 miles of travel. 

“Consistent driving over dusty 
roads is another adverse condition. 
Drain at 500 miles or more often, 
depending upon the severity of the 
dust conditions.” 

Open highway driving—“The 
most favorable driving condition is 
intercity travel on paved, dust-free 
roads with little or no engine idling. 
Using high quality oils, there is 
little or no oxidation and resultant 
deposit formation. Under such con- 
ditions, crankcase oil may be 
drained at a somewhat longer mile- 
age than that recommended for city 
and suburban driving, but not to 
exceed 2,000 miles.” 


White Files Suit 
Against Diamond T 


CHICAGO. —W hite Motor Co. 
filed suit in Federal District Court 
here last week against Diamond T 
Motor Car Co. for alleged infringe- 
ment of five of its patents relating 
to forward tilting cabs for motor 
trucks, 

Earl J. Bush, president of Dia- 
mond T, said he welcomed the suit, 
adding, “we feel secure, but the 
only way to clear the atmosphere is 
to let the courts decide.” 


by 





Seattle Dealers Reject 


Mechanics’ Demands 


SEATTLE.— The sweeping de- 
mands for new backshop wage and 
working benefits recently made 
upon auto dealers of the Seattle 
area by Lodge 289 of the AFL 
International Assn. of Machinists 
have been rejected by the dealers. 

In addition, according to Dean 
Ballard, dealer labor counsel, the 
union-proposed contract has drawn 
disfavor from other segments of 
organized labor, and has caused an 
official of the IAM to step in as 
head negotiator for the union. 

Rather than attempt to water 
down the contract offered them, 
the dealers have submitted to the 
union a contract with only three 
basic changes from that which has 
been in effect the past year. 

Ballard would not release details 
of the dealer proposal prior to a 
vote upon it by the union’s mem- 
bership. 








makers will be 
models in time for January show- 
ing. 


* ” * 
T PRESENT, there is doubt of 
getting the Michigan Fair} 


Grounds for a show at any other 
appropriate time. DADA does not 


want to conflict with the Chicago} 


show, with General Motors’ Wal- 
dorf exhibition in New York, or 
with NADA’s convention in Miami. 

Stotts seemed confident last 
week that such considerations 
represent only minor hurdles, 
and that they will be overcome. 

“I believe,” he said, “that we 
can hold a profitable show, not 
only as concerns our association, 
but also from the standpoint of 
making a substantial contribution 
to better community relations in 
Detroit and Michigan.” 

Much work is to be done to set 
up the Fair Grounds buildings as 
an adequate show setting, with the 
biggest job being the creation of a 


foot-traffic plan compatible with} 


spreading exhibits under different | of how to raise additional revenue 


| for 


roofs. 
+ + - 


[X ADDITION, heating facilities | 
are still to be installed in one} 


of the buildings. 


At the recent meeting of factory | 


sales managers, it was estimated 
that at least $1 million would have 
to be spent to convert the Fair 
Grounds into an adequate show 
site. 

It seemed obvious last week 
that DADA’s show committee 
was certain the job can be done 
a lot cheaper. 

Members of that committee, in 
addition to Stotts, are: Al Rogers 
(Dodge), Ed Schoenheer (Ford), 
Myron Patterson (Chevrolet), and 
Paul Graves, DADA executive vice- 


president. 
* * 


1954 Show in Detroit 


Considered by L-M 

DEARBORN.—A repeat perform- 
ance of the Lincoln-Mercury Style 
Preview of Tomorrow is under con- 
sideration for next year, according 
to Joseph E. Bayne, general sales 
manager. 

“Although it is too early to 
schedule specific displays, we be- 
lieve we owe an obligation to 
Detroit to stage another show of 
the quality of the one we offered 
last week,” he said. 

A total of 85,194 persons attended 
the show during its eight days, in- 
cluding visitors from more than 20 
states. 

James W. Grace, president of 
the Metropolitan Lincoln-Mercury 
Dealers Assn., declared: 

“Our dealers were unanimous in 
reporting a very substantial in- 
crease in showroom traffic and in 
sales, directly attributable to the 
interest created in the minds of 
those who saw the show.” 

Fifteen representatives of the 
Lincoln-Mercury’s national dealer 
council will inspect the exhibit dur- 
ing their annual meeting here this 
week. 


out with their new | 














Melton Collection Settles in Florida— 


Singer James Melton's collection of ancient cars has found a permanent home in 
| Hypoluxo, Fla., near Palm Beach. Shown in this picture is the Lake Room of the 
| Autorama. Melton said he hopes to organize a tour of antique creations from New 


runabout; a 1911 


| — ore 


| York to Miami next winter. The collection includes a 1907 Locomobile; a 1913 Mercer 
Franklin limousine; a 1918 Dodge Victor, and a 1933 Custom 





Highway Taxes Are Holding 
Spotlight in Legislatures 


NEW YORK.—With the problem 


highway modernization con- 
tinuing as one of the most widely 
considered issues in state capitals, 
the number of states turning to 
further increases in highway - user 
taxes or borrowing, or both, is in- 
creasing. 


New highway bond issues have 
been authorized thus far this year 
in Maryland, New Hampshire, 
North Dakota, Oregon, Tennessee 
and Washington. Proposals for new 
bond issues or other forms of bor- 
rowing were killed in Colorado, 
Idaho and Iowa, but are pending 
in California, Connecticut, Dela- 
ware, Ohio, Pennsylvania and Ver- 
mont. 


Bills to increase gas tax rates 
have been enacted in Iowa and 
Maryland and vetoed in Utah. 
Such proposals are pending in 
California, Connecticut, Dela- 
ware, Florida, Massachusetts, 
Michigan, Nebraska, Ohio, Okla- 
homa, Pennsylvania, Texas and 
Wisconsin, but were killed or 
dropped in Colorado, Idaho, In- 
diana, Kansas, Minnesota, Mon- 
tana, New Mexico, New York, 
North Dakota, South Dakota, 
Washington and West Virginia. 


Legislation extending added gas 
taxes imposed on a “temporary” 
basis has been enacted in Colorado, 
Kansas, Nevada and South Caro- 
lina, and is pending in Oklahoma 
and Pennsylvania. Bills proposing 
gas tax reduction were killed in 
Colorado and Minnesota and are 
pending with little prospect of 
adoption 
setts and Texas. 

New laws expected to increase 
state revenue from trucking have 
been enacted in Idaho, Montana, 
New York, North Dakota and 
South Dakota. Similar proposals 
are pending in California, Con- 
necticut, Illinois, Maine, Nebraska, 
New Jersey, Ohio and Wisconsin, 
but were killed in Arkansas, Colo- 
rado, Indiana, Kansas, Maryland, 


GM's ‘Mecca of Research’ Begins to Take a 

The giant technical center now being built by General Motors north of Detroit is already 50 percent completed, and the adc'- 
tion of the Chevrolet engineering and Fisher Body engineering and general offices has been announced. The investment 1 
the completed section totals more than $100 million, according to Harlow H. Curtice, GM president, who predicted that te 


project will become 


“A” will be the location of the Fisher Body offices, and ‘ 


the GM Technical Center, embracing four staff organizations—engineering, research, 
bordering an artificial lake (D). At the lower left corner of the lake, engineering buildings are completed. At the upper rig 't, 
research laboratories are nearing completion. 


in Delaware, Massachu- | 
| posals are pending in Ohio and 








Massachusetts, North Carolina, Ok- 
lahoma, Utah and West Virginia. 
Bills to reduce truck taxes are 
pending in Illinois. 

Most significant development in 
the field of truck taxation is the 
failure thus far this year of any 
state to enact a new levy of the 
ton-mile variety. 

Idaho’s ton-mile tax was re- 
placed with a new combination 
license plate and mileage tax 
system, and proposals are pend- 
ing to replace Wisconsin’s ton- 
mile tax with other forms of 
levies. New York’s weight-dis- 
tance tax was broadened and 
North Dakota’s ton-mile tax 
rates will be increased. Several 
new ton-mile tax proposals are 
still pending at this writing. 


Higher registration fees for pas- 
senger cars have been enacted in 
Maryland and South Dakota. States 
in which such proposals are pend- 
ing include California, Delaware, 
Nebraska and Ohio. Among the 
states in which such bills were 
killed are Idaho and North Dakota. 


Proposed constitutional amend- 
ments to outlaw the diversion of 
highway-user tax receipts to non- 
highway purposes were given in- 
itial approval in Maryland and 
Tennessee and final legislative ap- 
proval in Wyoming, where the 
issue will go on the ballot at the 
next general election. 

States in which the use of non- 
highway tax revenues for high- 
ways has been given legislative 
approval include North Dakota 
and South Dakota. Similar pro- 


Vermont. 


Increased allocations of state- 
collected highway-user tax reve- 
nues to political subdivisions has 
been widely proposed, with the 
most significant enactment being a 
new Tennessee law allocating about 
$7 million a year of state gasoline 
tax receipts to cities for street im- 
provements. 


“the nerve center of our long- "fange efforts to accelerate our technological progress.” The square mark d 
‘B” outlines the site of the Chevrolet facilities. 


In the background is 
styling and process development—eo-h 
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More Canada Insurance 

OTTAWA.—Insurance companies 
operating in Canada report that 
net premiums written for automo- 
bile insurance in 1952 reached $152,- 
709,034 as against $116,249,238 in 
195i. Net claims incurred advanced 
to $84,697,979 compared with $71,- 
000,162, with the ratio of claims in- 
curred to premiums written drop- 
ping to 55.40 percent in 1952 from 
61.07 percent in 1951, 


ANTS ea eee 





YOUR SALESMEN SELL! 


gend $1.00 with your name and address 
attached to this ad and mail today for this 
set of handy booklets on selling techniques. 
Only one set to a customer. 


—_.. A SHORT COURSE IN SALES- 
wot} MANSHIP by J. C. ASPLEY. 
Packed with helpful sugges- 
ss tions on selling fundamentals. 
/ Over 300,000 copies sold. 


| 2 short g 





SELL BY GIVING by JAMES 
T. MANGAN. A remarkable 
philosophy and approach to 
selling which simply cannot 
fail. Over 200,000 copies sold. 


THE KNACK OF SELLING 
YOURSELF by JAMES T. 
MANGAN. Every salesman 
must sell himself before he 
can sell anything. This book 
blueprints the way. Over 
300,000 copies sold. 


HOW TO SELL QUALITY by J. 
C. ASPLEY. Tested methods 
to overcome price objections 
and sell a quality product in a buyers mar- 
ket. Over 500,000 copies sold. 


STEP OUT AND SELL by W. E. HOLLER, 
former sales manager for Chevrolet. An in- 
spiring book that packs a real punch. Over 
150,000 copies sold. 


Lach booklet averages 64 pages, size 4 x 6”. 
Practical, down to earth, and packing a 
vealth of help, millions of these booklets 
now used in training by some of the largest 
companies in all lines of business. 


DARTNELL 


MANAGEMENT TRAINING AIDS 
4648 Ravenswood Ave. Chicago 40, Ill. 











DEALERS!!! 
DON'T THROW AWAY 


Your ‘OLD' BATTERIES 


Save over $100 per month rejuve- 
nating your old batteries with 
NEVER-FAIL. Why run up costs of 
replacement when you can have... 


New Life For Failing Batteries 


use NEVER - FAIL 


Battery Rejuvenator 


New scientific formula stops corrosion, 
sulphation, deterioration, over-heating, 
freezing and over-charging . . . the 
cause of battery failures. 








One application yearly keeps battery in 
perfect condition. Takes only a minute to 
service . . . adds years of life to old 
batteries. 

Try sample order—24 units good for 


rejuvenating 24 batteries. $18 00 
. 


wee Ge ik 5 ct a os 


Send Check to 


NEVER FAIL SALES 
1906 S. Halsted St., Chicago 8, Ill. 
Exclusive Distributor Territories Open 


FACTORY 
SECONDS 


Truck and 
Passenger Tires | 


White Sidewalls | 


15” High Tread | 
Used Tires 


MORRIE BLOOM 


335 E. Dickson Ave. 
Mansfield, Ohio 














BUILD SERVICE PROFITS 


with personalized 


STEMAC 





DETAILS ON REQUEST 


1281 SO. CHEROKEE 
DENVER, COLORADO 
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1,000 Attend Conclave 


Of Engine Rebuilders 


By Emery Bacon 

Staff Correspondent 
CINCINNATI. — The 31st annual 
convention of the Automotive En- 
gine Rebuilders Assn. drew ap- 
proximately 1,000 wholesalers and 
engine rebuilders from all parts of 


the United States and Canada to} 


the Netherlands Plaza Hotel here 
last week. It was the fourth AERA 
convention to be held in the Queen 
City. 

The three-day session covered 
various phases of engine rebuild- 
ing and shop operation, In addi- 
tion, daily manufacturers’ confer- 
ence periods were held in more 
than 90 booths set up by partici- 





Minnesota Enacts 
Dealer Proposal 
On Property Tax 


MINNEAPOLIS.—A bill sponsor- 
ed by the Minnesota Automobile 
Dealers Assn. relating to personal 


property taxes on new motor vehi-| 


cles has become law. 


Under the new law, which 
amends Section 168.28 of the exist- 
ing statutes, dealers who have new 
vehicles on hand which would 
otherwise be subject to assessment 
as personal property on May 1 may 
avoid such assessment by payment 
of the motor vehicle license fee 
“for the full calendar year,” the 
association explains. 

Dealers who intend to take ad- 
vantage of the new provision are 
urged to buy the license plates in 
the same name as on their dealer’s 
license. 

Dealers still have the option of 
not licensing the vehicle until it is 
sold. In this case, however, the 
vehicle will be subject to assess- 
ment as personal property, and the 
dealer is entitled to an abatement 
of a proportionate amount of the 
personal property tax upon the 
number of months remaining to 
the end of the year after a sale 
to a Minnesota user. 


Seattle Dealers 
Pick Apr. 17-25 
As 754 Show Week 


SEATTLE.—The time and place 
for the 1954 Seattle Auto Show 
have been selected by the Seattle 
Automobile Dealers Assn., accord- 
ing to Tom Gilson, association 
manager. 

The show will be help Apr. 17-25 
in the Civic Auditorium, instead of 
in the New Armory which has been 
the site of the show the past few 
years. 

The auditorium, with main floor, 
basement and ice arena areas, will 
provide greatly expanded display 
space and permit exhibits by ac- 
cessory, tire, oil and other automo- 
tive companies, in addition to new- 
car displays, Gilson said. 

Coincidentally, the Civic Auditor- 
ium will be the scene of another 
big automotive event only a few 
weeks before the Seattle Auto 
Show. That will be the 1954 Pacific 


Automotive Show, March 4-7. 
- x * 





Seattle GM Dealers Hold 


Show in Northgate Area 


SEATTLE.—A unique automo- 
bile show of General Motors 
cars was held May 1-10 in the 
Northgate shopping center north 
of here, as a joint promotion by 
the Northgate merchants and 
the GM dealers of Seattle. The 
merchants will give raffle tickets 
on purchases made from them, 
and a new car will be given 
away in each of the next three 
months. 

With no franchised dealers in 
the Northgate area, the GM 
outdoor display of 30 1953 models 
opens a new territory for deal- 
ers, according to George Spar- 
ling, Ryan Cadillac Co., Seattle, 
who represented the dealers in 
arranging for the display. 





pating suppliers for individual 
jobber contacts. 

| The list of topics covered, each 

|of which was followed by a discus- 

|sion period, included: 

“Training to Cut Shop and Store 
Costs,” “Qualifications of a Good 
Shop Foreman,” “Presentation of 
C-A-S Finance Plan,” “Blue Plate 
Special Brought Up-to-Date,” “Pin 
Fitting and Preparation of Piston 
for Re-Ring Jobs,” “Chrome Piston 
| Rings,” “Workmen’s Compensation 
Insurance” and “Saving Shop Ex- 
;}pense by Modernization of Ar- 
rangement and Equipment.” 
| The C-A-S Finance Plan was 
presented by means of a three-act 
|skit and highlighted the morning 
session of the second day. 

Also taking place at the con- 
vention was the election of new 
officers. Robert E. Phelps, of 
Phelps-Roberts Corp., Washing- 
ton, D. C., was elected President, 
| succeeding Morrill Palmer, gen- 
eral manager of Trackman Auto 
Supply Co., Joliet, TIL 

Elected first vice-president was 
James H. Templin, Motor Car Sup- 
ply, Chicago, who served as second 
vice-president last year. L. J. Mes- 
ser, of L. J. Messer Co., Lincoln, 
Neb., a director last year, was 
elected second vice-president, and 
C. W. Yount, of Eagle Machine Co., 
Indianapolis, was reelected treas- 
urer. 

The convention committee, 
headed by Jack Dorman, of Dor- 
man Products, Inc., also included: 
June Eldridge, Buckeye Service & 
Supply Co.; Ray Gordon, of Ray 
Gordon Co., and Bill Sontag, H. A. 
Sontag Co. 


AAA Withdraws 
From Highway 


Users Group 


WASHINGTON. — The American 
Automobile Association has with- 
drawn from the National Highway 
Users Conference, which it helped 
organize in 1932 to promote high- 
way transportation. 

The AAA executive committee 
| made the decision at a recent meet- 
ing in Miami. An official said the 
original purpose of the conference 
was to provide a way for highway 
users to meet and discuss mutual 
problems. 

“In recent years the conference 
has become a direct-action group,” 
he said. “Nobody can speak for the 
AAA.” 

The direct action, he explained, 
meant that the conference would 
issue statements on behalf of its 22 
member organizations and send 


representatives before legislative 
bodies. 
AAA has informed its motor 


clubs that the action does not 
necessarily affect their relation- 
ships with conference - affiliated 
state groups. 








See America— 


Marilyn Martin displays some of the 
“Vacationland America State of the Week" 
plaques being presented to governors of 
20 states by Fram Corp. The firm's tele- 
vision show over the NBC network features 
John Cameron Swayze and his family in 
visits to selected vacation areas each 
week, to boost travel by automobile. 


53 


Kettman Opens Deal 


Gus Kettman has opened a 
Studebaker dealership in Palm 
Springs, Calif., according to Clyde 
G. Riley, Studebaker Pacific divi- 
sion regional manager in charge 


;of the southern California-Arizona 
| zone. The firm is located at 1090 N. 
Palm Canyon Dr. Kettman has 
been police chief in Palm Springs 
for the last nine years. 








TURNTABLES! 


DIRECT FROM THE MANUFACTURER TO YOU 





Set up your own 


NEW CAR SHOW! 


® Costs about 1 cent per hour to operate 


495” 


F.O.B. Port Chester 


Write for catalog No. 9 ® Unco 


MACTON MACHINERY CO., 


217 LOCUST AVENUE 


More Profits 
Faster Profits 


Move Your Used 






ie, = 


® Collector rings for interior lighting 


© Drive on runway ®@ 4500 Ib. Capacity 


nditionally Guaranteed for 1 year 


i. hom 
e PORT CHESTER, N. Y. 





@ Increase the value 

@ Promote buyer 
acceptance 

@ Speed the sale 





Replacement Rear-trun MATS 


LOW PRICE—PERFECT FIT Quality—fit com- 
parable to original equipment . . . but priced up 


to 50 % less. Complete | 
ucts, Ford and Chevrolet 


Sold thru leading jobbers. 





APPEARANCE 


ines for Chrysler prod- 


MATS 


DANVILLE, ILLINOIS 
SELLS CARS 








CHROME CRAFT 


EMBLEMS 


| 





DOUGLAS ALSO men. Write 


MANUFACTURES 


eg 





Scotchlite Ads License Frames 


LB ah 


DOU 








Advertising Em- 
Permanent, At- 


Finest 
blems Made. 


tractive, Legible, Chrome Plated, Individual 
and Distinctive Designs made by Douglas Crafts- 


for Free Sample Without Obligation. 


Some Sales Territories Open for Top Salesmen, 





LE 


Reor Deck Plates 


GUAS CO. 


id MINNEAPOLIS 4 MINNESOTA 





12th AVENUE SOUTH 


Xt 












ROCHESTER, N. Y.— Eighty- 
two-year-old Alfred W. Sergeant, 
the city’s oldest active automobile 
dealer, still wears the diamond 
stickpin his first customer gave him 
for a Waltham Oriental buckboard 
back in 1906. 

That happened down in Erie, 
Pa., shortly after Sergeant de- 
cided to sell cars instead of lum- 
ber and a year before he took the 
big step and contracted to sell 

10 Model T Fords—“with much 
misgivings and great trepidation.” 

“I guess I decided to start selling 
cars back around 1904,” Sergeant 
recalled. “I was living near Cleve- 
land then and I owned the first 
car in my town. 

“It was a 1904 Shelby with a two- 
piston, one-cylinder motor. The 
cylinder was horizontal, and when 
the gasoline ignited, the two pis- 
tons would push out to the sides, 


LOF Picks Distributor 

PITTSBURGH.—Appointment of 
Houston - Starr Co., 300 Brushton 
Ave., as distributor for superfine 
insulating fiber glass manufactured 
by Libbey-Owens-Ford Glass Co. 
has been announced by Fred W. 
Segerstrom, manager of superfine 
sales, 





“LOAD-STER” HELPER 
SPRINGS, EASY TO STOCK 


His First Sale a Gem 


Rochester (N. Y.) Dealer Sergeant, 82, Traces 
Auto Career to Swap in 1906 


away from each other, and turn 
the crankshaft.” 

By virtue of his ownership of 
the only car in town, Sergeant’s 
friends fell into the habit of seek- 
ing him out for advice on their 
plans to buy, and 
before he decided he “might as well 
sell cars as just recommend.” 

After trading the motorized 
buckboard for the diamond stick- 
pin and selling two other used 
cars he had purchased at the 
same time in New York, he de- 
cided to deal in Fords, 


In 1916, when Ford opened re-| 
gional branches in 30 smaller cities, | 
Sergeant came ta Rochester and | 
with F. H. Peabody, then a travel- 
ing Ford representative, started an 
agency on the site of the Hallman | 
Chevrolet showrooms. 

A Ford in those days sold for $550 
“complete” (but less top, wind- 
shield, 
Sergeant recalls. George Wagner 
and Joseph Judge were his com- 
peting Ford dealers. 

But even in the days when the 
automobile was considered by many 
to be “a flash in the pan,” Sergeant 
says his faith in the industry never 
wavered. Today, with his two sons, 
Homer W. and Arthur J., he is still 
selling Fords from his E. Main 
Street showrooms. 


Individual cartons take little shelf space . . . labeled 


for easy identification. 


SMALL INVENTORY § Ten (10) sizes cover 90% of the 
cars in operation. Distributors located throughout the 


country means quick delivery. 


BIG MARKET For % ton and % ton pick-up trucks... 
passenger cars; salesmen with heavy sample cases, vaca- 
tioners with luggage, cars pulling house trailers and work 
trailers ...a sales potential in the millions. 


NO MAINTENANCE REQUIRED 
EASY TO INSTALL 


PRICED RIGHT 
List prices from $14.75 to $21.40 


PROFITABLE 


For descriptive literature on the ““Load- 
Helper Spring and the name of 
your nearest distributor write 


ster” 


PRIOR PRODUCTS, inc. 


Box 349, Middletown, Ohio 
Box 7608, Dallas, Texas 






lamps and speedometer), | 


it wasn’t long) 
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| They'll Guide Long Island Dealers— 


The Brooklyn and Long Island (N.Y.) Automobile Dealers Assn. 


has elected new 


| officers for the coming year. Seated (from left) are Fred Menendez, secretary; Chris 


| de Neergaard, president, and Herbert F. 


Charters, treasurer. Standing are John J. 


| Hayes, first vice-president, and C. Ray Palmer, executive vice-president. Also elected 
| were Alfred Rampone and Eugene L. Malice, vice- te-presidents. 





Packard ‘Invitation Month’ ; 
Offers 25 Cars as Prizes 


DETROIT.~— Packard last week 
launched a $500,000 merchandising 
program under the direction of 
Fred J. Walters, marketing vice- 
president, to sustain the impetus 
of first-quarter production and 
sales, which set a record for the 








, company’s 54-year history. 

The new program, called 
“Packard Invitation Month,” be 
gan May 9 and concludes June 9. 
Its basic idea is to invite the 
public to participate in Pack- 
ard’s long-range plan of growth 
and “the reestablishment of the 
company as the foremost pro- 
ducer of fine cars.” 

During the month, the public} 
will be asked to visit dealer show- 
rooms, check Packards and Pack- | 


ard Clippers feature by feature, | 


name the feature most appealing, 
write their reasons on a card and | 
leave it with the dealer. At the) 
conclusion of the month, 13 Pack- 
ards and 12 Clippers will be 
awarded to the 25 writers whose 
cards are judged the best. A Carib- 
bean sports convertible is the grand 
prize. 

In addition, the company will 
award a Caribbean, a Packard | 
Patrician and a Packard Clipper | 
Deluxe to the three outstanding | 
retail salesmen during the month. 

Results of the competition, Wal- 
ters said, “will give us a cross- 
section of the public’s reaction to 
the new features added to the two 
lines of cars we are now pro- 
ducing.” 

Walters also declared that this 
competition will give dealers “an 
opportunity to capitalize on the 
public interest which has _ been 
aroused by the company’s indus- 
trial come-back.” 


With sales for the first quarter 
about triple those of the same 
period last year, the company has 
scheduled production at a high 
level during the second quarter, | 
and plans retail selling assist- 
ance to dealers throughout the 
period, Walters said. 

Newspaper advertising for invi- 
tation month is budgeted at nearly | 
$450,000. In addition, Packard has 
sent nearly a million invitations to | 
participate in the competition. 

On a “no-charge” basis, dealers | 
are being provided with window | 


trim, outdoor building banners, | 
newspaper mats, radio and tele-| 
vision announcements, publicity 


stories, wall and window posters, 
handbills, entry forms and other | 
materials, the factory said. 


25 Million Tires 


Goodrich West Coast Plant 


Marks 25th Year 


LOS ANGELES.—The 25,239,884th 
tire to be produced at the B. F. 
Goodrich Co.’s plant here came out 
of the mold last week to mark the 
rubber firm’s 25th year of manu- 
facturing on the west coast. 


Coinciding with the anniversary 
is the near-completion of a $2- 
million building and equipment 
expansion program, which will in- 
crease tire and tube production 
capacity by at least 20 percent. 

Standing by to help celebrate the 
occasion were 70 employes who 
joined the company in Los Angeles 
in 1928. Among them was Plant 
Manager James F. Sweatt, who 
started as a factory employe in 
1923, and on May 2, 1928, the open- 
ing day in Los Angeles, was fore- 
man of the tire-curing room 





Dick Moore Moves 


Dick Moore, Inc. (Studebaker), 
Memphis, has moved from 1107 
Union to larger quarters at 938 
Union. Dick Moore is owner of the 


| business. 


change from cord 





GIVES YOU LIGHT 
WHEN YOU WANT IT— 
WHERE YOU WANT IT! 






No installation 
costs. Just hang 
up, plug in! 















Foolproof 
“Gravity Action” Re- 
coil Mechanism . . 
locks at any desired 
length! 


U/L Approved +18-2 
$.V.O. Neoprene 
jacketed, kink-proof 
cord! Oil and water 
resistant. 


New “Stubby” Handle! 
100% Neoprene with 
Protector ears. 


New type “swing open” 


Unconditionally guaranteed 
for one year! 


VMODERN + EFFICIENT 
V ECONOMICAL 


No more tangling in a clumsy wire 
“booby trap” that’s always in your way, 
causing short tempers and painful 
accidents! Save time, trouble and money 
the Cordomatic way. Cordomatic works 
like a window shade—just pull out 
the length of cord you need and it locks 
in place automatically! A flick of the 
wrist, and z-z-zip, it rewinds itself. 
One Cordomatic Trouble Light Reel will outlast 
many ordinary drop cords. 


Available Through Your 
Local Automotive Jobber 


@Reg. U.S. Pat. Off. 


| Cordomalic DIVISION 


| OF THE VACUUM CLEANER CORP. OF AMERICA 
Plant No. 2: 


| CROSKEY ST. & INDIANA AVE. 


PHILADELPHIA 32, PENNA. 


Hevicrome Name Plates 


Zine die-cast with heavy chrome 
plate—— NO DIE CHARGE 


Quality chrome — EXTRA HEAVY 
Small orders filled 

Available in original designs 
Prompt delivery assured 


For complete details send for fre« 
illustrated brochure and quotations 


3420 MARKET ST. PHILA. a PA 
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Car, Truck Output Estimates 
By Automotive News 
PASSENGER CARS 


(U. 8S. PRODUCTION ONLY) 








Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 
May 9, Week, May 2, Apr., May 10, May 9, 
1953 1952 1953* 1953* 1952* 1953* 
CHRYSLER . 29,927 21,875 28,514 118,401 350,056 487,378 
Chrysler 4,202 2,802 4,071 16,748 47,345 742,220 
DeSoto 3,580 2,277 3,623 13,541 35,916 50,913 
Dodge . 7,998 5,652 8,039 30,832 94,233 130,576 
Plymouth . 14,147 10,644 12,781 57,280 172,562 233,669 
FORD 30,319 21,079 33,522 125,754 316,796 484,450 
Ford 22,790 16,273 25,975 96,319 246,227 373,520 
Lincoln 1,607 W51 1,643 6,201 10,075 17,815 
Mercury ...... 5,922 4,055 5,904 23,234 60,494 93,115 
GENERAL MOTORS .. 64,402 39,433 62,631 279,791 657,885 1,049,186 
Buick . ss . 10,991 7,096 11,356 51,188 119,020 188,650 
Cadillac 2,550 2,043 2,552 11,021 32,219 44,398 
Chevrolet . 82,707 19,354 31,613 139,576 322,155 529,122 
Oldsmobile 8,676 4,932 7,982 35,467 83,864 132,502 
Pontiac 9,478 6,008 9,128 42,539 100,627 154,514 
KAISER-FRAZER 2,216 2,915 1,980 9,871 41,957 40,230 
Kaiser ... 772 1,485 850 3,558 22,179 16,232 
Willys .... 1,444 1,430 1,130 6,313 19,778 23,998 
CROSLEY . iin Oe dace 902 sips 
HUDSON . 2,253 1,298 2,495 11,540 30,897 39,327 
NASH . 4,818 4,062 4,794 21,258 43,475 80,948 
PACKARD . 2,496 1,443 2,215 10,105 23,732 43,251 
STUDEBAKER 6,175 3,281 6,062. 24,464 66,781 67,793 
Total Cars, U. S. 142,606 94,945 142,213 601,184 1,532,481 2,292,563 
‘Revised. Se Tanti 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 
May 9, Week, May 2, Apr., May 10, May 9 
1953 1952 1953* 1953* 1952* 1953* 
CHEVROLET 8,214 6,834 8,953 41,139 120,573 165,139 
SI. iincsiccecveivessecerws ose 12 diveaae sich 94 panel 
DIAMOND T ............ 160 188 161 716 3,018 3,161 
SOD svsisscessscesossssesssuss 50 80 60 210 1,299 995 
DODGE ...... 2,624 3,630 2,566 9,781 61,287 45,328 
FEDERAL Oe.  cetinynen 41 183 625 613 
FORD 6,848 4,676 8,680 33,486 $4,603 104,319 
MIE? =a iasuieasiissvadbostaustntenteesh 3,077 2,536 2,959 12,812 43,480 53,164 
(INTERNATIONAL wake 3,104 2,860 2,697 13,865 61,104 52,866 
IE = aise ipcakudiiemiscemassien ; 244 172 515 881 4,476 4,307 
EE os a Sossethtunseane 368 340 363 1,527 6,832 6,439 
3TUDEBAKER | 920 1,255 927 4,173 23,596 - 22,850 
NED. kis osscssescccocconscnes 326 218 326 1,383 5,544 5,547 
CL, cicdscsbgncesinitheonaonat 1,870 2,218 2,345 7,100 40,001 37,312 
MISCELLANEOUS ...... 292 308 292 1,302 5,734 5,813 
Total Trucks, U. S. ...... 28,142 25,327 30,885 128,558 462,266 507,853 


Total Cars, Trucks 
U. S. 
Total Cars, Trucks 
Canada 
Grand Total 
Cars and Trucks 
U. S. and Canada 


9,854 


11,922 49,927 134,144 185,480 


or 182,644 130,126 185,020 779,669 2,129,161 2,985,896 


*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 
N.B.: 


All U. S. totals include cars and trucks for military orders, 





Wholesale Used-Car Index 


Off 7th Week 


in Row 


‘Continued from Page 1) 


for used cars during the past year, 
when the situation was not “nor- 
mal.” Now, they say, the market 
is beginning to fall back into the 
pattern of previous years. 
* * * 

HE bureau of business research 

of the University of Pittsburgh 
reports that all advances in busi- 
ness were canceled during the week 
of Apr. 25, included new-car regis- 


Production 


(Continued from Page 1) 


Warner still posed a threat to 
Chrysler and other producers such 
as Ford, Nash, Studebaker, Pack- 
ard and Willys. 
* * 

O*® IMMEDIATE consequence to 

Ford was a strike at one of its 
own plants in Canton, O. However, 
hopes were high that this dispute 
would be settled by last week’s end. 
Even so, Ford said it might lose 
two or more days output this week. 

Down in the truck production 
column there were indications of 
schedules getting at least a brief 
respite at some outlets, but the 

indications were not clear enough 
to form any pattern that might 
look like serious cutbacks. 

But truck production, in com- 
parison to car output, has been 
proceeding in conservative fashion 
through most of this year anyway. 

Truck production so far in 1953 is 
running well ahead of last year, 
but has fallen far short of hitting 
a top levels of 1948, 1949 and 


trations. The setback was attribu- 
ted to “a counter-seasonal drop in 
the adjusted volume of trade.” 

Used-car sales are the para- 
mount problem for dealers in the 
Beloit (Kans.) area, it is reported. 
One dealer there pointed out that 
the public is “missing a good bet” 
on today’s used-car market. 
Cleveland dealers are marking up 
new records for used-car sales, it 
is reported. Surveys in the area 
indicate that used-car turnover 
should approximate 8,000 cars dur- 
ing April, which would be one of 
the hest months in many years. 

* * . 

HE wholesale market on the 

west coast is falling sharply, ac- 
cording to reports from two auc- 
tions—Oakland and Los Angeles— 
received last week. Both auctions 
reported that prices were down 
and demand weakening. 

Jack Layton, auction operator 
at Denver, reported last week 
that prices were slightly lower, 
and that fewer cars were offered 
for sale. A similar report came 
from Dallas, where J. C. Smith 
said that he had experienced a 
very short run of ‘cars at his 
auction. 

Tim Anspach, at Albany, N. Y., 
reported that the market rallied 
there slightly last week, and deal- 
ers were eager to buy clean cars. 
Prices, he said, were little changed. 

Tom Hewitt, at Valdosta, Ga., 
has been running about 500 cars a 
week in the area. Prices were 
slightly better last week on clean 
cars, he said, but average offerings 
were not in demand. 


Slum 


in Vehicle Production Due... 





Canton Forge Strike Jolts Ford 


(Continued from Page 2) 


Frazer was planning an immediate 
reduction in the number of cars 
equipped with standard transmis- 
sions, with a corresponding in- 
crease in automatic transmissions, 
to balance off stocks. Other makers 
seemed in good shape for the time 
being. 

At Borg-Warner’s Wooster di- 
vision in Wooster, O., 240 workers 
newly organized by the UAW 
were back on the job last week 
after a six-week walkout. Harry 
E. Blythe, president of the divi- 
sion, said the workers accepted 
the same original contract they 
had refused to sign when the 
strike was called. 


Blythe said the contract called 
for a non-union shop and a plant- 
wide vote of all employes before 
striking. Significantly, he said, the 
contract was signed with a UAW 
local, not the international union. 


A wildcat strike of 100 workers 
disrupted operations of Briggs Mfg. 
Co. in Detroit last week, sending 
thousands of workers home for the 
day and cutting off the supply of 
bodies to Plymouth. The dispute 
involved overtime pay. 

= ¥ am 


EANWHILE, NADA and local 
auto-dealer groups were alert- 
ing members to the fact that the 
AFL’s two biggest unions had 


-|opened a campaign to organize a 


million workers in the automotive 
service field in both the United 
States and Canada. 


The International Assn. of Ma- 
chinists and the Teamsters, in 
announcing the drive, served 
notice that they were prepared to 
meet any “resistance” put forth 
by dealer associations. 

In a pact signed by A. J. Hayes, 
president of the IAM, and Dave 
Beck, head of the Teamsters, the 
unions acknowledged that they 
themselves had been at odds in the 
past, but they resolved to carry out 
their new joint drive “as though no 
disagreements had ever occurred.” 


“From an organizing standpoint,” 
Hayes and Beck said, “the surface 
has only been scratched in the 
automotive maintenance and serv- 
ice field, in the automobile dealer- 
ships, independent garages and 
service stations of all types... 

* a * 


UR combined field staffs will 

be pooled in meeting the re- 
sistance of the national, state and 
local automobile dealers’ associa- 
tions, garage and service stations’ 
associations.” 

To avoid jurisdictional squabbles, 
the unions carved up their target 
this way: 

The IAM is to organize all em- 
ployes who assemble, dismantle, 
adjust and repair chassis, bodies 
and all mechanical parts of auto- 
motive equipment. 

The Teamsters will concentrate 


Life-Time Battery Corp. 


Adds Production Space 


NEW BRAUNFELS, Tex.—Facil- 
ities to triple production of Span- 
O-Life Batteries have been pur- 
chased in New Braunfels for more 
than $100,000 by Life-Time Battery 
Corp., Robert V. Abshire, president, 
has announced. 

Span-O-Life Batteries were first 
placed on the market in August, 
1951. 

The new plant will be in full op- 
eration by June 1, Abshire said. He 
added that its daily capacity would 
be 3,000 batteries. 





Auto Stocks 








May Apr. 1952-53 

6 29 High Low 
Chrysler 380 79 98 68% 
GM 63% 62% # £69 50 
Hudson 14% 14% 17% 12% 
K-F 4% 5 7 3% 
Nash 23% 238% 25% 411% 
Packard 5% 5% 6% 4% 
Stude. 36% 35% 48% $31% 
Willys 15% 15% 15% 8% 
Average 30.56 30.06 


Compiled from reports of trading on the 
American and N. Y. Stock Exchanges. 





on employes engaged in storing, 
washing, polishing, fueling, oiling, 
greasing, tire service and repair, 
battery service, and receiving, ship- 
ping and delivery. 

* * 
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N BUFFALO, it was disclosed | 

that an AFL union had filed pe- 
titions with the National Labor 
Relations Board seeking certifica- 
tion as bargaining agent for sales- 
men at five dealerships. 

Al Brown, of the Auto Sales- 
mens Union, said that five more 
petitions would be filed soon, He 
said the union had signed up 90 
percent of the salesmen in some 
of the dealerships involved. 

Brown added that three charges 
of unfair labor practices had been 
filed against dealers. 

While these organizing efforts 
were in progress, the UAW-CIO as- 
serted that it had completed its 
drive to encompass workers at all 
General Motors manufacturing 
plants. Following victory in an 
NLRB poll, the union set up its 
108th GM local, comprised of em- 
ployes at the Rochester Products 
division in Rochester, N. Y. 

* * * 
NDICATIVE of the tight labor 
market in which auto makers 

are operating, employment in Mich- 
igan has reached an alltime high 
while unemployment is at a post- 
war low, the Michigan Employment 
Security Commission reported. 

With 2,360,000 persons at work 
and only 48,000 idle, the state may 
be headed for the worst labor 
shortage in its history, MESC 
said. The agency estimated that 
an additional 50,000 workers 
might be needed by July 15. 

Nevertheless, UAW-CIO Local 
1200 wired Secretary of Defense 
Charles E. Wilson asking that de- 
fense production in Macomb 
County, Mich., be maintained as a 
means of averting unemployment. 
Plants in the area include the 


Dealers Hold Edge 
On Major Repairs 


In Milwaukee 


MILWAUKEE.—A large percent- 
age of major auto repair business 
here is returned to the dealer who 
originally sold the car, according 
to the results of a market analysis 
by the Milwaukee Journal. 


The Journal found that 41.8 per- 
cent of local auto owners return 
to the dealer for major repairs; 
27.6 percent to a separate repair 
shop; 11.8 percent to another car 
dealer; 9.7 percent make their own 
repairs and 9.1 percent do business 
with gasoline service stations. 


In addition, the survey found 
that 80.5 percent of the families in 
the area own automobiles, and 
that 8.4 percent own more than 
one car. One-car ownership last 
year was 80.6 percent, but two-car 
ownership was only 5 percent, the 
Journal said. 

The survey polled 5,000 families 
in the “Milwaukee ABC city zone,” 
it was reported, out of a total popu- 
lation of 272,008 families in the 
area. Questionnaires were sent to 
families selected at random, and 
the forms were filled in at home 
and returned in person to the 
Journal, the newspaper said. 


For minor repairs, the gasoline 
station scored the best percentage. 
The survey showed that 30.4 per- 
cent of the auto owners went to 
the service station with minor 
repairs, while only 21.8 percent re- 
turned to the dealer where the car 
was sold. 

The survey showed that 49.6 per- 
cent of the owners bought their 
car from a new-car dealer; 24.6 
percent from a used-car dealer; 
13.6 percent from private parties; 
.06 percent from “others,” and 11.6 
percent gave no answer. 

A larger number of the cars 
were bought used this yeer than 
was indicated in last year’s survey, 
the Journal said. Used cars were 
purchased by 50.7 percent of the 
owners, compared with 49.6 in the 
1952 survey. New-car purchases 
dropped off accordingly, the survey 
showed, with 49.3 percent buying 
cars new this year as against 50.4 
percent last year, 





Ford Mound Rd. plant, the Packard 
jet plant, the Dodge truck plant 
and the Chrysler Detroit tank 
plant. 


* A x 


_o circles were mourning the 


death last week of former Sen- 
ator Robert F. Wagner, whose 
Wagner Labor Relations Act set 
the stage for the tremendous 
growth of unions in the 1930s. 

Mr. Wagner, 75, died in New 
York last Monday. He had rep- 
resented that state in the Senate 
for 22 years prior to his retire- 
ment in 1949 and was a sponsor 
of many New Deal social reforms. 


Under the protection of his labor 
law, which guaranteed the right to 
organize and required employers to 
bargain with unions, workers in the 
auto industry staged the historic 
sitdown strikes of the mid-1930s 
which consolidated union power. 
The law still is used as a basis for 
the Taft- a Act. 


Credit 


(Continued from Page 2) 





tification and security or collateral. 

He warned that credit firms must 
make sure that the customer’s 
equity in the car is bona fide. An 
increase in repossessions has been 
noted in recent months, he added. 

Rogers, in his attack on controls, 
said that more than 65 percent of 
the current consumer debt now 
outstanding, exclusive of real estate 
mortgages, will be liquidated within 
six months. 

Ninety percent, he said, will be 

paid within a year. 

“The amount of consumer credit 
now being granted,” Rogers said, 
“as well as the present amount 
outstanding, is not excessive when 
these items are considered in rela- 
tion to other economic factors such 
as the present level of disposable 
income, prices, current production 
volume of consumer durable goods, 
increases in population and the ris- 
ing standard of living. 

Rogers maintained that tested 
and basic credit-granting practices 
automatically put a safe limit on 
the amount of consumer indebted- 
ness at any given time. 


BERNICE TIMBERS 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to « 

vise all respondents if and when their 
wants have been fulfilled. A post-card 
will 


do and your courtesy will help 


us maintain the present high regard 


which this department enjoys 


AUTOMOTIVE NEWS 





HELP WANTED 


nse snssreemstnannssessnseissiebatinseecinsssaestieeliivirds iranian 

FORD SERVICE MANAGER. Excellent 
opportunity for an aggressive man with 
ability to train and _ control growing 
service department in the fastest grow- 
ing metropolitan area in New Jersey. 
Excellent compensation, complete respon- 
sibility. Write qualifications to Box 2515, 
c/o Automotive News, Detroit 26. 


ASSISTANT GENERAL MANAGER. Well 
established ‘‘Big Three’’ automobile 
agency in growing town in Wyoming 
wants experienced automobile salesman 
with executive ability for assistant 
general manager—for permanent job. 
Owner to devote only part time to the 
business, Fifteen thousand investment 
required. Want man who can accept 
responsibility. Box 2547, c/o Automotive 
News, Detroit 26. 


PARTS MANAGERS ATTENTION! Medi- 
um size Dodge-Plymouth dealership has 
fine position as parts manager open. 
Mopar parts experience preferred. Salary 
and incentive commission. If interested 
in locating in western Montana, airmail 
experience, references, 


age, etc. along 
with recent photo to Western Montana 
Motors, Inc., 819 S. Higgins, Missoula. 
Mont. 

PARTS MANAGER. Oldsmobile volume 


dealer has opening for qualified first rate 
aggressive parts manager in state of Vir- 
ginia. New spacious parts 
with modern facilities. 
cation, character, and references impor- 
tant. Write Box 2504 c/o Automotive 
News, Detroit 26. 


department 
Experience, edu- 





ATTENTION TOOL SALESMEN 
AND WAGON JOBBERS 


We have a fast selling, non-competitive 
sideline item in your field! 


Write us for free descriptive literature 
TOW BAR SALES CoO. 
40 S. Clinton St., Chicago 6, Illinois 


RR RR A 
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HELP WANTED 


SERVICE MANAGER—Large Buick dealer 
has excellent position for capable man 
who can assume complete responsibility 
of entire service department and manage 
it successfully. Must be well versed in 
all phases of this department and pos- 
sess merchandising and customer rela- 
tions know how. Excellent working con 
ditions in modern shop Convenient 
location for suburban living near Detroit, 
Michigan. Send complete resume of past 
experience, references and recent photo 
in first letter. Box 2517, c/o Automotive 
News, _Detroit 26. 





~” REPRESENTATIVES 


WAD NTED § SALES 

to take orders for the new Bares ‘‘Parts- 
Pal’’ replacements parts lists, Amazing 
compilation, indexing and _ cross-refer- 
encing of parts numbers, covering prac- 
tically every make of truck axle and 
truck. Enables fleet owners and truck 
parts dealers to quickly change their 


parts numbers to those of another dealer 
Attractive commission. Advise 
covered. Bares Company, 7120-AN Car- 
negie Ave., Cleveland, Ohio. 


WANTED TRUCK SALESMEN. Appli- 
cants must be experienced salesmen. We 
offer one of the world’s most popular 
and complete line of commercial motor 
trucks. Drawing account against com- 
mission. When replying please state age, 
qualifications, past experience. All re- 
plies held in strict confidence. Box 2537, 
c/o Automotive News, Detroit 26. 


EXPERIENCED CLASS ‘‘A’’ mechanics 
wanted to work on British motor cars. 
References. Interviews between 9 and 5 
Monday through Friday. Rootes Motors, 
Inc., 42-32—-21st St., Long Island City, 
N. Y¥. Telephone STillwell 6-2305. Please 
mention this ad. Contact shop foreman. 


EXCELLENT PROPOSITION for new car 
salesman. Good working conditions. Mild 
climate. Only proven producer with years 
of Packard experience. No one over 50 
years. Southern Motor Co., Packard 
Dealer, 1517 Austin, Houston, Texas. 


POSITION WANTED 





AUTOMOTIVE DIAGNOSIS SUPERVISOR, 


over ten years’ experience. Presently 
director and supervisor in charge of 
engine diagnosis training for dealership 


personnel (one of ‘‘Big 3’’ at corporation 
level). Excellent service sales and tech- 
nical background (electrical diagnosis 
equipment and service chassis dynamom- 
eter). Education—B. 8S. degree auto- 
motive engineering and business courses. 
Interested in position at corporation or 
dealership level. Box 2538, c/o Auto- 
motive News, Detroit 26. 


SALES MANAGER—Parts and accessories. 
Good merchandiser, capable handling 
large organization. Have served over 200 
distributors and dealers northwest and 
mountain states. Excellent sales record, 
19 years’ factory and dealer experience. 
Write: W. A. Townsend, 9107 N. E. 
Broadway, Portland 20, Ore. 


GENERAL OR SALES MANAGER with 
proven ability. Familiar with all phases 
of dealer operation. A real go getter who 
can organize a smooth running operation. 
Equipped to handle truck and car dealer- 
ship. Prefer to associate with Ford, 
Chevrolet or Lincoln-Mercury in New 
York City or New Jersey. Box 2534, c/o 
Automotive News, Detroit 26. 


SALES MANAGER'S ASSISTANT with 
5% years’ experience in sales adminis- 
tration and promotion auto parts and 
accessories plus 17 years business ad- 
ministrative background covering corres- 
pondence, purchasing, office detail. Seek- 
ing position with future in New York- 
New Jersey area or will relocate prefer- 
ably in Milwaukee-Chicago area. Write 
Cc. L. Schwerin, 79-B Iozia Terrace, East 
Paterson, N. J. 


SOUTHERNER, 29, five years factory, 
three years successful dealer manage- 
ment experience, desires position as 
general or sales manager—small dealer- 
ship. Familiar all phases, strong on 
used cars and trucks. Top performance 
and references. Location immaterial. 
Small investment possible. Box 2533, c/o 
Automotive News, Detroit 26. 


WOMAN ACCOUNTANT, 39, seeks re- 
sponsible position with either bonus, 
profit sharing arrangement or $5,000 
yearly salary potential. Thoroughly ex- 
perienced in General Motors accounting 
including daily operating controls, fi- 
nancial statements, forecasts. Will travel, 
go anywhere. Write Box 2539, c/o Auto- 
motive News, Detroit 26. 


GENERAL MANAGER, Aggressive. Pre- 
war experience all phases. Married. 
Proven ability. Finest of references. Fac- 
tory approval assured. Terms open. 
South or west coast preferred. All in- 
quiries answered immediately. Box 2523, 
c/o Automotive News, Detroit 26. 


EXECUTIVE — Business, general manage- 


ment experience; ‘‘Big 3,’’ independent. 
Excellent organizer, systems expert. 
Available June; new or established 
dealership. Box 2548, c/o Automotive 
News, Detroit 26. 

USED CAR MANAGER, experienced all 
phases used car management, wishes 
eonnection in Florida with new car 


dealer preferably. 
excellent references. 


Hard worker, married, 
Available June 30th. 


Box 2549, c/o Automotive News, De- 
troit 26. 

MANAGER—Ford, Lincoln, Mercury ex- 
perience in sales and management. Ex- 


perienced and capable of training per- 
sonnel to obtain maximum in efficiency 
and profits. Give 10 to 14 hours a day 
to job. Age 32; married; 2 children. 
Location no object. Write Box 2550, c/o 
Automotive News, Detroit 26. 


DEALERSHIPS AVAILABLE 


TEXAS DEALERSHIP, city of 100,000, 
handling Hudson and British lines. Well 
established, 300 new units. Buy parts 
equipment inventory about $50,000. Will 
lease 13,000 foot building, six car show- 
room, large shop and car lot. Nets $50,- 
000 to $80,000 yearly last five years. 
Doctor’s orders. Will acknowledge in- 


quiries. Factory approval required. Box 
2541, c/o Automotive News, Detroit 26 


territory | 
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CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 156,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


TWENTY CENTS (20c) PER WORD for each insertion. Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing 


readers. Count initials and groups of numbers as one word. Ads may be signed with your full name and 


CT Cie tt bes ae bes 


but if signed ‘Box No. ........, 


in care of Automotive News, Detroit 26, Mich." add 


One Dollar ($1).per insertion for address and extra service as replies are forwarded, unopened, the 


same day received. Display Ads: 
WANT AD DEPT., 


DEAL ERSHIPS AV AILABL E 
| ——— a . one 


WELL ESTABL ISHED DEALERSHIP for 
sale handling Ford automobiles and Ford 
farm machinery. Building may be leased. 
Will take about $30,000 to handle, This 
garage will pay for itself in less than 
two years time. Located in very rich 
farming area in western Nebraska. If 
you want a real money maker with low 





overhead, here is a real opportunity. 
Owner has other interests so _ inquire 
now! Box 2545, c/o Automotive News, 
Detroit 26. 

CENTRAL FLORIDA AGENCY, handling 
K-F line. Outstanding location. Seven 
man shop, well equipped. Four car show- 
room. Fifteen new, fifty used cars per 
month. Owner must sell before end of 
May. Write W. H. Weller, 37 North 


Orange Blossom Trail, Orlando, Fla. Act 


fast for a real steal. 


EXCLUSIVE DEALERSHIP, handling 400- 
500 Chrysler product. Established over 
25 years and located in the heart of 
the Pacific northwest. Owner wishes to 
retire. Approximately $50,000 will handle. 
No purchase of real estate necessary— 
favorable lease available. Factory ap- 
proval necessary. Box 2535, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP--—250 cars. Established since 
1945. Good earning record. Handling 
Nash, covers all price classes, 500,000 
population. Good lease. Modern building 
and used car lot. Enjoy excellent Puget 
Sound climate. $10,000 handles lease, 
buildings and equipment attached. No 
parts, used cars or other inventory to 
buy except as needed to operate with. 
Complete details to qualified buyers. Box 
2542, c/o Automotive News, Detroit 26. 


FOR SALE. Dealership, handling Buick, 
together with building and all improve- 
ments in midsouth university town. Base 
allotment over 100 cars. Community of 
approximately 10,000 people. Business 
will easily pay for investment in one 
year to eighteen months. Box 2543, c/o 
Automotive News, Detroit 26. 


WELL ESTABLISHED DEALERSHIP in 
central coastal California area, handling 
independent line with 94% coverage. 
Owner retiring. 1952 gross income over 


$1,000,000 with net over $40,000. Very 





attractive lease for building and used 
car lot. Box 2544, c/o Automotive News, 
Detroit 26. 





WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 
LEO J. KLEM 
909 Fisher Bidg. Detroit 2, Mich 





200 CAR AGENCY, handling Studebaker, 
in a northeast Ohio city. Illness forces 
sale. Only $20,000. Please do not answer 
unless you mean business and can get 
factory approval. Box 2546, c/o Auto- 
motive News, Detroit 26 


AUTOMOBILE DEALERSHIP, handling 
Studebaker, available in good, solid east 
Texas industrial town of 25,000. Modern 
building available for lease from present 
dealer. Write Box 2526, c/o Automotive 
News, Détroit 26. 


“BIG 3'' DEALERSHIP available in 
thriving southwestern city of 800,000 
population doing about $1,000,000 volume 
annually, Factory approval necessary. 
No real estate to buy. Will sell at in- 
ventory. Owners retiring. Write Box 2509, 
c/o Automotive News, Detroit 26. 


crenata enetiaemiamiapnamennanienetenremmacespsereeeeemetremngememes 

DEALERSHIP, handling Chevrolet—100 to 
120 car potential on U. S. Highway 81. 
Good shop and body department. Lease 
for 3 more years. Best showroom in 
northwest Kansas. Box 2511, c/o Auto- 
motive News, Detroit 26. 


AGENCY HANDLING KAISER - FRAZER 


and Henry J, also full line of Willys’ 
products. 1950 business—-$120,000; 1951 
business—-$95,000; 1952 business—$105, - 


000. Iliness reason for selling. Box 2551, 
c/o Automotive News, Detroit 26. 


HANDLING CHEVROLET — Minneapolis - 
Moline dealership combined, Good farm- 
ing territory. In the heart of fishing- 
hunting. Established 30 years. Box 2552, 
c/o Automotive News, Detroit 26. 








FOR SALE — Dealership handling Dodge- 
Plymouth. 125 car contract. Los Angeles 
county—east. Will return investment 
first year. Low overhead. $200 a month 
rent. Low price. Box 2553, c/o Auto- 
motive News, Detroit 26, 

BEST DUAL GM AGENCY. Excellent 


setup—upstate New York. Money maker. 
Details to qualified buyer. Box 2527, c/o 
Automotive News, Detroit 26. 
DEALERSHIP WANTED 

CHEVROLET—NORTH JERSEY. Factory 
approval assured. Write full particulars. 
Strictest confidence. Box 2343, c/o Auto- 
motive News, Detroit 26. 





ATTENTION 
FORD AND GM DEALERS 

EVERYWHERE 

Interested in selling? Our interest is buying. 
Would like 400 units or more. Assured 
factory approval and ample cash. 
Replies confidential. 

Box 2555, c/o Automotive News, Detroit 26. 
ED 


SSR Pr i ee eee 
AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, MICH. 


DEAL ERSHIP W WANTED 





FORD 
Volume Operation 


Southwest Region or Southern California 
CONSIDER LINCOLN-MERCURY 


Factory Approval 
Ample Capital—Absolute Confidence 
Ready to Deol. 
Box 6015 


KANSAS CITY, MISSOURI 








WANTED AUTO AGENCIES 


We have qualified buyers for all size auto 
agencies throughout the United States. All 
replies held in strictest confidence. 


DAVID JARET CO. 
Established Over 29 Years 


150 Montague St. Brooklyn 2, N. Y. 
ULster 2- 





WANTED—Ford or Chevrolet dealership, 
250 to 400 units desired. Have ample 
capital and factory approval. Prefer lo- 
cation south and west of Kansas City, 
including West Texas and New Mexico, 
Not just another ad—I mean business. 
I can take over anytime after July 1. 
All replies answered and held in strict 
confidence and I will expect the same 
courtesy from you. Box 2540, c/o Auto- 
motive News, Detroit 26. 


DEALER SERVICES 








INVENTORY SERVICE 
ete parts and accessories inventories 
dealers by qualified full time em- 
ployes. Final report discussed with dealer or 
his appointed representative only. Operating 
in Southeastern States. 


The Geo. E. Kinney Inventory Service Co. 


1731 Candler Bidg. Atlanta 3, Ga. 
Alpine 1140 


id 








NEW! MODERN! FAST! 
MACHINE RECORDED INVENTORIES 
Eliminates possible error. Cuts time in half. 
Original recordings left with dealer for 
safe-keeping in case of fire. Perpetual in- 
setup or present system revised. 

Accurate, confidential. LOW COST. 

INVENTORY PARTS SERVICE CO. 

Joy Road Detroit, Michigan 
Texas 4-7450 








INVENTORY SERVICE 
Parts Accessories 
large and Small Dealerships 
Inventories taken, price extended and sum- 


Inventories accepted by 
accountants and by the government. 


ALLIED INVENTORY co. INC. 


1831 E. 79th St. hicago, Hl. 
ESsex 5-8300 





INVENTORY SERVICE. Parts and acces- 
sories. Top type personnel, organized 
procedures, up-to-date records. Model, 
year breakdown for Ford, Chevrolet, 
L-M and MoPar dealers. Fast service 
eastern half U.S.A, Talbot’s Inventory 
Service, 124 S. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 





INVENTORY SERVICE 
Parts and Accesseries Depts. 


Full-time experts. Na, pict m paietin help; 
confidential and an 


organization — business a. i Free 


booklet on Parts Depa ation sent 
on request, Call or wie for ice details. 


Automotive mavemtery farw Service Co. 
10040 Freeland Detroit 27, Mich. WE 3-6449 





BUSINESS OPPORTUNITIES 

OUTSTANDING IMPORTED car dealer and 
distributorship available in key distri- 
bution area. Currently one of the top 
ten import car dealerships and one of 
the top three distributors in percentage 
of population being sold. Gross sales 
currently over $790,000. Net assets, $50,- 
000 bracket. 100% of stock available. 
Potential and growth position outstand- 
ing. Box 2554, c/o Automotive News, 
Detroit 26. 





YOUR CHANCE TO OWN AN ESTABLISHED, 
PROFITABLE BUSINESS 
40 years in same location. One of the largest 
midwest auto body shops, used cars, paint, 
trim, radiator, wheel alignment, towing, 
general garage. Located key city of 350,000 
—doing a yearly business of $100,000. Good 
lease. Large well located building. Downtown 
area. Selling account of health. Box 2556, 
c/o Automotive News, Detroit 26. 








BU SIN ESS OPPORTU NITIES | 


GAR AGE Ideal for new car agency. 
showroom and parts department. Garage 
is 90’x57’ inside. Has wash rack, hy- 
draulic lift, paint shop, front end equip- 
ment. Showroom and parts department 
measure 57’x34’ inside—can display four 
cars, new modern lighting. Good location 
in Wilmington, Ill. Close to business 
district on Highway Alt. 66. Population 
potential 10,000. Two defense plants, 
Joliet Arsenal and Kankakee Ordnance, 
both permanent installations. Also 
Ordnance Ammunition center. No Chrys- | 
ler agency in town. Will sell at reason- 
able price. Julien V. Frost, Wilmington, 
Ill. 





Used car business, house, 

station; all new, modern; 
very clean setup, excellent reputation 
275 units sold last 15 months. Buy at 
$35,000 or $3,000 for business and lease 
at $165 per month. Write F. J. McKeon, 
Rt. 7, Ashley Falls, Mass. 

‘GO WEST’’—Used car operation, 75’x142’ 
corner, 71,000 daily traffic. Ample park- 
ing, on U. S. 66. Operating since 1945. 
New, modern type office lights, etc. $389 
per month. Box 1115, Albuquerque, N. 


OPPORTUNITY 
garage, gas 








SOUND MOTEL VALUE. Five miles south 


of Fort Lauderdale on U. S. Highway 
No. 1. 15 nicely furnished CBS units 
with shuffleboards. ‘‘U’’ shaped design. 
Restaurants, beaches, golf courses, race 
tracks, service stations nearby. $21,000 
gross. Only $85,000. Terms. Bilmar 
Motor Court, Dania, Fla. | 


CARS FOR SALE 


BUYING or SELLING | 


Your Greatest Dollar Value's at 


CARL E. MARKER'S 
FORT WAYNE 
AUTO AUCTION 
Indiana's Oldest Auction 
One of America's Best 


Sale Every Tuesday — 11:30 A. M. 
Open All Night Monday | 


Phone E-1254 Phone E-5209 
324 West Main Street, Fort Wayne, Indiana 


We Guarantee All Checks 
Dealers Only 

















ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1951 and 1952 Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 


These cars can be seen at— 
ROBINSON AUTO RENTAL, INC. 


Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
|. E. Spatig, Used Car Manager 


Phone: Sherwood 8-1500 








USED CARS 
WHOLESALE 


250 CAR BALANCED 
STOCK ALL TIMES 


Guaranteed 


Willys’ Distributor 
Packard Dealer 


LAUREL C. WORMAN, INC. 


Madison Ave. Toledo, Ohio 
Phone Main 2267 


1621 








ATTENTION 
OHIO-INDIANA 
DEALERS 


WHOLESALING 


USED CARS 
Since 1926 


SAM DIXON 


MOTOR SALES, INC. 
CELINA, OHIO 








CARS FOR SALE 


FOR SALE 


150 


1952 FORD 
TWO-DOOR SEDANS 


Municipal Cars 


Heaters, puncture proof tires, 


spare tires and wheels. 


From $850 


Ready To Go 


Phone, Wire or Write 
MR. LAVENE 


JOHN BARTRAM HOTEL 
PHILADELPHIA, PA. 


Kinsley 6-1100 
or 


CAROL MOTORS 
Elmhurst, Long Island 


Phone Hickory 6-5100 





Three Outstanding 
Auctions 


Monday 
CLEVELAND, CHIO 


Wednesday 
DANVILLE, PA. 


Friday 


HORSEHEADS, N. Y. 


Ronald D. West, Owner 


Joe E. Johnson, Gen. Mgr. 
and Auctioneer 





ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 


Excellent Bodies - Good Motors - Heaters 
Upholstery New 


BUY NOW — LOWEST PRICES EVER 
1950 


Plymouths — Fords — Chevrolets 
1 to 500 


MORRIS FREEDMAN 


54th & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA, 
SARATOGA 7-2300 SHERWOOD 7-1700 








WHOLESALE CAR BUYERS 


Tri-State Auction, Fargo, North Dakota 
Moves to new ideal location 
GRAND OPENING SALE--MAY 14TH 
350 Cars Expected 


To convince buyers: 200 cars guaranteed to 
be offered for sale or your return trip free 


This is the heart of the one owner, clean 
late model car country. No cabs, pol ce 
cars, state cars or junkers. 

Phone—Fargo, North Dakota 2-4923 








KEN SCHAEFER'S 
The Onty Indiana 


AUTO AUCTION 
In Continuous Operation Since [943 
EVERY THURSDAY 


Dealers t at the Cross-Roads of Americe 
DIANAPOLIS, INDIANA 
Art Grandi, “ANS Hoi 
COMES CAPITAL or sts 
Market 841 — 
IN THE HEART oe eh 








FOR QUICK RESULTS USE 
AUTOMOTIVE NEWS WANT ADS 


— 








zy 
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CARS WANTED 7 
EIGHT PASSENGER CADILLACS, Chrys- 


CARS FOR SALE 











Cash For Cadillacs 
We Need At Once 


1950 to 1953 Cadillacs 
Premiums paid for Coupe DeVilles 
and Converts 


“New and Used" 
And Trucks on Hand 
At All Times 


Wire or Phone Us Your Needs 
All Makes and Models 


Cars - Trucks - Trailers Write—Wire—Call 


R. S. HENRY 


614—S5th Ave. 


BEN FISHEL 
AUTO CO. 


2114 Sycamore Street, Cairo, Ill. 
Phones 652 — 653 — 654 


Phone 6230 





PARTS FOR SALE 


VACATION & BUY 


IN FLORIDA 
AT THE SAME TIME! 


5 Clean, Top-Notch 
Late Model Cars 


THE COUNTRY’S BEST VALUES 
You Buy—We Forward Anywhere 


BUICK PARTS 


Wholesalers 
“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Quantity Shippers—All GM Parts 
Shipped Same Day 
WRITE—WIRE—PHONE 
All Shipments C.O.D. 


GORDON BUICK 


Formerly 
ROBERTSON BUICK 
“EDGE OF THE LOOP” 
1000 S. Wabash Avenve 
CHICAGO 5, ILL. 
WaAbash 2-1030 


COUTURE CAR RENTALS 


Exec. Offices 825 Fifth St. 
MIAMI BEACH, FLA. 
Teletype MM 79 Tel. 5-1116 








AUTO AUCTION 
TIM ANSPACH 


"Midway", Stop 20 
Albeny Seblatcte ly Road 


ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY ...12 NOON 
| Member of N.U.C.D.A and N.A.A.P.A. 


GM PARTS 


Shipped Anywhere 
Same Day 


GMC PARTS 


Phone—Wire—Write 


FRANKLIN-WEBER PONTIAC 


6101-25 N. Clark St. Chicago 26 
Direct Phone—AM 2-7117 








ATTENTION DEALERS!!! 
100 Fine Cars and Trucks Whole- 
sale, reconditioned and ready for 
sale—Tow Bar Service — Storage 


Phone us for motel reservations 


N. Northwest Chevrolet Co. 


Woodward at 13 Mile Royal Oak, Mich. 
Lincoln 5-1100 
“Home of Michigan's Finest Automobiles" 





THE COUNTRY’S ONLY 
|| ABSOLUTE AUTO AUCTION! 


SALE EVERY MONDAY .. . 11:00 A.M. 


Dealers . . . BUY WITH CONFIDENCE . . . The Highest quality 

used autos obtainable, supplied direct from new car dealers; 

practically 100% are new car trade-ins. 

135-150 cars average per week, sold regardless of price. No 

cars accepted for sale subject to price limit. 

Condition of cars guaranteed to be as represented by 
auctioneers. 

Clear Pennsylvania titles supplied. 


AUCTIONEERS 
TOM HAMILTON AND LOU GREEN 


6300 N. BROAD ST., PHILADELPHIA, PA. PHONE HA 4-6300 


AUTO AUCTION 


CLEVELAND, OHIO 


Every Monday at Noon 
13315 Brookpark Rd. 


Midway between Chevrolet and Ford Plants 
2% miles from airport 


Phone Winton 1-9911 
Ronald D. West, Prop. 


Butch Wagner, Auctioneer Joe E. Johnson, Manager 


New Brighton, Pa. 













lers and DeSotos. Only exceptionally 
WE 
sharp late models considered. McClin- 
SELL WHOLESALE tock-Cadillac, Lansing, Mich. 
WANTED — (10) clean “used MG sport | 
WE + pang ig Walraven Motors, 
Marion, lio, 2-4135 
SELL EVERYWHERE 
Over Three Hundred Cars || . 








| 





| t 
|; -—— 


| 1948 Ford C.O.E. with Holmes Traffic King, 


MISCELLAN EOU Ss 
| 1000 TEAR- OFF business cards -embossed 
5.95. Patented leather case free, One 
Genuine Oldsmobile Parts day service. Also automobile business 
Largest Olds parts wholesalers in the middie | forms. Tear-Off Cards, Inc., 4248 W 


_PARTS FOR SALE 








ENGINEERev 


DUAL CONTROLS 


Cermak Rd., Chicago. RIN WHEELS 
west. Shipments made promptly. ENGINE REBUILDING — Crankshaft | || mee ng soe 
grinding and metalizing. John P, Hughes | |} r Drivi ’ 
GREBE OLDS | Motor Co., Ine. my Commerce wat. | | Ford, Chevrolet, Plymouth 
3400 S. Kin Lynchburg, Vi | 

ashighway Lynchburg, Virginia, ALBRIGHT MOTORS « *rov., R.l. 
Flanders 0800 St. Louis 9, Mo.| More than 100,000 persons read AU TO- 119 L119 Snow St. St. GA cee 11-4848 
| MOTIVE NEWS every week! = a 











| 


ACCESSORIES FOR SALE 





FOR SALE. 1953 | Willys Motorola " passen- | 
ger car or station wagon radios, model 
451. Special price. Lord Bros., Holcomb. | THE SENSATIONAL 
mm = 


rRUCKS FOR SAL E 


HOLMES W-45 wrecker crane. Mounted on 
new 1953 Chevrolet 6402 2 speed 
825x20-12 ply duals, color red—$4,250. | 
Grob Motors, Murphysboro, III. 

FOR SALE. Used Willys jeeps, 4-wheel 
drive. 1941, 1945, 1949, 1951, 1952, 1953. 
$350 up. Lord Bros., Holcomb, N. Y. 


WRECKER 


BRAKE-MOBILE 
TOWePILOT 


TRADE MARK PATENTS PEND. 
@ Lubricated Brake For Safe and Smooth Stops 

@ 4 Perfection Couplers Fit ‘39 Through "53 Bumpers 
@ Tubular Steel "V" Arms Provide 44" Spread 

@ Engineered For Safe and Speedy Installation 

@ Rugged Construction Assures Years of Service 


MEETS ALL I.C.C. REQUIREMENTS 


CANNOT BE MATCHED AT ANY PRICE 


ONLY FED. TAX INCL. 
WITH AUTOMATIC BRAKE $52 35 STEERING CABLES 
AND BRAKE CABLE ” OPTIONAL $12.60 


PROFITABLE SALES FRANCHISES AVAILABLE TO DISTRIBUTORS 





middie size. Wrecker complete with all at- 
tachments and 400 feet of new cable. Just 
overhauled all hoist mechanisms at cost of 
$250. Chassis excellent —six 7.50 x 20(8) ex- 
cellent tires. Special wrecking lights, rein- 
forced fenders, painted red and white. Two 
big for our needs. Cost new, $3,600. We ask 
but $1,900. Call or write. 

TIMMERMAN SALES—Ford, Lima, Ohio 


BUSES FOR SALE _ 





USED BUSES. 1946 K- K-7 International su- 
perior, 54 passenger. 1947 Dodge Superi- 
or, 60 passenger. 1946 Ford Superior, 48 | 
passenger. 1946 Fixible Superior, 25 pas- 
senger. New buses for sale: 1952 new 
GMC Oneida, 60 passenger. 1952 new 
Dodge Superior, 60 passenger. 1952 new 
Ford Superior, 48 passenger. National 
Bus Sales Co., 101 N. 33rd, St.. Phila- 
delphia 4, Pa. Phone BA 2-7605. 


SCHOOL BUSES 


Attention 
Truck Dealers 


Completed units are arriving at our 
Danbury location every week for your 
customers. You can sell a bus much 
faster if you can show it to the custom- 
er and make delivery immediately. 


Call Frank T. Mee, Jr. 


TRANSIT SALES & SERVICE, INC. 


23 South St. Danbury, Conn. 
Tel. 3-4437 


FACTORY NET 


WRITE, WIRE OR PHONE TODAY 
Factory Sales Division 


PILOT DISTRIBUTING COMPANY 


GENERAL OFFICES: BATTLE CREEK 9, MICHIGAN 
Phone 2-5257 All Departments 


“LEADERS IN THE INDUSTRY SINCE 1939" 





ANOTHER GROUP 
For Dealers Only 


Our steady source of late model Plymouths, Fords, 
and Chevrolets enables us to completely satisfy the 
needs of automobile dealers to round out their stocks. 





SHOP EQUIPMENT FOR SALE 
ONE WASHMOBILE in like new condition. 
Less than half price. Ben B. Wisler, 
Welch, W. Va. 


MODEL C LEMPCO heavy duty brake 
drum lathe. Used very little. Cost new— 
$2,175. Will sell for $1,000. The C. F. 
Christian Co., Princeton, Ind. 

SHOP EQUIPMENT WANTED 

SIGNS WANTED, Large store front, De- 
Soto - Plymouth or Chrysler - Plymouth. 
Will also buy window signs and used 
ear pylon or neon signs. Also want hon- 
ing machine. Give complete particulars. 
Kirkwood Motors, Inc., 1040 N. Kirk- 
wood Rd., Kirkwood 22, Mo. 








Dealers only benefit from our sales 
as we are not retailers. 


See our indoor displays in custody of 





inant Mr. Arthur Schear Mr. W. A. Wright 
‘ 4038 Chestnut St. 13315 Brookpark Rd. 
Don’t Delay— Philadelphia 4, Pa. Cleveland 11, Ohio 


PHONE COLLECT 
TODAY 
Automatic BraKing 


WITH BRAKE HOOK-UP 


ONLY . . . $5145 cise 


Meets 1.C.C. Strength Requirements 


Evergreen 2-0400 Winton 1-7660 
We Sell Only To Automobile Dealers 


WILL SELL ONE OR ONE 
HUNDRED CARS 





COMPLETE with 
Guide Cables and $6] 45 
BRAKE HOOK-UP ....... ‘ 


Meets ALL 1.C.C. Requirements! 
QUICK-TOW, Bumper- 
to-Bumper Tow Bar..... $19.50 
TRI-KING 3-Point Hook-Up 
Intra-State Tow Bar $42.50 
(Folding "'V"' Type) 


New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 
for which check is attached [_] or send bill [[] 


a SORE AE AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


Protecto Covers (Tailor Made) .... 
Carrying Bags 

SAFETY CHAINS, set of 2, only .. 

All Prices Include 8% Fed. ested Tax 


TOW BAR SALES CO. 
Exclusive Factory Distributors 

AS NEAR AS YOUR PHONE ee oa gina nae cannula aware eae ib. sic 5s05 0eceeeee 

DE 2-0700 AN 3-8888 DO 3-8373 MO 4-4485 

40 So. Clinton St., Chicago 6, Ill. 





TRADE CONNECTION: 
Truck Dealer [) 
insurance []) Financial () 


Manufacturer (_] 
Supplier 1) 


Car Dealer (1) 
Jobber () 





Make of Car... 


mw es ce es wr ee ee ee a ee ee a eee oe ee ee 





Xl 








Anybody competing in the automotive field really knows 
he’s in a race! In the tire business, for instance, you not only 
have to stay ahead of your tire competitors—you have to 
keep a jump ahead of the automobile makers, too. 


And that’s no easy job. 


Just take a look at what the genius of the automotive 
industry has done in the last five years. - 


Ever higher compression engines, delivering over 200 of 
the fastest-starting horsepower that ever pushed against a 
tire tread! Power brakes that can stop on a dime—and can 
give tires a beating. Power steering! Automatic drives! Air 
conditioning! And no telling what’s to come! 


Well, if you’ll pardon our patting ourselves on the back, 





WHAT WILL THEY THINK OF NEXT! 


(And who'll build the tires for it?) 


GOODSYEA 





Goodyear has managed to more than keep up. In fact, today’s 
DeLuxe Super-Cushion tires are delivering ever-increasing 
safety and mileage in spite of all the extra demands being 
put on them! 


And speaking of demand . . . car makers are putting more 
Goodyear Super-Cushions on the new, advanced cars than 
any other kind of tire. And car owners, too, are buying more 
Super-Cushions than any other low-pressure tire. Yes, this 
year, as in every year for 38 consecutive years, more people 
ride on Goodyear tires than on any other kind. 


This preference for Goodyear speaks for itself. It creates 
confidence whenever a customer takes delivery of a new 
car equipped with De Luxe Super-Cushions. Goodyear, 
Akron 16, Ohio. 





Super-Cushion, T. M.—The Goodyear Tire & Rubber Company, Akron, Ohio 
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